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Bulletin Boards 


RK s EL. W.A., par 
Business Forms 
Aigner, G. J Company 


Exline, William, Inc 
Caleulating Devices 

y r Safe & Equipme: 
Saleulating Machines 


C 
‘ Machine ¢ r 
4 ; R. ¢ Business M 
Bar Add. Machine D 
e Cale. Machine 
Oo er Sales Inc 


0 ti Corp. of Amer 


: L. C., & Corona Ty 
Swift Business Machines ¢ 
Victor Adding Machine « 


Calculating Machines, Used 
R ible Typw. & Add. M 

Calendar Pads & Stands 
Fox, Geo. E., & ¢ 

Carbon Papers 


Ss Ribbons & Carbo 
Card Index Boxes & Trays 
All-Steel Equipment, I 
Amberg File & Index ¢ 
4 M al Constr ‘ 
Steel Sal i 
’ n Mfg. ¢ I 
( Steel Equ ‘ 
‘ ia Steel Ean ‘ 
Jamestow M ( 
( 1 Fireproofing ¢ 
( Wernicke ¢ I 
‘ e System & Sul ‘ 
O-Nize Compar 
1 Methods Cx 
I t Metal Furr 
fetal Office Furniture ¢ 
Rockwe Barnes Co 
s Walker ¢ 
Wels Mfg. Company 


Card Index Files, Revolving 
} Novelty Compa 
Cards, Business 


Wiggins, J. B.. ¢ 
Cash Boxes 
\ Steel Sales ¢ 
( Stee Equipment ¢ 
General Fireproofing ( 
Wernicke ¢ The 
{ le System & Supply ( 
s Steel Equipment 
Rockwe Barnes (Cx 


Cash Register Parts 

I Cash Register Par 
Cash Tills 

I ar Cash Drawer ¢ 


Casters, Caster Bearings, Slides 
, 


Cort Lit 
I ess Caster ( 
VI Mfg. ¢ 
Chair trons 
S Company, T! 
Chair Mats 
Geo. E.. & ¢ 
} rd Fabr I 
‘ I ture Whse. D 
s P I W ooda 
= ¢ Mfe. Cx 
Chairs, Folding 
\ mdack Chair ¢ 
K Metal Mfg. ¢ 
\\ Chair Corporat 
Chairs, Office 
4 im Seating ¢ 
Metal ¢ r ( 
I » Mfg. Compa 
| sir ¢ 
( Posture ¢ 7 ‘ 
( ral Firepro« ‘ 
f Rapids Ls I 
( ke, The W. H., ¢ 
(r Dp 
I P Bend. & ¢ 
Lea ri 
‘ air « 
Se g « 
( air 
M The B ( 
or F ‘ 
] af air‘ 
M Mire. « 
s Walker ¢ 
= Mig. ¢ 
P ‘ ( 
( ré 
Chair ¢ 


Chairs, Posture 


~ 4 gt 
ul Constr ‘ 
«7 rto 
Posture Chair ¢ 
Firepro« ( 
cke, T W._ H., ¢ 


High Point Bend. & Chair Co 
Imperial Leather Furniture Co 


Jasper Chair Co. 
Johnson Chair Co. 
King Posture Chair Co 


Marble, The B. L., Chair Co 


New Indiana Chair Co. 

Royal Metal Mfg. Co 

Sturgis Posture Chair Co 

Taylor Chair Co 

Wells Chair Corp 
Chairs, Tablet Arm 


Adirondack Chair Company 


Jasper Chair Co 

New Indiana Chair Co 

Wells Chair Corp 
Cheeks, Stamped Metal 

Dayton Stencil Works 

Force, William A., & Co 
Checkwriters and Signers 

Safeguard Corp 


Clipboards 


See Arch & Clipboard Files 


Coat and Hat Racks 
Vogel - Peterson Co. 
Coin Bags, Trays, Wrappers 
Exline, William, Ine 
Continuous Forms 
Hano, Philip, Company 
Royal Register Co. 
Copyholders 
Acco Products, Inc. 
Bankers Box Co 
Copy Right Mfg. Corp 


Pres-to-Line Corp. of America 


Rite- Line Corp 
Correspondence Trays 


Art Metal Construction Co 


Art Steel Sales Corp 


Corry-Jamestown Mfg. Corp 


For, Geo. E., & Co 
General Fireproofing Co 
Globe-Wernicke Co., The 
Imperial Methods Co. 
Maso Steel Products 


Peerless Stee! Equipment Co. 
Sengbusch Self-Cl. Inkstand Co 
Service Prod. Div. Woodall 


Shaw -Walker Co 
Stempel Mfg. Company 


Weise Mfc. Co 
Wells Chair Corp 
Cestumers 


Globe-Wernicke Co., The 
La Salle Products Co 


Peerless Steel Equipment Co 


Royal Metal Mfg. Co 

Vogel-Peterson Co 

Wells Chair Corp 
Crayons 

towles, E. W. A., Co 
Cushions & Pads, Chair 


American Latex Products Corp 


For, Geo. E', & Co 


Perfect Rubber Seat. Cushion Co 


Dating Stamps 


American Numbering Machine Co 


Force, William A., Co. 


Fulton Marking Equipment Co 


Rivet-O-Mfg. Co 


Desk Bumpers 
For, Geo. E., & Co 
Desk Lamps 


Bainbridge, Kimpton & Haupt 


General Lamp Co 

Midwest Naturlite Co 

Wells Chair Corporation 
Desk Name Plates 

Force, William A., Co 


Kutch, Walter E., Company 
Rowles, E. W. A., Company 


Desk Pad Protectors 
Meier, Joshua, Company 
Desk Pads & Tops 
Fox, Geo. E & Co 


Meier, Joshua, Company 


Office Furniture Wholesale Dist 


Wilson Jones Co 

Desk Pen & Ink Sets 
Doringer Co., The 
Esterbrook Pen Co.. The 
Sengbusch Self -¢ 

Desk Side Files 
Amberg File & Index Co 
Cole Steel Equipment Co 


Desk Trays 


Inkstand Cs 


See Correspondence Trays 


Desk Work Distributors 


Advanco Prod. Div. A.S.B 


For, Geo. E., & Co 
Globe-Wernicke Co., The 


Victor Safe & Equipment Co 


Willson Jones Co 
Desks 
Alma Desk Company 
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Art 


Metal ¢ 


mstruction ¢ 


°o 


Bentson Mfg. Co., The 
Browne- Morse Co 


Corry-Jamestown Mfg. Corp. 


General Fireproofing Co. 
Globe-Wernicke Co., The 
Haskell Mfg. Co., Inc 
Imperial Desk Company 
Invincible Metal Furn. Co. 
Jasper Desk Co 

Leopold Co., The 
McMahan Bros. Desk Co 
Metal Office Furniture Co 
Myrtle Desk Company 
Orna Metal Products Co 


Peerless Steel Equipment Co 


Shaw -Walker Co. 
Standard Furniture Co. 


Victor Safe & Equipment Co 


Wells Chair Corporation 
Diaries 

(See Memo Books) 
Dietating Machines 

Miles Reproducer Co., Inc 
Dictating Machines, Used 

American Dictating Machi 
Drafting Instrument 


ne 
4 


Co 
at 





C-Thru Ruler Co 

Cardinell Corp 

Haskell Mfg. Co., Inc 
Drafting Tables 

Stacor Equipment Corp 





Duplicating Machi as 
Addo Machine Co., Ine 
American Stencil Mfg. Co. 
Ames Supply Co 


the lines advertised in this issue are here classified. Many of the requirements of the modern 
Should subscribers be interested in any article of office equipment not listed here, they are invited 
bureau, through which the information will be promptly and cheerfully furnished by letter 

without obligation. 


Bainbridge, Kimpton & Haupt. Inc 
Buckeye Ribbon & Carbon Co 


Codo Mfg. Corp 


Columbia Rib. & Carb. Mfg. Co., 


Hart Mfg. Co. 

Heyer Corp., The 

Ink Specialties Co.. Inc 
Manifold Supplies Co. 
Old Town Corporation 
Peerless- Imperial Co., Inc 


Pres-to-Line Corp. of America 
Queen Ribbon & Carbon Co 
Rose Ribbon & Carbon Mfg 


Smith, L. C., & Corona T 
Speed-O- Print Corp 
Technygraph Co., The 
Victor Safe & Equipment 


yps 


Co. 


Wolber Dupl. & Supply Co 


Wright Dupl. Div. Hart 
Duplicating Stencil Files 

Atlas Stencil Files Co 

Halverson Specialty Co 
Envelopes 

Globe-Wernicke Co., The 

Northern States Envelope 

Quality Park Envelope Co 

Smead Mfg. Co. 

Wilson Jones Co 
Envelopes, Plastic 

Aigner, G. J., Company 

Markilo Company 

Meier, Joshua, Company 
Eradicators, Ink 

Carter's Ink Co 
Erasers, Blackboard 

Rowles, E. W. A., Compa 
Erasers, Rubber 

Ames Supply Co 

Roberts, Weldon, Rubber 
Expense Books 

Beach Publishing Co 

Boorum & Pease Co 
Eyelets & Eyelet Fasteners 

Rivet-O-Mfg. Co 
Fanfoid Forms 

See Continuous Forms) 
File Boxes, Fibre 

Bankers Box Co 

Globe-Wernicke Co., The 

Guide System & Supply ¢ 
Filing Cabinets, Insulated 


Co 


ny 


Co 


“a. 


Co. 


Herring -Hall-Marvin Safe Co 


Meilink Steel Safe Co 
Mosler Safe Co 
Shaw-Walker Co 


Victor Safe & Equipment Co 


Filing Cabinets, Metal 


Advanco Prod. Div. A.S.B 


All-Steel Equipment, Inc 
Art Metal Construction C 
Art Steel Sales Corp 
Bentson Mfg. Co., The 
Browne- Morse Co., The 
Cole Steel Equipment Co 


0 


Columbia Steel Equipment Co 


Corry-Jamestown Mfg. Ce 
Geller, J. & 

General Fireproofing Co. 
Glebe-Wernicke Co., The 
Guardsman Safe Co. 


D 


Inc 


(Continued on page 6) 








(Continued from page 5) 
Invincible Metal Furn. Co 
Keystone Steel Equip. Co 
Metal Office Furniture Co 
Office Industries of America 
Peerless Steel Equipment Co 
Remington Rand, Inc 
Rockwell-Barnes Co 
Shaw-Walker Co 
Victor Safe & Equipment Co. 
Weis Mfg. Co. 

Filing Cabinets, Wood 


Bainbridge, Kimpton & Haupt 


Globe-Wernicke Co., The 
Imperial Methods Company 
Weis Mfg. Co 
Wells Chair Corporation 

Filing Supplies 
Acco Products, Inc 
Advanco Prod. Div. A.3.B 
Aigner, G. J., Company 
Amberg File & Index Co 
Art. Metal Construction Co 
Art Steel Sales Corp 
Barkley, C. L., & Co 
Browne - Morse Co 
Corry-Jamestown Mfg. Corp 
Globe-Wernicke Co., The 
Guide System & Supply Co 
Imperial Methods Co 
Metal Office Furniture Co 
Northern States Envelope (« 
Oxford Filing Supply Co 
Quality Park Envelope Co 
Rockweli- Barnes Co. 
Shaw-Walker Co 
Smead Mfg. Company, The 
Victor Safe & Equipment Co 
Warshaw Mfg. Co 
Weis Mfg. Co 

Fountain Pens 
Esterbrook Pen Co., The 
McLennon Pen Co 

Gummed Cloth Rings 
Dennison Mfg. Co 


Gummed Tape & Sealing Machines 


Dennison Mfg. Uo 
Honor Rolls 
Kutch, Walter F., Company 
Index Card Signals 
(See Signals, Index Card 
index Tabs 
Aigner, G. J., Company 
Amberg File & Index (« 
Associated Cellulose Prod. Cor 
Barkley, C. L., & Co 
Ezyindex Products Company 
Globe-Wernicke Co., Th 
Graff, George B., Co 
Guide System & Supply Co 
Markilo Company 
Shaw-Walker Co 
Sheppard, C. E., Co 
Victor Safe & Equipment Co 
Warshaw Mfg. Co., Inc 
Inks, Adhesives, etc 
Carter's Ink Co 
Dennison Mfg. ¢ 
Rivet-O Mfg. Co 
Inkstands 
Cushman & Denison Mie. (« 
Sengbusch Self-Cl. Inkstand ¢ 
Labels 
Dennison Mfg. Co 
Imperial Methods Co 
Lang Equipment Sales Co 
Oxford Filing Supply Co 
Warshaw Mfg. Co., Inc 
Weis Mfg. Co 


Ladders, Library, Stores & Vauit 


Cotterman, 1. D 

Leads for Mechanical Pencils 
Listo Pencil Corp 

Leather Goods 
Canvas Products Corp 
Stebco Products 
Stein Bros 

Letter Trays 
(See Correspondence Trays 

Library Equipment 
All-Steel Equipment, Ine 
Browne- Morse Co 
Corry-Jamestown Mfg. Cort 

Lithographed Continuous Forms 
Hano, Philip, Company, In« 

Lockers & Storage Cabinets 
All-Steel Equipment, Inc 
Art Metal Construction Co 
Browne- Morse Co 
Corry-Jamestown Mfg. Corp 
Globe-Wernicke Co., The 
Invincible Metal Furn. Co 
Keystone Steel Equipment Co 
Shaw-Walker Co 

Loose Leaf Books & Devices 
Ace Loose Leaf Bindery Co 
Aigner, G. J., Company 
Amberg File & Index Co 
National Blank Book Co 
Neiman Loose Leaf & Bindery 
Sheppard, C. E., Company 
Wilson Jones Co 

Loose Leaf Metals 
National Blank Book Company 
Sheppard, C. E., Company 
Wilson Jones Co 


Loose Leaf Ring Binders 


. : x eat & Bindery ¢ 
Loose Leaf Sheet Covers, Plastic 
Gg ( 
k Co 


Loose Leaf Tray Binders 


\ ; “I Vork 

Mai! Bags, Canvas or Leather 
‘ P ‘ 

Mail Distributors 


t 4s} 


’ = & | ( 
Manifold Books & Business Forms 
! P ( I 
Map Tacks 
‘ ’ {; 
Maps. Globes, etc 
Marking Devices 
I Ww \ & « 
Matched Office Suites 
( " I 
} ‘ 
Memorandum Books 
\ | ( 





Memorandum Devices 
‘ \ 


Mending Tape 


Metal Badges, Checks, Tokens 


Moisteners 


Nameplate Labels 


Numbering Machines 


\ \ 
Office Furniture Wanted 
Office Furn. Warehouse Wholesalers 
' tT) 
Office Partitions & Railings 


\\ ( T 
Office Printing Outfits 
W 1. & 
Mark } ( 
Pads, Figuring 
& r 


Paper 


Paper Clamps 


Paper Clips 


Paper Fastening Machines 
} tener ( 


Parcel Post & Postal Scales 
Paste 


Pen & Ink Sets 


Pencils. Mechanical 
t ‘ t 


Pens 
Pens, Steel 


Pins & Pin Containers 

‘ T 
Plaques 

. W 
Piatens. Typewriter. ete 
Posting Trays & Stands 
Presentation Covers 

I © | 
Price & Sign Markers 

I W 4 & « 

Mart F r 


RA &{ many 


Punches 
\ Product I 
I & Pease ( 4 
G \\ icke ¢ 
Blank Book ¢ 
. England Pay I ‘ 


Ribbons and Carbons 
‘ 


ed Ca n&kR Mfg. ¢ 
Supt ( 
Ri m & 
( Ink ¢ 
( Mfg. 
wos a 
| Su I ‘ 
0 I Cor 
Im I 
ps Process ( 
I Cor 
Q Kit mn & ( ‘ 
} lypewrit ( 
Rar I 
t K n & ¢ I ( 
I I writ ( 
S H. M., 
nl « 
U. S. Type BR f ‘ 
\ F. 8., ¢ 
I 
Rubber Bands 
R We t ‘ 
Rubber Stamp & Plate Mfg. Mchs 
A in | ( I " { 
Rubber Type 
} \ ‘ \ 
S Rn. A & { 
Rulers, Transparent 
( I Rule ( 
Rulers, Yardsticks 
\ R ( 
Safes, Office 
Metal ¢ ‘ 
P ‘ ( 
3 Eq ( 
‘ al ¥ « ‘ 
( W ( 
Ha M s ‘ 
eM ' 
i k 8 > 
R I 
> “ ( 
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Sales Books 


rag & S k 
Sand Urns 
( ( 
Scrapbooks 
( We ( 
\\ Mfg. ¢ 
\ ! ] i 
Shelving 
‘ Steel } 
k I ( 
| M ( 
RK 
WW ‘ 


Shows & Exhibitions 
e&il ( I 
i : e«& ~ 


Signals, index Card 


Signs, Changeable Letter 


R é k W \ 
Signs, Office identification 
' Wa } ( 
Smoking Stands, Office 
Salle P ( 
! M M 
\ Chair ¢ 


Sorting Devices 
\ I A 
Spindle Files 
\\ i ‘ 
Stamp Pads 


W \ \ 
Mart g | ( 
1’ i 
oO Mf ( 
wart, R. A 
Stamps, Rubber 
- R S 


Stands for Office Machines 


s h 


Staples & Stapling Machines 
Ace Fa ( 
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Stationery Racks 


Ha U = lait _ 
Stencils, Brass 

Da 8 Work 
Stenographer's Notebooks 

} Tag & Salesbook ( 

Na al Blank Book ( 

Rock Barr ( 
Stools 

Ha ( 

KR Mfg. ¢ 

WwW ‘ > Cornea 
Storage & Transfer Cases 

\ s I pment, Ir 

\ & I x ( 

4 ‘ 

4 ~ ~ ( 

B ( 

KB & ( 

B ( I 

B ( 

( > I I ‘ 

‘ Eq ‘ 

( Mfg. ¢ 

G | » g « 

| - & & I 

I M s ( 

I Mi mis 

I M t ( 

I of Fur ‘ 

ort ‘ \ 

o : Supt ( 

r S Eq ‘ 

R I ( 

ss \ ( 

WW Mi ( 


Stores Fixtures & Equipment 
\ . k ‘ 
Strong Boxes, Fire Protected 


H Hall-Mar S 

M k S Safe ¢ 

\ Safe & Eq 
Tables 

\ 

| ( 

‘ “ \ ‘ 

re \ e ¢( 

al | 

( I 

Ma S 

RK ‘ Mi ( 

= Ke ‘ 

~ } i 

\ s & I 

W ‘ ( ‘ 
Tabulating & Statistic Machines 

I I ss Ma ( 

K Rand, I 
Tags 

nd Mite 

I I & Sales } 
Tax Records & Forms 

\ leaf B 
Telephone Accessories 

\ Ss & F 
Thumb Tacks 

‘ , G B ‘ 

= ‘ 

\ ‘ 
Ticket Holders 

\ er, ( ( 


‘ : ‘ 
Time Clocks & Recorders 
M 
4 ) M ( 
Trimming Boards 


Type, Typewriter 
\ ~ ( 


Typewriter Cleaning Material 


Typewriter Cushion Bases & Knobs 


4 . ( 


Typewriter Manifolding Dev.ces 
R » 
Typewriter Parts & Tools 

\ ‘ 
Typewr. Pedestal Desk Mechanisms 
Typewriter Tables 

< S for O 


Typewriters 


Typewriters, Mfrs. of 
; R 
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WANTS AND fOR SALE 


The rate for classified advertisements is twelve cents a word, minimum 
charge $2.40, payable with order. Add six words if box address is used. 

















SITUATIONS WANTED TYPEWRITER AND ADDING MACHINE MECHANIC—By 
er re = Smith-Corona Typewriter and National Adding Machine 
SALES \N WITH EXCELLENT RECORD for results open dealer. Good pay. Permanent position. Please send qualifi- 
for ection that will include Chicago area. Well ac- cations, references, and snapshot first letter. Typewriter 
ealers in Middle West. Record of earnings is Service Company, 120 North 3rd Street, Albuquerque, New 
Will give full time to one manufacturer or con- Mexico. 
ree non-competitive lines References that 
Address F-39, care Office Appliances, Chicago 6 TYPEWRITER MECHANIC with Royal experience, adder 
—— —— experience preferred. Good opportunity for qualified man with 
SALES A NT who has had excellent record, including period Royal dealership in West Coast ideal city. Write I. A. Cleve- 
S ger s available for new opening, preferably in laud, Personal, 735 Broadway, San Diego, Calif. 
tl ( rea. Has sold large installations to outstanding 
rested in some office machine or other specialty WANTED OFFICE MACHINES MECHANIC, minimum 5 to 10 
pond to intelligent and intensive sales presen yrs. general experience typws., adding mchs,, etc. Must be 


references. Address F-40, care Office Appli draft exempt, hard worker and non-drinker. Single man pre- 


ferred. Alexander Bros, Ltd., Honolulu, Hawaii, 


' 









































EXECUTIVES AVAILABLE GOOD JOB FOR UNDERWOOD Sundstrand Class D mechanic 
aidan eis and also for Underwood shop foreman. Excellent pay plus 
mw N SALES MANAGER. Now employed—availabl paid vacations in Intermountain Area's biggest shop. State 
lesirable connection. Ten years experience as qualifications, all particulars, first letter. All replies confiden- 
er for National concerns in office equipment tial. FISHER’S Underwood Agency, 714 Idaho Street, Boise, 
s, procedures and microfilming field Has Idaho. 
iining programs at branch offices. Desires 
South or Midwest Address F-41, care Office WANTED: EXPERIENCED UNDERWOOD and Sunstrand 
wwo 6 Service-man as shop supervisor Permanent job, must be 
ene ——- reliable and sober. Give complete information and reference. 
‘EX ECUTIVES WANTED Box T-100, care Office Appliances, Chicago 6 
FFI I NITURE DEPARTMENT MANAGER WANTED MECHANIC WANTED for typewriters, adding, and dictating 
\ for an experienced Office Furniture man to machines. Steady work, pleasant surroundings, good pay 
f ir expanded Office Furniture Department. En- (rive complete information including references. Peterson 
ling located in Middle West city of 200,000 rypewriter Exchange, Billings, Montana 
<cellent oppo unit oO 4 F G e com- °—. , " " " " . , 
eS a tat acacia aaone alee SERVICE MAN WANTED—$100 per week if you can qualify 
tograph. Write T-95, care Office Appliances for the position. Must have car. Burgauer, 109 West Jack- 


son, Muncie, Indiana 














WANTED Typewriter and Adding Machine Mechanic, that 
can make outside calls. Salary or commission. Tate McGee 
Typewriter Service, Shawnee, Oklahoma 


SALESMEN WANTED 


























SALES N WANTED An old established office furniture 
geles has openings for two office furniture 
de and outside sales work. Must have car SALES REPRESENTATIVES AVAILABLE 
similar lines. The positions offer unlimited 
the right man. Write Box T-96, care Office MANUFACTURERS’ REPRESENTATIVE for State of Illi- 
Apt cago 6 and give full particulars in first letter nois. Coverage of office equipment and industrial accounts 
ae —_ - Straight commission. Box F-42, care Office Appliances, 
MANUFA LER OF STEEL office furniture has opportunity Chicago 6 
f il‘iar with New England territorv. Must be 
safe By ype Moe 0B ng: Bo ge B SALESMAN EXPERIENCED metal office furniture, visible 
, = a bl natiiiod ad this advertiooment ped equipment, filing supplies, desires represent one or two 
. . Apnli none Chi oa @ established manufacturers similar lines. Knows trade 
- 4 de ae throughout Midwest where now located, but also interested 
SAIES WANTED IN HONOLULU, Hawati, must have had in south, particularly Florida tox F-43, care Office Appli- 
. experience in adding machines, typewriters ances, Chicago 6 
Single man, draft exempt, excellent earn 
rawing account against commission. Alexander SALESMAN FORMERLY GIVING FULL TIME to single 
I ©. Box 2814, Honolulu, Hawaii manufacturer plans to establish himself as manufacturers’ 








: -_ : . Pes 7 = . 2 representative covering New England states. Might include 
Hi Aang ong — wetted page ar Sng yen been upstate New York. Interested in any product to be sold to 
sion to take comprete Charge < - to dealers for resale. Well recommended. Address F-44, care 

city. State experience and qualifications. L 














; 4. Office iz *s, Chicago 6 
\ ‘ East Broadway, Tucson, Arizona ffice Appliances hicag« 
. . VANTED—For good line of wood costumers TEXAN WITH WIDE ACQUAINTANCE, formerly half owner 
Various open territories Box T-8, care retail store, now handling shelving as manufacturers’ rep- 
ft ‘ Chicago 6 resentative, interested in an additional office equipment or 
SAT MRAZ ACT affaend af acy 4 supply line Present territory Texas, part of Louisiana 
| | . iffered side e oppo : ; ; : . 
; ¥ SALESM AN ffered side line opportunity Might extend to fit Well qualified for any line sold by 
“ ns Sell nationally advertised office neces- - 


> “@ < 5 are Offic is ‘es c ag 
very stenographer and typist and every busi dealers, Address F-45, care ffice Appliances, Chicago 6 


ple sales r. H. Wenstrom, Sales Manager 

















Mew York 7 DISTRIBUTOR-JOBBER wants office supply items and close- 
————— - — outs for West Coast and Northwest area. Stationery Supply 
NITY for experienced salesman to contact Co., 702 W. 6th St... Los Angeles 17 
idwestern states for well established manu 
1ipment and supply lines. Salary, commission JOBBER ITEMS WANTED: Smaller office supply items and 
es. Write Box T-99, care Office Appliances supplies wanted to distribute along with the Print-O-Matic 
full details, experience and photograph. _ machines and supplies in Minnesota, Dakotas and surround- 
[AN FOR OFFICE SUPPLIES, typewriters and ing territory Donald F. Rossin Co., 423 So. 5th St., Min- 
MacTAGGART-HOFFMAN COMPANY, Port neapolis 15, Minn. 


en —— —Ss REPRESENTATIVE WITH NEW YORK OFFICE, well 
2 gga et oe ae ; arn known to the office furniture trade, seeks one or two sub- 
MECHANICS & REPAIRMEN WANTED stantial lines for the metropolitan area Write Kayne, 2 
East 30th St., New York 16 

















I N SERVICE MAN, Typewriters and Adding Ma 
! tv. Steady employment on liberal basis 
er Exchange, Muncie, Indiana WANTS AND FOR SALE, Continued on Page & 
Pentima m page Stanlew Mfe. (« Postindex Visible Files Bainbridge, Kimpton & Haupt, In« 
Typewrite Rebuilt & Used Thomas Furniture ¢ Remington Rand, Inc Cole Steel Equipment Co 
Wells Chair Corpora Shaw-Walker Co Corry-Jamestown Mfg. Corp 
M et Upholstery Materials Victor Safe & Equipment Co Fox, Geo. E., & Co 
phoistered F — Kalistron Wilson Jones Co General Fireproofing Co 
Visible Systems Equipment Visible Systems Equipment, Used Globe-W ernic ke Co The 
Aigner, G. J., Companys Nathan, Charles 8., Inc National Vuk anized Fibre Co 
I ( Art Metal Construction ( Wardrobe Racks Shaw Walker Co 
( Roorum & Pease Co Vogel-Peterson Co. Wells Chair Corporation 
Globe-Wernicke Co., The Waste Baskets Wholesale Stationery 
N nal Blank Rook ¢ Art Steel Sales Cory Rainbridge, Kimpton & Haupt, Ine 
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WANTS AND FOR SALE, Continued from Page 7 FOUNTAIN PEN REPAIRING 





Y'S CEPA ALL MAKES FO . AIN 











SALES REPRESENTATIVES WANTED te Repaired at st akan cg 
MANUFACTURERS AGENT, ; “CONKLIN,” SWAN. WATERMAN, WAHL, PARKER 
cial stationers, business mac} : ‘ > SHEA R MOORE etc y ees woe 
territories, Supplement pres¢ é ‘ ; WW = Gia en’ nee a 
facturer nationally knowr ! I Seer ON lace for hette - ASK ARO 
Office Appliances, Chicago f Y WRI \ INS $1] 5 to Sit . Walter 


REPRESENTATIVES COVEI 
ufacturer of Loose Leaf Vi 
sories, opening distributior 


OR SALE AND WANTED TO BUY, CSED EQUIPMENT 

















States open This line s pr 1 ‘ 
developing soundly and fa 7 TSE ae ye Mi . : ay 
full information. Box T-1' ( é go | A psig vary = —s 7 
MANUFACTURER'S AGEN anc rine pe ee , & 
territories open; office stay é ~~ . . 
of staples. Give states and ‘ vTANTEN TO I Saatatintaiea dl. © ‘I 
care Office Appliances 10 Yor 4 1 ¢ : a : a - . F 
17, N. Y a , Pumas Saal” a ms 
WELL KNOWN MANUFA \PI Ka at., N ’ ‘. 1 
equipment has a few good ArT Een : “pees WE en 4 
ships. Write for informatio: iffice App ears ; Paani eee = 
ances, Chicago 6 ve . os aa. er: NY 5 : 
Wn ‘. ¥ 
sT TORS WAN ) apo ~ 
DISTRIBUTOR EI : ROUGH OM HOPEING. ti ae 
t} \ ind everythir ft r 
SEVERAL STATES are oper Unite 34 Say Yaaneentinies 
States for a franchise on a ne VW ° ynal Office At S 
List price $60.00 Very libe | i < \ , NY 
Office Appliances, Chicago ( aaah 
= — \ mi): | sor N.C.1I I re ! M 
‘ ; Oe ot ls on yest ce > ow oe 
RETAIL BUSINESS FOR SALI . 2 lete descript amt wh MERI 
wis N 1 SINES CHINES, 1 dw ; Yor 


SOUTHERN MICHIGAN—Lor on ( N. ¥ 
& Supply Store with prosper: - 





seat with shopping area abo ; t OT FISHER iachines ! iding 
$45,000 Good leas¢e Owne é {Tice equipr \ ] 
cash. Box T-106, care Office ‘ ( D 106-908 N. Wate Milw “ 
FOR SALE: Office supp! ind Dp isant vA ON BOOKKEEPING MA‘ 

Southern city fifty thousand } t ‘ I ters idding 

area. Remington Rand ager ler ! ber for ir hig ( MA 


Hall-Welter Check writer 1 r NES IN¢ Pine Street, St M 



































able typewriters and addins ‘ d aaiee 
partment Two trucks ine | l r de ] re 
good location Owner 1 \ ‘ ‘ Must be ‘ 
actual inventory cost of approx Box Service ( ‘ \\ S 
care Office Appliance s, CC} f 
OFFICE SUPPLY AND EQUIP) WW O tH ODUCTS our } 
ington Reason: Owner wis) t f f ! book keepe ers S 
item. Well established and 1 é e Dearborn, Cl 
steel and wood No dead ite ee ae 
eredit rating excellent rwo ‘ né Ni I ~ROUGH ON HOPKINS FISHE! I 
inventory price is $26,00( é time ‘ Compton ‘ 
unless genuinely inters l I ' l orrell Off I ( Ss 
ances, Chicago 6 M 
OFFICE MACHINES STA O I \dding M I ( 
tiring. Live wire can mu ipa 
many times in fast grow \ S New Y 
$9,000. Box T-109, care Of - 
etna . \ND SUNDS ( 
TO SETTLE ESTATE Type Off Friden, M 
established 40 vears. New ter Add t 
tion and lease. Inventory $ rentes ; 
pliances, Chicago 6 ke W 
a age aa ) is )KKEEPING M S 
WHOLESALE AND RETAIL BUSINESS FOR SALI Qs 7 e seria 
ss Eq 
FOR SALE—Retail and WI 
ply Busine ss, located in ‘ ! 
céllent stock desks hair r. ; ater IS WANTED 
store and warehouse wel é one « ' 
plant in warehouse Ow! ‘ ed ) 
Box T-112, care Office App . 
. — NTING } S 
MANUFACTURING BUSINESS FOR SALI selects : 
FOR SALE—BOXED CARBO) vy PES of R, 
business including manuf , Bi snes ite jetn ; bo 
ritory covering middle west : - ~rthas lie 9 . \ 
concern, established years me . 
turn purchase price in tw : — 
interests necessitate sale | R SA POS’ BINDERS 
6, Box T-111 : . ’ 
Wir é \\ 
SPECIAL FOR OVERSEAS DEALERS = 
deneetpae : ENT bought eX We 
COMPLETE LINE OF OFFI ‘ Kardex, A ‘ Visit 
large or small quantitie ‘ Ss we ‘ A 
Co., 1156 W. Barry, Chi Ss 
He T 
——_____—___— ‘ \I 
LIsTs 
WILL SELL CHEAP list 
office appliance dealers \ > ‘ 
and adding machine deal ‘ $8 
Kraus Co., 48-02 43rd St W , N l N. ¥ 
ee SIBLE FILING N 
ADDING MACHINE PARTS, TYPE, ET* S . SHED deak K 
s x, A x, et W ft to 1 
LARGE STOCKS of new i it i purchase 
Machine Parts available } pe é s of exper 
parts upon request. I. A. Del Oo I Il Card S S 


Calif 
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Alechol—Custom 
or Fashion 7 


Conspicuous in the “Panoramic 
Parade f this journal’s pages 

turning the leaves of 
i volumes) are a consider- 
able number in each year’s issue 
presenti subjects of importance 
to any business but not expected 
to appear in trade journals. One 
features which have 
E APPLIANCES unique. In 
the M 1910, issue are two pages 
rom the April, 1910, issue 
magazine, the title be- 
ing they say about booze,” 
they eing some eminent persons 
knov to most readers, the first 
ne quoted being Martin Luther 


Another page 
upon the same sub- 
ect in the June, 1914, issue was a 
reprint from Colliers weekly en- 
titled “In the Shadow.” An impres- 
Sive illustration was a great bottle 
the sl w of which was a line 
i tims: a man in prison 
yarb, at his feet a kneeling woman 
in te len a man carrying a 
preceded by a little 
a shawl about her 


From the time 

of “the first mir- 
acle—the edding feast in Cana of 
Galile 1 Paul’s, “a little wine 
f mach’s sake” and from 
wine i ccker and strong drink 
wn through time, past 
the key rebellion” in Pennsyl- 
vanla the prohibition enactment, 
beverage was a custom 
formalities and in 
some intries with certain roman- 
nies attending produc- 
But in this country and prob- 
ibly i y others was awareness 
impending disaster 
in al li beverages. In many 
Sta te this country were laws 
sale. Some laws not 

enforced 
tries was awareness 
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Being areview of some 


events at the start and 

in the progress of the 

OFFICE EQUIPMENT 
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and its trade journal 
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of alcohol as the silent partner in 
a large percentage of vice and 
crime: which it appears has con- 
siderably increased in recent years, 
perhaps only because of the great 
increase in population. 

But, with prohibition’s failure to 
prohibit and with the repeal of the 
prohibition law Bacchus was 
crowned with laurel by his follow- 
ers, (maybe on account of his hav- 
ing been viewed as “the promoter 
of civilization, a law giver and 
lover of peace’’) and alcoholic bev- 
erages became a fashion with the 
cocktail as its emblem. 


There is a wide 

difference in ef- 
fect between custom and fashion. 
Custom may be “common to many 
or few, or to a particular place 
and class,” creating no special urge 
to follow. But fashion, prevailing 
mode, by many considered to in- 
dicate certain distinction, makes 
resistance difficult. John Barley- 
corn (Bacchus modernized), for 
long looking a bit seedy and keep- 
ing well in the background, is now 
accepted in the “best society” and 
helping many to rich _ profits 
“John’s” products in show windows 
of some drug stores and some gro- 
cery stores. Artistic arrangement of 
displays of many brands, some in 
small containers, easy to slip in 
the pocket, stimulate sales. “John’s” 
responsible also for considerable 
business in some department stores 
and other women’s clothing stores 


by the sale of appropriate garments 
for “cocktail” parties. Old “John” 
also in social service—see society 
columns: “Cocktail Party” for 
“Young Woman Making Her Bow.” 


Suggestion 
a few years ago, by 

woman in high place, concerning 
new alcoholic conditions: “Young 
women will have to learn how far 
they can go.” “John” in govern- 
ment service to act even as assist- 
ant to some in cutaways and 
striped pants. Newspaper story, 
April 29: “A government department 
appeal to Congress for a million 
dollars for entertainment of offi- 
cials of foreign governments by 
ambassadors and foreign service 
officials.” Statement that certain 
experiences made the entertain- 
ment “well worth while.” 

Representatives of other govern- 
ments entertaining officials of 
U.S.A. would probably consider 
their expense worth while. 

So what!!! Just a preachment? 

No, just a preface to a small type 
story: 

n a midwestern state was a small tactory 
making handles for spades and shovels. The 
wood used was second-growth ash. After 


everal year's operations, nearby growth was 
we it out. Each passing year necessitated 
nger hauls with frequent delays. 
Within three miles of the factory was a 


ds in which 

f the wanted ash, which 
had tried several times ¢ 
nad no spec al value but 
ust liked to see 


» fine stretch of w 
wes 6g 3 stanag 
the factory owner 
thea farme rv idle sgea 
farmer had some convivial 
manufacturer would try a 
With a partly-filled quart 
; Approach 
} ; » saw his old acquaintance 
st wort f s tield with his team headed 
ward the barn. Approaching slowly, that 
oy ; s+ the barn, he received a 
pleasant areetina. A short talk and he would 
Would you water your horse 
iid. Reining up the animal 
nar reminas me W liam 

in the buggy 


bottle his buggy he set forth 


» bit of good rye 


Yes, Willian would.’ And did, a couple 
times Ww srr with foot on the step 


>} By ths way, Henry that ash. I+ 
Joesn't gain in value in the woods and is 
rth a ttle more to me nc w. 

Well, William! | never take up any kind 
of business when I've been drinkingl—EJ 








The State of the Industry 


Office Furniture Industry 
Wants the Answers 


General Freeze 
Order Prevails 


Total Inventories 
Are Not Too High 


More About “What's 
Ahead on Costs?” 


Brief interpretations of significant facts and trends 


e THE OFFICE Furniture Association of Chicago had the largest 
turnout of members in its history at the meeting held May 7. 
That situation, reflected also in the NSOEA regionals, demon- 
Strates that the industry wants to know the answers in this pres- 
ent period of price controls. Mike Howlett, acting director of 
the Office of Price Stabilization in Wisconsin, Indiana and 
Illinois, was the speaker and he praised the early interest of 
NOFA members, largely through President Harry Hofherr, in of- 
fers of co-operation. "The success of the pricing program de- 
pends on co-operation with you. It is important that we work 
together," declared Howlett. 

In brief, here are some of the OPS director's important mes- 
sages to the men who sell office furniture: 


e "Selling of office furniture remains under the general freeze 
order... you have not yet been placed under Regulation7... 
your prices cannot exceed the highest offered during the period 
from December 19 until January 25." 

"Rental of office furniture is a service and as such iS cov- 
ered under the general freeze order. 

"Those taking in used merchandise as a trade-in can recon- 
dition it and sell it what price they choose, providing it is 
not equivalent to the selling price of new merchandise of a 
Similar type." 


e ONE KEEN OBSERVER of the national economic picture points 
out that total inventories are not too high in relation to 
Sales—meaning manufacturers, wholesalers and retailers—in 
reference to the total statistics and not to individual cases. 
He asserts that consumer buying will eat up the bulk of the 
inventories through May-June-July without any great amount 
of retail panic dumping. 

In this respect a recent Babson's Washington Forecast de- 
clared, "By fall some of the consumer debt burden will be light- 
ened, and normal buying may be anticipated in most sections of 
the country unless there are substantial crop failures." 


e BABSON'S SURVEY also makes this pertinent observation: 

"We predict that higher costs are ahead for most finished 
products, despite administration talk about halting inflation 
through controls. 

"The simple fact is that the administration is about to 
loosen the checkrein on wages and ‘benefits' for workers. 

"The higher costs are inevitable, although the Government 
will try to force some absorption out of profits. 

"Higher pay for railroad workers eventually will mean higher 
transportation costs, including trucking charges." 
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Cut Use of Nickel 
for Pens, Pencils 


e THE FOUNTAIN pen and mechanical pencil industry advisory com- 
mittee reported April 30 at a second meeting with the National 
Production Authority, U.S. Department of Commerce, that the 
industry had cut its use of nickel to a minimum. 


Through conversion to less critical material—carbon and 
chrome steels—and elimination of nickel in all parts except 
those coming in contact with corrosive inks, the industry has 
saved 42,045 pounds of nickel, the committee stated. 


There is no corrosive resistant steel that can be used as 
a substitute for nickel-bearing stainless steel in the manu- 
facture of fountain pen points, industry representatives said. 
However, approximately 50% of the nickel used in producing 
points is returned to the total supply as scrap. The commit- 
tee urged that the industry be allowed continued use of nickel 
under a proposed nickel allocation program. 

Continued shortage of castor oil (used in certain inks, 
including ink for ball point pens) and increasing defense de- 
mands for the material was reported by a representative of the 
Department of Agriculture. 

Producers of inks containing castor oil are studying pos- 
sible substitutes, it was reported. 





Good Reading This Month 


e EVERY RETAILER is interested in how to plished, using wood fibre board panels of 
operate under general ceiling price regu- its own manufacture. There are other ideas 
lations. Office Appliances is happy to too, on page 19, for providing both beauty 
present a searching analysis of these regu- and utility in the furnishing of the mod- 
lations covering the office equipment and ern office. Photographs help to tell the 
supply industry until specific controls story. 

for the industry are established. The , 4 SILVER ANNIVERSARY called for instal- 
author is Howard A. Newman of Gutterman, lation of new furniture. Read how the 
Newman & Reichart, New York, N.Y. This is Stone Container Corporation, Chicago, pro- 
profitable reading. Page 15. vided luxurious appointments with effi- 
e "GETTING YOUR Money's Worth From Ad- ciency and modern design. It's good read- 
vertising" is the subject this month for ing, with pictures, on page 22. 

the Ad-Viser, popular department conduct- © "GOOD WILL" is the intangible salesman 
ed by Irving Settel, authority on retail of office furniture. Let Charles B. Good- 


advertising. He tells on page 14 how the man of S. Stein & Company, Chicago, explain 
headline carries the biggest burden of the importance of dealers maintaining the 
attention getting and how illustration esteem of their customers even during try- 
Simplifies copy. ing selling times. Page 24. 

e "PHOTOGRAPHS can dress up a window and e NOMDA will hold its twenty-sixth annual 
emphasize the product shown," declares convention at Detroit, Mich. June 27-30. 
seorge D. Taylor, display specialist, in Read on page 28 about the program planned 
another of this journal's worth- and greet the association's leaders through 
while departments. Starting on page 16, their photographs. 

Mr. Taylor brings factual information in- 


cluding ideas for Father's Day display. 


e BEGINNING on page 30 for 18 pages Office 
Appliances presents picture and text re- 


e FUNCTIONALISM and modernism can be ap- ports of the first six of the scheduled 13 
plied to business offices in the industrial district conventions of NSOEA. Don't miss 
field. The Upson Company at Lockport, these complete stories about your indus- 
N.Y., tells how this has been accom- try's meetings. 
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Old Glory, flag of the United States of America, 
symbol of a liberty deep rooted in the soul of a 
nation whose founders sought and achieved 
freedom. June 14, Flag Day, brings to mem- 
ory again the solemn occasion when the Star 
Spangled Banner was adopted as the emblem 
of a nation “conceived in liberty and dedicated 
to the proposition that all men are created 
equal.” The day gives new emphasis to an 
old truth — that wherever the Stars and Stripes 
are unfurled to the breeze, there abide people 
nurtured in freedom, assured of justice, guar- 
anteed a protection, and accorded matchless 
opportunities for advance as individuals. To 
those precious rights we owe an unalloyed 
allegiance. From the ceremonial observations 
of Flag Day may we have instilled in our souls 
an unswerving urge to protect the institutions 
and privileges we enjoy. 
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HOW TO OPERATE 


under general ceiling price regulations 


Note——The General Ceiling Price Regulations will 
cover office equipment and supply dealers until spe- 
cific controls for the industry are established. The 
provisions and requirements of GCPR are clearly pre- 
sented in the following article, which was originally 
given as an address before a recent joint meeting of 
the Office Equipment Dealers Association of New York 
and the Office Furniture Association of New Jersey. 


Perusal recommended because of the uncertainty 
of the dates when regulations for the several divisions 
of our industry will be issued. 


RICE CONTROLS are not new. They are not some- 

thing that were cooked up by the New Deal in the 
last war. In 1776, our founding fathers, the Contin- 
ental Congress, put controls into effect in this country 
in order to put the brakes on inflation. But controls 
were known 400 years before this when Edward III 
set up controls on butchers, fish-mongers, inn-keepers 
and purveyors of other essential items. This regula- 
tion remained on the statute books for 200 years. How- 
ever, we hope OPS will not be with us too long; but 


while we do have it, we had best be well acquainted 
with it. When the Office of Price Stabilization was 
first established, one of the regional administrators 
gave a talk and said that the OPS was only human 
that it would make mistakes, but that when the mis- 
takes were called to its attention, it would do what it 
could to promptly rectify them. 


You cannot afford mistakes 
in your industry. You 
are operating presently under the General Ceiling 


Price Regulation, and should be familiar with the 
essential requirements of it. 

As you all know, the base period as defined by the 
regulation is the period from December 19, 1950 to 
January 25, 1951. -Your ceiling price for an article is 


the highest price at which you delivered it during the 


base period to a purchaser of the same class. By the 


same class is meant such groups of customers as insti- 

tutions, government agencies, large quantity purchas- 

customers, purchasers in a certain locality, 

individual purchasers, and so forth. Each such group 
considered a class. 

By an amendment to GCPR on March 1, wholesalers 
were required to fix their ceiling price as the price at 
y sold an item during the base period to 10% 
re of a class of customers. In other words, they 


ers, credali 


which the 
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by Howard A. Newman 


Gutterman, Newman & Reichart, 
New York, N. Y. 


cannot use isolated sales at a higher price to arrive at 
a ceiling price, but must use the price at which they 
sold to 10% or more of a class. 

If you did not deliver or sell the item during the 
base period, your ceiling price is the price you offered 
it at during that period to a purchaser of the same 
class. A wholesaler would have to make the offer in 
writing, but in the case of a retailer, the offer could 
have been made by displaying the article, advertising 
it, or having it listed in the store. 

If during the base period you sold an ash tray for 
$6.00 and later in the base period you offered it for 
sale at $6.50, your ceiling price would be $6.00. Where 
an actual sale is made during the base period, the 
sale is the controlling factor and not the offering price. 


If you wish to determine 

the ceiling price for an 
article which you did not deliver or offer during the 
base period but which falls within a category in which 
you dealt during the base period, you fix your ceiling 
price by taking your invoice cost and applying to that 
the percentage markup you are receiving on “a com- 
parison commodity.” 

Now what does the regulation mean when it refers to 
a “comparison commodity?” A comparison commodity 
is an article that is in the same category as the item 
upon which you are placing a ceiling price and it must 
be an article in that category most nearly like the one 
you are pricing. 

What is a category? A category means a group of 
articles or line of merchandise which are normally 
classed together in your industry for purposes of sell- 
ing or buying. For example metal office furniture 
would be a category, wooden desks another, floor cover- 
ing another. These categories could conceivably be 
broken down into lesser categories. 

If you are pricing an article which is in a different 
category from any you dealt in during the base period, 
your ceiling price is the same as the ceiling price of 


(Turn to page 116, please) 
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by Irving Settel, authority on retail advertising 





9. Getting your money's worth from advertising 













Super-Filer 


he 
Mechanized File 
Oe. $305. shown) 


319 North West St. 





eee AND AFTER... 


STANDARD STATIONERS 


Phones 3.2233 — 4 8231 — 3-991! 


VERY TIME you OK one of your newspaper 

advertisements, you are actually paying the 
bill. As manager of your office appliance store, 
your approval means that the ad is ready to run 
It means that this promotional piece is the 
best possible for the money.and that it will do 
a maximum job of selling. Even if the ad is 
small and the amount of money involved negli- 
gible, it represents a portion of your working 
capital. And money spent in advertising must 
mean money earned in sales 








>) Are you getting your 
BEFORE money's worth from your 

; - . . 
_ a newspaper advertising? 


When you approve an ad 
are you sure that it will 
bring in the desired re- 
turns? Will sales volume 
increase? 

It is, of course, impos- 
Sible to answer these 
questions positively. Ad- 
vertising, like all other 
phases of business, is 
somewhat of a gamble 
Exact results are impos- 
sible to predict. However, 
it is possible, by means 
of scientific practices, to 
determine a safe gauge 


> 1 


made within which you can 

file? has nls . . 
egupel” | work work. One of these prac- 
my filing, tices, the CHECK SYS- 






TEM, can minimize the 
uncertainty of promo- 
tional material. 

Is it possible to pre- 
determine the efficiency 
of a headline, body copy 
or an illustration? Can 
the quality of a sales ap- 
peal be prejudged? Yes 
While the exact amount 
of resulting sales cannot 
be predicted, we can de- 
termine to what extent 
these elements are doing 
their respective jobs. 


a pleasul® 


For easier fling, more efficient Gling 
install Super-Filer. It's the fe 

GF Mechanized File with the "swing 
front™ that adds 20°, more usable 
filing apace to every drawer 
Super-Filer is now available in a anf 
weutral-gray finish, as well 20 io the 
hong-popular standard office green 
Now on display im our showroom, in 
3.. & and S-drawer models. Ready 
for prompt delivery 


As the man who foots 
the bills, you are vitally 
interested in results. It 


Opposite New Capitol 











ILLUSTRATION SIMPLIFIES COPY—Elements in this ad 
do a very good job of making the body copy more 
understandable. 
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is your money and you feel that your judgment 
is to be final. However, while your personal 
opinion is important it can seldom be used as 
an absolute measuring stick of public reaction. 
Many an office appliance retailer has rejected 
a potentially strong advertisement because he 
personally does not like it. On the other hand, 
a poor ad had been approved because the “boss’”’ 
liked it. Choice of advertisements is, unfortu- 
nately, often based upon purely personal opin- 
ion. This is a dangerous practice. 

An advertisement must be considered as ob- 
jectively as possible. You must think of it in 
terms of resulting sales, sales and more sales. 
Will the public be attracted by this headline? 
Will the illustration help to sell the goods? Will 
the copy really induce the reader to come into 
the store to make a purchase? The answer to 
those questions should be your guide—nothing 
else. How can one determine the answer? Very 
simply—by using the CHECK SYSTEM 


When your advertisement 

is ready for ap- 
proval, check the headline first. To the reader, 
the headline must offer facts of SELF IN- 
TEREST. It must say, “This is for you! Here 
is what you need! We have what you want!” 
It must, in other words, arouse his interest so 
that he will voluntarily read further into your 
sales message. 

The headline carries the biggest burden of 
ATTENTION GETTING. The headline must at- 
tract the reader’s eye. It must start him on 
the road to buying. It gets him to read what 
you have to say. It must arouse INTEREST. 
If it fails to do this, it is not performing its 
function and your money is being wasted. 

Check your headline. Make sure that it will 
get the reader’s attention. Make sure that it is 
short, easy to read, well worded. Make sure that 
it will arouse the reader’s self-interest, stimu- 
late his imagination and promote action. 

One of the jobs of the illustration is to sim- 
plify the copy. Pictures make the ad more 
understandable, easier to grasp. It makes the 
merchandise you are selling readily identifiable. 

Get pictures of merchandise into every pos- 
sible ad. It helps the reader to imagine himself 
using your products. This is one of the best 
ways to arouse desire. 

Important to remember is the fact that illus- 
trations can be difficult to understand. One 
way to avoid this is to provide captions. Pic- 
ture captions are often read before the copy. 
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They help to explain the content and to make the 
appeal more understandable. If correctly used, a pic- 
ture can greatly influence the reader to come into 
your store 

As far as YOU are concerned, the body copy is the 
most important part of your advertisement. Here is 
your opportunity to present a sales message. In the 
copy, you can tell the reader about the merchandise, 
about your store, your policies. 

Check your copy carefully. Be sure that it SELLS 


before anything else. Be sure that it explains what the 
product is, how the reader can benefit from its use. 
This approach is of great importance for, if you can 


accomplish this, the reader becomes a customer. 
Does your copy ring true? In order to establish 


confidence, a prerequisite to buying, the facts must 
sound true. A reader has so many “superlatives” 
thrown at him in current advertising that skepticism 


dominates his thoughts. It is up to your copy to 
subtly reassure him that he is getting the truth and 
nothing but the truth. You can, for example, tell him 


about the satisfied users or customers. You can offer 
money-back guarantees. Whatever you do, your mes- 
sage must sound credible to him if you expect to see 
him in your store. 

Advertising must sell. If it fails to sell, your money 
is being wasted. The only justification for spending 
promotion money is increased volume. Check the ap- 
peal in your ad. Is it selling? Will it bring customers 
into your store? 

In order to sell a product, the advertiser must tell 
the reader what it is, how it works, what it can do. 
The advertiser also should tell the potential customer 
what it will cost. Remember, however, that price means 
nothing unless benefits from use are included. Sales 
response is possible only when you can establish in the 
readers’ mind the true value of the price. This holds 
especially true in a “sale” advertisement. A bargain 
is the sale of merchandise of KNOWN quality at lower 
than usual price. A person will act only if he believes 
that you are offering QUALITY merchandise at ECON- 
OMY prices. 





Gd, 


This Pomerantz & Company advertisement is an 


excellent example of editorial type advertising. The 
ad appears to be a part of regular newspaper reading 
material and contains a headline, picture and copy. 
The reading matter also maintains the editorial theme 


te = eee _ — 


AD YER TisemesT a 








APSERIVEMEST 





| New Conference Room Strikes A Modern Note 











and comfortable. farther all 

Instead of the austere ie in of ely "sepa 
ty usually the Offiee A. POMERANTZ & COMPANY 
for important , at no extra ™ — 
are bold inam ; your 1535 Chewina Sire 





with only casual mention of the Pomerantz name. The 


merit of editorial type advertising is in its attention 
getting and attention maintaining value. It possesses 
reader interest since it hides it’s promotional intent. 
It should do an excellent selling job. 
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Storey-Kenworthy’s advertisements illustrate the 
effectiveness of institutional advertising. The copy 
theme sells no merchandise, but instead, promotes 
good will by emphasizing reliability. Obviously, it is 


ince Iff. 


We have been furnishing the business establishments and 
professional offices of this community with office furniture, 
equipment and stationery. We believe that we are “Old” 
enough to take care of your needs and new enough to have 


modern ideas. 


1949 





STOREY - KENWORTHY 


FOURTH end LOCUST, DES MOINES 


We heve recently added « besutild new show room fee 
turing the letest in office equipment and furmture Our stelf 
of experienced people ave at your service at al termes. Your 
office planned by experenced perronnell 





WE FEATURE NATIONALLY KNOWN LINES SUCH AS 
Art Metal Office Equipment Natrona! Blank Boob, 


Eston Stationery 


Batrisco Typewriter Paper Esterbroot Pen: Onterd Filing Systems 
Herring Hell Herein Sales Parker Pens 

ribet. Kisco Fam Rockwell Barness Rock-A-File 

Botes Mig Co. Products Leopold Desks chaetler Pers 

De More Chew Mibweutes Char Wallace Pencds 





not possible to use this type of advertising too fre- 
quently. However, it should be used at regular inter- 
vals. At the bottom of the Storey-Kenworthy’s ad, we 
see a list of items featured. This has value because 
it serves to remind the reader of the merchandise 
being sold. 








MOVER 
DisPli 


ERE IS ANOTHER window dis- 

play for your consideration. It 
demonstrates the use of material 
supplied by the manufacturer in 
creating a new and decidedly differ- 
ent display. Such creative use of 
material on hand places within the 
means of the merchant, who has 
only one or two small windows, the 
wherewith to show just how com- 
prehensive a stock he carries. By 
framing photographs of the mer- 
chandise in mat board he can use 
many different arrangements to 
create appealing and unusual dis- 


plays. 


Necessary preparation 

involves 
selecting mat board of a suitable 
color, then cutting out the center 
to a size just a little smaller than 
the photograph. In order to keep 
the photograph from bulging away 
from the mat it must be fastened 
securely all the way around on the 
backside of the mat with the pic- 
ture showing through. If drafting 
tape edges the photographs at 
about 1/16 of an inch there is little 
danger that you will have trouble 
removing it after you are through 
with the display. Photographs will 
be as good as new. Do not use clear 
scotch tape as it is not a good tape 
for this particular purpose. Many 
of your photographs might be dam- 
aged when you tried to remove the 
tape. 

The photograph shows an ar- 
rangement around a large frame 
which we use often here in Long 
Beach. These photographs would 
look just as well fastened to 
costumers, covered boards, back- 
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for the 


OFFICE EQUIPMENT DEALER 


conducted by 


George Ty. Taylor 


P.O. Box 542, Long Beach, Calif. 


PHOTOGRAPHS 


can emphasize the product on display 


Frame them in mat board to create 


unusual appeal in small space 


grounds or in any artistic manner 
A little original thought will reveal 
many new ideas for their arrange- 
ment 

By using this method of display 
you create the idea of a large stock 
in the customer’s mind. Quite often 
he does not realize just what is 
available in your store. Because it’s 
a small store he’ll pass you up and 


} 











trade in a larger place where he 
thinks there is more selection. 

In the accompanying illustration 
we have shown a display using 
photographs of some chairs we were 
endeavoring to promote. Bear in 


mind, however, that you can use 
any photographs you wish and this 
sort of arrangement could be used 
to show many and various articles 


é 
2 


FRAMED WITHIN A FRAME—Photographs mounted on mat 
board effectively illustrate dealer’s line while adding to the 
main interest of the chair within the large center frame. 
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such desks, bookcases, filing 
cabinets, lamps, in fact any item 
of which you have a sizeable photo- 
graph 

We can’t all have the world by 
the tail. We have to do the best 


with what we have to work with. 
The large store with plenty of show 
windows can show many items and 
many lines. There is no reason, 
however, why the small store owner 
should take this window competi- 


tion sitting down. By means of 
photographs he can counteract this 
in no small measure, and by imag- 
inative arrangements can show that 
he, too, has a large and desirable 
stock of office furniture. 





REMOVE THE FLIES 


from your store window displays 


N MY RESEARCH, I recently ran 

across a series of articles in a 
display magazine titled “Fifty Years 
of American Display.” It was a very 
intere series to me because I 
identified with display 
in one way and another for more 
than 25 years and anything per- 
taining to display work immediate- 
ly claims my attention. 

I have worked for many employ- 
ers This has given me an insight 
ertain facts I could have 

in no other way. There is 

deal of merit in longevity 
Loyalty, if it is honest, 

There is, however, a 
great danger to be avoided by both 
manager and personnel when bound 
many years of service. 
It is the danger of “imprisonment” 
in certain surroundings without the 
refreshment of research. Progres- 
realize this fact 
annually send someone 
in their employ to completely new 
scenes for no other reason than 
to get new viewpoints and to AP- 
PLY THEM TO THEIR ORGANIZA- 
TIONS. It is a very commendable 
procedure and profitable to learn 
from your neighbor. It is the means 
by which most progressive business- 
up with the times 


have been 


is priceless 


togetner in 


sive employers 


when they 


men keep 


In reading 
“Fifty Years of Am- 
erican Display” I was greatly chal- 
the struggle for recogni- 
tion undergone by the display men 


iengea DY 


who had a distinct promotional aim 
of selling to the merchant and a 
ve d time in doing it. There 
were photographs of the best dis- 
plays from every decade up to the 


present time and I was amazed at 
the tremendous improvement made 
half a century. In the old days 
play window was considered 

ist a hole in the wall, into which 
as much merchandise as possible 
crowded, so that no 
cha for a sale would be over- 
looke I remember when it took 
iD rs to truck the merchan- 


wa t rye 
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dise from the basement of the store 
to our firm’s 28 large-sized show 
windows so that we could make a 
well-stocked display of everything 
from silk lingerie to garbage cans 
for a ONE DAY Dollar Day sale. No 
thought was ever given to the dis- 
play of a single item. In those days 
it would have been considered un- 
thinkable to install a unit trim. 
Dramatic display was an infant and 
most of the display men of that era 
had a terrible time convincing the 
managers and executive committees 
that your stockings could be sold 
by showing them on a plastic leg 
form in the window. 


I often recall 

these crowded mass 
displays when I pass certain types 
of office supply stores and wonder 
why it is that they are still living 
back in that era of long ago. We 
in office supplies may not like to 
admit it, but in all too many cases 
we have missed the opportunity to 
make many highly desirable sales 
of office supplies because of our 
unimaginative merchandise presen- 
tation. We've missed these sales 
because of our indifference through- 
out the years. We've confined our- 
selves too long in one spot, not in- 
vestigating our neighbor; we’re not 
awake to the times. I have been 
told time and time again, “This 
business is different.’’ Nonsense. It’s 
only different because you, Mr. 
Dealer, make it so in your own 
mind. Display is just as important 
in selling office furniture as it is in 
any other line of merchandising. 
True, the volume is at a different 
level, but volume for volume, dis- 
play appeals to people. It’s just as 
important in our business as it is in 
others, so don’t be deceived. You 
will add to your sales through the 
important medium of display if you 

but give it earnest consideration. 
In a recent article I called your 
attention to the fact that before 
you go out into the business world 
and successfully sell a man on the 


by George Ls. Taylor 


display specialist 


idea that he should have new furni- 
ture for his office you must make 
sure that yours is just as smart as 
you tell him his ought to be. If 
you want to convince him that you 
are in a position to advise him with 
his furnishing problems, then you 
must show him that you know 
something about office furniture 
arrangement by using your creative 
abilities in your window displays. 

One of the ways in which we 
were judged in the old days, judged, 
that is, by those pioneering in the 
articulate detail of proper mer- 
chandise presentation, was by the 
condition of the window after we 
had installed the display. Were any 
pins or threads left laying around 
to detract from the arrangement? 
Were there any dead flies in the 
front of the window that might 
point up the continual indifference 
of the personnel? Were the light 
bulbs replaced as soon as they 
burned out, assuring an even dis- 
tribution of light? These things are 
no longer even discussed in progres- 
sive circles; they are taken for 
granted as “musts” in perfected dis- 
play. 

Is this true in the office supply 
and furniture fields? I think that 
in many cases it is not true and I 
believe, Mr. Dealer it is timely to 
suggest that you constantly watch 
out for the fly in the window. If 
it is there, then you have a pretty 
good criterion by which to judge the 
attention being given by your or- 
ganization to this very important 
matter of display. Remove the flies 
and all those things which detract 
from the message that you are try- 
ing to convey in your valuable dis- 
play windows — that yours is a 
SMART STORE in which the fas- 
tidious merchant may purchase 
smart equipment for his office. 
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FATHER'S DAY 


offers fine opportunities for display 


UR ARTIST has illustrated for 


us a timely Father’s Day set- 
up that should be of use in arrang- 
ing our own display for that money 
making event next month. How 
soon should it be installed? From 
now on, the sooner the better. Get 
the public to think of YOUR 
STORE, to realize that you have 
items that will please Dad so that 
they don’t have to go any further 
to select his gift. 

The window depicted in the 
sketch would be ideal for the mer- 
chant who is operating on a small 
scale and is limited in window area 
He wants to show furniture and also 
those items which will adorn Dad's 
desk and bring pleasure to him at 
his daily task. 


The display stands 

on either side 
of the main units are permanent 
props to be used over and over 
again through the years. If you 
have not purchased any stands such 
as these then you should lose little 
time in doing so, for they are in- 
valuable to your merchandise trims 
They carry a lot of small items and 
can be used in many and various 
arrangements. They don’t have to 
be exactly like the ones shown, of 
course, but any such unit definitely 
will add to the attractiveness of 
any type of merchandise you may 
want to show on them. 

The Father’s Day theme is car- 
ried out by the picture on the wall 
coupled with the sign—made of cut 
out letters—and the wrapped box 
in the chair which brings “GIFT” 
to mind. A little homelike touch 





Monthly Display 
Service for Dealers 


Taylor Aids 


for modern display 

of commercial stationery 
and supplies 

For information write 
George D. Taylor 

at P.O. Box 542, 
Long Beach, Calif. 











Provide a window picture of comfort 


and it will help to sell merchandise 








WELL-ORGANIZED WIN- || | 
DOW PRESENTS FURNITURE || 
AS WELL AS ACCESSORIES | 

| 
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TO APPEAL TO FATHER 














by George 1. Taylor 


display specialist 


is added by the pair of slippers so 
often associated with Dad 

The reader notice is important to 
put over your message A catch 
phrase as a head for this reader 
might be “Pop’s is Tops.” The rest 
of the wording should be phrased 
to inform the public in what man- 
nér you can best serve it in select- 
ing a gift for Dad 


In a display 
of this nature it is 
easy to incorporate greeting cards 
specially designed for Dad. They 
can be mingled on the shelving 
with the merchandise or arranged 
in groups of three on the floor of 
the window. The photograph in 
the frame could be a reproduction 
of one of the greeting cards painted 
in competition at one of the local 
schools. A competition of this kind 
sponsored by you would advise the 
local public of your public spirit 
and would probably result in a de- 
sirable effect on your business 
Father’s Day is getting to be an 
event in America. If you don’t use 
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every effort in drawing that desir- 
able business to your store, then 
that business is definitely going to 
your competitor. Get on your toes 
and tell customers by means of 
your expensive store front that you 
are in a position to sell them and 
that you want their business. 


Those who handle 

strictly office 
furniture have many items in their 
stock which would make an ideal 
gift for Dad. Most of these stores 
put forth very little effort, during 
the month previous to “Father’s 
Day,” to promote this important 
event. The amount of business 
they have thrown away by lack of 
effort is hard to estimate, but it 
stands to reason that where no in- 
terest and excitement is aroused 
there will be little business. Why 
allow the other, more progressive 
man to get ahead of you? You are 
just as smart as he is but you must 
be as interested and enthusiastic 
about your display program as you 
would be about your local baseball 
team and its victories. Develop 
that kind of pride in your store and 
in your display windows. Do all 
in your power to develop a similar 
pride on the part of your employees 
Herein, lies success 
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NEW FURNITURE 
for remodeled Upson Company offices 


FFECTIVELY DEMONSTRATING 
the adaptability and beauty of 


company products and the practi- 
cability of applying functionalism 
and modernism to business offices 


industrial field, The Upson 
manufacturer of lami- 
nated wood fibre board panels, has 
remodeled and redecorated its main 
office t Lockport, N. Y. President 
W. Harrison Upson, Jr., originated 
the comprehensive modernization 
program and the offices were de- 
Walter Dorwin Teague, 
American industrial de- 


in tne 


Company 


Signea Dy 
a leading 


slenel 


Completely functional 
in purpose 


and modern in every detail, the new 
offices reflect the objectives set 
forth by Mr. Upson who was moti- 
vated by the pressing need to pro- 
vide attractive demonstration 
office howing installations and 
applications of Upson products as 
well as to utilize waste space and 


offices for additional 
personnel. It was also planned to 
suggest product uses and interior 
, ideas to the hundreds of 


create more 


decoratill 


visito! alesmen, contractors, deal- 
ers and others who visit the mill 
and offices each year. 

Upson Strong-Bilt full-wall water- 
proofed panels have been used 
throughout the offices in a number 


t ways on the walls and 
1 for light boxes, sliding 
wall panels, window valances, radia- 
tor enclosures and storage and fil- 
ng capdinets 

A completely contemporary set- 
g was designed by Mr. Teague 
and his associates that retained the 
comfort of the old 
hile emphasizing color and 
Functional plans 
the relocation of virtually 
every office and department 


warmth and 
offices wv 
beauty f line 


called Io! 


First the company 

president’s 
office was moved into the apex of 
the triangular building and from 
this focal point of interest, the de- 
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Warmth and comfort retained while 


color and beauty are emphasized 


signer sketched a series of walls 
fanning out in concentric circles. 
Within the space formerly occupied 
by nine offices and the board of 
directors’ room, Mr. Teague pro- 
vided 14 new offices, an attractive 
reception lounge, board of directors’ 
room and aé conference room- 
library. 

While giant size panels were in- 
stalled in most of the new offices, 
the smaller Upson Strong-Bilt pan- 
els, which are four feet wide and 
available in lengths up to 16 feet, 
were used for artistic paneling in 
several instances. 


The majority of the panels, which 
are finished with an easy-to-paint 
pebbled surface, were painted in 
striking decorator’s colors ranging 
from eyerest green, seafoam green, 
stratosphere gray, cascade blue, 
rose tan and sand for walls to sun- 
tone, softone white and Raleigh 
Tavern Chinese red for the ceilings. 


Showing other 

decorating advan- 
tages of Upson Strong-Bilt panels, 
rift oak veneer was laminated to 
the panels before they were applied 
in the office of Charles A. Upson, 
chairman of the board, and modern 
wallpaper patterns were used on 
one side wall in three other offices. 

Each office was designed and dec- 
orated individually to serve the spe- 
cial needs of company executives, 
department heads and the admin- 
istrative staff. The sombre color 
schemes, heavy draperies, mahog- 
any office furniture, overstuffed 
lounges and chairs, Oriental rugs, 
glazed French doors and hand- 
wrought lighting fixtures have com- 
pletely disappeared. 

Instead, there are natural rift 
oak desks and chairs, including 
President Upson’s desk which was 
especially designed for him by Mr. 


Teague. Light metal desks and 
chairs are used in several offices. 
Flush ceiling fixtures with deluxe 
fluorescent tubes for accurate ren- 
dition of the color schemes and re- 
cessed directional spotlights have 
supplanted the overhead hanging 
lights. Vents for the new air cir- 
culating system are concealed in 
the recessed spotlights. 


Venetian blinds and colorful print 
draperies have replaced window 
Shades and heavy curtains; floors 
have been recovered with wall-to- 
wall carpeting in soft solid. colors 
and rubber tiles have been laid in 
the hallways and reception lounge. 


Unusual and interesting uses of 
cove lighting are distinctive fea- 
tures of several rooms. The board 
of directors’ room has a free-float- 
ing ceiling with concealed edge 
lighting and flush-set fluorescent 
fixtures. In the president’s office, 
long hanging light boxes containing 
concealed fluorescent tubes supple- 
ment the directional spotlight set 
in the ceiling. 


Visitors encounter 

a homelike at- 
mosphere in the reception lounge 
which blends an attractive and 
comfortable grouping of furniture 
with an effective display of Upson 
products. Six shadow boxes show- 
ing illuminated Kodachrome trans- 
parencies of Upson-finished interi- 
ors line the curved north wall. 
Through a doorway in this wall 
may be seen a striking photomural 
of mill operations in manufacturing 
company products. A photomural 
of the board machine is a feature 
of the board of directors’ room. 

A decorative and practical fea- 
ture in the office of Harry R. Shedd, 
vice-president and director of sales, 
is a large scale map of the United 
States showing a territorial break- 
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down of the areas covered by the 
sales staff. The map is mounted on 
a removable Upson Strong-Bilt 
panel. In the office of Lasa E. 
Keeler, technical sales manager, 
who assists project builders and 
pre-fabricators in the correct ap- 
plication of Upson products, is a 
large size drawing board illumi- 
nated by a direction spotlight in 
the ceiling 

Other new offices are occupied 
by Henry W. Schmidt, vice-presi- 
dent in charge of manufacturing; 
R. George Morgan, supervisor of 
sales; Roy J. Farley, consultant; 
Millard J. Burns, manager of the 
sales promotion department; Roger 
L. Slattery, manager of the indus- 
trial division of The Upson Com- 
pany, and manager of the Tuco 
Work Shops, and Carl D. Bullock, 
sales manager of the Tuco Work 
Shops, a subsidiary of The Upson 
Company with offices in the main 
offices at Lockport. 

Suppliers for the new offices in- 
cluded: 

CHAIRS—Jens Risom Design, 
Inc., New York, N. Y.; Lehigh Fur- 
niture, New York, N. Y., and J. G. 
Furniture Co. Inc., Brooklyn, N. Y. 

DESKS—Clark & Gibby, New 
York, N. Y., and Business Furniture, 
Elizabeth, N. J 

DICTAPHONES—Dictaphone 
Corporation. 

FURNITURE—Juno Woodworking 
Company, Inc., Long Island, N. Y.; 
Steelcase, Metal Office Furniture 
Company, supplied by Eagle Office 
Supply, Buffalo, N. Y. 

TABLES—-Advance Design, New 
York, N. Y 

TELETALK EQUIPMENT—Web- 
ster Electric Company 

VENETIAN BLINDS — Flexalume 
blinds, The Carl Company, Lock- 
port, N. Y 


UPSON-MADE FOR UPSON—Harry R. Shedd 
(top picture), vice-president and director of 
sales for The Upson Co., Lockport, N. Y., 
appears in his newly-remodeled office in 
which the company’s full-wall waterproofed 
panels were used. MIDDLE: James J. Upson, 
administrative vice-president, is shown in 
his new office in which a modern wallpaper 
was used on the side wall to demonstrate 
the decorative advantages of the Upson six- 
ply panels; BOTTOM—Upson panels were 
also employed in remodeling the office of 
Lasa E. Keeler, technical sales manager. 
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Business Builders 


Broadcast over Station S-A-L-E-S 
Operating on a wave length of:— 
CONFIDENCE COUR. 
AGE .. . CO-OPERATION 


UEBEC, CANADA is the post- 
Q mark of this month’s winning 
Mr. I. Will Pepper Upper award... 
and here is televised with the 
cenial Mr. I. W., himself jumping 
and cheering with his ever-increas- 

ing enthusiasm for 
the steady response 

#2 to his top-of-the- 

month BUSINESS 
BUILDER depart- 
ment. ..and we 
think you'll agree 
with us that our 
Canadian office 
outfitter merits this citation when 
he points out: “TAKE RESPONSI- 
BILITY ON YOUR SHOULDERS 
AND IT LEAVES NO ROOM FOR 
CHIPS 






I-D-E-A E-X-C-H-A-N-G-E 
Presented 
each month to 
give your dol- 
lars CENTS- 
INSURED 
plus SENSE- 
ASSURED! 
Remember 
the price 
ONE IDEA FROM YOU FOR EACH 
IDEA ORDERED BY 





YOU!! Always men- QO 
tion idea number, and > al 
address the co-ordinator ha 
of this page, Care of Shaw and Bor- 
den Co., Box 2153, Spokane 2, Wash. 
Use this same address in sending 
in your thoughts for our Mr. I. Will 
Pepper-Upper and Terse Trailer De- 
partments of BUSINESS BUILD- 
ERS Tels t 


the first entry on this 
month’s hit parade is truly worthy 
of the banner instituted a few 
months ago, which we now award 
to the IDEA OF THE MONTH,” 








MODERN EQUIPMENT 





Thi IDEA OF THE MONTH” is 
from a newcomer to our “I-D-E-A 
E-X-C-H-A-N-G-E,” Taft I. Ring of 


OFFICE APPLIANCES, June, 1951 


Seattle, Wash., who heads the Pa- 
cific Northwest distribution of The 
United States Envelope Company’s 
San Francisco division. Ask for No. 
1951-6.1 Business Builder captioned 
“DO YOUR BUSINESS 
LETTERS TRULY 
SPARKLE?” This is a 
real compilation of ma- 
terial gleaned from many years of 
experience. Credit line is given to 
several sources, notable among 
them being a treatise by Charles 
Bury of Charles Bury Associates in 
a breezy, concise article that ap- 
peared in Southwestern Advertising 
and Marketing under the theme, 
“For Hire —Supersalesman.” To 
give you a sample, permit us to 
quote from just one part that is so 
intriguing that we know it will re- 
sult in a landslide of requests for 
the entire Business Builder No. 
1951-6.1: 
ACCENT THE POSITIVE! 

By this I mean, always 
tell the other person the 
“good news” before you 
tell him the “bad news.” 

For instance, many letters are 
written in the following vein: 

“I am sorry that this policy rate 
has been held up so long, but it will 
be sent out today.” 

Rewritten, these letters should 
say: f 
“I’m glad to tell you that after 
several unavoidable delays, the pol- 
icy rate is going out today.” 

Both letters express the same idea 
—yet how different they are. 

Even if you can’t do as the cus- 
tomer requests, you can WISH you 
could. You can say, “We wish we 
could do so-and-so, however .. .” 

THE FRIENDLY PERSONALITY 
IS THE POSITIVE PERSONALITY. 
ACCENT THE POSITIVE 
IN EVERY LETTER YOU 
WRITE. And here is a 
key thought added by 
Mr. Ring of Seattle to Mr. Bury’s 
article when he emphasizes AC- 
CENT THE POSITIVE IN EVERY 
LETTER THAT YOU WRITE, and 
what is equally important, ACCENT 
THE POSITIVE IN EVERY PER- 
SONAL CONTACT THAT PRE- 
CEDES AND FOLLOWS UP YOUR 
LETTER DIRECT MAILINGS! 


+ - * . 7 > > 


Ask immediately for No. 1951-6.2 
Business Builder. 

“Continuity between Business 
Calls,” a most excellent article dis- 
patched us by Roger L. 

Lambert, hustling sales 
representative of Maso 
Steel Products of Chi- 
cago, that headquarters in Los An- 
geles, Calif. This is a most factual 





and practical group of genuine 
Business Builders, and yours for 
your idea exchanging. 


> > . * . * * 


Ask immediately for No. 1951-63 
Business Builder: “BUSINESS 
COURTESY THAT IS 
\ REAL BUSINESS COUR- 
TESY.” In this veritable 
Spring shower of Busi- 
ness Builders, received this past 
month, this one was truly a runner- 
up to The Idea of The Month. In 
its pithy portrayal, Mr. Lambert of 
Maso outlines material worthy of a 
score of your forthcoming sales 
meetings. 
* > . > > * . 

Ask immediately for No. 1951-6.4 
Business Builder:—“An Ounce of 
Demonstration is Worth 
a Pound of Chatter!”— 

By E. G. Whitcomb, Jr., 
of the American Pencil 
Company. E. G. W., Jr., gives credit 
line to many sources, one of which 
is the Mississippi Valley Lumber- 
man of Minneapolis, Minn., for: “A 
man who is even a mediocre sales- 
man will often find his efforts 
producing excellent results when 
demonstrations replace chatter.” 
... and that’s where I observed the 
key thought, that translated forci- 
bly my pet angle on this sales pro- 
motion job of yours and 
fi mine, which is: “AN 
OUNCE OF DEMON- 
STRATION IS WORTH 
A POUND OF CHATTER!” 


+ * * * * . 7 


Ask for No. 1951-6.5 “THIS TOL- 
ERANT SLANT—Have you it?” This 
brief message potently headlined by 
a Utah stationer is GREAT! 

Ask for No. 1951-6.6 “Interview- 
wise.” This is the com- 
posite viewpoint of four 
office outfitters on the 
same subject to which 
we gave the relating title. 

a > . > > . * 

“TERSE” —““*TRAILERS” —“PRO- 
DUCE”—“FOR”—“YOU” (So _ that 

puts the important part 

of our broadcast into 

each televised program 

... “YOU”... and we do 
mean “YOU.” Send in your terse- 
trailers; there's a prize for each one 
used. 

“A definite invitation TO ACT 
should be a part of your every sales 
presentation!” 


3b, 32, 38, 3B 


Office-efficiently yours! 
RALPH B. ORTEL 
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SILVER ANNIVERSARY 


calls for installation of new furniture 


ELEBRATING its twenty-fifth 

year of business in 1951, the 
Stone Container Corporation, Chi- 
cago, decided a complete remodern- 
ization of its greatly expanded office 
facilities was in order. The result- 
ing changes, finished shortly before 
the anniversary celebrations took 
place, have given the corrugated 
paperboard container firm a suite 
of sales, general and private offices 
which combine luxurious appoint- 
ments with efficiency and modern 
design. 


From the striking 
mural in the 
entrance lobby, which provides vis- 
itors a graphic idea of the firm’s 
operations, to the well-appointed 
private quarters occupied by the 
three Stone brothers, Norman (pres- 
ident), Marvin and Jerome (vice- 
presidents), the new offices of the 
firm reflect good taste and an acute 
sense of efficiency. The layout of 
the various offices and departments 
was planned to reduce traffic time 
and speed up routing of routine of- 
fice procedure. The mural tells in 
abstract style how trees are made 
into corrugated boxes, which then 
carry goods to all parts of the world 
Lighting fixtures, acoustical ma- 
terials and office furniture were 
selected with two goals in mind 
efficiency and good looks 


The sales office 

is a good example 
limited in space, it must provide for 
about 20 salesmen and several sec- 
retaries. Accordingly, it was di- 
vided into semi-private alcoves with 
wood and fluted glass partitions 
Ceiling and part of the walls are 
soundproofed, so small groups can 
carry on conversations without dis- 
turbing the neighbors. 

Because visitors of the executives 
formerly had to enter through the 
general offices, working time was 
reduced by these distractions. The 
new layout, as designed by the ar- 
chitectural firm of Frazier and Raf- 
tery, eliminates these faults by ar- 
ranging private offices along one 
side of the main corridor, with 
openings to other key offices and 
departments on the other side 
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Stone Container Corporation, Chicago, 


celebrates a quarter of a century in 


business by remodeling offices and 


equipping them in modern motif 


A recessed display-about midway 
along the corridor features a sym- 
bolic currugated container made of 
Clear plastic and a stylized map 
showing the location of Stone 
plants 


This efficiency-plus - 

modern - de- 
sign formula also has entered into 
the planning of the private offices 
of the three brothers, with a 
touch of applied psychology added. 
As the man in charge of company 
production, Marvin Stone has many 
employee visitors. Because he wants 
to make these callers feel as much 
at home as possible, he designed his 
office to look like a living room. 
Generous use of butternut wood, 
plaster walls painted in deep green 
and the warm neutral white of the 
ceiling blend warmly with the dark 
mahogany furniture, which is 
rather English in feeling. 

Jerome Stone, in charge of sales, 
is left-handed, so he had a left- 
handed desk designed for his use 
Telephones are on the right while 
most drawers and filing cabinets 
are on the left. An open file on the 
desk contains six compartments, 
one for each working day. Modern 
in feeling, this office contains knot- 
ty white oak walls with entrance 
doors covered in natural calfskin 


The office of 

Norman Stone, pres- 
ident, is somewhat between the 
other two in design. Two walls are 
paneled in walnut and two have a 
paneled wainscot covered with tex- 
tured burlap and painted. Furniture 
is walnut and mahogany in natural 
finishes. The desk itself is in a bold 
curve and is almost severe in its 
simplicity. Cabinets for papers, sam- 
ples and other effects are provided 


conveniently back of the desk and 
at ends of the room. 

All of the wood furniture in the 
private offices was by Watson & 
Boaler, Inc 

The general and offices 
swing over to “metal modern” in 
design and appointments. The 
chairs all are durable tubular steel, 
creations of Royal Metal Manufac- 
turing Company, Chicago. The 
desks are by Corry-Jamestown. 
Plenty of space was left for traffic 
and highly effective fluorescent 
lights were introduced to increase 
working efficiency. The painted 
plaster and rift white oak walls add 
to the general feeling of spacious- 
ness. 


Sales 


Modernization 

of these Chicago 
headquarters of Stone Container 
was made possible by the comple- 
tion in 1950 of an addition which 
added 50,000 square feet to the 
building’s original 153,000 square 
feet. Additional expansion of 
Stone’s facilities include a new box 
factory in Ohio (opened in 1950) 
and the recent purchase of half in- 
terest in an Alabama paper mill 


This silver anniversary 

of the 
Stone Container Corporation follows 
a year in which Stone rose to 
eleventh position in a field of 500 
competing producers. Sales of some 
$17 million in 1950 compared more 
than favorably with the 1949 figure 
of $11,356,902. The three Stone 
brothers seem to have justifiable 
cause to believe that the recent 
modernization was completed just 
in time to see the firm enter an era 
of prosperity and growth equal to 
that which any 25-year-old person 
or firm naturally anticipates. 
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GOOD WILL- 


intangible salesman of office furniture 


COMPANY NAME in blinking 

neon lights, an imposing store 
front, luxuriously finished offices, a 
huge stock of wares, show windows 
which glisten, prodigious 
ing campaigns, large sales forces; 
high-salaried personnel and ele- 
gantly polished office equipment 
all these are merely external signs 
of progress in business although too 
often accepted as the sole bases of 
success. 


advertis 


When a corporation 
consistently 
declares dividends, its stockholders 
have a right to feel that the com- 
pany is successful. And when a 
storekeeper’s books show an appre- 
ciable profit, he is generally con- 
sidered a successful businessman 
It is the accepted opinion of 
erudite economists that there is no 
line of distinction between a lowly 
peanut vendor and a high-powered 
industrial tycoon in an atmosphere 
of success. Both are strangely stim 
ulated by the same instinctive ac- 
quisitiveness which eventually leads 
them to success or failure. But un- 
derlying the success or failure of 
any individual or firm is the much- 
abused, much-misunderstood and 
much-mishandled asset known as 
“good will.” 

“Good will,” although recognized 
as something intangible is, never- 
theless, the lifeblood of business. A 
businessman buys it, he sells it, he 
makes it and, unfortunately, he also 
kills it. It is as much a commodity 
as the stock on his shelves or the 
furniture on his display floor. He 
should cherish it, nourish it 
strengthen it, and keep it 


allve 


What is meant 

by the enigmatic 
term “good will’? Authoritative 
sources define the term to mean 
“the value of an established busi- 
ness over and above its material 
property, consisting of such assets 
as reputation, integrity and credit- 
ability.” Other reasoning by con- 
temporary students of economics is 
that “good will” is a necessary part 
of any transaction in which a seller 
of business gives the buyer permis- 
sion to deal with and succeed to his 
established customers. As a unit of 
value “good will,” which a merchant 
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establishes through honest, faithful 
and righteous service to the public, 
may legally be transferred for a 
price. There are instances in which 
the seller may agree also not to 
engage in the same kind of business 
for a definite period of time, or 
within certain prescribed boun- 
daries from the established loca- 
tion. The law recognizes such 
agreements in partial restraint of 
trade but deprecates any pact 
which contemplates a total restraint 
of trade. All this emerges from the 
age-old theory that “good will’ once 
established shall be protected and 
perpetuated. Knowing something 
about the meaning of “good will,” 
and its implications, it is well that 
we explore the term farther to de- 
termine with clarity and under- 
standing how it is created 


Earlier in this article 
I referred 

specifically to the purely external 
aspects of success in business. It is 
more important, however, that we 
focus our attention on what I choose 
to call the “soul” of our modern 
economic structure A business 
house without a “soul,” or 
will,” utterly lacks vigor, character, 
inspiration, ethics and ideals. These 
are the factors which give a busi- 
ness organism the vitality and sta- 
bility it requires. By steadily devel- 
oping a reputation of high business 
standards and unimpeachable in 
tegrity and responsibility among his 
patrons, a business man eventually 
creates for himself an asset of great 
value. Such an asset can become 
more distinctively valuable than the 
goods he sells. Goods and 
will” go together. Without the lat- 
ter, merchandise becomes static and 
immobile 

Materialism, not realism 
to guide the destinies of our pres- 
ent economic society. Few business- 
men, unfortunately, are inclined to 
philosophize on such vital factors 
as public relations, purchasing 
power, technique, 
service, amiability, or any of the 
other prerequisites to success which 
should be understood—and prac- 
ticed—if storekeepers are wont to 
build a strong economy for them- 
selves, and the nation 

My principle aim is to point out 


“oood 


“ood 


seems 


sales customer 


by Chas. &. Goodman 


S. Stein & Company, 
Chicago, Ill. 


some of the most effective ways to 
establish “good will” in the office 
furniture industry. 

During these times of commercial 
chaos and confusion, delayed ship- 
ments, and shortages, governmental 
regulations and limitations, office 
furniture dealers everywhere are 
faced with many provocative prob- 
lems. And as these perplexities in- 
crease, the man in the street who 
does the actual buying is going to 
be neglected and his welfare disre- 
garded. Apathy among the dealers 
is bound to set in 

Let us take the situation involv- 
ing secretarial desks, swivel chairs, 
posture chairs, filing cabinets, and 
other numerous items of a similar 
ilk which require steel fixtures and 
steel mechanism 


It is well known 

in the industry 
how difficult it is, and increasingly 
so, to get furniture of this character, 
particularly new office furniture 
Consumer demands will doubtlessly 
grow greater—and louder—as the 
supply becomes smaller. New furni- 
ture needing steel parts, as well as 
all-steel equipment generally, is 
rapidly moving into the critical 
stage. This means that used furni- 
ture, with emphasis on steel mech- 


anized desks and chairs, will 
dominate the market to a great 
extent. Such domination by the 


second-hand office furniture market 
over an industry already feeling the 
impact of temporal conditions be- 
yond its control, will make it doubly 
hard for dealers to maintain the 
“good will’ of their customers 

In these circumstances, dealers 
will be with challenging 
problems in an effort to serve the 
public. It is their hour of decision 
in a situation which wedges them 
between a limited stock of hard-to- 
get items, and the desire to meet 
the demands of their customers 

If he is fortunate having a 
supply of these hard-to-get items, 
posture 


chairs, steel desks and filing cab- 


laced 


such as secretarial desks 
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inet or other equally desirable 
stock, will the dealer keep all this 
in “cold storage,” so to speak, for 
preferential accounts, and deny 
chem to the general public? Will he 
perfunctorily tell a prospective cus- 
tomer he doesn’t have these items 
at all Will he discriminate be- 
ween active accounts and the 
run-of-the-mine shoppers? Will he 
be apathetic or sympathetic when 
asked to furnish scarce goods he 
happens to have in stock? The an- 
swers to these questions will largely 
determine the extent to which office 
furnitu lealers will be able to 
maintain a sound and healthy 
patronagt The life or death of 
‘good wi will hang precariously in 
the balance during these times of 
industrial stress and strain. The 
opportunity, in spite of present-ex- 
istir onditions, for sustaining and 
maintaining “good will” is here, if 
deal ill only recognize it. Busi- 


nessm«¢ in demonstrate their re- 
sourcefulne by strictly adhering 
to the rdinal rules of courtesy, 
onsideration, co-operation, imple- 
mentation, and service. Every sound 
busin¢ rganism must have these 
virtur ‘hieve its economic pur- 
pose Like an elephant who never 


forgets, customers will long remem- 
ber the prompt service, the kindly 
smile, the friendly attitude, and a 
dealer’s conscientious interest in 
their needs long after we have re- 
turned to a state of normalcy. 

In this process of creating “good 
will,” a businessman seeks to de- 
velop a lasting relationship with his 
patrons. Unlike anything materi- 
alistic, “good will” is not something 
that can be seen nor touched. It 
has no form or substance. Yet, 
“good will” has to be figuratively 
molded with the adeptness of a 
sculptor who shapes his clay. Like 
clay, it has creative possibilities, 
and plasticity. A trustworthy, 
reliable and considerate business- 
man can therefore shape his own 
public “good will.” His qualities as 
an individual reach their fullest 
fruition when customers continue 
to patronize him regularly. 

Epitomizing the many aspects of 
a genuinely established “good will,” 
the following summary is offered: 

1. “Good will” is the very soul of 
business; without it there can be 
no state of customer-relation- 
ship 

“Good will” is an essential part 
of every sound business organ- 
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ism, and should be nourished and 
kept alive. 

Individual dignity and responsi- 
bility are the fundamental bases 
of a strong economy. 
Hard-to-get goods, governmen- 
tal limitations and regulations, 
dilatory shipments from fac- 
tories, shortages in steel- con- 
trolled equipment, and other 
provocative conditions call for 
level-headedness, sound judg- 
ment and a maximum amount 
of discretion. 

In trying to meet demands for 
critical goods, dealers should 
manifest a sincere interest in 
their customers’ needs, give them 
limitless co-operation and con- 
sideration, avoid discrimination 
between active and general ac- 
counts as much as _ possible, 
maintain a normal standard of 
service, and exercise the greatest 
care in preserving “good will” 
of customers. 

Bear in mind that “good. will” 
once established, is the lifeblood 
of your business, giving it vital- 
ity and continuity. 

Today’s customer, well-served, 
will be a permanent customer to- 
morrow. 
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JASPER EQUIPS AMERICAN LEGION HEADQUARTERS 


The 132-unit installation pictured here was recently completed by George 8B. Morrison, presi- 
dent of the Indianapolis Office Furniture Co., Indianapolis, Ind. for the new national 
headquarters of the American Legion in that city. According to George Litchfield, sales man- 
ager of Jasper Chair Co., Jasper, Ind., it is probably America’s finest appointed executive 
committee chamber. Jasper’s No. 840 chair was chosen, this model having a specially de- 
signed base. In the arrangement of two chairs at each desk the special base permits one 
chair to turn to the right, the other chair to the left. Wood parts are of solid walnut, sect 
and back foam rubber construction, completed with myrtle green genuine top-grain leather. 
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Editorial 
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Regionals Come of Age 


@@ “ALL MY DREAMS of a regional meeting 
came true at Palm Beach.” 

This comment from Ivan Allen of Ivan Allen- 
Marshall Company, Atlanta, Ga., has a nos- 
talgic ring for this industry. It was during 
his term as president of the National Stationers 
Association, 1923-24, that he conceived the idea 
of the regional setup of Association meetings and 
prevailed over opposition predicated on the 
thought that such sessions would curtail the 
national convention attendance. 

Steadily growing, attendance at the regional 
meetings this Spring has reached new heights 
for an industry hungering for knowledge of 
governmental controls and defense economy 
material restrictions. The regional at Palm 
Beach, Fla., had a larger registration, for ex- 
ample, than any national NSA convention prior 
to the time exhibits were adopted as a policy 
and the convention moved more or less perma- 
nently to Chicago in 1936. 

Registration at the New Orleans regional was 
450, or only 16 less than at Palm Beach. Omaha’s 
meeting drew close to 400 with a dealer attend- 
ance in excess of 150. The Toledo, Ohio, regional 
had a higher dealer attendance figure than that 
for manufacturers, an exceptional development 
in this industry. The recent Edgewater Beach 
Hotel Session of District No. 6 in Chicago set new 
records in participation and interest. 

And so the regional parade goes on to provide 
NSOEA with the stature which pioneers like 
Ivan Allen had hoped for. And the Atlanta man 
found that true at Palm Beach commenting, 
“The attendance and the comradeship and the 
information were splendid!” It is in comrade- 
ship and information, primarily the latter, that 
the regional idea has come of age 


_—_—_eo-- 


He who begins too many things, finishes none 
Emerson 


_—_—_2o-- 


Need for Government Economy 


@@ THE NEED FOR government economy is 
clear. Our tremendous productive machine, run- 
ning at full tilt, is still incapable of meeting all 
the demands that are placed upon it. We shall 
all have to do without things we want, things to 
which we feel entitled and for which we would 
be willing to pay. 

High taxes and credit controls are imposed 
to compel us, as individuals and businesses, to 
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restrain our expenditures. We are exhorted to 
recognize our responsibility as citizens to save 
It is intolerable that the Federal government, 
which next year will spend about one-fourth of 
the national income, should not share in the 
general belt-tightening. (Federal, state and 
local government expenditures will account for 
about one-third of the national income! ) 

In fact, the Government’s responsibility is 
greater even than its large percentage share 
would indicate. The Government, as represented 
by its administrative personnel, is in a position 
of leadership. The extent to which it demon- 
strates self-restraint will have a great influence 
upon the willingness of the public to accept the 
taxes and other restraints necessary to our eco- 
nomic and political strength 


-__e<..- 


While the people retain their virtue and vigilance, 
no administration, by any extreme of wickedness or 
folly, can very seriously injure the government in the 


short space of four years. 
Abraham Lincoln 


—_e— - 


Words Can Sell 


&@ THE EDITOR WAS driving along the IIli- 
nois countryside recently. He saw a sign by a 
farm house which read “Fresh Eggs” and he was 
tempted to stop, but didn’t. A few miles down 
the road another sign told of “Day-old Eggs.”’ 
That did it. Amazing isn’t how the right choice 
of words can “egg” anyone into making a pur- 
chase? That’s true both in advertising and oral 
argument 


—_-—- 


If the wealth of business experience were taxable, 
this nation would have more money than it needs. 
D. Mead 


_—_-e<— - 


Farmers Need Offices, Too 


@& THE RECENT SEVENTH District NSOEA 
meeting at Des Moines, Iowa, spotlighted a chal- 
lenging new market for this industry—supplying 
the equipment for “America’s biggest business 
man.” This title was given to the farmer by 
Don Ross, merchandising manager of the Suc- 
cessful Farming magazine, and his remarks 
proved intriguing to office equipment salesmen 
wanting to broaden the sphere of their opera- 
tions. 

According to Mr. Ross, who is in tune with the 
agricultural times, offices are growing along 
with the tall corn in Iowa. He pictured the 
farmer at his desk and needing record-keeping 
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systems, typewriters, files and stationery. 

The stationer and the office machine dealer who neglect to 
appeal to the farmer, both in advertising and direct contact, are 
neglecting a source of potential revenue. The man who tills the 
soil today also must account to.the Government for taxation the 
same as the man who operates a factory. This, plus the details 
concerned with acreage allotments, supplies the need for tools 


of the office 


ere and There 


LIKE FATHER, LIKE SON IN 
NOMDA’S TOUSSAINT FAMILY 


Not to let his father outdo him, Herbert 
Toussaint f the National Office Machine 
Dealers Association president Ed Toussaint, 
was a recent addition to the NOMDA roster. 
The younger Toussaint joined through the 
Penn-Jersey-Del OMDA. He is a member of his 
dad’s firm—the Central Duplicator & Type- 
writer mpany, Camden, N. J 





“PIANO ROLL” PAPER KEEPS 
ADDING MACHINES IN TUNE 
A strip of paper whose predecessor was the 


player | roll, is used by adding machine 


manufacturers—not to play a melody—but to 
keep the roducts in tune. This roll is the 
heart of the testing apparatus, made by 





ADDING MACHINE IN TESTING UNIT 


Americ Automatic Typewriter Company, Chi- 
can tell at the drop of a digit 


adding machine is 100% accurate. 


Operate pneumatically like the piano 
rolls the firm formerly made, the equipment 
automat runs the adding machine. Per- 
foration n the paper corresponding to a 
colurm f figures, allow air to rush into a 
hollow tube as the paper passes over it. This, 
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in turn, sets in motion a set of metal “fingers” 
connected to the keys on the adding machine. 
The correct answer is already known, and if 
the machine's total is right, the product is 
ready for the buyer. If not, it goes back for 
examination. 

At the Chicago factory of the Victor Adding 
Machine Company, nine testing units are used 
to check machines. One girl operates all nine 
by merely inserting the perforated rolls and 
flipping two switches on each apparatus. An- 
other girl checks the figures given by the add- 


ing machines against a master answer list. 





TO PAUL, SHORTEST DISTANCE 
BETWEEN POINTS IS BY AIR 

Paul Burbank, the general manager of the 
National Stationery & Office Equipment Asso- 
ciation, keeps his feet on the ground except 
when he’s traveling. When he’s on the move 
he’s up in the air, literally. 

Long connected with the United Air Lines 
in a promotional capacity, Mr. Burbank re- 
tained his love for flying when he became the 
head man of NSOEA. Since then he used the 
air lines almost exclusively in covering the 
length and breadth of the nation in the in- 
terests of this industry. In fact he has run his 
flying mileage up to around 800,000 miles— 
each trip personally logged. 

Just to be different, however, Paul was 
behind the wheel of an automobile when he 
went on the NSOEA regional swing, driving 
out to the West Coast with Mrs. Burbank from 
Chicago. 

Seldom does Mr. Burbank use a train. 
He'll stick to the airplanes. 





JOHN PREVIDI, STATIONER OF 
DANBURY, ELECTED AS MAYOR 

The New England Travelers Club News re- 
ports that John-Previdi, a leading stationer of 
Danbury, Conn., has been elected mayor of the 
city on the Republican ticket. The NET Club 
scribe adds, “John will have to take time out 
somewhere to attend to his municipal duties. 
However, we know he will not neglect his golf 


as he is an excellent player.” 





Dear Editor: 

Years ago the locusts came to 
Birdland annually. They ravaged 
our crops, caused famine and dis- 
tress among us. Something had to 


be done about it or Birdland 
would have been wi off the 
map. The Council finally declared 
war on the locusts and drafted an 
army of birds to fight the pests. 
Millions of birds were recruited 
and they left their farms and ma- 
chines to aid the cause. 

Wherever our birds fought the 
enemy, they left the battlefields 
filled with dead locusts. But the 
locusts continued to plague our 
fields of grain. Their numbers 
seemed inexhaustible. The birds 
battled them for five years, the 
locusts in never-ending hordes 
swarming in to eat the grain that 
our farmers had worked so hard 
to cultivate. 

The Council called a meeting of 
the wisest birds in the land. What 
to do before the pests stripped 
Birdland clean of grain and foli- 
age? Poison baits, traps and in- 
secticides—all had been tried and 
found wanting. The wise birds 
were stumped. The gallery was 
full of spectators, worried and 
with lean and hungry mien. 

Suddenly a crazy loon way 
back in the gallery cried out, 
way not stop planting for a 
year? When the locusts return 
next year we'll eat them instead 
of grain. We'll save the cost of 
an army, fill our crops for free, 
wipe out the enemy and he'll 
never plague us again.” The 
loon’s suggestion was adopted im- 
mediately. Everyone wondered 
why it hadn’t been thought of be- 
fore. The next year the locusts 
came again. They found no grain, 
the birds ate them instead, cap- 
tured the rest and salted them 
away in storage, enough to last 
Birdland for a couple of years. 
The locusts are now extinct in 
Birdland and we've been planting 
our grain undisturbed since the 
birds ate them out of existence. 

The simplest solution often 
eludes the wise. 

Very wisely yours, 
OLLIE THE OWL. 
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26th Annual Convention 


HAROLD MANN > Statler Hotel, Detroit, Mich. 


Executive Secretary 





1ay ine 27 Registration, Grand Ballr f yer pet t ):00 P.M. 
Board of Directors Meeting 2:00 P.M. 


Registration, Gr Ballroom | 7:00 A.M. 
Exhibits Open 7:30 A.M. 
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JOHN STIFTER 


General Chairman 
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CHAIRMEN OF THE CONVENTION COMMITTEES — 
Front: John Stifter, general chairman; Mrs. Bertan Swan- 
ger, ladies entertainment; Mrs. Al Albert, co-chairman 
ladies entertainment; James Ayres, convention co-chair- 
man. Rear: Walter Klimas, entertainment; Bertan Swan- 





RED MOTLEY ger, program; Edward Coleski, hospitality; Claire Flick, 
Guest Speaker publicity; Harry Humphrey, convention hall committee. 
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STEPHEN FOSTER'S BIRTHPLACE—Constructed in 1815 
in Lawrenceville, Pa., the birthplace of the famous Ameri- 
can folk song composer stands today in Greenfield Village, 
Dearborn, Mich. Members of NOMDA will visit here 


on Sunday. 


(onvention News Hashes 


Opening entertainment at the Na Detroit's Yacht Club will be the scene 
tor Machine Dealers A f a luncheon for the ladies on Friday 
be a Hospita noon. A tour into Canada and to 

nesda V J. Detr ymous recreation park, Belle 

have a chance t Isle. w provide the highlight of the 


afternoon. 


Red Motley (Arthur Harrison M 






Saturday night at the Statler will be 
complete with the big banquet, danc- 
ing, floor show and all the trimmings. 


The operation and effect of Govern- 
ment controls on the office machine 
industry will be given a thorough go- 
ing over at the 26th annual conven- 
tion. Nick Fucci, chairman of the 
office machine industry national com 
mittee, will be in charge of the dis- 
cussion. Mr. Fucci has had many 
opportunities to study the control 
setup of the Government and has 
been in consultation with top Gov- 
ernment officials. Ed Toussaint, 
NOMDA president, and Clarence 
Bush, Washington, D. C., both mem- 
bers of Mr. Fucci'’s committee, will 
assist in the handling of these dis- 


cussions 


A tour through world-famous Green- 
field Village will be taken Sunday as a 
post-convention feature. And not to 
be overlooked on the tour is the fam 
ous Edison Institute Museum in Dear- 
born. 
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STATLER HOTEL, DETROIT, CONVENTION SITE 
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NSOEA 


DISTRICT NO. 4 LEADS OFF IN 
REGIONAL CIRCUIT; 464 ATTEND 


NSOEA Troupe Presented; Nominate 
Harry Buice as New Governor 
TATIONERS from six southeastern states gathered 


at Palm Beach, Fla., April 4 to 7 inclusive, for 
the first of the 1951 regionals with a registered at- 
tendance of 464. The convention hotels were the 
Whitehall and the Carlton, all sessions being held in 
the former. The entertainment was at the Sun and 
Surf Club, an interesting establishment on the ocean 
beach owned by the Whitehall and located about half 
a city block from the Carlton 
An excellent, program was furnished by speakers 
from the district and by members of the NSOEA troupe, 
the latter consisting of President Zac Smith, Zac 
Smith Stationery Company, Birmingham, Ala.; Paul 
Burbank, NSOEA general manager; Harry Fellowes, 
Bankers Box Company, vice-president in charge of 
manufacturers’ division; W. S. Gove, Minnesota Min- 
ing & Manufacturing Company, and L. W. Miller, 
The General Fireproofing Company 
Harry Buice, executive vice-president, Ivan Allen- 


section regional meetings 


On the following 18 pages are picture and text 
reports of the first six of the scheduled 13 district 
conventions of the National Stationery & Office 
Equipment Association. The remaining meetings 
will be reported in the July and August issues. 


Marshall Company, Atlanta, Ga., was nominated for 
the office of governor. 

With Governor George Stuart presiding, the first 
session was opened by the National Anthem, led by 
Mrs. Horace VanDorn. Rev. J. H. Daniel, district super- 
intendent of the Methodist Church, followed with the 
invocation and a brief message entitled “Our Spiritual 





Harry Buice, Ivan Allen-Marshall Co., Atlanta, governor-elect for the 
Fourth District, receiving congratulations of George Stuart of George 
Stuart, Inc., Orlando, governor, whose term will expire in September. 





ON OPPOSITE PAGE — 


1. Seated: Dave Price, Eagle Pencil Co.; L. M. Gregory, Long Office 
Supply Co., Miami, Fla. Standing: L. Avenzino and Lou Brown, 
both Eberhard Faber Pencil Co.; Paul Bumbarger, Jr., Bum- 
barger’s, Hickory, N. C.; J. Bert Miller, manufacturers’ repre- 
sentative. 

2. J. Ralph Peel, A. R. Taylor Co., Memphis; Ted Vaughan, Stod- 
dard’s, Inc., Nashville; Gaines Campbell, Commercial Staty. & 
Supply Co., Chattanooga. Mr. Campbell was selected for the 
office of lieutenant governor for Tennessee. 

3. E. G. Knight, Art Metal Construction Co.; Mrs. and Mr. Ivan 
Allen, Sr., Ivan Allen-Marshall Co., Atlanta, Ga. 

4. Seated: Mr. and Mrs. Joe Shanks, manufacturers’ representative. 
Standing: Jack Osborne and Ted Vaughan, Stoddards, Inc., 
Nashville, Tenn.; Jim Scott, Rockwell Barnes Co.; Herb. Bowen, 
Bowen Office Equipment Co., Sanford, N. C.; Jim Fowls, Jasper 
Chair Co. 

5. The efficient staff at the registration desk. Mrs. A. C. Lampkin; 
Mrs. Charles Hucke; Mrs. Jess Haralson. 

6. A. C. Lampkin, manufacturers’ representative; J. Henri Petetin, 
Henri Petetin, Inc., New Orleans, La.; Lionel Colomb, Weis Mfg. 
Co. 

7. R. W. Butson, The Sikes Co.; Mr. and Mrs. Hy Linden, Ace Fastener 
Co.; Frank Neville, Sturgis Posture Chair Co. 

8. Sam Evans, Business Equipment Co., Greenville, S. C.; W. J. 
Schroeder, Bainbridge-Kimpton & Haupt, Inc.; W. M. Walter, 
Knight Bros., Inc., Sumter, S. C.; E. V. Slack, manufacturers’ 
representative. 

9. Jack Street, Frankel Carbon & Ribbon Mfg. Co.; Miller J. Hug- 
gins, Anderson, Ind. 

10. Two Yawman and Erbe couples: Mr. and Mrs. Harvey Rockwell; 
Mrs. and Mr. Ben McGinty. 

11. Ralph Reed, W. W. Welch Co.; Sidney Gassenheimer, Mercantile 
Paper Co., Montgomery, Ala.; Henry Coleman, Nathan Coleman 
& Son, Savannah, Ga.; Ken Peirce, F. S$. Webster Co. 

12. Charles Stuart, George Stuart, Inc., Orlando, Fla.; J. F. Taylor, 
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Mrs. Gordon D. Meals, Ray S$. Froeba and Joseph Taylor Meals, 
all of The Taylor Chair Co. 

13. Seated: Mrs. A. N. Kolb; Mrs. Allan Murray; Harry Fellowes, 
Bankers Box Co.; Mrs. Jim Cooper; Mrs. Peel. Standing: Allan 
Murray, Victor Safe & Equipment Co.; J. R. Peel, A. R. Taylor 
Co., Memphis, Tenn.; Mrs. F. W. Samson, Philadelphia, Pa. 

14. Mr. and Mrs. Ed. Manning, National Brief Case Co.; Harry Fel- 
lowes, Bankers Box Co., V. P. NSOEA; Betty Burbank; Paul Bur- 
bank, general manager NSOEA; Zac Smith, president NSOEA. 

15. Albert Howard, Business Supply Co., Tuscaloosa, Ala.; Harold 
O. Wolff, W. H. Gunlocke Chair Co.; Mrs. Kirkpatrick; Joseph 
T. Kirkpatrick, Carithers Wallace Courtenay, Inc., Atlanta, Ga., 
president Atlanta Stationers Assn.; Wm. J. Schroeder, Bainbridge- 
Kimpton & Haupt, Inc. 

16. F. W. Myers, Lakeland Typewriter & Supply Co., Lakeland, Fla.; 
Allen B. Cammack, Cammack Office Supply, Burlington, N. C.; 
Alvin R. Bowen, Kinston Office Supply Co., Kinston, N. C.; O. F. 
Davis, The Review Co., Savannah, Ga.; Fred Pittman, Speed 
Products Co. 

17. Walt Sheaffer and Jack Asthalter, W. A. Sheaffer Pen Co.; Bill 
Gove and R. L. Sheppard, Minnesota Mining & Mfg. Co. 

18. Harold O. Wolff, W. H. Gunlocke Chair Co.; Jack P. Cooper, 
manufacturers’ representative; R. P. Rosson, Murphy Stationery 
Co., Augusta, Ga.; Ralph Hilburn, Bates Mfg. Co.; Leo Gassen- 
heimer, Mercantile Paper Co., Montgomery, Ala.; Jim Scott, Rock- 
well Barnes Co.; Len Gregory, Long Office Supply Co., Miami, Fla. 

19. Jim Gooding, Skagseth Staty. Co., Miami; Harold Graves, Wilson 
Jones Co.; Leonard Baker and Cahrner Skagseth, Skagseth Staty. 
Co.; George Drane, Wilson Jones Co. 

20. Harry Fellowes, Bankers Box Co.; Carl Elofson, Art Metal Constr. 
Co.; Ivan Allen, Jr., Ivan Allen-Marshall Co., Atlanta, Ga.; Paul 
Burbank, NSOEA. 

21. J. L. White, The White Co., Columbus, Ga.; R. M. Pound, Pound 
& Moore Co., Charlotte, N. C.; Joe Strauss, Automatic Pencil 
Sharpener Co.; Herb Abramson, guest and brother-in-law of Mr. 
Strauss; George Sidnor, Automatic Pencil Sharpener Co.; James 
Neary, Geyer Publications. 
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Responsibility.” After welcoming the visitors to the 
Palm Beaches he referred to the settlement of America 
by Christian groups, to the constitution, to the devel- 
opment of democracy in the United States and quoted 
the statement that democracy places value on the 
individual, that democracy is responsible for our 
great educational system. Communism, he said, prom- 
ises to take care of the little man and forgets him. 
Christianity does take care of the little man. The 
communistic philosophy, he said, will kill and destroy. 
Christianity, he added is the greatest bulwark against 
communism. 

Bob Reichman, governor of the Thirteenth District, 
was introduced by Ivan Allen, Jr., who was serving as 
chairman. Mr. Allen then introduced President Zac 
Smith, whom he termed a successful mining engineer 
turned stationer and an Alabama braggart 


Mr. Smith referred to the origin of the Association 
in 1904 and then had some good words for Ivan Allen, 
Sr., who, when twentieth president of the association, 
introduced many services including regional meetings, 
“Who’s Who” and others. He expressed his thanks to 
Mr. Allen and asked him to stand for public recogni- 
tion. He expressed his thanks also to the manufac- 
turers who keep developing new items for stationers 
to sell, to George Stuart for his good work as gov- 
ernor of the district, to the 20 past governors, to Claude 
Hanes of Palm Beach and to the Southern travelers 
and their wives. The capital outlay per office worker, 
he stated, was about 10 times more than 10 years ago, 
adding that other new methods and products will be 
introduced. Management must improve continually. 
He advocated a training course for management in 

Turn to page 127, please 





TIME OUT AT THE PALM BEACH REGIONAL TO CELEBRATE THE MARDI GRAS 


1. R. G. Blauvelt, Ivan Allen, Mrs. Mosman, Warren Mosman and 
B. L. Grinstead, all of Herring-Hall-Marvin Safe Co. except Mr. 
Allen, Ivan Allen-Marshall Co., Atlanta, Ga 

2. Mrs. George Stuart; Mrs. and Mr. Tom Powell, Myrtle Desk Co 

3. Arne Skagseth, Skagseth Staty. Co., Miami, Fla.; Leo Gassen- 
heimer, Mercantile Paper Co., Montgomery, Ala.; Carl Elofson, 
Art Metal Construction Co.; Mrs. F. J. Link; Ralph Bender, Watson 
Mfg. Co. 

4. Mr. and Mrs. H. B. Bawson, Halsey & Griffith, Inc., West Palm 
Beach, Fla. 

5. Mr. and Mrs. Irving Levy; Mr. and Mrs. Sam Katz, all of Art 
Steel Sales Corp. 

6. Mr. and Mrs. J. George Aigner, Aigner Index Co.; Mr. and Mrs. 
Jim Wilson, G. J. Aigner Co.; Mr. and Mrs. G. J. Aigner, G. J 
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Aigner Co. 

7. Ed. Daily, Meilink Steel Safe Co.; Allen Cammack, Commack 
Office Supply, 8urlington, N. C.; Mrs. Cammack; Bernie Gold- 
smith, Markwell Mfg. Co.; Locke Morgan, Eagle Pencil Co. 

8. Frank J. Link, Art Metal Construction Co.; Archibald Ryan, manu- 
facturers’ representative, both members of Mardi Gras committee. 

9. George Stuart, George Stuart, Inc., Orlando, Fla., governor of 
4th District; Mrs. Stuart; Zac Smith, Zac Smith Staty. Co., Birming- 
ham, Ala., president NSOEA. Photographer who developed nega- 
tive tore it, but saved the pieces 

10. Mrs. James Wallace and Mrs. R. E. Sturm, both of Jasper Office 
Furniture Co. 

11. Mrs. and Mr. Jess Haralson, Boorum & Pease Co. 
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NSOEA DISTRICT NO. 5 INVADES 
TOLEDO FOR ANNUAL MEETING 


Attendance Passes 300 Mark—Dealers 
Predominate—Pat O’Connor Nominated Governor 


HEN ALL the registration records were turned in 
and audited the figure for full-time registrations 
proved to be 305, plus 25 or 30 who attended the ban- 
quet only. The unique aspect of the record was that 
dealer registrants numbered 130 and travelers or man- 
ufacturers only 124. Thus the annual meeting of Dis- 


trict No. 5 of NSOEA in Toledo, Ohio, on Monday and 
Tuesday, April 9 and 10, in the Commodore Perry Hotel 
was chalked up as an undoubted success. 

At the business session held Tuesday afternoon Pat 


1. Joe Leroux, Franklin Prtg. & Engraving Co., Toledo; Ben Brohm, 
Eagle Pencil Co.; Kenneth Brown, Franklin Prtg. & Engraving Co. 

2. Earl Hanson, manufacturers’ representative; John McPike, Wabash 
Filing Supplies, Inc.; Fred Brower, The B. L. Marble Chair Co.; 
Kes Downing, The Globe-Wernicke Co.; Don Crile, Office Equip- 
ment Co.; Canton, governor of Fifth District. 

3. Mrs. William E. Hoge, Mrs. John Saunders and Mrs. Charles Roth. 

4. Larry Schubert, Miller J. Huggins, Anderson, Ind.; Bill Lashbrook, 
Esterbrook Pen Co.; Floyd Zinkhon, American Pencil Co.; Roscoe 
Benge, Codo Mfg. Co.; John Wakeland, Esterbrook Pen Co. 

5. Harry C. Olson, Security Steel Equipment Corp.; W. R. Borneman, 
The Brooks Co., Cleveland; Harold R. Wilson, Haywood’s Office 
Supply Store, Lafayette, Ind; J. M. Dollens, Eberhard Faber Pencil 
Co.; Charles Roth, Roth Office Equipment Co., Dayton; Raymond 
M. Barker, S. Barker’s Sons Co., Cleveland. 

6. Seated: Dick Sheppard, Earl Kochheiser, Zac Smith, Bill Gove, 
Horry Howard. Standing: Jim Barrett; Harry Valentine, Tom 
Low, Hal Groth, Perry Conkle. Mr. Kochheiser operates the 
Charles Ritter Co., Mansfield, Ohio, and was president of NSA 
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O’Connor of O'Connor & Raque Company, Louisville, 
Ky., was nominated to succeed Don Crile, The Office 
Equipment Company, Canton, Ohio, as governor of the 
district. Lieutenant governors chosen at the same ses- 
sion were as follows: Sidney Butterfield, Smith & But- 
terfield, Evansville, Ind.; Gayle Denny, Transylvania 
Printing Company, Lexington, Ky.; Al Mayer, Jr., Greg- 
ory, Mayer & Thom, Detroit, Mich.; Scott Sommerville, 
Ohio Office Equipment Company, Akron, Ohio; J. Han- 
ley Morgan, Morgan’s Inc., Huntington, W. Va. 

Five of the seven convention speakers were the fol- 
lowing NSOEA troupers; Zac Smith, national president; 
Paul Burbank, general manager, Harry Fellowes, vice- 
president; William Gove, Minnesota Mining & Manu- 
facturing Company, and John Saunders, The General 
Fireproofing Company. The other speakers were Homer 
Smith of NSOEA and James (Scottie) Robertson, of 





last year. Mr. Smith operates the Zac Smith Staty. Co. Birming- 
ham, Ala., and is president of NSOEA, successor to NSA. All the 
others are with Minnesota Mining & Mfg. Co. Mr. Gove is a 
member of the 1951 troupe. 

7. C. E. Vieth, A. W. Faber-Castell Pencil Co., Inc.; Tom Riendl, 
Peerless imperial Co., Inc.; Lawrence Phelps, Wilfred Cole and 
Larry Nestor, Nestor Typewriter & Office Supplies, Detroit; Chet 
Harper, Wilson Jones Co. 

8. Russ Davis, W. J. Noonan Co., Lima, Ohio; Arthur Frey, manv- 
facturers’ representative; Lyn Logan and Bruce Adams, Pelouze 
Mfg. Co.; Kirk W. Bassett, Hamilton Mfg. Co. 

9. Ron Douglass, Bill Epke, Glad Douglass, Zac Smith, Ken Davis— 
all with W. H. Gunlocke Chair Co. except Mr. Smith, who is 
president of NSOEA. 

10. William Niesen, Wilson Jones Co.; Ben Wirtshafter, Wirtshafter’s, 
Inc., Cleveland; Chet Harper, Wilson Jones Co.; Milt Shuster, 
Smead Mfg. Co.; Scott Purvis, Joseph Dixon Crucible Co.; Tate 
Taylor, Stanley Greetings. 
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Scotty Robertson, Globe Office Equip. & Supplies, Cincinnati, Ohio; 
Mrs. George S. Long, Cincinnati, Ohio; Floyd E. Zinkhon, American 
Pencil Co.; Mrs. Harry May, Beckley, W. Va.; G. Bruce McCaleb, 
Poundsford Staty. Co., Cincinnati, Ohio; Mrs. F. E. Zinkhon. 
Howard L. Pfau, Sturgis Posture Chair Co.; Mrs. R. W. Young, 
Detroit, Mich.; Mrs. J. W. Stokes and Mrs. James Robertson, both 
Cincinnati, Ohio; Earl Hanson, manufacturers’ representative. 
Julius A. Turner, National Blank Book Co.; Roscoe Benge, Codo 
Mfg. Corp.; Fred Chindgren, Watson Mfg. Co.; William Dubler, 
Arrow Fastener Co., Inc.; Ole Ditmansen, Youngstown Office 
Supply Co., Youngstown, Ohio. 

Joseph Leroux, Franklin Printing & Engraving Co., Toledo, Ohio; 
Charlie Malody, National Blank Book Co.; Don Crile, Office Equip- 
ment Co., Canton, Ohio, governor of District No. 5; Jack Clark, 
W. A. Schaeffer Pen Co.; Harry Dick, Mrs. Dick, Mrs. and Mr. Fred 
Reuter, all Redeker & Dick, Inc., Cincinnati, Ohio. 

Fred A. Meier, Fred W. Meier Sons, Monroe, Mich.; Bob Carver, 
Harter Corp.; Dean A. Hall, Gage’s, Battle Creek, Mich.; John M. 
Wakeland, Esterbrook Pen Co.; Don LaVigne, Rockwell-Barnes Co. 
Les Dressel, Markwell Mfg. Co.; Matt Massot, Office Supplies, 
Inc., Muskegon, Mich.; H. C. Pratt, Emery-Pratt Co., Lansing, 
Mich.; Bernie Goldsmith, Markwell Mfg. Co. 

Representing The General Fireproofing Co.: Mrs. William Hoge, 
Mrs. John A. Saunders, William Hoge, Paul M. Wick, Mrs. Tom 
Joyes and John Saunders. 

Charlie Lipman, George B. Graff Co.; Rose Cushman, NSOEA; Don 
Crile, Office Equipment Co., Canton, Ohio, governor of District 
No. 5; Joe Leroux, Franklin Printing & Engraving Co., Toledo, 
Ohio; John A. Gilbert, Office Appliances. 

Paul Frank, Tri-City Office Supply, Canton, Ohio; Ned Rosin, Am- 
berg File & Index Co.; F. C. “Sid” Leonhard, Boorum & Pease 
Co.; Don Swan, Yawman and Erbe Mfg. Co.; Frank Hess, C. F. 
Denzer Co., Sandusky, Ohio; Bert Amberg, Amberg File & Index 
Co 


Mr. & Mrs. C. W. Clemen and Mr. & Mrs. Vernon Wiberg, 
G. J. Aigner Co.; Harold Decker, Master-Craft Corp.; Bruce 
Ellsworth, Corry Jamestown Mfg. Corp. 


John McPike, Weis Mfg. Co.; H. M. Donisthorpe, Ace Fastener 
Corp.; Al Mehl, Elmer Krumweide & Assoc.; Herb Walsh, Ace 
Fastener Corp.; John Robinson, manufacturers’ representative. 


Scotty Robertson, Globe Office Equipment & Supplies, Cincinnati, 
Ohio; Sidney Butterfield, Smith & Butterfield Co., Evansville, Ind.; 
Harry Nichols, Weis Mfg. Co.; J. W. McCormick, Jr., Stationers 
Guild of America 


Folger Fellows, Bankers Box Co.; Mr. & Mrs. Roscoe Benge, 
Code Mfg. Corp.; Gordon Kickels, C. L. Barkley & Co.; George 
Alter, Invincible Metal Furniture Co.; Tom Riendl, Peerless im- 
perial Co., Newark, N. J. 


William E. Bayley, The Emerson W. Price Co., Lima, Ohio; J. M. 
Dollens, Eberhard Faber Pencil Co.; Charlie Reynell, Oxford 
Filing Supply Co.; Dick Dahn, The Carter's Ink Co.; A. C. Van 
Horne, Eberhard Faber Pencil Co.; J. J. Savage, The Carter's 
Ink Co 


Mrs. & Mr. William Gregory, Il, W. B. Gregory & Son, Inc., 
Detroit, Mich.; Harry May, May Office Service, Beckley, W. Va., 
past-governor of District No. 5. 

Al Radanof, Ohio Office Equipment Co., Akron, Ohio; Cal Long, 
manufacturers’ representative; ‘Slim’ Summerville, Ohio Office 
Equipment Co., Akron, Ohio. 


the Globe Office Equipment Company, Cincinnati, 
Ohio. The high attendance at each formal session of 
the convention is an indication of the caliber of the 
speakers and the interest of convention registrants in 
the topics discussed. 

A pre-convention event conducted by Ken L. Boyer, 
of the Newell B. Newton Company, Toledo, general 
convention chairman, was a Dutch Village Party in the 
Commodore. Perry Hotel Sunday evening. The party 
was sponsored by the Toledo stationers and manufac- 
turers and consisted of an informal gathering where 
liquid refreshments, potato chips and pop corn were in 
abundance. 

The convention proper was called to order by Gov- 
ernor Crile early Monday afternoon following the 
opening luncheon. Ken Boyer introduced the Reverend 
Laurence Hall, rector of the All Saints Episcopal 
Church, Portsmouth, Ohio, who amused and inspired 
his audience by a stirring address titled, “Humor as a 
Resource.” In rapid fire succession he told pointed and 
humorous stories in such a way that he earned the 
high approval of all present. 

First on the afternoon program after the appoint- 


(Turn to page 141, please) 


OFFICERS OF DISTRICT NO. 5—TOP: Governor Don Crile, The Office 
Equipment Co., Canton, Ohio, extends congratulations to Governor- 
elect L. G. O'Connor, O’Connor & Raque Co., Lovisville, Ky. BOTTOM: 
Governor-elect L. G. O'Connor with three of his five lievtenant 
governors: Sidney Butterfield, Smith & Butterfield, Evansville, Ind.; 
Mr. O'Connor; Alfred Mayer, Gregory, Mayer & Thom Co., Detroit, 
Mich.; Scott Summerville, Ohio Office Equipment Co., Akron, Ohio. 
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DES MOINES, IOWA, IS HOST TO 
SEVENTH DISTRICT STATIONERS 


Jay Parrott Nominated for Governor; 
Five Troupers, lowans Furnish Program 


TATIONERS OF THE Seventh District NSOEA 

gathered at Des Moines, Iowa, for their annual 
regional convention which was held at the Savery 
Hotel April 16 and 17. The district besides Iowa in- 
cludes the Dakotas, Minnesota, most of Wisconsin and 
the upper peninsula of Michigan 

Jay Parrott of Waterloo Office Supply Company, 
Waterloo, Iowa, was nominated for the office of gov- 
ernor to succeed Charles R. Storey of Storey-Ken- 
worthy Company, Des Moines, who assumed office last 
September. 

The program was furnished by the five NSOEA 
troupers—Zac Smith, president; Paul Burbank, general 
manager; Harry Fellowes, vice-president; William 
Gove, Minnesota Mining & Manufacturing Company, 
and John Saunders, The General Fireproofing Com- 
pany, and an equal number of Iowa speakers. The 
latter included Don Ross, merchandising manager of 
Successful Farming magazine; Reverend James W 
Angel of Indianola; Gibson C. Holliday, attorney; 
R. M. Lovejoy, professor of retailing at Drake Uni- 
versity, and Verne R. Martin, sales manager for Maytag 
Company. The extent to which the visitors gave at- 
tentive audience to all speakers was remarkable. 

The convention was called to order by Governor 
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ON THE OPPOSITE PAGE— 

1. J. Arthur Johnson, Art Metal Construction; Mrs. Edith Wall and 
Mrs. Peg Rader, both Rader Office Equipment Co., Omaha, Nebr.; 
E. J. Young, Wabash Filing Supplies. 

2. Dan MacDougall, Stationers Loose Leaf Co.; Mrs. Peg Rader, 
Rader Office Equipment Co., Omaha, Nebr.; George Wall, Art 
Metal Construction Co.; Marilyn Cusack, Morris-Sanford Co., 
Cedar Rapids, lowa. 

3. D. L. Ransom, Educators Supply Co., Mitchell, S$. Dak.; V. A. 
Hanson, Brown & Saenger, Sioux Falls, §. Dak.; Walter Kahler, 
Holden-Kahler Co., Cedar Rapids, lowa; Marion Follin, manufac- 
turers’ representative. 

4. Jay Parrott, Waterloo Office Supply Co., governor-elect, with 
Charles Storey, Storey-Kenworthy Co., Des Moines, lowa, gov- 
ernor of District No. 7. 

5. V. A. Hanson, Brown & Saenger, Sioux Falls, §. Dak.; A. C. 
Van Horne, Eberhard Faber Pencil Co.; Art Grayston, Thomas 
& Grayston, Minneapolis, Minn.; John D. Horne, Eberhard Faber 
Pencil Co. 

6. Charles Storey, governor Eighth District, with Chuck Storey, both 
Storey-Kenworthy Co., Des Moines, lowa. 

7. B. J. Bristoll, Sr., with B. J. Bristoll, Jr. The young man was 
to leave shortly for the U. S. Air Force. 

8. Seated: Toastmaster Arthur Brayton; Zac Smith Staty. Co., Bir- 
mingham, Ala., NSOEA president; Charles Storey, Storey-Ken- 
worthy Co., Des Moines, lowa, governor District No. 8. Standing: 
Jack Berry, The Globe-Wernicke Co., present-elect, Northwest 
Travelers Club; Paul Burbank, NSOEA general manager; Bill 
Gove, Minnesota Mining & Mfg. Co.; John Saunders, The General 
Fireproofing Co.; Russ Ragan, American Pad & Paper Co., vice- 
president, field division. 

9. Maryann, Chuckie and Harry W. Hitchcock, American Carbon 
Paper Mfg. Co. 

10. Glen Bohanna and Jack C. Kern, both Jack C. Kern Co., Dallas, 
Tex.; Heinie Sengbusch and M. D. Hasty, both manufacturers; Al 
Collatz, Moore Business Forms; Herb Walsh, Ace Fastener Corp.; 
Frank Calloway, Mosler Safe Co. 

11. Carl G. Mueller, Esterbrook Pen Co.; P. E. Wilson, Zaiser’s, Des 
Moines, lowa; Elmer Rahe, The Globe-Wernicke Co.; P. A. Myers, 
Zaiser’s; Roy Wood, Esterbrook Pen Co. 

12. Edwin C. Roozen, Invincible Metal Furn. Co.; Ed J. Williamson, 
Elmer Krumwiede & Associates; Bill Small, Johnson Chair Co.; 
George Alter, Invincible Metal Furn. Co.; Gordon Kickels, C. L. 
Barkley & Co.; Walter Haas, Haas Press, Sleepy Eye, Minn. 

13. Dick Singer, Cooke & Cobb Co.; Harry Fellowes, Bankers Box Co.; 
Floyd Kongsvik, Curtis 1000, Inc., St. Paul, Minn.; Frank Silway 
and Art O’Hara, both Acco Products, Inc. 

14. Richard L. Myers, Office Specialties Co., Mankato, Minn.; Dick and 
William Koch, both Koch Brothers Co., Des Moines, lowa; Larry 
Goodhand, Oxford Filing Supply Co.; Harry Short, Oakville Co. 
and Columbian Art Works Co. 

15. Jim Ahern, Ahern Pershing Co., Des Moines, lowa; Earle G. Lut- 
ton, Holley & Son, Des Moines; Chet Smith, A. W. Faber-Castell 
Pencil Co.; Don Mellen, Marr Duplicator Co. 

16. Jay Parrott, Waterloo Office Supply Co., Waterloo, lowa; Charles 
Cordray, Codo Mfg. Corp.; R. R. Bjork, Beltz Co., Faribault, 
Minn.; George J. Hegstrom, Hegstrom’s, Grand Forks, N. Dak.; 
Jack Hagland, Browne Morse Co. 

17. A. J. Walker, Farnham Staty. & School Supply Co., Minneapolis, 
Minn.; Frank Cooper, Codo Mfg. Corp.; B. J. Bristoll, Koch Bros., 
Des Moines, lowa. 

18. The registration committee. Seated: Ivan Cornelius, Northern 
States Envelope Co., Harry Bergquist, Boorum & Pease Co.; Stanley 
Griebel, Yawman and Erbe Mfg. Co. Standing: Jack Guntrum, 
Eaton Paper Corp.; Roy Clark, F. S. Webster Co.; Frank Cooper, 
Codo Mfg. Co. 

19. Seated: Mrs. V. A. Hanson, Mrs. A. R. Skibbe, Mrs. Ray Ham- 
mond; standing: Mrs. Robert Vater, Mrs. Jack Berry, Mrs. Heinie 
Sengbusch and Mrs. Harry Bergquist. 


AT LEFT— 

1. Risky Morris, W. F. Cromwell, Jack Guntrum and Frank Palmer, all 
Eaton Paper Corp. 

2. Mrs. Robert Jerve; George Rocker, W. H. Gunlocke Chair Co.; 
Mrs. Vic Lydon; Heinie Sengbusch, Sengbusch Self Closing Ink- 
stand Co.; Mrs. Jay Parrott. 

3. Paul Cheney, Southworth Co.; H. W. Baker, Random House; Mrs. 
Frank Zeller, Des Moines Stationery Co.; A. R. Skibbe, Boorum & 
Pease Co.; Frank R. Curtiss, Neva-Clog Products, Inc. 

4. Lafe Wasley, Quality Park Envelope Co.; Marion H. Renz, Lincoln's, 
Waterloo, lowa; Dan MacDougall, Stationers Loose Leaf Co.; Bud 
Caruso, Paramount Line, Inc.; R. M. Matthews, Sturgis Posture 
Chair Co. 

5. Herb Johnson, Wilson Jones Co.; H. Jerre Smith, All-Steel Equip- 
ment Co., Inc.; Karl V. Koofs, Standard Diary Co.; Walter Mc- 
Nichols, Amberg File & Index Co. 

6. Tom and C. F. Cody, C. F. Cody Co., Dubuque, lowa; Mrs. K. S. 
Matthews, Byers Office Equipment Co., Davenport, lowa; E. E. 
Barber, Leopold Co.; P. E. Wilson, Zaiser’s, Des Moines, lowa. 
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Storey who introduced national and regional officers 
and appointed committees to report the next day. He 
was followed by President Zac Smith. Next came an 
interesting and informative talk on possibilities of 
business from farmers under the title, “Meet America’s 
Biggest Business Man.” 

The farmer, said Mr. Ross, offers a great potential 
for office equipment dealers. He buys adding machines, 
albums, typewriters, desks, pens, pencils, record keep- 
ing equipment. He is obliged to keep records much as 
any business man and has an office in his home. That 
office, Mr. Ross inferred, was a fertile source of new 
business for the alert commercial stationers. He re- 
marked that in South Dakota, a state of the Seventh 
District NSOEA, the farmer is the biggest buyer. He 





referred to the Montgomery Ward catalog with 30 
pages of office supply advertising, to variety stores with 
well-stocked stationery counters, both the mail order 
catalog and chain store appealing to farm patronage. 
Pictures shown by Mr. Ross portrayed the farmer at 
his desk with modern office supplies ranging from sta- 
tionery to mechanical equipment, also graphic charts 
on farm product and income. The farmer, he showed, 
is producing much more than formerly at good prices. 
America’s biggest business man, he said, needs ex- 
tensive record-keeping systems and has the money to 
pay for them. The farmer will buy from the dealer 
who asks him to do so. No matter how badly he may 
need what you have, he will not beg you to sell him, 
(Turn to page 148, please 
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Zac Smith, president NSOEA; Bob Jerve, McClain & Hedman Co., 
St. Paul, Minn.; John Gilbert, Office Appliances. 

Charles Storey, Storey-Kenworthy Co., Des Moines, lowa, gover- 
nor of District No. 7, with Carter Hammond, Herring-Hall-Marvin 
Safe Co. 

Paul Burbank, NSOEA general manager; Guy Boyd, Shaw-Walker 
Co.; Joe Popple, Office Outfitters, Des Moines, lowa. 

Mrs. Cummings, James A. Cummings, Jr., B. J. Bristoll and 
William Koch Bros., Des Moines, lowa; Mrs. Bristoll; Mrs. Koch; 
Mrs. K. S. Matthews, Byers Office Equipment Co., Davenport, 
lowa. 

. J. W. Hazlett, Ames Stationer’s, Ames, lowa; Bob Parrott, Matt 
Parrott & Sons Co., Waterloo, lowa; Don Sharpe, Reyburn Mfg. 
Co.; Ken Hecht, Hecht Prtg. Co., lowa Falls, lowa; O. Clifford 
Halvorson, Midwest-Beach Co., Sioux Falls, $. Dak.; Al Lent, The 
Carter’s Ink Co. 

. Mrs. Orval Moen; Clarence Benson, Farnham Staty. & School 
Supply Co., Minneapolis, Minn.; Mrs. B. J. Bristell; Nels Schreiber, 
Messenger Prtg. Co., Fort Dodge, lowa; Mrs. Harold Hoffman; 
Del Deming, Farnham’s; Harold Hoffman and O. A. Moen, both 
Smead Mfg. Co. 
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The nominating commitee: Bob Jerve, McClain & Hedman Co., 
St. Paul, Minn.; Floyd Kongsvik, Curtis 1000, Inc., St. Paul, Minn.; 
Clark Walker, Farnham Staty. & School Supply Co., Minneapolis, 
Minn.; Jack Berry, The Globe-Wernicke Co.; Merrill Hasty, manvu- 
facturers’ representative. 

Mrs. Harry Bergquist; Stanley Griebel, Yawman and Erbe Mfg. 
Co.; Mrs. Jack Berry. 

C. N. Murray, Mittag & Volger, Inc.; Russ Ragan, American Pad 
& Paper Co.; Bill Bohart, Eberhard Faber Pencil Co.; George 
Rocker, W. H. Gunlocke Chair Co.; Barrett Mitchell, manufac- 
turers’ representative; Bill Cromwell, Eaton Paper Corp. 

Frank and Mrs. Zeller, Des Moines Staty. Co.; Ray Eichenlaub, 
Service Steel Products Co. 

Harold Schmidt and Jim Wilson, both Schmidt Prtg. Co., Roches- 
ter, Minn.; John Saunders, The General Fireproofing Co.; Mrs. 
K. S. Matthews, Byers Office Equipment Co., Davenport, lowa; 
Claude Allen, The General Fireproofing Co. 

Harry Hitchcock, American Carbon Paper Co.; John C. Holten, 
Rite Form Chair Co.; Carl Schutz, Eagle Pencil Co.; Melvin Sowell, 
Esterbrook Pen Co.; Arthur Kenworthy, Storey-Kenworthy Co., 
Des Moines, lowa. 
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OMAHA SCENE OF RECORD-BREAKING 
MEETING OF DISTRICT NO. 8 


Attendance Soars Close to 400 Mark— 
St. Louis Chosen for 1952 Convention— 
Fred Pfaff Chosen Governor for Next Year 


EARLY 400 dealers, salesmen, travelers and ladies 

responded to the invitation of Governor Art Reed, 
Latsch Brothers, Lincoln, Nebr., to attend the annual 
meeting of District No. 8 of NSOEA in Omaha, April 
19 and 20. The total of 376, augmented by several 
more attending the banquet, was well over the top of 
any previous meeting. Attendance of 176 dealers and 
dealer salesmen as compared to 120 travelers made 
the convention almost unique. 

Having served very successfully as general chairman 
of the Omaha convention, Fred E. Pfaff, Omaha Print- 
ing Company, was rewarded by nomination as governor 
for the district in 1951 and ’52. Other officers selected 
with him are as follows: Jack Perdue, The 
Perdue Company, Pine Bluff, lieutenant governor for 
Arkansa Alex Bartens, Shallcross Printing & Sta- 
tionery Company, St. Louis, lieutenant governor for 
Missouri; Jack Baney, Business Equipment Company, 
Pratt, lieutenant governor for Kansas; Al Cook, Al 
Cook Desk & Office Supply Company, Oklahoma City, 


to serve 





1. Matt Dillon, manufacturers’ representative, and Art Bergstrom, 
Perkins Bros., Sioux City, lowa. 

2. Ray Eichenlaub, Service Steel Products Co.; Billy Schmiederer, Bux- 
ton & Skinner Prtg. & Staty. Co., St. Lovis, Mo.; Dave Nevhaus, 
manufacturers’ representative. 

3. John Hehnke, W. A. Sheaffer Pen Co.; Bill Walther, Walther Office 
Equipment Co., North Platt, Nebr.; Art Reed, Latsch Bros., Lin- 
coln, Nebr., governor of NSOEA District No. 8; Bill Small, John- 
son Chair Co.; Sid Anderson, Latsch Bros.; Henry Paschke, Western 
Typewriter Co., Topeka, Kans.; Gordon Kickels, C. L. Barkley 
& Co.; Al Collatz, Moore Business Forms, Inc. 

4. Arnold May, Thatcher's, Inc., Topeka, Kans.; Arnold Wolf, Tiffany 
Stand Co.; G. R. Oleson, School Specialty Supply, Inc., Salina, 
Kans.; Clyde B. Byrd, Joseph Dixon Crucible Co.; Ernest Brickey, 
Joplin Prtg Co., Joplin, Mo. 

5. Rudy Johnson, Omaha Staty. Co., Omaha, Nebr.; Irving Shockley, 
Sam‘! Dodsworth Staty. Co., Kansas City, Mo.; M. Medakovich, 
Corey-McKenzie Co., Omaha, Nebr. 
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lieutenant governor for Oklahoma; John Brain, Brain 
Stationery Company, Omaha, lieutenant governor for 
Nebraska; Paul Baird, George E. Baird & Son, Kansas 
City, Mo., secretary; Irving W. Shockley, Sam’l. Dods- 





Governor Art Reed, Latsch Bros., Lin- 
coln, Nebr., in deep conference with 
Governor-elect Fred Pfaff, Omaha 
Prtg. Co., Omaha, Nebr. 


worth Stationery Co., Kansas City, Mo., treasurer. 
Vaughan T. Williams, The Schooley Printing & Sta- 
tionery Company, Kansas City, Mo., was elected gen- 


6. George A. Litchfield, Jasper Chair Co., and John A. Gilbert, 
Office Appliances. 

7. Mr. & Mrs. H. Dorsey Douglas, H. Dorsey Douglas, Inc., Okla- 
homa City, Okla. 

8. A. C. Van Horne, Eberhard Faber Pencil Co., John Ford, Jr., 
Peterson Litho. & Prig. Co., Omaha, Nebr.; Izzy Voda, Wallace 
Pencil Co.; John Horne, Eberhard Faber Pencil Co.; Vaughan 
Williams, The Schooley Prtg. & Staty. Co., Kansas City, Mo. 

9. Frank Cooper, Codo Mfg. Corp.; Low Frisch, S$. G. Adams Co., 
St. Louis, Mo.; J. R. Cornish, Yowman and Erbe Mfg. Co.; Charles 
Cordray, Codo Mfg. Corp. 

10. Mr. & Mrs. M. E. Zook, Rockwell-Barnes Co.; John Krueger, F. S. 
Webster Co.; Mrs. & Mr. Joe D. Landes, The Schooley Prtg. & 
Staty. Co., Kansas City, Mo. 

11. Larry Goodhand, Oxford Filing Supply Co., and Ralph Sleeper, 
Office Supply & Equipment Co., Topeka, Kans. 

12. Mr. & Mrs. Ed Shelpman, Shelpman’s, Springfield, Mo.; Leonard 
Wilcox, Roberts Prtg. & Staty. Co., Hutchinson, Kans.; Mr. & Mrs. 
Ray Baldwin, Gallup Map & Staty. Co., Kansas City, Mo. 
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At the General Fireproofing Breakfast—Seated: Mrs. Lee Hausam, 
Mrs. W. Walther, Mrs. H. Dorsey Douglas, Mrs. G. M. Laffoon, 
Mrs. J. S$. Marshall, Mrs. Milton Navrat. Standing: J. E. Davis, 
The General Fireproofing Co.; H. Dorsey Douglas, H. Dorsey 
Douglas, Inc., Oklahoma City; Ted Warkentin, Southwestern 
Staty. & Bank Supply Co., Lawton, Okla.; John Saunders, The 
General Fireproofing Co.; Zac Smith, Zac Smith Staty. Co.; 
Claude Allen, The General Fireproofing Co 

Seated: Mrs. Fred Downs, Mrs. Bob Latsch, Mrs. Sid Anderson, 
Mrs. Art Reed, Mrs. Dan MacDougall. Standing: Art Reed, 
Sid Anderson, Bob Latsch, all of Latsch Bros., Inc., Lincoln, Nebr.; 
Fred Downs, Downs-Randolph Co., Tulsa; Paul Burbank, NSOEA. 
John Ralston, John Chowning, Al Perry, Carpenter Paper Co 
George Rocker, W. H. Gunlocke Chair Co.; Claude Myers, Jr., 
Myers Office Furniture Co., Kansas City; George Wall, Art Metal 
Construction Co.; Tom Seward, Speed Products, Inc.; Scott Parn- 
ham, manufacturers’ representative 

At the GF Breakfast—Seated: Alex Estes, Central Office Equip- 
ment Co., Columbia, Mo.; John Marshall, John A. Marshall Co., 
Kansas City; G. M. Laffoon, John A. Marshall Co.; Ernest Brickey, 
Joplin Prtg. Co., Joplin, Mo.; Phil Thacher, Thacher, Inc., Topeka 
Standing: Lee Hausam, Hutch-Line, Inc., Hutchinson, Kans.; Joe 
Davis, The General Fireproofing Co.; George |. Jackson, Central 
Office Equipment Co., Columbia, Mo.; Jack Baney, Business 
Equipment Co., Pratt, Kans.; Bill Walther, Walther’s Office Equip- 
ment Co., North Platte, Nebr.; Bob Goble, Thacher, Inc.; Milton 
Navrat, Navrat Office Equipment Co., Emporia, Kans.; Bob 
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Vanhaver, Orchard & Wilheim Co., Omaha. 


Some of the St. Louis contingent: Walter Ruedy, S$. G. Adams 
Co.; Lovis Blair, Blair Office Supply Co.; Ted Fritsch, §. G. Adams 
Co.; Izzy Voda, Wallace Pencil Co.; Barrett Mitchell, manufac- 
turer's representative; William Schmiederer, Buxton & Skinner 
Prtg. & Staty. Co.; Ray Brotherton, Oxford Filing Supply Co.; 
Chester Kennedy, W. J. Kennedy Staty. Co.; Dick Fuller, Smead. 
The nominating committee: Ted Warkentin, Southwestern Staty. 
& Bank Supply Co., Lawton, Okla.; Leonard Wilcox, Roberts Prtg. 
& Staty. Co., Hutchinson, Kans.; Tom Seward, Speed Products, 
Inc.; John Ford, Peterson Lithograph & Prtg. Co., Omaha; E. J. 
Shelpman, Shelpman’‘s, Springfield, Mo., chairman. 

Officers Midwest Travelers Club: Art Pfister, Smead Mfg, Co., 
retiring president; Tom Seward, Speed Products, Inc., second vice- 
president; Dave Nevhaus, manufacturers’ representative, first 
vice-president; Roy Wood, Esterbrook Pen Co., president; Fred 
Pitt, manufacturers’ representative, auditor; Dan MacDougall, 
Stationers Loose Leaf Co., Secretary-Treasurer. 

J. T. Noel, R. R. Moser, Sr., R. R. Moser, Jr., Bob Byrne and 
Joe Tell, all Carpenter Paper Co 

Folger Fellowes, Bankers Box Co.; Russ Ragan, American Pad 
& Paper Co.; Mrs. Ragan; Quartus Graves, Eversharp, Inc.; Elmer 
Rahe, The Globe-Wernicke Co. 

Vaughan Williams, Schooley Staty. & Prtg. Co., Kansas City, Mo.; 
Bob Davis, Standard Office Equipment Co., Sioux City, lowa; 
Don Brown, Rader Office Equipment Co., Omaha; Mrs. Williams, 
Guy Boyd, Shaw-Walker Co. 
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LADIES ENTERTAINMENT COMMITTEE—Mrs. Sid Anderson, Mrs. Art Reed, Mrs. Fred Pfaff, co- 
chairman, Mrs. Don Brown, Mrs. John Brain Jr., Mrs. Joe Sheppard and Chairman Joe Rock, 


Wilson Jones Co. 


n of the 1952 convention, which is to be 


St. Louis 


previous regional meetings, the NSOEA 
performed very brilliantly as speakers. Six 
.ddresses on the program were presented by 
ng men: Zac Smith, NSOEA president; Paul 
NSOEA general manager; Harry Fellowes, 
vice-president; J. A. Saunders, manager of 
chair sales, The General Fireproofing Com- 
iliam H. Gove, sales development manager, 
Mining & Manufacturing Company; James 
Robertson, Globe Office Equipment & Supplies, 
nati, Ohio. The four other speakers added 
to the total success of the meeting. 
irsday morning the Midwest Travelers Club 
nnual meeting and election of officers. A 
that event appears at the end of this story. 
vention itself got underway with a lunch- 
y after noon on Thursday. At 2:00 Governor 
alled the meeting to order and introduced 
rable Val Peterson, governor of the state of 
who gave a very interesting address of wel- 
1f his presentation involved the conferring 
nks of honorary admirals of the Nebraska 
Smith and Paul Burbank. Although some- 
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what surprised to learn that Nebraska had a navy, 
the two gentlemen involved graciously accepted the 
honor. 

Following the appointment of committees President 
Smith gave his address titled, “Ideas for Management.” 
Detailed comments about his address and those of the 
other NSOEA troupers appear in other stories of re- 
gional meetings in this issue. 

Discussing “Hopeful Signs in the World Situation,” 
Dr. E. A. Alexis, head of foreign language department, 
University of Nebraska, spoke at some length about 
current conditions in the world and found enough 
favorable factors to warrant a cautious optimism. His- 
tory reveals that there have always been “dark days” 
but the basic soundness and virility of the United 
States’ social and economic system should bring event- 
ual peace to the world. Dr. Alexis concluded with plea 
to continue working for international co-operation. 

The other addresses of the afternoon were, “Metal 
Business Equipment for 1951,” by NSOEA Trouper 
Saunders and “Serve and Sell,” by NSOEA Trouper 
William H. Gove. 

On Thursday evening the Midwest Travelers Club 
held its silver anniversary party. Above and behind 
the speakers’ table were large numerals in ice: 1926- 
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1951. Past presidents of the 
club were seated at the head 
table and at another honor 
table were grouped governors 
and past governors of District 
No. 8. All these notables were 
introduced and received hearty 
applause. 

In the brief formal part of 
the program those present 
were told that in the 25 years 
of its existence, Midwest Trav- 
elers Club has had 20 presi- 
dents.- The first chief execu- 
tive was Pete McLaughlin, 
who served in 1926, 27 and 28. 
Other past presidents at the 
head table were Harold Hoff- 
man, Walt Stempel, Matt Dil- 
lon, Heinie Sengbusch, Dan 
MacDougall, Art Pfister, Austin 
Waterbury, Bill Bohart, Izzy 
Voda and Bill Pickering. As 
honorary member of the club, 
Billy Schmiederer, Buxton & 
Skinner Printing & Stationery 
Company, St. Louis, was also 
at the head table. Among the 
pleasures of the evening were 
entertainment by the Lambert 
Bartak Trio and organ selec- 
tions by Warren Piper. 

Quite early Friday morning, 
at 8:00 a.m., dealers and man- 
ufacturers attending the re- 
gional meeting were guests of 
the Carpenter Paper Company 
at breakfast. Billed as “Just 
Breakfast and Good Fellow- 
ship,” the event was a genuine 
success, as attested by heavy 
attendance. 

Besides feeding the fires of 
good will the breakfast ac- 
complished another objective, 
that of getting registrants up 
in time to attend the ever pop- 
ular open forum discussion 

(Turn to page 152, please 





PICTURE 
HIGHLIGHTS 
AT OMAHA 


1. Seated: Art O’Hara, Acco Products, Inc.; Roy Moreland, The 
Schooley Prtg. & Staty. Co., Kansas City, Mo.; Bill Bohart, Eber- 
hard Faber Pencil Co. Standing: Everett Brickey, Joplin Prtg. 
Co., Joplin, Mo.; George Litchfield, Jasper Chair Co.; Guy Boyd, 7. 
Shaw-Walker Co.; Bill Pickering, Eberhard Faber Pencil Co.; 
Larry Goodhand, Oxford Filing Supply Co.; Vaughan Williams, 
The Schooley Prtg. & Staty. Co., Kansas City. 
2. From Latsch Bros., Lincoln, Nebr.: seated: Mary Jo Latsch, Mrs. .. 
Art Reed and Mrs. Traudt; standing: Sid Anderson, Vernon Long- 
man, Al Traudt, Bob Latsch and Art Reed. 
3. Dick Singer, The Cooke & Cobb Co.; Augie Welch, Dennison Mfg. 
Co.; Chief Moore, Goldsmiths, Wichita, Kans.; Homer B. Lay, 9. 
Duke, Inc., Wichita; Earl Scott, Bauman Office Equipment Co., 
Wichita; Earl K. Duke, Duke, Inc., Wichita. 10. 
4. J. M. Landes, The Schooley Prtg. & Staty. Co., Kansas City, Kans.; 
Al Nordstrom, Smead Mfg. Co.; Gale Stilwell, Stilwell’s Printery, 
Fairbury, Nebr. 11. 
5. Art Carrow, Speed Products Co., Inc.; Scotty Robertson, Globe 





kins Bros., Sioux City, lowa; Bob Kane, Richard Best Pencil Co.; 
Roy L. Wood, Esterbrook Pen Co.; C. W. Clemen, G. J. Aigner Co.; 
Clint Cooper, National Brief Case Mfg. Co. 

Zac Smith, Zac Smith Staty. Co., Birmingham, Ala., president of 
NSOEA; Paul Burbank, general manager, NSOEA; Herb Walsh, 
Ace Fastener Corp.; Jack Crow, The Hall Staty. Co., Topeka, Kans. 
Ed Shelpman, Shelpman’s Springfield, Mo.; Otis Hobbs, Western 
Bank & Office Supply Co., Oklahoma City, Okla.; Max Keating, 
Elmer Krumwiede & Assoc.; R. W. Vater, Joseph Dixon Crucible 
Co.; Al Collatz, Moore Business Forms, Inc. 

Heinie Sengbusch, Sengbusch Self-Closing Inkstand Co.; Paul 
Cheney, Southworth Paper Co.; Carl Schutz, Eagle Pencil Co. 

D. H. Kratenmaker, William Gove and Jay L. Beecroft, all Minne- 
sota Mining & Mfg. Co.; Dan MacDougall, Stationers Loose ‘Leaf 
Co. 

Bill Pickering, Eberhard Faber Pencil Co.; Julius Banta, Winfield 
White and Cuba C. White, all Southwestern Staty. & Bank Supply 





Office Equipment Co., Cincinnati, Ohio; John A. Wachtler, Omaha 
Prtg. Co., Omaha, Nebr.; Herb Rummelhart, Megeath Staty. Co., 
Omaha, Nebr. The framed picture is of the 8th annual con- 
vention of the National Stationery & Office Equipment Associa- 
tion held in Omaha on August 12-15, 1912. 


Ed Williamson, Elmer Krumwiede & Assoc.; Art Bergstrom, Per- 
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Co., Lawton, Wichita and Kansas City, Kans. 


Ivan Cornelius, Northern States Envelope Co.; J. F. Kennedy, 
Trussell Mfg. Co.; Frank Calloway, Mosler Safe Co.; G. M. Laf- 
feon, Jr., John A. Marshall Co., Kansas City, Mo.; W. M. Small, 
Johnson Chair Co.; J. $. Marshall, John A. Marshall Co., Kansas 
City; Hugh B. Bush, House of Wren, Oklahoma City, Okla. 
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DISTRICT NO. 9 REGISTRANTS ENJOY 
NEW ORLEANS HOSPITALITY 
Nearly 500 Participate in Enthusiastic Meeting— 


Gus Trahan to Be New Governor—Dallas Host 
City for Convention in 1952 


ITH 157 DEALERS in attendance from Texas, 


Louisiana and Mississippi, as well as a few from 
other states, plus 168 manufacturers and 125 ladies, the 
full time registration figure reached exactly 450 at the 
annual meeting of NSOEA District No. 9, in the Roose- 
velt Hotel, New Orleans, April 25, 26 and 27. By adding 
those who attended the banquet only, the figure was 


close to 500 
Some changes were made in the organizational set- 


up of the district at the business meeting held Friday 
afternoon. On recommendation of the nominating 
committee it was decided that the executive staff will 
consist of the following: a district governor, lieutenant 
governors for each of the two states not represented by 
the governor, a secretary and a treasurer. The nom- 
inating committee’s slate of officers was then adopted 


unanimously as follows: Gus Trahan, General Office 
Supply Company, Lafayette, La., governor; H. I. Tate, 


Commercial Dispatch, Columbus, Miss., lieutenant gov- 
ernor; Dave N. Reed, Cathey Office Furniture Com- 
pany, Dallas, Tex., lieutenant governor; Willis Lowe, 
E. L. White & Company, Fort Worth, Tex., treasurer, 


and W. Neill Stewart, Jr., Stewart Office Supply Com- 
pany, Dallas, Tex., secretary. 


The date and place of the 1952 convention were set 
for March 27 and 28 in Dallas, Tex. 

Under the guidance of Gov. Robert Stampp, Fulton 
Company, Houston, Tex., all formal sessions of the con- 
vention started on time and clicked perfectly accord- 
ing to schedule. In fact, one address was given ahead 





1. R. G. Shelp, F. S. Webster Co.; R. C. Strafford, Ill, manufacturers’ 
representative 

2. W. M. Small, Johnson Chair Co.; Cort Horr, Associated Stationers 
Supply Co.; Zac Smith, Zac Smith Staty. Co., Birmingham, Ala.; 
Dan A. MacDougall, Stationers Loose Leaf Co. 

3. Thad Thomas, McComb Staty. Co., Inc., McComb, Miss.; Wren 
Holmes, Better Prtg. Co., McComb, Miss. 

4. Ben Johnson, J. D. Duvall and Leo Bru, all Alabama Staty. Co., 
Mobile, Ala.; Sam Orr, National Blank Book Co.; Johnny Wright 
and Wiley Wood, both Story-Wright Prtg. Co., Tyler, Tex. 

5. Paul Burbank, general manager, NSOEA. 

6. Rushton Greer, Greer Office Supply Co., Port Arthur, Tex.; George 
Tarrant, The Carter’s Ink Co.; John Horne, Eberhard Faber Pencil 
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HEAVY CONTRIBUTORS TO SUCCESS AT NEW ORLEANS—Harry Fel- 
lowes, Bankers Box Co., vice-president, manufacturers’ division, NSOEA; 
Robert Stampp, Fulton Co., Houston, Tex., governor, District No. 9, 
NSOEA; Bill Eldridge, secretary, Stationers Club of New Orleans. 


of time. Attendance at each meeting was exceptionally 
good. 

Most of the addresses were given by NSOEA troupers. 
The titles of their talks and the names of the speakers 
are as follows: “Ideas for Management,” by NSOEA 
President Zac Smith; “Metal Business Equipment in 
1951,” by J. A. Saunders, manager of desk and chair 
sales, The General Fireproofing Company; “Stationers 
Can Work Together,” by Harry L. Fellowes, vice-presi- 
dent of NSOEA; “Serve and Sell,” by William A. Gove, 
sales development manager, Minnesota Mining & Man- 
ufacturing Company, and “This Is It,” by NSOEA Gen- 
eral Manager Paul Burbank. 

Wren W. Anderson, district manager, National Pro- 
duction Authority, New Orleans, La., painted a very 
clear word picture of the government controls pattern 
on Thursday morning in an address titled, “Mobiliza- 
tion, 1951 Style.” Quoting 1946 production figures and 
comparing them with tremendously increased figures 


Co.; Russ Ragan, American Pad & Paper Co.; Raymond Goddard, 
Hill Prtg. & Staty. Co., Waco, Tex.; Bernie Goldsmith, Markwell 
Mfg. Co. 

= pe ee Hopkins, Clarke & Courts, Dallas, Tex.; N. W. Carson, 
Berger Mfg. Div.; Ray Womack, Clark & Courts, Dallas, Tex. 

8. William Kimbrell, The Office Supply Co., Greenville, Miss.; Phillips 
Abbott, Natchez Prtg. & Staty. Co., Natchez, Miss.; Fred Kimbrell, 
Capitol Prtg. & Staty., Jackson, Miss.; Harold O’Donnell, O'Donnell 
Bros., Inc., New Orleans, La.; H. M. Cooper, Associated Stationers 
Supply Co. 

9. John H. Klein, John H. Klein & Assoc., Dallas, Tex.; Mrs. Theresa 
Woods-Hill, Crescent Furnishing Co., New Orleans, La.; Marvin 
Klein, John H. Klein & Assoc., Dallas, Tex. 
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for 1950, Mr. Wren told about the magnitude of the job 
taken on by the officials of NPA. Control of materials, 
labor and prices became necessary in order to assure 
the channeling of materials and labor in such a way 





NEWLY NOMINATED OFFICERS FOR DISTRICT NO. 9: standing: Willis 
Lowe, E. L. White & Co., Ft. Worth, Tex., treasurer; W. Neill Stewart, 
Jr., Stewart Office Supply Co., Dallas, Tex., secretary; Seated: Dave N. 
Reed, Cathey Office Furniture Co., Dallas, Tex., lievtenant-governor; 
Gus Trahan, General Office Supply Co., Lafayette, La., governor; 
H. |. Tate, Commercial Dispatch, Columbus, Miss., lieutenant-governor 


as to insure maximum production for defense. The 
inevitable complications of such a program have re- 
sulted in some errors, but gradually the percentages of 
mistakes in planning and execution will be reduced to 
a minimum. Mr. Anderson referred to the Controlled 
Materials Plan, which will begin functioning on July 1, 
and then assured his listeners that before any regula- 
tory action is taken by the government, industry ad- 
visory committees will be consulted. That method of 
operation worked effectively in World War II and 
should be equally effective in the current situation. 

Following the address Mr. Anderson answered a 
number of questions put to him by dealers in the 
audience. 

The address given ahead of schedule was by Clayton 
Rand, editor, author, speaker and columnist of Gulf- 
port, Miss. Mr. Rand spoke at the luncheon instead of 
at two o’clock as indicated on the printed program. His 
sense of humor and his frank comments about certain 
inefficiencies in the Federal Government earned him a 
prolonged round of applause 

The Texas Travelers Club “House of Friendship” was 
conducted on three occasions from 5:00 to 6:00 P.M. 
on Wednesday, Thursday and Friday evenings. On 
Thursday evening the club also sponsored a party that 
included a floor show and dancing. In those and other 
ways the club and its members contributed heavily to 
the success of the convention 

Friday morning was devoted to Mr. Stampp’s report 
as governor, Mr. Burbank’s address, “This Is It,” an 
hour’s discussion of “Washington Regulations,” and an 
open forum for dealers, conducted by President Zac 
Smith. Just before adjournment, the officers named 
previously were chosen and Dallas was selected as the 
convention city for next year. Approval was given to 
a resolution recommending that the Washington office 
of NSOEA, through the association’s attorney, contact 
the proper government officials to urge that govern- 
ment agencies purchase stationery and office equip- 
ment products through the retail distribution trade as 
well as other sources. 

The afternoon was kept open for sight-seeing and a 
golf tournament at the New Orleans Country Club 

Sea food was featured on the banquet menu Friday 
evening. The program following the dinner was brief, 
consisting mostly of the introductions of people at the 
head tables. Governor Bob Stampp functioned as 
master-of-ceremonies and took great pleasure in in- 
troducing J. Ogden Pierson of the Dameron-Pierson 
Company, New Orleans, La., who was president of the 
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National Stationery & Office Equipment Association 30 
years ago. Mr. Pierson referred to the many changes 
that had taken place in the past three decades 
and urged everyone to contribute as much time and 
energy as he could to association work. 

Appropriately, President Zac Smith and Governor- 
elect Gus Trahan spoke briefly and then General Man- 
ager Burbank awarded the NSOEA certificate of merit 
to Governor Bob Stampp. 

Results of the golf tournament were announced as 
follows: Low gross winner, Dick Lowe, Brown-Morse 
Company, 75; second low gross, Clif Wilson, Jr., Wilson 
Stationery & Printing Company, Houston, Tex., 79; 
third low gross, Art Pfister, Smead Manufacturing 

Turn to page 160, please 





1. Bill Simpkins, Tiffany Stand Co.; A. F. Stephens, Dennison Mfg. 
Co.; H. C. Mayo, Monroe Office Equipment Co., Monroe, La.; 
J. D. Pryor, Wilson Jones Co. 

2. M. J. Moore and T. F. Pound, both Pound Prtg. & Staty, Houston, 
Tex.; Edward Mullin, Ray Howard and Bob Wood, all Esterbrook 
Pen Co.; Irwin Posey, Hyatt, Inc., New Orleans, La. 

3. Albert Carlin, Lafayette Office Equipment Co., Lafayette, La.; 
W. W. Cannon, manufacturers’ representative; Karl Otta, manvu- 
facturers’ representative; Art Carrow, Speed Products Co.; A. S. 
Anderson, Perry & Buckley Co., New Orleans, La 

4. Lorenz Baverkemper, Pillott’s Book Store, Houston, Tex.; Jack Kern, 
Jack C. Kern Co., Dallas, Tex.; Milton Washer, Jr., Washer Office 
Supply Co., San Antonio, Tex.; A. V. Breard, Monroe Office Equip- 
ment Co., Monroe, La.; Walter Wernli, Clegg Co., San Antonio, Tex. 

5. Richard Buchanan, Stewart Office & Supply Co., Dallas, Tex.; Clem 
Bernard and Frank Bernard, both Clem |. Bernard Co., New 
Orleans, La.; Fred Holten, Graham Paper Co., New Orleans, La. 
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Henry Deutsch, manvufac- 
turers’ representative; 
Henry Loper, Kuhlmann Of- 
fice Supply, Baton Rouge, 
La Jim Wilkins, Moore 
Business Forms; H.R. 
Royer, Standard Office 
Equipment, Ft. Worth, Tex.; 
M. H. Wansky, Aluminum 














Seating Corp. 

Albert Carlin, Lafayette Of- 
fice Equipment Co., Lafay- 
ette, La.; George Rollosson, 
Geo. W. Rollosson & Son, 
Crowley, La.; Lee Zachary 
and N. V. Alpuente, both 
Southern Folder & Index 
Co., El Dorado, Ark. 





Frank Selway, Acco Prod- 

ucts, Inc.; R. C. Strafford, 

Ill, menvufacturers’ - repre- 

sentative; Jim Cooper, man- 

ufacturers’ representative; 

R. M. Ives, Wilson Staty. & 

Prtg. Co. Houston, Tex. 

Sam Orr and Paul Buck- 

walter, both National 

Blank Book Co.; Paul Pi- 

azza, Piazza Office Supply 

& Equip., Abbeville, La. 

Joe Roddy, Mayton & 

Roddy, Ft. Worth, Tex.; A. 

L Boulware, Hogan Ft. 

Worth Office Supply Co., 

Ft. Worth, Tex.; George 

Millican, S. E. & M. Vernon, Inc. 

Hector Mercandante, Eversharp, Inc.; A. R. Turner, Wilson Jones 
Co.; Howard Dear, Standard Stationers, Jackson, Miss.; Harry 
Tehan, Jr., The Cooke & Cobb Co. 

George Aigner, G. J. Aigner Co.; Art Pfister, Smead Mfg. Co.; 
Julian Bailey, Eagle Pencil Co., president-elect of the Texas 
Travelers; Philo Leonard, The Globe-Wernicke Co.; Fred Deutsch, 
manufacturers’ representative. 

Jack Perdue, The Perdue Co., Pine Bluff, Ark.; Macey Harper 
and Thomas Fiaherty, Jr., both Joseph Dixon Crucible Co.; Paul 
Anderson, Jr., Paul Anderson Co., San Antonio, Tex.; Horace 
Van Dorn, Joseph Dixon Crucible Co. 

Warren Petty and H. A. Kuhlmann, Kuhlmann Office Supply Co., 
Baton Rouge, La.; Morris Hansell, F. F. Hansell & Bro. Ltd., New 
Orleans, La.; Claude Latil, Latil Staty. Co., Baton Rouge, La. 
Nick Crain, Crain Office Supply, Abilene, Tex.; George Alter, 
Invincible Metal Furniture Co.; C. O. O’Kelley, Crain Office Supply, 
Abilene, Tex.; Fred Deutsch, manufacturers’ representative; J. Fred 
McKenzie, Crain Office Supply, Odessa, Tex. 

Neill Stewart, Jr., Stewart Office Supply Co., Dallas, Tex.; Lucas 
Scramuzza, Perry & Buckley Co., New Orleans, La.; W. S. Thomp- 
son, Mittag & Volger, Inc.; McCharles Huff, Buchanan Staty., 
Wichita Falls, Tex. 
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. Theo. LeBlanc, A. Blanco, Inc., New Orleans, La.; Ned Sondick, 


Delta Office Supply Co., Harlingen, Tex.; F. Eddy Martin, Columbia 
Ribbon & Carbon Mfg. Co.; Willis Lowe, (foreground) E. L. White 
& Co., Ft. Worth, Tex.; M. C. Rosenthall and A. H. Hoera, both 
Hoera-Rosenthall Co., Inc., San Antonio, Tex. 


Wendell Jones, American Prtg. Co., Galveston, Tex.; W. Daveler, 
manufacturers’ representative; Dave Reed, Stationers Distributing 
Co., Ft. Worth, Tex.; T. R. Pitts, Myrtle Desk Co. 

A. C. Howard and Elmer Rahe, both The Globe-Wernicke Co.; 
Harry May, May Office Service, Beckley, W. Va.; L. R. Addington, 
Art Metal Construction Co. 

Tom McClure, General Fireproofing Co.; Fames Flotte, Jr., Hanson- 
Flotte Co., New Orleans, La.; Nick Crain, Crain Office Supply, 
Abilene, Tex.; John Hanson, Hanson-Flotte Co., New Orleans, 
La.; S$. K. Jones, Standard Stationers, Jackson, Miss.; H. W. 
Wolcott, General Fireproofing Co. 

Jack Kern, Jack C. Kern Co., Dallas, Tex; W. F. Gigliotti, 
manufacturers’ representative; Gus Trahan, General Office Supply 
Co., Lafayette, La.; E. L. Dillard, Office Supplies, Inc., Mobile, 
Ala; Alex Patterson, All-Steel Equipment, Inc.; M. E. Norman, 
Columbia Ribbon & Carbon Mfg. Co., Inc. 
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SIXTH DISTRICT REGISTERS NEW 
ATTENDANCE, INTEREST PEAKS 


208 Attend; E. A. Napp Nominated 
for Governor; To Milwaukee in ‘52 


HE NSOEA SIXTH DISTRICT regional convention, 

coupled with the annual convention of the Illinois 
Booksellers & Stationers Association, registered new 
peaks in attendance and interest at the smartly- 
appointed Edgewater Beach Hotel in Chicago May 3-5 
“The best ever” appeared to be the almost unanimous 
opinion of the information-hungry stationers, seeking 
ideas on both governmental regulations and the ability 
of manufacturers to supply them in a defense economy 
period. 

The registration of 208 was divided between 65 deal- 
ers, 108 manufacturers and 35 ladies. This attendance 
was swelled with the sale of many extra tickets for the 
elaborate closing banquet on Saturday night. 

Beginning a new three-year plan of holding conven- 
tions in downstate Illinois, the city of Chicago and in 
Wisconsin, the NSOEA district voted to convene next 





FOUR LEADERS—Photographed at the close of the District No. 6 
NSOEA regional meeting are Walter Wagner, University of Chicago 
Bookstore, president-elect of 1.B.S.A.; Zac Smith, president of NSOEA; 
Paul Burbank, general manager of NSOEA; E. A. Napp, Napp Office 
& School Supply, Manitowoc, Wis., newly-nominated governor. 


year at Milwaukee, probably on April 20-21, and nom- 
inated E. A. Napp, Napp Office & School Supply, Mani- 
towoc, Wis., as the new governor. He succeeds the hard- 
working Clarence E. Reynolds, Globe Furniture & 
Stationery Company, Chicago 

In their annual election, members of the I.B.S.A 
elected Walter Wagner, University of Chicago Book- 
store, to succeed Arnold Lawrence, Will Harms Com- 
pany, Pekin, Il., as president. 

Other officers chosen by the I.B.S.A. include: execu- 
tive vice-president, Richard K. Corlett, Haines & Essick 
Co., Decatur; vice-president, Hugh Reeves, Jacquin 
Company, Peoria; vice-president representing the 
manufacturers, Tom Gillice, Rockwell-Barnes Com- 
pany, and secretary-treasurer, Jack Markelz, The Book 
Shop, Inc., Joliet. Members of the executive committee 
are Arnold Lawrence, as retiring president; Eugene V 
Crone, Business Equipment Company, Peoria; Harry 
Pinch, University of Chicago Bookstore; Dan Hansen, 
Carlson Brothers, Moline, and Jess Sutton, Woodbury 
Book Company, Danville 

This convention featured the NSOEA troupe and an 
array of other speakers. Heard at Chicago, as else- 
where on the regional swing, were NSOEA president 
Zac Smith, Zac Smith Stationery Company, Birming- 
ham, Ala.; NSOEA General Manager Paul Burbank; 
J. A. Saunders, manager of desk and chair sales for 
General Fireproofing Company; Harry Fellowes, presi- 
dent of Bankers Box Company and vice-president of 
NSOEA manufacturers’ division, and William H. Gove, 
sales development manager of Minnesota Mining & 
Manufacturing Company 

President Reynolds and his efficient committees drew 
upon talent from the Chicago area in rounding out a 
full speaking program 

Governor Reynolds and President Lawrence presided 
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at the opening session on Friday morning. Walter S. 
Lennartson, editor of OrricE APPLIANCES, led the group 
in invocation and singing of ‘God Bless America.” 

The first speakers at this session were Zac Smith on 
“Ideas for Management” and J. A. Saunders on “Metal 
Business Equipment in 1951.” The response to these 
troupers’ remarks was enthusiastic. 

A newcomer to the regional programs was John W. 
Mock, a business consultant furnished through the 
courtesy of Rockwell-Barnes Company, for an address 
on “Rolling with the Punches.” Using a boxing term 
he told his listeners to learn to lean back in times of 
business adversity, absorb the blow and come back 
with momentum for a knockout punch. He declared 
that responsibilities of management included: 1. A long 
range plan for continuance of business; 2. The making 
of profits as a necessity for survival; 3. The right deci- 
sions on which profits must depend. “Business is a cal- 
culated risk and we must face that fact,” he warned 

The Stationers Club of Chicago, headed by President 
Edgar R. Hooper, Stuart-Hooper Company, arranged 

Turn to page 164, please 


SEEN AT DISTRICT No. 6 REGIONAL — 


1. Art Jansky, The Carter's Ink Co.; Raymond N. Dan, All Types 
Office Equipment Co., Chicago; S. J. Kosteling, Eberhard Faber 
Pencil Co.; Roy L. Melind, Lovis Melind Co.; A. H. Spafford, 
Associated Stationers Supply Co., Chicago; Jack Lockett, All 
Types Office Equipment Co. 

2. Speakers’ platform dignitaries at the convention opening meet- 
ing: Arnold Lawrence (standing), Will Harms Co., Pekin, IIl., 
president of 1.B.S.A.; Zac Smith, Zac Smith Staty. Co., Birmingham, 
Ala., president NSOEA; Clarence E. Reynolds (left), Globe Furni- 
ture & Staty. Co., Chicago, governor, District No. 6. NSOEA. 

3. Phil Kelistedt, Kellstedt & Son, Peoria, Ill.; J. W. Sutton, Wood- 
bury Book Co., Inc., Danville, IIl.; Neil Short, manufacturers’ 
representative; J. M. Dedman, Wallender-Pennington Co., Decatur, 
lll.; Roy Skibbe, Victor Safe & Equipment Co. 

4. Monroe loas, Monroe Office Supply, Chicago; George Huber, 
Boorum & Pease Co.; Roy Hanson, The Globe-Wernicke Co.; 
Theodore Orofino, Arrow Office Supply, Chicago. 

5. Ken Reister, R. L. Sheppard and William H. Gove, all of Min- 
nesota Mining & Mfg. Co. 

6. Bud Amberg, Amberg File & Index Co.; Matt Dillon; Ned Rosin, 
Amberg File & Index Co. 

7. The “Umbrella Man” is Gordon Kickels, C. L. Barkley & Co., 
presiding over attendance prize distribution at noon luncheon. 

8. A. H. Spafford, Associated Stationers Supply Co., Chicago; J. A. 
Peck, Springfield Stationery Co., Springfield, Ill.; William Leine- 
weber, Associated Stationers Supply Co.; Don Sharpe, Reyburn 
Mfg. Co. 

9. The efficient registration desk in action. Ray Eichenlaub, Service 
Steel Products Corp., and Tom Gillice, Rockwell-Barnes Co., attend 
to the needs of Phillip Sol, Sol Office Supply Co.; R. F. Frederick- 
son, Autopoint Co., and Parle Cooley, Bates Mfg. Co. 

10. Eugene V. Crone, Business Equipment Co., Peoria, Ill.; Ken Herr- 
bold, Herrbold Office Supply, Sturgeon Bay, Wis.; Elmer Beck, 
Wilson Jones Co.; Jack Love, Business Equipment Co., Peoria, 
ill.; W. G. Jarchow, H. H. West Co., Milwaukee. 

11. Edgar R. Hooper, Stuart-Hooper Co., Chicago, president Stationers 
Club of Chicago; Gordon J. Kickels, C. L. Barkley & Co.; W. A. 
McNichols (front), Amberg File & Index Co.; R. L. Sheppard, 
Minnesota Mining & Mfg. Co.; Herbert Sime, Office Appliances; 
William H. Gove, Minnesota Mining & Mfg. Co 

12. Paul E. Burbank, general manager NSOEA; J. A. Saunders, 
General Fireproofiing Co.; A. C. Howard, president The Globe- 
Wernicke Co 

13. Al Feightner, Blaisdell Pencil Co.; Maynard F. Westring, Mid-City 
Stationers, Inc., Rockford, Ill.; Phillip Sol, Sol Office Supply Co., 
treasurer of Stationers Club of Chicago; Roscoe Benge, Codo 
Mfg. Co. 

14. Eldon Just, Just & Son, Chicago; Al Cote, Reyburn Mfg. Co.; 
C. W. Clemen, G. J. Aigner Co.; Neil Short, manufacturers’ rep- 
resentative. 

15. Harry Pinch, University of Chicago Book Store; Ben Powell, 
A. W. Faber-Castell Pencil Co., Inc.; Ben Wright, F. S$. Webster 
Co.; Tom Madia, Victory Stationers, Chicago. 

16. Richard Singer, The Cooke & Cobb Co.; Wes MontPas, manu- 
facturers’ representative; Harold Heyward, Speed Products Co. 

17. Tom Stack, Johnson-Stack Stationers, Chicago; George J. Aigner, 
G. J. Aigner Co.; Carl Gibke, Rand McNally & Co.; Joseph Falbo, 
Codo Mfg. Co.; Wayne Mitchell, Hodgman Rubber Co. 

18. A. C. Van Horne, Eberhard Faber Pencil Co.; A. Kutok, Chand- 
ler’s, Inc., Evanston, Ill.; Ben Philbrick, Pelouze Mfg. Co.; D. P 
Crowe, Brentano's, Chicago. 
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FRONT OF STOREY-KENWORTHY’S NEW STORE OFFERS STRIKING CONTRAST OF BLACK AND WHITE 


STOREY-KENWORTHY “AT HOME” 
IN FINE NEW STORE 
One-Story, 66-Foot Front Building Remodeled 


for Efficiency and Beauty—Open House on 
April 13 and 14 Draws Big Crowds 


HEN CHARLES STOREY and Arthur Kenworthy, 


of the Storey-Kenworthy Company, Des Moines, 
Iowa, found that they had lost the lease they had held 
on premises rented since 1932 and which were re- 
modeled at considerable expense about two years ago, 
they decided not to take a chance on being evicted in 
the same way again. Consequently, they purchased 
a one-story building that had formerly been a grocery 
super market less than a block away from their long 
held location. By working diligently and on a definite 
time schedule they were prepared to hold open house 
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at 309 Locust St., on April 13 and 14, just prior to 
the annual meeting of District No. 7 of the National 
Stationery and Office Equipment Association in Des 
Moines. Many travelers were among those present at 
the open house in addition to the numerous customers 
served by Storey-Kenworthy in Des Moines area. All 
were high in their praise of the new quarters. 

The new building was completely remodeled for 
efficient adaptation to the commercial stationery and 
office furniture business. Ray Eichenlaub of the Serv- 
ice Steel Products Corporation, Chicago, was called 
into service to do the lay-out work. His suggestions 
were accepted in total and both Mr. Storey and Mr 
Kenworthy express themselves as being very happy 
with the results. 

Because steel equipment was not readily available, 
all the fixtures were custom-built of wood by a local 
cabinet firm. Genuine walnut was used for all the 
paneling and the shelving, counters and other fixtures 


EXECUTIVE STAFF OF 
STOREY-KENWORTHY 
CO., DES MOINES, 
1IOWA.—Arthur Ken- 
worthy, president, 
with Charles R. Sto- 
rey, secretary-treas- 
urer; Jim Kenworthy, 
Chuck Storey and 
Ralph Storey. 
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This is in perfect harmony with the general decorative counters permit demonstrations of merchandise and 

scheme, which involves copper red walls, supporting the open shelving and showcases reveal the merchan- 

pillers of two shades of green, window trims of acorn dise in stock in an inviting manner. An intercom- 

brown and asphalt flooring of two-tone tan and greens. municating system with the stock room in the base- 
The impression of spaciousness is justified by the ment speeds the process of obtaining stock in cases 

fact that practically all of the 66 x 132-foot building of shortage. 

is devoted to display and sales area. On the left side 

as one enters the store is the office furniture display The office furniture department 

window with a floor level two feet above the floor in 

the store. The display space measures 14 x 28 feet and half of the floor space of the ene. ie ee 

has a three-foot closed rail at the back. This provides P , 


a good background for displays but does not obstruct 
a clear view into the store. A five-foot opening at one 
end allows for easy moving in and out of various pieces 





groups, both wood and metal furniture are arranged 
for easy inspection by customers. Among the furni- 
ture lines handled are Art Metal Construction Com- 
pany, Do/More Chair Company, Herring-Hall-Marvin 


of furniture. The opening also permits easy access by Safe Company, Leopold Company and the Milwaukee 
custon ers, making the display space a sales area as Chair Company. Stationery products featured include 
7 the lines of the National Blank Book Company and 
To the right of the entrance is a shallow window the Oxford Filing Supply Company. 
for the display of stationery items. It measures four At the back of the store. three feet above the main 
ai feet by 22 feet and is so arranged as to afford an un- floor level, are the business offices of the firm and the 
es obstructed view of the store from the street. elevator to the basement stockroom. A private con- 
ference room is on this level also, but both Mr. Storey 
The all glass entrance doors and Mr. Kenworthy have their desks out on the sales 
are central features of floor. 
an attractive black and white front. A neon lighted The Storey-Kenworthy business was established in 
sign above the entrance extends over the sidewalk so 1871 and is in consequence the oldest one in Des Moines 
that the Storey-Kenworthy name can be seen for sev- in the stationery field. Today, the staff consists of 25 
eral block people, headed by two Kenworthys and three Storeys— 
The entire east side of the store is devoted to com- Arthur Kenworthy and his son Jim, and Charles Storey 
mercial stationery items. Eighty feet of wall cases and and his sons Chuck and Ralph. The young men are 
shelving arranged in four-foot bays makes it easier beginning to take over and probably will assume full 
for salesmen to serve customers efficiently. Narrow responsibility within a few years. 
' to 
ynal 
Des 
tL al 
1ers 
All 
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and 
ry- 
lled 
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Mr 
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res = 
OF 
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NES, 
Cen- 
nt, STOREY-KENWORTHY’S INTERIOR PROVIDES SPACIOUSNESS—Top left: furniture is 
Sto- arranged in compact units with plenty of room for the customer to walk from one 
eas- group to another. Remaining pictures show the effectiveness of shelving in es- 
thy, tablishing individual sections. Bays are used not only for the facility of display 
and but also for ease in serving customers. Narrow counters provide areas for dem- 


onstration. 
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UNDERWOOD SUNDSTRAND 


mar oi 





Underwood Corporation, 
1 Park Ave., New York 16, N. Y. 


The new calculating machine with automatic, printed 
multiplication, division, addition and subtraction fea- 
tures a simple 10-key keyboard for touch operation 
The new calculator is a multi-purpose time saver for 
large and small business figuring solutions. Among 
the advantages of the new machine, according to com- 
prehensive consumer tests conducted by the manu- 
facturer, are simplicity of operation, the printed proof 
of computations and the low cost of a general purpose 
computing machine. Features include automatic credit 
balance, two-color printing, automatic multiplier count, 
automatic division, decimal indication and printing, 
constant factor control, standard printing and spacing, 
single key depression, automatic totals, and zero space 
key for rapid indexing. The decimal point printing 
and location gives detailed and comprehensive figures 
so often necessary to completely analyze a mathe- 
matical transaction. 

The machine is designed for computing payrolls, 
inventory, interest, order extension, mark-up or mark- 
down, percentages, discounting, and all statistical cal- 
culations. It is particularly advantageous for branch 
office use where the volume of local computations does 
not necessitate separate adding and calculating ma- 
chines. Another important use of the machine is for 
instruction purposes in schools where business stu- 
dents can better visualize what they are doing with 
the complete printed computation results of this 
machine. The Underwood Sundstrand Printing Cal- 
culator is styled to harmonize with the modern office 


PAPER-MATE PENS 


Distributed by McLlennon’s, 
202 S. State St., Chicago 4, Ill. 


Utilizing a new chemical discovery in ink claimed 
not to transfer, leak or bleed, the Paper-Mate pen fea- 
tures a disappearing point when not in use. Writing 
a fine line the pen is said to make clean carbon copies 
with a clear, permanent original copy. Eight miles of 
writing in every ink cartridge is a claim of the manu- 
facturers. The pen retails for $.97 with refills at $.49 
each. 
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MULTI-RITE ACCOUNTING PEGBOARD 
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The C. E. Sheppard Company, 
44-01 Twenty-First St., Long Island City 1, N. Y. 


The new lightweight, compact and portable hand- 
operated accounting pegboard is designed to eliminate 
costly individual posting operations, reduce account- 
ing and bookkeeping costs and give 24 more results 
for only '% the effort. One writing gives three or 
more complete records, speeding up bookkeeping. For 
accounts receivable, the journal, customer ledger sheet 
and statement are made out simultaneously. The 
board and forms are constructed so that there is always 
complete and proper alignment between the forms, to 
prevent writing on the wrong line. Multi-Rite boards 
are made of smooth finished Bakelite to insure a 
long-lasting, smooth writing surface and are avail- 
able in two models—the Multi-Rite Jr. board for 
medium size and small applications and the Multi- 
Rite Sr. for larger applications. 


MARSH ELECTRIC DIAL-TAPER 





Marsh Stencil Machine Company, 
Belleville, Ill. 


A new kind of gummed tape machine has been devel- 


oped with telephone type of dial that displaces manual 
with automatic operation. The operator simply selects 
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on the dial the length of tape needed. A twirl of the 
dial starts and stops the machine automatically as it 
lispenses any desired length of tape. 


MODEL 60 PORTABLE PRINTER 





The Heyer Corporation, 
1852 S. Kostner Ave., Chicago 23, Ill. 


Thi ( portable printer is declared to be easy to 


use. The message is typed, hand-written or drawn on 
a Heys tencil. Ink from a tube is squeezed into the 
machine and spreads evenly through the perforated 
cylinde aturating the ink pad over which the 


stencil is placed. One inking is claimed to be good for 

isand impressions. The machine is merely 
er the card or paper and back to the Tru-Line 
guide sl n the new patented base. Being portable 
the machine can be lifted off the base for printing on 
envelopes, labels, instruction sheets, 
ruled for price cards or inside books. Maximum 
printiz irface is 3 x 5 inches. The Model 60 printer 
packe in a combination storage-carrying case 
ith initial supplies including four stencils, two 
tubes of black ink, correction fluid, ink brush, stylus, 
writings ite, printing base and instruction book—the 
complete package to retail at $10.95. 


FOUR-DRAWER STEEL FILE 





Office Industries of America, 
325 W. Monroe St., Chicago 6, Ill. 


Feature f this file include attractive brass hard- 
ware, easy-gliding drawers on roller bearings, com- 
pression follower blocks and spot welded steel con- 
struction. The file is 52 inches high and 24 inches deep 
A new Hammerloid gray or green finish is used. 
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MODEL 112 LINE-A-TIME 





Remington Rand Inc., 
315 Fourth Ave., New York 10, N. Y. 


Four improvements are incorporated on this new 
model of typewriter accessory including the Trans-Vue 
line guide claimed to make possible increased typing 
production and greater typewriter utilization. The line 
being read is underscored without blocking out changes 
noted on the next six lines. A Space-Celector provides 
automatic lock-in of single and double spacing. Light 
conditioning, another advantage of the new machine, 
helps the operator reflect the best available light on 
the copy. The Turn-A-Page Pocket makes flipping of 
stenographic notebook pages a one-hand operation. 
New streamlined styling and gray color complement 
modern typewriters and office decor. Folder RSL 212 
on the new Line-A-Time is available from Business 
Machines and Supplies Library at the above address. 


HANDI-RAK 





Tubecrafters, Sales Division, 
911 Walnut St., Philadelphia 7, Pa. 


The new model of the Handi-Rak features the at- 
tachable Hi-Hat, one or more of which can be attached 
to the basic unit as shown in the accompanying sketch 
of the accessory. Two Hi-Hats are shown installed. 
Hammertone gray finish is used and the hangar bar 
is in chrome. It holds up to 30 garments, five pairs of 
shoes or rubbers and at least five hats. With only 
wingnuts used, no screw driver is needed to assemble 








the entire unit. The manufacturers declare it can be 
put up in three minutes. The one-inch guage steel 
tubing permits loading well over 200 pounds. Height 
is 66 inches, width 42 inches and depth 22 inches 
Weight is 20 pounds 


HEAVY DUTY MIMEOGRAPH 





A. B. Dick Company, 
5700 W. Touhy Ave., Chicago 31, Ill. 


A new high speed heavy duty table model mimeo- 
graph has been introduced with a built-in electric drive 
This machine has a feed table capacity of 500 sheets 
of substance 20 paper, and is almost entirely automatic 
in operation. Variable speeds in ranges from 60 to 110 
and 110 to 180 copies per minute are possible. Other 
features are the quick loading feed table, copy stacker 
receiving tray, finger tip controls for vertical, lateral 
and angular copy adjustments, and the new quick dry- 
ing inks which are recommended for use with this 
machine. These new inks, also made by A. B. Dick 
Company, are declared to dry almost immediately upon 
contact with the paper, and thus permit immediate 
handling of copies 


FLEX-I-FILE 





Air Center, Inc., 
Youngstown 8, Ohio 


Up to 3,000 separate record cards can be maintained 
in a 2'%4-foot area of desk space with this new hori- 
zontally rotating record holder, the manufacturers 
claim. The all-metal unit consists of a rotating base 
housing three separate, removable sections. Each sec- 
tion holds up to 1,000 standard sized record cards 
which can be supplied with the unit or purchased sep- 
arately. Records are permanently held, loose-leaf 
style, within the sections which are provided with 
handles and may be carried about for inter-depart- 
mental checking. An informative new folder No. 51-11, 
describing the Flex-i-file may be secured from the 
above address. 
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PERMA-WOOD CARD CABINET 
Remington Rand Inc., 
315 Fourth Ave., New York 10, N. Y. 


Designed to conserve vital defense materials, the new 
Perma-Wood tabulating card cabinet is declared to 
provide improved drawer operation, ease of reference, 
large card capacity and exceptional card mobility 
Built to the same outer dimensions as Remington Rand 
steel units the new card cabinets intermember with 
existing batteries of file cabinets. A special “Denis- 
wood” facing is used to resist impact. The cabinets, 
described in specification sheet LBV 584, are finished 
in Gray-Rite. 


2 IN 1 COUNTER UNITS 





Herring-Hall-Marvin Safe Company, 
Hamilton, Ohio 


The new 2 in 1 counter units are declared to combine 
lobby fixture with under-counter equipment in stand- 
ard units, offering flexibility and economy for both 
large and small installations. Installation is said to be 
simplified, the standard combination units being placed 
in position on the finished lobby floor and anchored 
together. The arrangement of cash, card and storage 
drawers, and supply cabinets is made-to-order from 
standard units. Both fixture and under-counter equip- 
ment are made of furniture stock steel, finished to 
specifications. Composition tops on the counter and 
ledge are bound in stainless steel. The steel roll-top 
covers the counter completely. Supply cabinets may be 
open, or closed with sliding or swinging doors 


CURRIER OFFICE TOOLS 


emt) 











Currier Manufacturing Company, 
2448 W. Larpenteur, St. Paul 8, Minn. 


The bill head case (left) and post office box are of- 
fered as time-saving office tools. Bill heads, lette 
heads, envelopes and forms used most frequently ma 
be placed in the bill head case. It is made of welde 
steel, finished in olive green. Size is 9 inches wide, 3 
inches deep and 111% inches high. The post office boxes 
of welded steel come in single, double and triple units. 
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METAL-LUX CLERICAL POSTURE CHAIRS 


TOUCH & GO 





Milwaukee Metal Furniture Company, 
120 S. La Salle St., Chicago 3, Ill. 


After having manufactured quality wood chairs for 


more than a half century the Milwaukee Chair Com- 
pany of Milwaukee, Wis., has now entered the field of 
metal office chairs and has appointed Milwaukee Metal 
Furniture Company of the above address as exclusive 
distributors. The first two releases are metal clerical 
posture chairs Model M-10 with medium seat and 
back and Model M-20 with large seat and back. Fea- 
tured are Cush-O-Just back rest, fingertip adjust- 
ments, Girder-bilt seat, velvet-action hushed swiveling 
action, latex “breathing” Comfo cushion, protective 
rubber guards, indestructible all-steel chassis and two- 
inch ballbearing casters. Finishes are available in gray, 
brown or green. 


MAYFAIR WASTE BASKET 





The Mayfair Company, 
315 N. Desplaines St., Chicago 5, Ill 


The all-steel “bumper” waste basket is equipped with 
rubber feet and built-in rubber-bumpered corners 
The finish is of gleaming enamel finish and welded 
panel construction of extra heavy gauge steel is used 
No. 1500 comes in green, gray and walnut finish, packed 
four to a carton, and measures 124%, x 12% x 143%, 
inches. The baskets are priced at $2.60 each 
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Gregory Fount-O-Ink Company, 
3501 Eagle Rock Bivd., Los Angeles 65, Calif. 


This new perfected ink and stain remover, declared 
to be colorless and odorless, has been introduced in 
a specially designed and patented applicator-container. 

The new applicator is said to eliminate the muss 
and fuss of a separate cloth which is usually daubed 
with cleaning solution before applying to the stained 
area. In operation, a small perforation in the appli- 
cator permits just enough fluid to flow as needed. 
The edge of the applicator can be used to loosen pig- 
ments from creased or roughened skin. There are two 
ounces of the new cleaner in the applicator-bottle re- 
tailing for $.35 each. 


GRAY COPY RIGHT COPYHOLDER 





Copy Right Mfg. Corporation, 
53 Park Place, New York 7, N. Y. 


This new copyholder, made of steel, is finished in 
office gray crackle to match modern furniture. The 
manufacturers state that the entire mechanism has 
been improved and simplified and is compactly con- 
tained in a new housing at the back of the machine. 
Simple construction is declared to eliminate service 
and repair problems. A new finger-fit handle at the 
top controls the individual spring-tension paper grip- 
pers. These paper grips function on the knee action 
principle, so that the material to be copied is held 
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Here’s double proof of Smith- 

.§ So | | Corona superiority... now being 

~ = . presented more than 100 million 
a times through ads like this. Be 

" . a sure to tie in with this national 

advertising. Feature the Smith- 
Corona portable in your local 
advertising and store display, 
And remember that customers 
buy in stores that tie in! 
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L C SMITH & CORONA TYPEWRITERS INC SYRACUSE 1 NY Canadian factory & offices, Toronto, Ontario. Makers 
also of famous Smith-Corona Office Typewriters, Adding Machines, Cashiers, Vivid Duplicators, Ribbons & Carbons, 
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firmly at all points. The front plate which holds the 
copy material is so designed that it can be tilted for- 
ward or backward. Another feature is a new low sensi- 
tivity, finger-tip adjustment brake or drop control to 
give a wide range of control on the speed of drop of 
the copyholding plate 


DURON STORAGE CABINETS 





Great Lakes Cabinet Company, 
1910 W. Maypole Ave., Chicago 12, Ill. 


Designed to successfully substitute for steel during 
the time of scarcity, this cabinet is constructed of 
Duron, a smooth pressed wood, glued directly to a 
solid hardwood frame. Doors and slides are flush and 
four shelves are provided together with a cylinder 
lock and modern door pulls. The cabinet, which re- 
tails for $63.75, is 36 inches wide, 18 inches deep and 
78 inches high. It is shop sprayed in olive green or 
gray, as desired. A wardrobe type is also obtainable, 
the same in design as the storage cabinet except that 
only one shelf and a coat rod are provided 


GRAPHITOID LUB-A-SPRAY 





Panef Manufacturing Company, Inc., 
Milwaukee 1, Wis. 


This new dry, powdered lubricant is declared to be 
manufactured from a formula that is oilless, grease- 
less and dripless and will not stain rugs, clothing, up- 
holstering, wood or leather. A preservative for metal, 
wood, rubber and leather, it is contained in a patented 
puffer type gun making possible “air-floating” the lu- 
bricant to reach points not accessible to other types 
of lubricant without dismantling. The manufacturers 
claim it is an ideal lubricant for typewriters, adding 
machines, calculators, duplicating and all office ma- 
chines. It may be used on safe combinations, door and 
desk locks, file slides, casters, swivel chairs, transoms, 
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hinges, portfolio zippers, squeaky floors, sticky drawers 
and windows. Retail price is $.25 per tube 


MASTER-PRO PROGRAM TIMER 





Cincinnati Time Recorder Company, 
Cincinnati 14, Ill. 


The Master-Pro new time control unit now being 
manufactured in two series is claimed to provide up 
to six circuits for the precise co-ordination of clocks, 
time recorders, time stamps and the sounding of bells, 
buzzers, horns and other signalling devices. It is 
available with two, four or six circuits and operates 
on 105-125 volt 60-cycle alternating current available 
in virtually every industrial or institutional building 
The series 250 Master-Pro is recommended for the con- 
trol of clocks, time stamps, recorders and signalling 
devices, while the 260 series is said to be more readily 
adaptable for test and laboratory work 


IMPORTED ADIRONDACK CHAIR 





Adirondack Chair Company, 
1140 Broadway, New York 1, N. Y. 


European craftsmen are again constructing folding 
chairs such as illustrated here and presented by Adi- 
rondak Chair Company. These are flat-folding, non- 


OFFICE APPLIANCES, June, 1951 








minds focused on “the tomorrows.” 


The General Fireproofing Company, 
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YREAI the confusion in the Nevertheless, GF promises to make 
VY Metal Business Furniture in- as much civilian goods as circum- 
dustry. Demand for GF products is stances permit and to distribute such Youngstown, Ohio. 
very high. Production has been re- goods among its dealers as fairly as 
duced b ise ol shortages in steel it knows how. 
ind aluminum so urgently needed for But shortages will not always be 
the detet ellort, with us and we should therefore put 
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turi iterial for military use. today and also keep our eyes and 
There is a complete line 
mg: of GF metal furniture —- f 
desks, tables, chairs, files “3 
Ad and shelving 
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Laps ahead in Performance 


Now accepted everywhere as the best seller for 
















When Nylon typewriter ribbons were first cushions type blows much less than any othe 
introduced to the trade, Carter’s led the fabric. 

field. New de velopments and steady im- 7. Spirit Process Duplicator masters are sharper 
provement have kept Carter’s Nylon way for the same reason. 

out front... in performance . . . in sales. 8. Ribbons don’t write too dark at the start—don’t 


: alk ham datas 
Here’s why: lave to be roken in. 
Cc ‘oN , 9. Exclusive Silvertip Clean End saves fingers and 
. “ ‘rs vions proc »-extra-shal I -eeloOns 
irte ns | uce ra-sharp impression clothes from smudges when ribbons are changed. 
| 


9 "PaciOns en the : . oe , a 
-: Impre 1Ons Kee] thei new look mu¢ h longer 10. Carter’s Nvlons are actually the least « xpensive 


3. Carter’s famous Nylon fabric lasts longer than to use. 
anv other kind of ribbon fabric. 

4. Letters have the “executive look’’ clear steel- 
gray Impressions throughout the life of the 


ribbon. 


®. Erasures are neater, write-overs sharper than 
with any other ribbon 
6. Carbons are sharper, too. Extra-thin Nylon fabric 
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ce ,..Carter’s Veylon Ribbons! 


for sharpest impressions, longest wear 






Precision planning stands behind the 
lership of Carter's Nylon Ribbon. Only 
ears ol ploneering research—backed 
















know-how” of 93 years of experi- 

vas it possible to develop the special 

| exact weave of long-wearing Nylon 

‘ eded to hold and release the ink in 

t amounts. That is why Carter's 

N eally “‘clicks’’—gives sharper im- 
ns over a much longer life. Market- 

o, it has the same precision planning 

t that earmarks all Carter's prod- 


! only through dealers. 









Featuring Exclusive Silvertip 
Carter's Silvertip Clean Ends 
on all Carter’s Nylon Ribbons 
prevents smudged 
fingers when ribbons 


are changed. 





The Carter’s Ink Company 


Cambridge 42 + Boston, Massachusetts 
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tipping, easy to carry and simple to stack and store 
Fine hardwood is polished to a smooth finish and the 
chair is declared to enhance all interiors 


SUPER SOVEREIGN 





Speed-O-Print Corporation, 
1801 W. Larchmont Ave., Chicago 13, Ill. 


The newest development in the Super Sovereign mas- 
ter unit is its super coated surface and seal coated 
sides which make it non-smudge. The four-piece unit 
consists of the master paper, carbon, slipsheet and 
backing sheet. It comes in purple only. The Sovereign 
master unit, which is also a four-piece set, is seal 
coated at the sides with clear edges at the top and bot- 
tom. This master unit is available in red, green, blue 
and black as well as purple 


CURRENCY DISPENSER 





Burroughs Adding Machine Company, 
Box 418, Detroit 32, Mich. 


A revolutionary new machine for dispensing cur- 
rency automatically in neat, rolled packages (illus- 
trated left) was recently placed in operation in the 
Upper Avenue National Bank of Chicago, whose presi- 
dent, Hiland B. Noyes, is co-inventor of the device 
with his brother-in-law, Emerson E. Fies. The machine 
is one of several experimental models constructed by 
Burroughs Adding Machine Company to explore cus- 
tomer reaction and to test the basic design under 
working conditions. 

Designed to operate with Burroughs machines, the 
model in its present form will deliver to the customer 
any amount of currency up to $300 automatically as 
the teller or clerk makes his computation on the fig- 
uring machine. Companion unit in the new system 
is a packaging machine (illustrated right) which will 
roll a stack of bills and wrap them in a marked wrap- 
per, all in one-tenth of a second. The pre-packaged 
currency is stored in magazines arranged according 
to the amount of cash in each package. The pack- 
ages are broken down into convenient denominations 
to permit issuance of any required amount in a mini- 
mum number of packages 
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FRANKLIN EXECUTIVE WASTEBASKET 





Franklin Metal Products Company, 
1500-02 S$. Wabash Ave., Chicago 5, Ill. 


This new streamlined executive wastebasket, No 
F-1500, is now in production in green, gray and walnut 
baked enamel finish. The body is of 24 gauge steel 
and the top is reinforced with 20 gauge 14-inch wire. 
The basket has rubber corners and rubber grommets 
on the large feet. These accessories are packed four 
to a carton weighing 25'5 pounds. 


COSCO NAME PLATE 
See > * oR 


Miss Jane Smith 









COSCO 


PRODUCTS 


Hamilton Manufacturing Corporation, 
Columbus, Ind. 


These manufacturers of Cosco office chairs consider 
the name plate as a very essential part of the chair, 
especially to secretarial workers. The name plate, they 
assert, eliminates any possible mixup or confusion that 
might occur when the janitors rearrange the chairs 
in cleaning the offices at night. 

The Cosco name plate also takes the place of a decal. 
It is made out of aluminum and carries the same 
general appearance and design as the trade mark. 


O.K. HAND CLEANER 














F. S. Webster Company, 
1 Amherst St., Cambridge 42, Mass. 


This new specialty product is declared to be ex- 
tremely versatile in use, enabling a typist, without 
leaving her desk, to remove from her hands practi- 
cally all stains and smudges occurring in the daily 
office routine. It is suggested for use in removing hec- 
tograph, ball point pen, mimeograph and stamp pad 
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9¢ 3 net standard untess cfs Manufactured by the Standard Furniture Company, Herkimer, N. Y. 
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inks as well as typewriter ribbon and carbon paper 
smudges. The product is being nationally distributed 
by office equipment firms and stationers. 


ALL-STEEL TYPEWRITER LIFT 





McMahan Brothers Desk Company, 
2220 S. Hoover St., Los Angeles 7, Calif. 


This new typewriter lift for secretarial desks is con- 
structed entirely of steel and the manufacturer claims 
that the simplified design permits faster, easier instal- 
lation without special equipment. An easy, accessible 
release bar enables the smallest secretary to release 
and raise, or lower, the shelf with one hand. By bal- 
ancing the operating bar, the typewriter glides in or 
out of position, always level, and without effort. A two 
way locking device is declared to hold the shelf rigid 
and safe under the heaviest loads 


AUTOGRAPH NAME PLATES 


er MAX BOYD a 


MASON cit 'owa 

















tevens, Maloney6@. 








Metalcraft, inc., 
Box 240, Mason City, lowa 


Metal name plates to identify the dealer’s equipment 
and services are now designed individually. The ad- 
hesive backing on Autographs enables the retailer to 
mount the plates quickly and permanently on any 
grease-free surface, flat or curved. These are not a 
stock design name plate. A color sketch showing har- 
monious and attractive arrangement of store name 
and trademark is submitted for final approval. The 
plates are lithographed in two colors on chrome- 
plated metal. Autographs are attached by simply wet- 
ting the adhesive backing with solvent provided and 
pressing the plate firmly to the mounting surface 
Available in two sizes, as illustrated, the No. 1 size is 
13%4 x 13/32 inches and the No. 2 size is 2% x 9/16 
inches. Orders are taken in quantities of 100 or more 


ANALYSLIPS 
Ditto, Inc., 
2243 W. Harrison St., Chicago 12, Ili. 


Ditto, Inc., has developed a patented method of 
breaking down any list of items by item—each item 


on a separate sheet of paper—without rewriting. It is 
done by running a set of overlapped strips called 
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Analyslips through a Ditto duplicating machine to 
pick up one item on each Analyslip. As many as 30 
such slips can be run through the machine at one 
time. The slips are then torn apart and used as de- 
sired. These slips have been used in inventory control, 
sales analyses, stock taking, labor tickets, move tickets, 
analyses of purchases, inspection unit copies, hospital] 
charges and catalog preparation. The Analyslips can 
be made in practically any size, either paper or card 
stock, in any number of units to a set, printed on one 
or both sides. 





SIGNS THAT SPEAK YOUR MIND 
by George M. Dodson 


In the stationery and office appliance store, signs 
can be a wonderful help. They direct attention to stock 
on display; they entertain and sell to the waiting cus- 
tomer and they add color and sparkle to inside displays 
that might otherwise be drab. 

But sometimes signs don’t say exactly what the 
dealer intended—then they bring trouble rather than 
extra volume. 

Not long ago, on stopping in a store I happened to 
notice a display of a product which I had previously 
seen advertised. Here was a ready-made impulse sale, 
the joy and delight of any retailer’s heart. Well, maybe 
I wasn’t very observant but it seemed to me that the 
price on the display covered the entire assortment. I 
handed my selection and money to the proprietor who 
promptly informed me that this particular item cost 
more. 

While he murmured 

something about not knowing 
why there was a price difference, I dug around for 
additional money. Some people would have been too 
embarrassed ever to go back into that store. And, al- 
most anyone would feel a bit of resentment. Why 
didn’t his sign tell the whole story in terms that even 
the most careless customer, like me, could grasp in a 
single glance? 

It has been said that the purpose of good writing 
is not so you might be understood, but rather so you 
cannot possibly be misunderstood. If you keep that in 
mind while wording even the most simple sign, you'll 
gain impulse sales without leaving any bad impres- 
sions to rob you of future profits 

Long ago in the locality where I then lived, a court 
case brought out this point very plainly. As I recall, 
a customer had carried away all, or at least a liberal 
part, of a display. But the judge pointed out that the 
fault lay with the retailer himself. For his sign had 
given a price plus the invitation: “Help Yourself.” 
Everyone knew that it meant to take one but we 
agree with the judge that signs ought to say exactly 
what they mean. 

Certainly that case 

was extreme—perhaps so much 
so that the retailer earned enough publicity to offset 
his loss. However, signs that mislead or give half- 
truths, or cause embarrassment in any form, are all 
sure ways to lose profits and good will for your sta- 
tionery and office appliance store, just as the examples 
given here did for retailers in other lines. 

Because you know what you had in mind when you 
worked out a sign, you read your own meaning into it 
and thereby overlook even the most glaring mistakes. 
So check with your helpers to make certain everyone 
will get the one correct meaning and no other. Avoid 
attempts at humor and stay away from too many words 
to express your sales message, for in both of these 
pitfalls you run the risk of being misunderstood. 

While any doubt remains in your mind about the 
clearness of your sign, it will pay you well to begin 
again until it actually speaks for you and says precisely 
what you intended that it should. 
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ROYAL—the standard typewriter 


in portable size! 


e Office typewriter keyboard! 


e Office typewriter controls! 


e Office typewriter touch! 


e Office typewriter margins — 
“Magic” Margin, automatic 
margin both left and right! 





You're going to town in a big way! 


No doubt about it. 


You’ve got the typewriter man’s 
typewriter to sell —the hottest news 
in portable history. 

It’s got more “big machine’”’ fea- 
tures than any other portable. 

And it’s the standard typewriter in 
portable size 

Besides, Royal is the only portable 
with automatic margins. Both right 


and left “‘Magic’’ Margin —the great- 
est improvement in typewriter history. 

Says World Champion Portable 
Typist, Cortez Peters, “This type- 
writer has the right feel—and how! 
I will do 140 to 150 words per minute 
on it from straight copy.” 


Let Royal thank you for doing your 
part in making Royal the biggest 
sales success in portable history. 


ROYAL—World’s No. 1 Portable 


The Easiest-writing Portable Ever Built! 


Control” are regist« 


OFFICE APPLIANCES, June, 


red trade-marks of Royal Typ 


er Company, Inc. 


1951 














All These Features, Too! 


® Speed-King Keyboerd and high- 
speed key action! 


* Finger-Flow Keys of non-glore 
plastic! 


*® Finger Comfort Carriage Controls! 
* Automatic Paper Lock! 

© “Touch Control’’! 

® Locked Shift Freedom! 

*® Balanced Spacebar! 

*® Rapid Ribbon Changer! 

* Paper Lock Scale! 


® Picture Window Writing line visi- 
bility and full 9-inch writing line! 


*® New Triple Spacing! 


® New Contour Case! 
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‘Repeal 
Here’s Real Business 


Carter’s Cleancoat . . . Sensibly priced for short runs 
Protective coating and sealed Units keep carbon factory- 
fresh—no dye offsetting, easy erasures 

In Flat Sheets and Masterfold Units. 








Carbor f “per 


AaPxoer 






Carter’s Commercial . . . Carter's most economically 





priced Duplicator Carbon, for volume users All 
the features of Cleancoat less protective coating. 
In both Flat Sheets and Masterfold Units 


Carter’s Long Run... For runs up to 400 copies 


twice as many copies as Cleancoat or Commercial! 
Gives ideal performance for over 87° of all Spirit 
Duplicating jobs. In Flat Sheets and Masterfold 


Units; two finishes. 
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that Keepd Volume Ub! 





ee Carter’s Duplicator Supplies! 


» Dealers Coast-to-Coast Say It’s “Top-Flight Merchandise!... 
‘Tailor-Made’ for Every Job and Machine!” 









Carter's Duplicating Fluid 


Vuality ere quality is important: 
{ t cating Fluid transfers com- 
n to paper in less than .O1 
iximum time any one sheet 
lly contacts master. Draws 
~ gh color to produc e sharpest 
s in just the right time to 


nt « opies! 










For those 


Carter’s Silvercoat 


p-quality carbon—no equal at any 
ice! Metallic protective coating 
eans longer shelf life, easier correc- 
cleaner handling. In both Flat 
Sheets and Masterfold Units with gold 
led edges. The most brilliant colors 
de: Purple Brilliant (up to 400 
pies); Blue, Green and Red Brilliant 
00 copies); new Black Brilliant (100 


Carter's Super Quality . . . Just that— 

a superior quality Duplicator Carbon 
styled for exceptionally long runs 

up to 600 copies! Available only in 
Masterfold Units with protective 


gold-sealed edges. 






who want the best... 





¢ You have a real selling edge 
when you merchandise a complete 
line of Duplicator Supplies with the 
nationally popular, nationally adver- 
tised Carter's name. 

Carter's Duplicator Supplies are 
all-around money-makers. They sat- 
isfy your most discriminating cus- 
tomers. Their performance builds the 
steadiest kind of profitable “repeat” 
business. The famous Carter's “ tailor- 
made” selling theme—“Tailored to 







fit every job and every machine”— 
gives them wide customer appeal! 


Remember—with today’s shortages 
of capital goods the profit trend is to 
supplies. Carter’s Duplicator Supplies 
offer a fine opportunity to keep vol- 
ume and profits up. It's merchandise 
you can deliver right away! 


Sold only through dealers like your- 
self, under Carter's proved dealer- 
protection plan, ’ 


THE CARTER’S INK COMPANY 


CAMBRIDGE 42 e BOSTON, MASSACHUSETTS 
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dates to 


June 4-5. District No. |, N FA Wentw 
mouth, N. H. Sidney H. Challer jer, regiona 
H. Fargo Company, Bridgeport, Conr 


rth-by-the-Sea, Ports 
vernor, The Frank 


June 21-22. District No. 2, N EA tesaga Hotel, Cooperstow 
N. Y. Walter Miller, rec lovern tt Ulbrich Compa 
Buffalo, N. Y. 

June 24-27. 32nd annual international t conference of the Na 
tional Association of Cost A nts, The Palmer House, Chicag 
ll, Arthur B: Gunnarson, secretary, 505 Park Ave., New York 22, N. Y 
June 28-30. Nationa ff M e Dealers Association's 26t 
annual convention, Statler Hot t Mich. Harold W. Mann 
executive secretary, 1267 N. Wilton Pl., Los Angeles 38, Calif, 
June 29-30. District No. 3 and !3, N EA, Ambassador Hote 
Atlantic City, N. J. Charles W kens, Yeo & Lukens, Philadelphia 
Pa., and Robert Reichman, M ey lr New York, N. Y., are 
governors of their respective ; 

July 29—August 3. Luggage & +h ls Manufa 

America, Inc., nat : v, Hotel ? York New York, N 
Maurice A, Levitan, execut jent, 220 Fitth Ave., N 
York I, N. Y. 

September 2!. Great Lakes | Club NSOEA pre-convent 
luncheon, Stevens Hotel, 

September 22-27. National Stat y & Office Equipment Associa 
tion's 45th annual convent tevens Hote hicag Pa 
Burbank, general manager 4 tinental | jing, Washing 
& & G. 

October 22-27. Nati na how, Grand Cer tral Pala e 
New York, N. Y. Rudolph | aging direct 33 W. 42nd St 


New York 18, N. Y. 


Ss 
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D. D. Buckeridge of Typewriter Sundries Company, 
Ltd., London, England, favored Orrice APPLIANCES with 
a visit April 13. He was completing a plane trip around 
the world which started with a flight to Australia, 
including a brief stopover at Singapore. In Australia, 
where he tarried for six weeks, and in New Zealand he 
called at all the principal cities and in those cities 
visited with about 150 typewriter dealers. From New 
Zealand Mr. Buckeridge flew to San Francisco, then on 
to Chicago. He planned to return to London by way of 
Toronto and Montreal. His latest trip was his third 
long journey for the company. Typewriter Sundries 
Company, Ltd., was established 18 years ago and for 
the last six years it has been manufacturing typewriter 
parts on a large scale. It sells to typewriter dealers in 
many countries. While in Chicago Mr. Buckeridge 
found time to visit Shipman-Ward Manufacturing 
Company and Ames Supply Company, both of whom 
have been in the typewriter parts business for many 
years. 


On April 18, L. E. Perkins, president of the Panef 
Manufacturing Company, Milwaukee, Wis., and Miller 
Huggins, office equipment dealer in Anderson, Ind., in- 
scribed their names in our Guest Book. Although Mr 
Huggins’ primary interest is in his business in Ander- 
son, he also finds time to own and pilot an airplane 
and to function as the vice-president of the Panef 
Manufacturing Company. Panef produces a new dry 
lubricating powder called Lub-a-Spray. The men are 
so enthusiastic about Lub-a-Spray and its potentials 
that there is no question about its future. Naturally 
Mr. Huggins is especially interested in distribution of 
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the lubricating powder through the office equipment 
trade. 


R. L. Prather, of Dallas, Tex., dropped in at our of- 
fices April 20. Formerly half owner of a commercial 
stationery business, he now serves as a manufacturers’ 
representative covering Texas and a bit of Louisiana 
The purpose of his visit to Chicago was to see a 
brother, with some time allotted for business. 


F. C. Dewey of Northwestern Furniture Company, 
Milwaukee, Wis., favored OFrricE APPLIANCES with a visit 
April 24. Besides OrricE APPLIANCES he planned to see 
Harry Hofherr, president of National Office Furniture 
Association, and perhaps a few others on a quick trip. 
Mr. Dewey’s trip was more a quest for information than 
for merchandise, but like so many other dealers he can 
use the latter faster than it can be supplied by the 
manfacturers. He reports good business and reasonably 
good deliveries. 

Irvin J. Miller, Business Appliances, Eau Claire, Wis., 
dropped in to sign our guest book on May 4. Mr. Miller 
arrived in Chicago on May 2 to meet some friends at 
the railroad station. While in town he arranged his 
time so that there was an opportunity to contact sup- 
pliers in Chicago. Mr. Miller was enthusiastic over 
the sales potentials of R. C. Allen typewriters, which 
he handles in addition to used machines of all makes. 


personality 


ROBERT REICHMAN, 
prietor ot Mooney s, Inc. 
223 W. 34th St., New 
York, N. Y. 3 repeater in 
NSOEA governorship. He 
Wa elected reaional gov- 
ernor of District 13 in 194 
snd his term wa succes 
tul that he was re-elected in 
1950 tor his present regime. 
He has never shirked service 
to his industry and has served 
f the board of 
New York 
s Club and as c 
t the retailers’ division of U.J.A. He is a 
the board of directors of the 34th St. Asso 
is a member of the Stationers 12:30 Club. 
stationer originated in operation of a 
tand in New York City and he delivered 
lerked in his father igar and stationery 





nairman 


membder 
~iati n an 
Career t thi 
nNewspape 
paper and 


tore in spare hours while attending Columbia University 
and Columbia Teachers College. After araduation he 
became a buyer in the stationery store of M. J. Roth 


the Siege! Cooper department store and Wanamaker 


ocial stationery). He purchased the Shipman Stationery 
Compa n Tremont Ave., in the Bronx, later selling thi 
tore and organizing Brause & Reichman 125th St. 
Selling the latter concern he purchased Mooney's on 
34th St 1930 and has operated it since. In 1949 
sitter negotiating a long-term lease, he modernized the 
entire building and now operates from two f rs and a 
basement. His well-defined ideals include, ‘To promote 
the welfare of our grand industry ... t t busine 


L* i ° 
ethically as to make friend tT my customers, my em 
»yees and my suppliers . . . to respect my competitor 

earn from the experience of othe 
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Ss 1 Z E 5 Bristol and Pressboard Guides are made in all sizes to meet standard 
card filing requirements. 


TA BS Letters, numbers or names on printed tabs are ACTUALLY PRINTED 
on the the stock in black, bold, easy-to-read type—not stamped on or 
pasted on. Variety of printed index inscriptions: Alphabetical, 25 divi- 
sion A-Z to 3,000 division A-Z, Days 1-31, Months or States. Unprinted 
tabs for customer's topical indexing. Inserts for Metal Tabbed Guides 
_— are Cell-U-Sealed for extra protection. Line includes guides with all 








normal tab positions and sizes. Tab styles are illustrated at left. 
S T @) Cc K BRISTOL “Commercial Grade” — sulphite. “Stondard Grade” — No. 1 
Bristol quality for longer life. 
PRESSBOARD Plain tabbed guides — 20 point. Metal tabbed guides — 
- 25 point. 

Cc Oo L @] 2 8 BRISTOL Alphabetical guides—buff, blue, salmon. Days 1-31—salmon. 
Months and States—blue. 
PRESSBOARD Pearl gray with hard smooth surface. Metal tabs finished 
in green or black baked enamel. 


PA CK A G i N Go All Weis card guides are carefully and attractively boxed in two-piece 


gray cardboard boxes with strongly reinforced joints. They serve both 
dealer and customer by keeping guides clean and orderly until sold or 
used. Boxes are clearly labeled with complete stock identification. 





Ss Qo c Cc ! A LS Non-regular sizes of card guides; guides with special tab positions; 


tabs printed to meet specific indexing requirements can all be obtained 
from Weis. Let us quote you on special needs. 
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S FLL A“ has gained an enviable reputation for quality. 


This sturdy, dependable Stapling Equipment has 
won friends . . influenced steady, profitable repeat 


e business for thousands of progressive dealers for more 
than 20 years! That's why so many of our country's 

eee . ; 
most successful stationers always hand ‘em an ACE, 


when customers ask for Stapling Equipment. That's 


why you'll invariably find the complete ACE Line 
FEATURE stocked and featured in the best stores from coast- 
to-coast. You, too, can get a bigger share of the 


profitable Stapling Equipment business by displaying 


STAPLING EQUIPMENT and recommending ACE..the TOP Quality Line. 
SOLD THROUGH DEALERS EXCLUSIVELY 


TSE 


ACELINER 


ACE STANDARD 








INEST, 


oY Ze 


ACE FASTENER CORPORATION 3415 NORTH ASHLAND AVENUE «© CHICAGO 13 
IN CANADA @ ACE FASTENER (CANADA) LTD., 1 NOTRE DAME ST., WEST MONTREAL 
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Representatives of office equipment concerns abroad, visiting in the United States, are cordially 

invited to make the offices of this journal their headquarters. The staff at the main office, 600 W 

Jackson Blvd., Chicago, and the staff at the branch in charge of G. C. Wheeler at 1023 Pershing 

Square Bidg., Pershing Square, 42nd St. and Park Ave., New York, will be happy to be of any 

possible service. While the facilities at New York are not so many as at Chicago, there will be 
found the same desire to serve 





NOTES AND NEWS FROM THE BRITISH ISLES 
By S. E. Rhodes 


Lancashire Press Agency, 277 Corn Exchange Buildings 


Fennel Street, Manchester 4, England 


Manchester, May 1, 1951 

Rearmament is certainly having its effect upon Brit- 
ish national life as, no doubt, upon American. Let us 
see what some of our leading people in the trade have 
to say about the impact of the rearmament program 

A. Pateman, managing director, Imperial Typewriter 
Company, Ltd., says: “The position of raw materials is 
becoming difficult both as regards quality and delivery 
Brass, tin, copper and zinc are almost unobtainable 
and the prices fantastic, while nickel and aluminum 
are on a quota basis and it is most difficult to obtain 
extra supplies for increased production over the 1950 
deliveries.” 

Important is Mr. Pateman’s statement 

“The demands of H. M. Government and national! 
undertakings for typewriters are increasing and may 
bring about a further curtailment of home supplies 
although with the advent of other manufacturers into 
Great Britain, the position will not be anything like 
as bad as it was during the war.” 

The views of the ribbon, carbon and stencil manufac- 
turers may be summarized in those of E. S. Dumont 
managing director, Kolok Manufacturing Company 
Ltd.: 

“Naturally the difficulties we are already experien 
ing will increase further, but in my personal opinion 
I do not believe that they should be greater than they 
were during the war or overcome any less successfully 

E. E. Green, managing director, Longs, Ltd., whole- 
salers and parts importers, estimated that manufac 
turing, on figures in other industries, would have at 
least a 25% cut in essential raw materials 

“The position in the U. S. A. from which a number 
of the more costly parts are still imported, may be 
affected,” he said. 

The views of the office equipment field were con- 
tained in the following by H. C. Langrick, general man 
ager, Office Machinery, Ltd., who said: “As far as steel 
equipment is concerned, at any rate, we must expect 
grave shortages and a period of rapidly rising prices 

“The prospects of wooden furniture seem a little 
brighter but only so long as productive capacity is not 
turned over to the rearmament program.” 

It is pleasing to think the views we have expressed 
in recent issues of Orrice APPLIANCES are thus con 
firmed by leaders in the industry 


The Olympia typewriter now being produced in the 
Soviet zone of Germany has been renamed the Erfurt 
This should not be confused with the one produced in 
the British zone, which is still under the name of 
Olympia. 


I have been talking who will be ex 
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hibiting at the forthcoming Business Efficiency Exhi- 
bition and the firm informs me that continuous forms 
typed with the aid of their new adapter can effect sav- 
ings in billing time and cost ranging up to 78%. Econ- 
omy in this case is achieved by having no holes to 
drill, no bolts to fix, and no weight on the carriage, 
the adapter riding on its own ballbearing carriage 

The advantages of a Moorspeed machine accounting 
looseleaf binder to be exhibited is that it enables in- 
sertion of slotless sheets with four unbroken straight 
edges. A posting tray stand is being introduced to as- 
sist in operating this system most effectively. When 
the binder is placed in the tray, the sheets are auto- 
matically released and held up at the correct posting 
angle on a non-slip base. The stand has further ac- 
commodation for three additional binders of the 500- 
sheet size. Simple hand pressure locks the sheets in 
the binder when posting is completed. Exhibitors are 
Moores Modern Methods, 19-21, Farringdon St., Lon- 
don. E. C. 4 


» 


A streamlined autographic register is to be made in 
two sizes to accommodate forms ranging from 1% 
inches deep by 4 inches wide to 8'% inches deep by 5!% 
inches wide. Exhibitor will be Lamson Paragon Supply 
Company, Paragon Works, E. 16 


There will be a new range of electrical equipment but 
the most interesting would seem to be that for ac- 
counting and statistical calculation. An electric calcu- 
lator to be shown by the British Olivetti is powered by 
a universal high speed motor which operates on alter- 
nating and direct current and features an automatic- 
shut-off of the current when the machine is not in use 

In the event of a key not being pressed down prop- 
erly, the keyboard becomes locked, so preventing the 
making of any wrong entry 

Among other electrical equipment at the Exhibition 
will be letter openers capable of dealing with 500 letters 
a minute, all-electric typewriters, of course, and the 
fastest clock-in-and-out machine in the world 


Kodak Recordak Division will also be demonstrating 
one of their new models, the shutter of which is oper- 
ated electrically by means of a foot pedal. The scaled 
column of this equipment, on which the camera slides, 
is calibrated to show the ratio of reduction at which 
the originals will be photographed and the range varies 
from as little as 20:1 to 8:1 

A further feature to be introduced by Sterdy Tele- 
phones, Ltd., is a metal-clad master telephone for use 
at entrance to apartments for disclosing the identity 
of the caller. It is designed to work for eight positions 
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and in conjunction with their S.314 sub-stations 

The new Burroughs microfilming camera will also 
be on display. This will photograph the complete con 
tents of a three-drawer filing cabinet upon two reels 
of film occupying no more space than a packet of 50 
cigarettes, or, to draw the comparison better, less space 
than three packets of 20 


I have now received some additional details of the 
Roneo electronic duplicator 

This electronic stencil-making appliance in 20 min- 
utes will produce a facsimile reproduction of foolscap 
size of photographic or composite photographic-printed 
material of any kind. With these stencils it will, in a 
great many cases, be possible to replace printed copy 
and replace it without delay 

The stencil production is carried out by the electronic 
impulse transfer of exact facsimiles of the original onto 
a metallised strip which can be placed around the 
drum of an ordinary duplicator. Colored originals are 
reproduced in their various shades in black and white 
but experiments now going on are making it possible 
by the use of the appropriate inks to complete the final 
duplicated copy in the original colours 

Another introduction at the Exhibition will be a new 
series of duplicators (Gestetner Ltd.) operated by a 
1/10 h.p. electric motor which suits any voltage, A.C 
or D.C. Unit drive construction ensures noiseless oper 
ation at all speeds and the feed is adjustable to handle 
sizes of paper from single cards measuring 5 to 3 inches 
and upwards. 


Specially “soft-toned” speakers are also to be dis 
played. The object of these is for the speedy location 
of doctors on their rounds in hospitals and also for 
paging visitors in hospitals 

Improved intercommunication systems will also 
show how office efficiency may be further developed 

Loud-to-loud communication on private automatic 
exchanges will be demonstrated by the Reliance Tele 
phone Company, whose new Paxmaster is fitted with 
keys to save dialing. Conversation may be held with a 
person some 30 feet away from the sub-station. 


The second annual general meeting of the National 
Association of Distributors of Office Equipment 
(N.A.D.O.E.) was held recently. Roy Byford, managing 
director of Edgleys, Ltd., London, is the new president 
B. F. Burrell of S. R. Batsons, Ltd., Ipswich, is the new 
vice-president. 

Popular Willie Sculthorp, the retiring president, was 
presented with a silver bowl and salver from members 
in appreciation of his hard work and valuable service 
during the first two years of the association 


Douglas Farquharson, managing director of Far 
quharson Bros., Ltd., tells me that in his works alone 
(the company makes carbon papers which are known 
throughout the world) some 110 different pigments and 
dyes, 40 different waxes, 15 different refined oils and 
over 26 different makes and qualities of coating papers 
are used. 

It is pleasing to note that there is a world-wide de 
mand for carbon paper that is guaranteeed made on 
British tissue. 

Two publications of interest for the office equipment 
industry are reviewed her 

One is Management of the Smaller Office published 
by the British Institute of Management, Office Man 
agement Association, 8, Hill St., London, W. 1. 

The publication is designed primarily for the general 
manager of a business employing between 20 and 70 
office staff. 

The publication, dealing with various aspects of offic« 
management, equipment and routine, is priced at 6s 
3d. (approximately 90 cents 
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“Planning the Library” is published by Roneo, Ltd. 
17, Southampton Row, London, W. C. 1. at approxi- 
mately $1.40. 

The book is a comprehensive guide to those who are 
considering the problems of library design, book stor- 
age and shelving. 

For more than 35 years the firm has been intimately 
concerned with the design and equipment of library 
bookstacks in steel. Roneo’s planning experience has 
been unusually extensive and covers some of the most 
famous libraries in Great Britain and throughout the 
world 

The book does not attempt to deal with the adminis- 
tration and detail working of a library, but concerns 
itself only with the layout and constructional side of 
library planning. 

Of interest for the office equipment man is the chap- 
ter dealing with types of shelving 





Imperial Typewriter to Open New Plant 

In order to provide for the continued demand for 
its typewriters, the Imperial Typewriter Company, Ltd., 
has announced plans to open a new £500,000 subsidiary 
factory in Hull. 

The labor situation in Leicester is declared to be such 
that increased production could not be attained. Fur- 
thermore, it was discovered to be unlikely that further 
expansion of the Leicester factory would be licensed. 

After a study of various possible districts, a site of 
about 14 acres in size was purchased in Hull. The com- 
pany hopes to commence building operations shortly 
and will erect a factory of about 100,000 square feet. 
It is estimated that the cost of the buildings and 
equipment will be in the neighborhood of half a mil- 
lion pounds. The production of the Leicester factory 
will not be affected in any way, the output of the new 
works to be supplementary 

The site of the new plant is on the Hedon Road about 
three miles from the center of Hull. It is expected that 
the new factory will provide initial employment for 
about 500 persons but the number will rise to 2,000 and 
may ultimately reach 3,000. Key workers will be moved 
from Leicester to Hull to supervise training of the 
labor 





News Notes from Australia 
W. BEECHAM, CORRESPONDENT 
BOX E265, G.P.O., PERTH, W.A. 

Last month we outlined a law case in which Peter 
Mathieson, a city businessman, claimed £80,400 from 
N. Le Roy Tracy, Ltd., office equipment manufacturers 
of Sydney. In the Supreme Court recently Mr. Mathie- 
son, who is 87 years of age, obtained a verdict which 
will give him a substantial portion of his claim, but 
the actual amount of the judgment is to be determined 
by accountants’ calculations and future legal argument 
and interpretations. 

The jury’s verdict at the end of a seven-day trial 
was in the form of answers to a series of questions, 
destroying the company’s main defense that the 
Moneylenders’ Act barred practically the whole of 
Mathieson’s claim against it. In the first place £106,000 
was claimed, but £25,600 was barred by the Statute of 
Limitations. 

Mr. Mathieson is a shareholder with a quarter in- 
terest in the company, and at one time was a director. 

. ww © 


Application 183,708 has been lodged by H. G. Martin 
for an Australian patent for a ball point pen with 
pneumatic feed. Details are: “A reservoir writing in- 
strument of the type specified having pneumatic 
means for furthering the supply of ink to the ball, said 
pneumatic means being constructed and arranged to 
exert a pressure having a maximum value such that 
the ink pressure is no greater than, and preferably 

Turn to page 171, please 
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£ » EVERYWHERE 


le MOLTEX 
OFFICE CHAIR CUSHIONS 


The fastest selling, quality cushions on the market because they a. 


provide outstanding comfort with beauty and durability at unbeat- AAA A 
. able low prices. Office workers not only appreciate the comfort (ay 
te of they afford but records show they respond with increased efficiency. 4 
Es, & 
Offered with a variety of coverings in a broad range of attractive Dy, EVERYWHERE 


CLOI 





colors to harmonize with any surroundings. Brown, red, grey 
urtin e y rae or green plastic and brown or green fabric and fiber in rever- 


” aa sible combination. 
. sii™ 
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New York, New Jersey Office Equipment 
Dealers Hold Joint Meeting 


More than 60 members and guests attended the com- 
bined meeting of the Office Equipment Dealers of New 
York City and the New Jersey Office Furniture Asso- 
ciation. The meeting was held on Monday evening, 
April 16, at the Prince George Hotel, New York, N. Y 

The meeting was conducted under the leadership of 
presidents of both NOFA chapters, Ben Itkin, Itkin 
Bros., Inc., New York, N. Y., and Jack Werfel, Colonial 
Office Furniture Company, Newark, N. J 


President Itkin introduced 
the following guests 

A. 8. Lowell, Hillside Metal Products Company; Charles 
H. Collison, Security Steel Equipment Corporation; 
Angus Gordon, Penny & Gordon, New York, N. Y:.; 
Hugh Morgan, manufacturers’ representative; William 
Hurevitch, General Desk Company, New York, N. Y.; 
Don Brown, Business Equipment Specialists, Brooklyn, 
N. Y.; William Cole and G. W. Risser, Flint and Horner 
New York, N. Y.; Richard E. Zipser and Miss Vivian 
Calmosa, Rudolph Orthwine, Inc., New York, N. Y.; 
Harry A. Schwarz, Embassy Office Furniture Company, 
New York, N. Y.; Ross Levin, Continental Office Furni- 
ture Company, New York, N. Y., and Milton Stone, 
Milton Stone Associates 

President Werfel then introduced the following mem- 
bers of the New Jersey Chapter: Ed. Brenner, Brenner 
Desk Company, Newark, N. J.; Charles Gunterberg, 
Blanchard Bros. & Lane; Ed. Blau, Henry A. Lewis and 
John A. Buday, Max Blau & Sons, Newark, N. J.; Jack 
Goroll, Essex Desk Company, Newark, N. J.; and Harry 
Olshan, Olshan Office Furniture Company, Newark, N. J 

After making a strong appeal for generous donations 
to the Red Cross fund, President Itkin announced that 
the first OED 1951 golf tournament would be held on 
Thursday, May 24, at the Colonia Country Club, Colonia, 
N. J. 


The guest speaker 

of the evening was Howard A 
Newman, attorney of the firm of Gutterman, Newman 
& Reichbart, and his topic was “How to Operate Under 
General Ceiling Price Regulations”. Declaring his pur- 
pose was to help clarify general price ceiling regula- 
tions he pointed out that price controls were not new, 
having been used as early as the year 1776 in the 
U. S. A. and some 400 years before that in Europe 
In an effort to explain the various operations in the 
short time at his disposal he covered such points as 
base price periods and ceiling prices in their various 
categories, the importance of record keeping, viola- 
tions, freight rates and their applications, price hear- 
ings and applications for protests and adjustments 
and other important angles. Numerous questions from 
the floor were answered and at the conclusion of Mr 
Newman’s talk, Charles Gunterberg called for a rising 

vote of thanks, which was promptly given 
John R. Gray, NOFA executive director, expressed 
the sentiment of both NOFA and OED for a speedy 
recovery from his recent illness to NOFA president 
Harry Hofherr, Kendrick Office Furniture Company, 
Chicago, who is now recuperating and expects to be 
back on the job in a short time. In the absence of 
Bernard H. Nemlich, Regan Office Furniture Corpora- 
tion, New York, N. Y., chairman of the activities com- 
mittee, Mr. Gray announced that a NOFA Eastern 
Seaboard golf tournament to be held at Atlantic City, 
N. J., in July is under consideration. In conclusion he 
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stated that NOFA cigarette lighters and NOFA office 
furniture wax are selling rapidly and can be procured 
by contacting NOFA headquarters. 

The next order of business was a discussion as to 
whether the OED should retain an attorney to help 
its members with Government regulations problems 
President Itkin announced that at a recent meeting of 
the board of directors it was concluded that there 
is immediate need of legal advice and of someone to 
represent the organization’s interests in Washington, 
D. C. to help procure equitable office furniture and 
equipment regulations. After considerable discussion 
from the floor it was decided that OED hire an attorney 
for a fee not to exceed $1800.00 for the balance of the 
year. The New Jersey group present being in accord, 
it was put in the form of a motion and unanimously 
carried. 

President Itkin then called upon manufacturers and 
manufacturers’ representatives present to give their 
opinions of the trends of the industry and the outlook 
for the immediate future. 





Eastern OMDA Plans Spring Frolic 


The OMDA of Pennsylvania, New Jersey and Dela- 
ware will hold its eighth annual spring frolic on Mon- 
day evening, June 4, at Silver Lake Inn on the White 
Horse Pike at Clementon, N. J 

Cocktails and smorgasbord will be served at 6:30 
followed by a dinner at 7:30. There will be music for 
dinner and dancing to the Joe Vorhees orchestra 

The entertaining is promised to be something dif- 
ferent in form, according to the entertainment com- 
mittee. Those in the office machines and equipment 
industry are invited to purchase tickets at $6.00 each 

The Frolic committee supervised by Ed Toussaint 
is composed of Ed Pfitzenmaier, Harold Steinke, Al 
Spaide, Jim Gladney, Charles Savery, John DiPaul, 
Fred Washbourn, Ed Wick and Jack Bonfini. 





VICTOR VISIBLE TRAINING SCHOOL 





This group met at the Alexandria Hotel, Los Angeles, Calif., March 
12-16 for a Victor Visible training school. Left to right: FRONT ROW— 
Lovis L. Homer, Pasadena Staty. & Prtg. Co., Pasadena, Calif.; W. 
Willard Holmstrom, San Diego Office Supply & Equip. Co., San Diego, 
Calif.; Gerald M. Bronson, Atlas Stationers, Los Angeles, Calif.; King 
Taylor, Valley Office Supply Co., Bakersfield, Calif.; John C. Clay- 
worth, James E. Townsend & Co., San Francisco, Calif.; SECOND ROW 
—Ray Lemmon, Grimes Staty. Co., Los Angeles, Calif.; Coleman G 
Napier, Pasadena Staty. & Prtg. Co., Pasadena, Calif.; Leslie W. Askew, 
Charles R. Barry Co., San Francisco, Calif.; B. L. Page, Howard & 
Stofft, Tucson, Ariz.; Robert Jones, J. A. Freeman Co., Alhambra, 
Calif.; THIRD ROW—H. W. Barnes, Victor Safe & Equip. Co., New 
York, N. Y.; Mrs. Helen B. Azarian, Grimes Staty. Co., Los Angeles, 
Calif.; Robert M. Perkins, Sierra Stationers, Chico, Calif.; Howard 
Hyde, Jr., Capital Office Equip. Co., Sacramento, Calif., and Robert A. 
Ley, Heinze, Bowen & Harrington, Inc., Phoenix, Ariz 
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Olo Town Preview 
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‘ = > pa ae This Advertisement Appears in the 
; June 11th Issue of TIME Magazine. 


| ae is one of a series of advertisements in national magazines telling the 
world about the amazing OLD TOWN SPIRIT DUPLICATOR. 

DEALERS: Taking on the OLD TOWN SPIRIT DUPLICATOR is like taking 
out an Annuity. The steady flow of repeat orders for supplies means income 
to you = today, tomorrow and for years to come! 


Write today for Dealer Franchise Information 


O10 Town 


« OR PVP OR ATIOON 
Manufacturers of carbon papers, ribbons and duplicating supplies since 1916 
750 Pacific Street, Brooklyn 17, N. Y. 
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Homer Smith Addresses NOMA Clinics 


Homer Smith of the National Stationery & Office 
Equipment Association was a principal speaker at 
the Southwestern Office Methods Clinic sponsored by 
NOMA at Fort Worth, Tex., April 6 and 7. He also 
addressed the Southern Office Methods Clinic held 
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RECEIVES NEW NSOEA BOOKLET—Paul R. Kautz, president 
of NOMA’s Ft. Worth Chapter, is presented with a copy of 
How to Make Your Files Smile by Bob Lowden, Stafford- 
Lowden Co., Ft. Worth, Tex., while Homer Smith, product 
information director of NSOEA looks on. 


at New Orleans, La., March 30 and 31, using the topic, 
“Selling Methods Improvement to Management.” 

Mr. Smith, product information director of NSOEA, 
called on the office executives to think of the sta- 
tioner salesman as a business consultant because of 
his knowledge of the applications of office supplies 
and equipment and his experience in solving office 
production problems for other customers. 

Copies of the NSOEA sales training manuals were 
on display to show the type of training which stationer 
salesmen must receive in order to become qualified to 
assist customers with their business operations. 

“How to Make Your Files Smile,’ a recent NSOEA 
booklet, was presented to those in attendance at the 
two clinics. 





Stationers’ Golf Group Cards Play 

Beginning play April 24 at Leewood Golf Club, the 
Stationers’ Golf Association of New York looked ahead 
to a busy spring and summer golf program. Included 
in the May schedule were tournaments on May 8 at 
Hackensack Golf Club and May 22 at Pelham Country 
Club. 

Remaining schedule is as follows: 

Tuesday, June 5—Preakness Hills Country Club. 

Tuesday, June 19—Tamarack Country Club. 

Tuesday, July 10—Century Country Club. 

Wednesday, July 25—-Sleepy Hollow Country Club. 

Tuesday, August 7—Wheatley Hills Golf Club. 

Wednesday, August 22—<Aldecress Country Club. 

Thursday, September 6—Knollwood Country Club 

Tuesday, September 18—Fenway Golf Club 

Tuesday, October 9—Hackensack Golf Club. 

Officers of the association are 

President—Julius M. Kahn 

Vice-presidert—Raymond A. Weissenborn 

Treasurer—John B. Kemp, Jr 

Secretary—Howard S. Sanders 

Directors—Louis Tavernier, chairman of the board, 
Fred W. Callahan, Edward F. Dooley, George F 
Griffiths, Julius M. Kahn, John B. Kemp, Jr., Henry 
Levy, Irving M. Levy, Ezra Treat MacIntyre, George 
Nicklaus, Robert B. Sainberg, Howard S. Sanders, Ray 
J. Urmstron and Ray A. Weissenborn 

Honorary directors—Fred G. Hube: 
Neary. 


and James E 
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Murray Heads Boston Stationers 


John W. Murray of John W. Murray Company, Inc., 
Boston, Mass., was elected president of the Boston 
Stationers Association at the meeting held at the 
Hotel Puritan on April 2 with 75 members and guests 
present. Other new officers chosen are: 

Vice-president—Bob Slate, Bob Slate Company, Cam- 
bridge, Mass. 

Second vice-president 
Lead Pencil Company. 

Third vice-president 
facturing Company. 

Auditor—Arthur L. King, 

Historian—Harry L. Chandler, 
Foster, Inc., Boston. 

Membership committee—William J. McManus, Thorp 
& Martin Company, Boston; Charles Crowley, Adams, 
Cushing & Foster, Inc., Boston, and James W. Hayes, 
Blake & Rebhan Company, Boston. 

Executive committee—Chester Gooding, L. E. Muran 
Company, Boston; William Kushner, Adams Stationery 
Company, Boston; Jack Witte, Mittag & Volger Com- 
pany; Philip Pike, Minnesota Mining & Manufacturing 
Company; Michael Ohanian, Wilson Jones Company; 
E. H. Knapp, Victor Safe & Equipment Coinpany, and 


Edward Stockwell, American 
Nat P. Blish, Reyburn Manu- 


Wards Stationers, Boston. 
Adams Cushing & 


Charles P. Anderson, Thomas Groom & Company, 
Boston 
The regional governor was present and gave a 


brief talk on his plans for the regional convention 
to be held on June 4 and 5 at Wentworth-by-the-Sea. 
Two officials from the Boston branch of the Office 
of Price Stabilization explained the price control pro- 
gram as it relates to the stationer. 

This is the final meeting of the association until Fall 





New York OMDA Holds Session 

The regular monthly meeting of the Office Machine 
Dealers Association of New York, Inc., was held on 
Tuesday evening, April 10, at the Brass Rail Restau- 
rant, New York, N. Y., with President E. P. Radigan, 
Radigan Sales Company, Staten Island,, N. Y., pre- 
siding. 

President Radigan called upon Harry Ritchie, Ad- 
dressing Machine & Equipment Company, chairman 
of the entertainment committee, who reported that 
final arrangements are completed for the annual 
dinner dance to be held on Saturday evening, May 5, 
at the Hotel Statler, New York City. He gave his 
listeners a brief outline of the entertainment in store 
for them and added that all indications pointed to 
a successful affair judging from the number of reser- 
vations on hand. 

Next to respond was Jessie I. Taylor, Globe Type- 
writer & Adding Machine Company, chairman of 
the ticket committee, who reported excellent progress 
in the sale of tickets. 

President Radigan 
Typewriter Distributors, Inc., 
committee, for doing an outstanding job in getting 
excellent speakers to address their meetings. In line 
with the Association’s educational program, Mr. 
Ritchie has been successful in procuring speakers 
whose talks have proved both interesting and informa- 
tive to those who attend. In this connection Mr. 
Ritchie called for a larger dealer attendance at meet- 
ings so that they might benefit by the topics dis- 
cussed and take part in the open forums which follow. 

President Radigan then called upon Past President 
I. Rubin, Eagle Office Equipment Company, New York 
City, who introduced the guest speaker, W. G. Hanson, 
R. C. Allen Business Machines Company. Formerly 
known as the Woodstock, the new 1951 R. C. Allen 
typewriter in attractive standard green color was 
prominently displayed and Mr. Hanson proceeded to 
demonstrate and explain numerous details of con- 
struction, calling attention to new features and their 
advantages. In conclusion, he informed his listeners 


commended Irving R. Ritchie, 
chairman of the speakers’ 
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SUFT 


an outstanding 





This 6% pound Adding Machine 
is in big, growing demand 


Extensive research has enabled us to produce 
a new, improved Swift Adding Machine—a 
portable adding machine with nine-column 


capacity, visible adding dials and all-steel case. 


The tremendous response of the trade and 
public has shown them quick to recognize the 
handy portability, dependable operation and 
value of this new Swift Adding Machine. 


Dealer orders are snowballing. Every day 
we receive many letters from consumers, ask- 
ing where they can buy the Swift . . . and from 
dealers, telling us about the wide, growing 
interest in the Swift Adding Machine. 


We are doing everything possible to fill our 
dealers’ orders... and to place more Swift 
Adding Machines in the hands of the public. 


hy WIF T Business Machines Corporation + Great Barrington, Mass. 
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the new improved 








that the aim of the company is to provide dealers 
with a full line of business machines and announced 
that service clinics are established to offer dealers 
both sales and mechanical help at all times. 

The balance of the meeting was devoted to discus- 
sion of topics of interest to the association and the 
industry. Among the subjects discussed were retail 
ceiling prices of used machines and the recent sale 
of used machines by the New York Board of Education 
Counsel Charles F. Krause was on hand to give inter- 
pretations and advice from the legal angle. 





Safe Manufacturers Elect Officers 


The recent annual meeting of the Safe Manufactur- 
ers National Association, Inc., resulted in the election 
of the following officers and directors: 

President—A. Wayne Jackson, vice-president of Die- 
bold, Inc., Canton, Ohio 

Vice-president—W. F. Mosman, president of Herring- 
Hall-Marvin Safe Company, Hamilton, Ohio. 

Secretary-treasurer—W. J. Parker, Safe Manufactur- 
ers National Association, Inc., 366 Madison Ave., New 
York, N. Y. 

Directors—E. H. Mosler, Sr., president of the Mosler 
Safe Company, New York, N. Y., W. F. Mosman, presi- 
dent of Herring-Hall-Marvin Safe Company, Hamil- 
ton, Ohio; G. H. Bockius, president of Diebold, Inc., 
Canton, Ohio; A. N. Seares, executive vice-president of 
Remington Rand Inc., New York City; L. C. Walker, 
president of Shaw-Walker Company, Muskegon, Mich.., 
and S. R. Akers, president of Meilink Steel Safe Com- 
pany, Toledo, Ohio. 





OEA Hears Dictaphone President 


One of the most enthusiastic and enjoyable Office 
Executives Association meetings of the year was held 
April 18 at the Belmont Plaza Hotel, New York City, 
when L. C. Stowell, president of Underwood Corpora- 
tion, acted as chairman and introduced C. King Wood- 
bridge, president of Dictaphone, as the principal speak- 
er of the evening. 

Speaking on “Human Relations—the Heart of Good 
Business,” Mr. Woodbridge based his talk on his own 
experiences over many years as advertising executive, 
salesman, sales manager and management executive 

The meeting was conducted by Charles B. Haverin, 
president of OEA. Rudolph Lang, managing director 
of the National Business Show, gave a progress report 
to the members present on the National Business Show, 
the chief item being the fact that the Department of 
Defense, together with all branches of the armed 
forces, were planning to exhibit at the Show in October 





Announce Luggage, Leather Show Dates 


The Luggage and Leather Goods Manufacturers of 
America, Inc., have announced the dates of the Na- 
tional Luggage and Leather Goods Show as July 29- 
August 3 at the Hotel New Yorker in New York City 

The show will contain more than 200 exhibits of 


luggage, trunks, brief cases and personal leather 


goods. Four floors of the Hotel New Yorker have been 
set aside for this annual exhibit and it will continue 
for a full week opening on Sunday, July 29, at 1 pm 

This year the show will be centered around the 
fashion theme with manufacturers, aware of the trend, 
prepared to exhibit goods with distinct fashion appeal 
Buyer attendance is expected to reach new heights 
paced by a desire on the part of luggage and leather 
goods merchants to get their buying done early to 
cover any presently unforeseen eventualities 

Retailers, dealers and department store buyers have 
been invited to attend the show. For further informa 
tion they may contact Maurice A. Levitan, executive 
vice-president, Luggage and Leather Goods Manu- 
facturers of America, Inc., 220 Fifth Ave., New York 
i Me ¢ 
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Lazarus to Head UJA Drive 


M. C. Lazarus, M. C. Lazarus, Inc., has been named 
1951 chairman of the stationery division of the United 
Jewish Appeal. Mr. Lazarus, who has headed the 
trade’s campaigns for overseas Jewish rescue and re- 
settlement for several years, announced that the UJA 
division has completed plans for the greatest drive in 
the trade’s history. 

Officers of the UJA division assisting Mr. Lazarus in 
the drive are Irving McKinley Levy, chairman of the 





ATTEND ORGANIZATIONAL MEETING OF STATY. DIVISION 
OF UNITED JEWISH APPEAL—Meeting at the Hotel New 
Yorker, New York, N. Y., on April 3, were, SEATED: Jacob 
Landsberg, Landsberg Bros.; Henry Levy, Silver Staty. Co.; 
M. C. Lasarus, M. C. Lasarus, Inc.; Division Chairman Sig 
Engelberg, Eagle Pencil Co., and Frank May, The J. L. May 
Co., Inc. STANDING: Edward F. Dooley, Wilson Jones Co.; 
Nathan Klein, Jaclin Stationery Corp.; Gerard D. White, 
Acco Products, Inc.; Martin M. Moldow; J. S. Libien, Libien 
Press, Inc.; J. Howard Shoemaker, Jr., Eberhard Faber Pencil! 
Co.; William |. Lampel, Art Steel Sales Corp.; William Lowen- 
thal, A. W. Faber-Castell Pencil Co. 


special gifts committee; Louis Brown, Eberhard Faber 
Pencil Company; Edward F. Dooley, Wilson Jones 
Company; Jack Linsky, Speed Products Corporation; 
Arnold Neustadter, Zephyr American Corporation; and 
Abram Schlossberg, Perry Printing & Stationery Com- 
pany. 

In a statement accepting the UJA chairmanship, 
Mr. Lazarus expressed his confidence in the trade’s 
effort “to aid this great humanitarian enterprise which 
is saving thousands of lives and providing homes and 
livelihood for the persecuted and oppressed.” 

Although division committees are still in formation, 
Mr. Lazarus announced division officers and members 
who have begun work on the 1951 campaign. S. Libien, 
Libien Press, Inc., is chairman of the manufacturers’ 
committee. Members of the committee are: Samuel 
Goltzman, Mutual Stationers Supply Corporation; Ben- 
jamin Kraus, Royal Office Supply Corporation; Charles 
I. Karasik, Jaclin Stationery Corporation; Jack Lewis, 
Silver Stationery Company; Louis Ostrove, Union Sta- 
tionery Corporation; and Louis Sonnenberg, Manhat- 
tan Stationery Company, Inc 

Co-chairmen of the dealers committee are Robert 
Reichman, Mooney’s Inc., and Richard E. Wahrman, 
R. E. Wahrman, Inc. Assisting them are Harry Brody, 
Paramount Stationery Corporation; Sidney Diamond, 
Diamond Stationery Company; Irving L. Horowitz, 
Batlin & Horowitz; Jacob Landsberg, Landsberg Bros.., 
Inc.; Morris Lehman, Udell Stationery & Printing 
Company, Inc.; Mortimer Libien, Libien Press, Inc.; 
Herman Schulman, Barnett & Schulman Company, 
Inc., and Mac Silverman, Mac Silverman Company. 

Frank May, The J. L. May Company, is chairman of 
the sales representative committee. Committee mem- 
bers are Ralph Barnett, Blaisdell Pencil Company; Ben 
Blatt, Cole Steel & Equipment Company; Sig Engel- 
berg, Eagle Pencil Company; Harry Fensterheim, S. E. 
& M. Vernon, Inc.; Ben S. Grayson, Ace Fastener Cor- 
poration; Albert Jacobson, A. I. Goldberg Company; 
Samuel! Krischner, Mutual Stationers Supply Corpora- 
tion; Nathan Klein, Jaclin Stationery Corporation; 
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WITH “AUTOGRAPHS” 
ON THESE 


"AUTOGRAPHS" put your store name where it belongs . . where it 
is seen many times each day for years and years . . on equipment you 
sell to satisfied customers . . where your nameplate has unequaled 
opportunity to create new sales, repeat sales and profitable main- 
tenance calls. Dignified and beautiful, "AUTOGRAPHS" can 


be conspicuously mounted on the finest merchandise. 








ACTUAL SIZE 
NO 





| “AUTOGRAPHS” 





ACTUAL SIZE 
NO. 2 "AUTOGRAPHS" 






, 
Mason a ‘Sea 











"AUTOGRAPHS" are handsomely lithographed on durable 
chrome-plated metal in eye-catching combinations of bril- 
liant red and black ink. Baked on spray coating of clear 
lacquer further enhances the beauty and durability of 

"AUTOGRAPHS". 


2 Iudicidualiged ... 


"AUTOGRAPHS" are specially designed for you — 
personalized to incorporate your store name and 
trademark or emblem just the way you want it. Our 
staff artists will create and submit an attractive 

color sketch for your approval. 


SF asily Mounited... 


"AUTOGRAPHS" remarkable adhesive backing 
permits you to quickly and permanently mount 
them on any grease-free surface, flat or curved. 
Merely apply solvent to adhesive and press 
"AUTOGRAPHS" in place. Takes only a 
second and then... "AUTOGRAPHS" sell new AND NUMEROUS 
products, resell the old whenever they leave OTHER ITEMS 
your store. "AUTOGRAPHS", brushes and ¥ 


solvent are packaged for convenient use. 







e « WRITE TODAY 


B ion your business stationery for samples and 
g descriptive literature. 


SS eaesepeegsxueu_teSgaeaeu&g8tfuess ea ; * REGISTRATION APPLIED FOR 
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Stencil buyers like the clean convenience 

of Sure-Rite Seal Tab film stencils. Files aren't 
sticky, stencils don’t gum up duplicating 
machines, stencils lay flat and clean on the 
boss’ desk. The new Red Sure-Rite Seal 

Tabs completely eliminate objections to messy 
glue! Just press to seal—and corrections 

are far easier! 


PUT BLACK FIGURES IN 
YOUR PROFIT COLUMN 


Impending shortages of film put the new Red Sure-Rite Seal Tab 
Film Stencils in a class by themselves! Film may be reused easily 
because the new seal tabs stick without being sticky! It will pay 
you to send your salesmen out with this new sales feature! Phone 
today to learn if a dealership is open in your area. 






















PATENTS PENDING 


Sure-Rite PHONE LONG DISTANCE LD244 DENVER! 


Shooting Sta [ SHORTAGES OF FILM 


F | o a! Saat. MAKE SEAL TABS 
im @ ; | e MORE VALUABLE! 
aor Oe. FILM CAN BE 


Stencils Pel dialer’ 2 a 









7 Oe tore 


Y AMERICAN 
STENCIL 
MFG. CO. 


2714 Walnut Street 





Denver, Colo. 
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William I. Lampel, Art Steel Sales Corporation; Jerome 
Levine, Reliance Pencil Corporation; William Lowen- 
thal, A. W. Faber-Castell Pencil Company, Inc.; Martin 
M. Moldow; Charles Sabel, Flo-Ball Pen Corporation: 
J. Howard Shoemaker, Jr., Eberhard Faber Pencil Com- 
pany; Al Seidman, Mutual Stationers Supply Corpora- 
tion; Louis Wachtel, American Lead Pencil Company, 
and Gerard D. White, Acco Products Company, Inc. 
Agencies of the United Jewish Appeal of Greater New 
York are: United Palestine Appeal, Joint Distribution 
Committee (including ORT), United Service for New 
Americans, New York Association for New Americans, 
American Jewish Congress, National Jewish Welfare 
Board, and the American Committee of the Hebrew 
University, Weizmann Institute and Technion 





Netzhammer Honored on Fiftieth Anniversary 


Conrad and Mrs. Netzhammer were honored guests 
at a dinner celebrating Mr. Netzhammer’s fiftieth 
anniversary with the Northwestern Furniture Com- 
pany, Milwaukee, Wis., the event being sponsored by 
the company and three of its suppliers, The Globe- 
Wernicke Co., Hoosier Desk Company and Milwaukee 
Chair Company. Fifty guests were at the party which 
was held April 28 at the Wisconsin Hotel. 

Dinner was followed by professional entertainment, 
after which came introductions of visitors, presenta- 
tions to Mr. Netzhammer and several short talks. Oscar 
Haase, president of Northwestern, gave the names of 
personnel both past and present, as well as representa- 
tives of manufacturers who contributed much to what, 
in well chosen words, he called Northwestern quality 
He was generous in his comments on Mr. Netzham- 
mer’s contributions. Mr. Haase then unveiled a paint- 
ing which was presented to the Netzhammers. Earlier, 
Jack Berry of The Globe-Wernicke Co., who was serv- 
ing as master of ceremonies, presented a greeting card 
with a cash enclosure 

Mr. Netzhammer, in responding to Mr. Haase, said 
modestly that he was not vain enough to suppose he 
deserved one-half the praise showered on him during 
the evening but that he tried to carry out the responsi- 
bilities assigned to him. Included in his remarks was 
the following: “It is you and the equally splendid men 
who have preceded you who have made my work 
interesting and a joy. Without you we would not be 
here now. Rudolph Haase (founder of Northwestern 


and father of Oscar) in one of the first letters he 
gave me returned a two-cent overpayment. I spent 
more years with him than with my own father. He 
never lied nor cursed, but evil incurred his rebuke. 
I thank him for fine principles of decency, honesty, 
inculcated into me in early life. I shall never forget 
him. Likewise Oscar Haase, our president, has many 
of the fine traits of his father. He is patient, kindly, 
never speaks ill of anyone. It is said like begets like 
That perhaps is why this company always is blessed 
with fine men. We have a record for the size of our 
business not often equalled, less often surpassed. A 
company that keeps its help is a good company to 
work for. A man who can hold his job is a good man 
to employ.” 

Mr. Netzhammer then read the names and length 
of service of persons in the organization and those 
former employees who had passed away. He said that 
he had enjoyed as glorious an evening as had ever 
fallen his lot, that there are ties which bind a man to 
an organization as loyal and helpful as those present 
that hold fast, and that with their co-operation the 
work of Northwestern Furniture Company should go 
on in the future as it has in the past. 

Conrad Netzhammer .started to work for North- 
western Furniture Company as a stenographer April 29, 
1901. In 1903 the company became the exclusive dis- 
tributor for The Globe-Wernicke Co. and Mr. Netz- 
hammer was assigned the task of selling the new line 
In 1921 he was appointed sales manager. In that same 
year he was one of seven who organized the Milwaukee 
Sales Managers Association, of which he is historian 
and life member of the board of directors. He is presi- 
dent of the Milwaukee Office Furniture Association, 
which celebrated its four hundredth meeting in March 





Midwest Travelers Group Meets at Grove 


The Midwest Travelers of Greater St. Louis held a 
regular meeting on Saturday noon, April 28, at Busch’s 
Grove in St. Louis County. About 12 travelers were 
in attendance and they set up their organization by 
electing Izzy Voda of the Wallace Pencil Company as 
chairman and Dick Fuller of Smead Manufacturing 
Company as secretary-treasurer 

A program was inaugurated to include an outstand- 
ing speaker on “salesmanship” or other subjects of 
interest to the travelers of the industry 





AT NORTHWESTERN FURNITURE PARTY FOR C. A. NETZHAMMER—K. K. Chalmers, 
Hoosier Desk Co.; O. R. Haase, president, Northwestern Furniture Co.; Mrs. and 
Mr. C. A. Netzhammer, Northwestern Furniture Co.; C. H. Berry, master of cere- 
monies; W. K. Downing, The Globe-Wernicke Co.; L. E. Sharpe, Milwaukee Chair Co.; 
Mrs. L. E. Sharpe (facing camera); Mrs. H. H. Wittstein and A. R. Frey, both with 
backs to camera. 
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SIZE 
11"x 8Y2” 


CATALOG No. S-51 


A new catalog presenting a broad line 
of College and School Supplies. 


NOW BEING DISTRIBUTED TO THE TRADE 


WILSON JONES Co. 


NEW YORK ELIZABETH CHICAGO KANSAS CITY, MO. SAN FRANCISCO 
122 East 23rd Street 1000 S. Elmora Ave. 3300 Franklin Bivd. 816 Locust Street 246 First Street 


Main Plants at CHICAGO and ELIZABETH, N. Jd. 
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G.S.T.C. Honors Past Presidents 


The Golden State Travelers Club of the Fourteenth 
District NSOEA in a golf and dinner meeting on April 
6 at the Oakmont Country Club in Glendale, Calif., 
honored the past presidents and the honorary life 
member. In attendance were 85 travelers and dealers 
from Southern California and San Francisco. 

Past presidents honored were Willis Palmer, Boorum 
& Pease Company; Ernest R. Daniels, Bert Morris Com- 
pany; Russ Jones, manufacturers’ representative; Ger- 
ald Horton, Horton Stationers; Hank C. Lyles, manu- 
facturers’ representative; William E. Jenkins, Jenkins 
Company, and Robert W. Heck, Eaton Paper Company. 

Each past president was presented a hand engrossed 
Golden State Travelers Club “Award of Merit” for his 
contributions to the club during his term of office. With 
this went an engraved gavel signifying the term as 
president. 

To Blake Lockard, secretary-treasurer of the South- 
ern California Stationers Association, was presented 
a hand engraved scroll granting to him, by vote of 
the membership, a life membership in the Golden State 
Travelers Club. This is the first such award to be made 
by this club and is an honor reserved for outstanding 
service over the years. 


PICTURED AT GOLDEN STATE NIGHT 


TOP: Blake Lockard, secretary-treasurer of the Stationers Assn. of 
Southern Calif., receives a hand engraved scroll granting him an 
honorary life membership in the Golden State Travelers Club from 
President Reg C. Holliday, Scripto, Inc. CENTER: Officers of the 
Golden State Travelers Club. Front: Reg C. Holiday, president; Vic 
Holl, R. L. Smith Co., third vice-president; Walter A. Waldvogal, 
National Blank Book Co., treasurer. Rear: Ralph Maneval, A. W. 
Faber-Castell Pencil Co., first vice-president; Ernie Daniels, Bert Morris 
Co., second vice-president; George Hatten, Eaton Paper Co., secretary. 
BOTTOM: front: Bill Jenkins, Jenkins Index Card Co., Los Angeles, 
Calif.; Russ Jones, manufacturers’ representative; Willis Palmer, 
Boorum & Pease Co., all past-presidents of the Golden State Travelers 
Club; Reg Holliday, current president. Rear: Hank Lyles, manufac- 
turers’ representative; Gerald Horton, Horton Stationers, both past- 
presidents; Blake Lockard, honorary life member; Ernie Daniels, Bert 
Morris Co., past-president. 


: 


Reg. C. Holliday, Scripto, Inc., president of G.S.T.C.., 
presided at the dinner and over the program which 
followed golfing arranged by Walter Waldvogel. Na- 
tional Blank Book Company. Golf trophy winners were 
John Radovich, Eversharp, Inc., low gross, and Ralph 
Maneval, A. W. Faber-Castell Company, low net. 

A card party was supervised by Ernie Daniels, Bert 
Morris Company, and dinner arrangements were made 
by Sig Sieger, Eagle Pencil Company. 











GOLDEN STATE TRAVELERS CLUB DINNER PARTY HONORING PAST PRESIDENTS 
AND HONORARY LIFE MEMBER, OAKMONT COUNTRY CLUB, GLENDALE, CALIF. 
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tor the first time. An upright cash register priced for the smallest pocketbook! 
| to look at . . . simple to use . . . the R. C. Allen Cash-Protector combines all 
s of the standard Model 200 with these outstanding new developments: ‘‘easy 


keyboard . . . 414” carriage with extra wide tape for marginal notations . . . 


etely enclosed rewind device (holds full roll of tape) . . . hinged top plate for fast 


hange. Styled in burnished gold and ice green, the R. C. Allen Cash-Protector 


nts any store interior. Totals to $10,000.00. A smart addition to your business, 
Write today for complete information. 


R.C.Allen Business Machines, Inc. 


680 Front Ave., N.W., Grand Rapids, Mich. 




















i is easier because the R. C. Allen has all the features. Smoother acting line space lever 
Typing is ¢ the R. C. Allen | | the f Smoother acting | | 


ey all 


. instant margin set... new touch... self-centering bail .. . and 23 other features. 17 


combine to make a ty ping machine of smart appearance and new dependability. 


Selling is easier because the R. C. Allen ‘‘Standard”’ is an item of reputation... pre-sold 
} 
for you through continuous and intensive national advertising of the R. C. Allen name. Ir always 


pays to sell the best. 


Write today for complete information 


R.C.Allen Business Machines, Inc. 


680 Front Avenue, N. W., Grand Rapids, Mich. 
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Southern California Business Show 
Attracts Nearly 18,000 Visitors 


The fourth Southern California Business Show, held 

n the Biltmore Hotel in Los Angeles, April 24 to 27, 
irew an attendance of nearly 18,000 people, at least 
9000 more than attended last year. The show was 
nonsored by the Los Angeles Chapter of the National 
Associati f Cost Accountants. 

Approximately 90% of the exhibitors were repeaters, 
and it was reported that only two planning to place 
exhibits dropped out because of lack of equipment. 

A new feature this year was the selection of a queen 

yr the show, Lydia Stuart of Burbank, Calif., a mov- 
it tul rlet and professional model. Miss Stuart 
vas more than a queen in the usual sense for she was 
able to answer questions and she moved about from 
yooth to booth during the entire period of the showing 
alking with booth exhibitors and visitors and making 
erself useful generally 

Those harge claim that this was the first time 
that a business show has had a queen and they assert- 

i that this idea added a novel touch to the show it- 
self and rovided good publicity both during the 
exposition as well as before and after. 

The show was staged and directed by about 100 

orkers ving their services free. An official pho- 

wraphic service was another new feature, exhibitors 
eing free ise this service or to use their own pho- 
preferred. The fact that the voluntary 
hand at all time and within easy 
fine accommodation to the exhibitors 
plan which elicited many remarks of 


tographe! 

: orke rs 
reach prove 
nda visi 
ippreciatl 

An enumeration of the business machines shown 
n enumeration of the entire modern office 

While it is always true that the ma- 
machines shown at any show represent 


vould Dé 


ractice | ire 


“1919 3 


BUSINESS SHOW PERSONALITIES—Pictured at 
the Southern California Business Show are— 
UPPER LEFT: H. Leslie Rogers, H. Leslie Rogers 
Co., immediate past president of Los Angeles 
Chapter, NACA: UPPER RIGHT: Robert W 
Gordon, director; Betty Louviere, assistant to 
secretary; Frank S. Emerson, past president; 
Roy E. McRann, director; James R. Bush; 
Queen Lydia Stuart and Howard J. Mackin, 
director of publicity; LOWER LEFT: the show 
queen with B. O. Miller, Los Angeles C. of C., 
who officially opened the show; LOWER 
RIGHT: Robert C. Chapman, director of spe- 
cial activities; the queen, and O. L. Johnson, 
National Cash Register Co., president of Los 
Angeles Chapter, NACA 
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improvements on existing models rather than com- 
pletely new machines, nevertheless there were a num- 
ber of primary showings at this event. 

There were five foreign exhibitors while among the 
visitors were an accountant from London and two 
from Australia. 

The first day of the show was given over to students, 
invitations having been sent to the top 10% taking 
business courses in the senior classes of high schools 
in the area. Approximately 1,100 took advantage of the 
opportunity. All business college students were in- 
vited to come any day they wished and a large number 
registered. 

Invitations were extended through Southern Cali- 
fornia business executives, exhibitors and others. Ap- 
proximately 120,000 invitations were sent out. Pre- 
liminary publicity through newspapers, local maga- 
zines and other sources was pronounced as very satis- 
factory. 

The general chairman of the show was John B. 
Norberg, who is connected with the certified public 
accountants firm of Hamma and Nelson. Mr. Norberg 
is past president of the Los Angeles Chapter of Certi- 
fied Public Accountants, past president of the Los An- 
geles Chapter of NACA, and is now a member of the 
board of directors of the California State Society of 
CPA, and a member of the American Institute of Ac- 
countants committee on co-operation with credit guar- 
antors. He has also served on the general policy com- 
mittee of the Southern California Show for several 
years. He took over the chairmanship three months 
ago following the resignation of John W. Doedli of 
Northrop Aircraft, Inc. In commenting on the show 
Mr. Norberg says, “Each year the show gets better and 
this year was no exception.” 

Special mention should also be made of Otis L. 


(Turn to page 172, please) 
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L. C. Stowell Re-Elected to Board 

L. C. Stowell, president of Underwood Corporation, 
was re-elected as a board member of the National 
Industrial Conference Board at the group’s 322nd 
meeting held April 19 at the Waldorf-Astoria Hotel, 
New York, N. Y. 

The Conference Board was founded in 1916 as a 
non-profit institution to gather, test, explain and dis- 
tribute facts essential to the establishing of manage- 
ment, labor, governmental and economic policies that 
accelerate industrial progress and promote the general 
prosperity of the American people. It is supported by 
more than 3,100 companies, unions, universities, civic 
organizations and federal agencies 





Cobean Occupies New Store at Roswell 

The entire store is a display window for Cobean 
Stationery Company in its new location at Roswell 
N. M., where the firm occupies 3,700 square feet to- 
gether with a storeroom of 3,200 square feet. This space 





NEW STORE FOR ROSWELL, N. MEX.—TOP: Interior of Cobean 
Stationery Co. as seen from the street. BOTTOM: Full length 
view of the sales room for this expanding firm. 


provides ample room for the expanding business. 

For 35 years Cobean was located at 208 N. Main and 
the new address is 320 N. Richardson Ave., across from 
the postoffice. 

This business was started by W. and H. Cobean to- 
gether with their sister, Hattie 

A flood of neon provides adequate lighting for the 
store. The shelves are all recessed and the soft shades 
used in the decorating scheme make it a beautiful 
layout. Stress was placed on making merchandise 
accessible. 
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Maggin Named Diebold Board Chairman 


Diebold, Inc., recently announced the appointment 
of Daniel Maggin of New York City as chairman of 
the board of directors. This action was taken at the 
annual stockholders’ meeting held April 2, at which 
time George H. Bockius was reappointed president of 
the Canton, Ohio, firm. 

Mr. Maggin, who formerly served as executive vice- 
president, replaces Eliot Ness of Cleveland, Ohio. Mr 


DANIEL MAGGIN 





Maggin is also a director of the American Window 
Glass Company, Detroit, Mich 

Raymond Koontz, vice-president and treasurer, has 
been named executive vice-president in addition to 
his duties as treasurer. Three new board members 
have been chosen: J. Brenner Root of Canton, Ohio; 
James Clark of Dallas, Tex., and Ralph Wann of Den- 
ver, Colo 

Diebold, Inc., has also announced the appointment 
of W. Rex Snavely as Pacific Coast regional manager 
of the company’s office record systems division. He 
will supervise the operations of Diebold’s Los Angeles, 
San Francisco and Seattle branches, in addition to 
his present duties as director of sales education and 
training of the company’s 31 branches and 22 sub 
branches 








Our March issue carried an item announcing the 
sale of the C. H. Rousch Company of Madison, Wis 
The Rousch Company is located at Madison, Ind., and 
the “Madison Courier” referred to is published in Mad- 
ison, Ind. OFFICE APPLIANCES regrets the error locating 
the Rousch firm in the wrong state. 


In the April 1951 issue of Orrice APPLIANCES, Smylie’s 
Office & Store Machines firm was incorrectly reported 
as being ready for business at a new location at 300 
W. Congress St., Lafayette, Ind. The correct address 
is Lafayette, La. The placing of Smylie’s in the wrong 
state is regretted. 


F. B. White, veteran typewriter man of El Paso, Tex. 
is the distributor for L. C. Smith & Corona Typewriters, 
Inc., and not for the Royal machines. This is contrary 
to the impression given in an article in the April issue 
of this magazine. We are informed that Mr. White has 
not had the Royal agency since 12 years ago. 
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hic A stockpile of good impressions in the minds of customers and 
Den- prospects is the most valuable inventory any business can own. 
ment As a result of the good impressions which office equipment 
_ buyers everywhere have received—from experience, from good 
reles dealer relations, from national advertising—thousands are stand- 
ae ardizing on All-Steel Equipment desks, files and cabinets. 

_ Demand is increasing so rapidly that dealers are selling A-S-E 
equipment as fast as they get it in. That’s proof that the inventory 
of good impressions of All-Steel Equipment is a valuable asset... 
proof that leading dealers can count on it to produce profitable 
new and repeat business now and for years to come. 

the Let this stockpile of good impressions be one of your big sales 
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JAYNES OCCUPIES NEW STORE 


Jaynes Typewriter Exchange of Walla Walla, 
Wash., recently occupied a new store at 119 E 
Alder St., enjoying four times as much floor 
space as was afforded at 1! S. First St., the pre- 
vious location for some 20 years. Pictured at top 
is the inviting front entrance with large plate 
glass windows effectively mirroring the inside of 
the store. Lower view shows the attractive in- 
terior of the new location where the firm is 
dealer for Royal typewriters, Clary adding ma- 
chines, Dictaphone dictating mochines and Friden 
calculating machines besides chairs and files 





Royal Metal Speeds Contract Letting 
As a move toward aiding the Government in mor 
efficient negotiation of defense contracts in the current 


| Metal Manufacturing Com- 


7 


national emergency, Roy 
pany, Chicago, has reorganized its executive st: 
toward contract nego I id h 
facturing and tochmica 
designed expressly to 
contractors 
The reorganization 
projected to allot territ und ver! 
and fix responsibilities for initiating and following 
through on governme! ‘ontract negotiation. The 
booklet’s main purposs tive at glance a com- 
plete picture of Roya! facilities for 
doing Government defen sul 
contract basis. It als h i 
personnel reassignments which will do much to ex- 
pedite contract negotiation and thereby help in at 
least a small way to speed up the defense program 
The booklet is a 32-page, tv assembly of all 
Royal Metal’s manufacturing facilities, with dramati 
photographs presenting picture descript iS 1 
as a technical summary 
machinery and the pr 
make on Governme 
A complete listing 
pictures and descripti 
facturing, assembly 
country and Canada 
showing the headquarte: 
technical service staff 
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Available only to Government buyers and prime con 
tractors, the booklet will be distributed through 
Royal’s field technical service staff for opening nego 
tiations with contract sources 

Accompanying issuance of 
technical service facilities” b 
instruction to the FTSS and 
the letting of Governme prim ib-contracts 
This not ebook explains to all yal Metal field staff 
men just what Government agencies let contracts and 
how to contact them, and the meanings of such 
phrases as “open bid contracts,” “negotiated con- 
tracts,” and “letters of intent 

Believed to be among th I nation’s in- 
dustrial concerns to gear itself tot lual condition of 
Government-civilian production and to promote the 
company albert we Rt and technical rvices as a9 
means of expediting Government rder nego- Lu 

ati Royal Metal already expanded 

gram, having received over $2 million Poste 
efense orders 
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SPEED-O-PRINT 


| Greatest Unlues in Duyplevalors 


/ 


AUTOMATIC FEED DUPLICATORS 
WILL REPRODUCE ANYTHING 
THAT CAN-BE TYPED, DRAWN, 
TRACED OR PHOTOGRAPHED 

ON A STENCIL 











| , poet Liberator 
: PEE 
ie V/V LIMAIY, 


Hairline registration it's the world’s finest 
$ 50 
! duplicator. Features front paper stops, automatic 


\ roller release, open cylinder with automatic brush inking 





Reset Counter 
$10 Additiona 
In Futuramic Grey or Ebony Black Finishes ‘ 


-- ae 


Liberator Wedel 100 


Features accurate registration and 
automatic roller release to assure 
perfect, clean copies. Reproduces 
postcard to legal size. 


$1 09 50 Buoee Counfes 


(Piws Excise Tex) 


Liberate. Model 50 


Postcard (3x5) to menu size (6x9). 


meal duplicator for restaurants, 


Reproduces postcard to legal size. 
Features backstop paper weight, 
side guides with 2 posts instead of 
1, to assure accurate registration. 
$ 50 Automatic 
69 Counter, $6.50 


(Plus Excise Tex) 


Botels, drug stores, etc., for repro- 
Bucing menus, s tags, postcards. 


*295° samy 


e Tox 





SPEED-O-PRINT CORPORATION cnicaco 13. unos 


SPEED-O-PRINT (CANADA) LTD ° 77 ST. CATHERINE ST.. WEST . MONTREAL 











R. C. Smith Joins Eversharp, Inc. 

Reginald C. Smith joined Eversharp, Inc., on May 1 
as vice-president in charge of manufacturing, pro- 
duction, quality control, engineering and development 
it was announced by Knox Ide, president. 

Mr. Smith was formerly the eastern district contract 
manager for the H. K. Ferguson Company, New York 


REGINALD C. SMITH 





N. Y., with which he had been associated since July 
1944. 

A professional engineer, he has held executive posts 
with a number of firms 





Smith-Corona Appoints H. W. Foster 


H. W. Smith, president of L. C. Smith & Corona 
Typewriters, Inc., recently announced the appointment 
of Howard W. Foster as general purchasing agent for 
Smith-Corona, succeeding Charles F. Parsons. who 
has retired. 

Mr. Parsons joined Smith-Corona on January 2 
1904, less than a year after the four Smith brothers 
organized their new typewriter company, then known 
as L. C. Smith & Brothers Typewriter Company. From 
the start, his work involved purchasing as well as the 
supervision of certain aspects of manufacturing 

When L. C. Smith & Brothers merged with Corona 
Typewriter Company in January of 1926, Mr. Parsons 
was appointed general purchasing agent for the new 
company. He served in that capacity until March 31 
1951, when he decided to retire in order to conserve 
his health. His ability, devotion to duty, and loyalty 
to the interests of his company will long be remem- 
bered and respected by his Smith-Corona associates 
and his many friends in other industries who came 
in contact with him 

Mr. Foster first entered the employ of the company 
in 1912, and worked in the purchasing department 
for a number of years. On his return from Govern- 
ment service at the close of World War I, he became 
assistant to Mr. Parsons 

Mr. Foster will now have complete charge of the 
Smith-Corona purchasing department 





Firm, Acquires Branch at Mobile, Ala. 

The Gulf States Sales Corporation, commercial sta 
tioners operating in Alabama and western Florida 
recently announced the acquisition of a branch store 
and warehouse at Mobile, Ala., to better serve the 
southern segment of the territory covered 

The Mobile branch warehouse is under the direction 
of Kenneth Stanton, formerly of Stanton Stationery 
Company of Mobile. Mr. Stanton has had wide experi- 
ence in the office supply and equipment field 

Gulf States Sales Corporation is exclusive repre- 
sentative of Diagraph-Bradley Industries products 
Hansen tackers, Old Town ribbon and carbon line 
and Ranger stamp pads besides handling office furni 
ture, bound book, loose leaf items and office supplies 
The main office and warehouse are located in Birming 
ham, Ala. 
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Open Collins Firm at Dallas 

J. W. Collins recently announced the opening of the 
Collins Business Service at 3115 Knox, Dallas, Tex. 

This firm will be distributor in the Dallas and For 
Worth area for the Peirce Dictation System, whid 
utilizes an electronic dictation machine with wire @ 
a medium for recording 

Mr. Collins announced too, that he would serve a@ 
an office methods consultant. He was associated witf 
International Business Machines, and he resigned ont 
recently to establish his new business—-WLF 





Utica, N. Y., Firm Opens Another Store 

Opening of a new store at 36 Bank, in addition to th 
present one at 28 Bank, was announced by Vernon & 
Evans, president of the Vernon R. Evans Office Sup 
plies and Equipment Company, Utica, N. Y. 

The new store, marking the fourth move in expan 
sion of the company, will house the office furnitum 
display department. It has been newly decorated ig 
cerise and gray with aluminum torchieres for the 
lighting. The office supplies department and company 
office will be continued at 28 Bank.—GET 





Retires After 77 Years 

On March 31, Harry A. Chandler, 92, retired afte 
77 years of continuous service with the Dennison Mans 
ufacturing Company. President Henry S. Dennison 
the directors, and many of Mr. Chandler’s friend® 
wished him good luck at a luncheon where he was pres 
sented a signed plaque with huge numeral sevens) 
mounted with silver dollars : 

Mr. Chandler, whose long term of service is believed) 
to constitute an American industrial record, joined the 
Dennison organization in 1874 at Brunswick, Me.) 
where the plant was “out back” of the Dennison familyj 
homestead. He was then 15 years old. Since those 






_ 


WARRY A CUANDLER = 


ed 





HARRY A. CHANDLER WITH PLAQUE—Retiring after 77 years 
with the Dennison Manufacturing Co., Mr. Chandler poses 
with a plaque—38 silver dollars in each of the large sevens. 


days, when the company had 118 employees and annual 
sales of $400,000, Mr. Chandler has seen Dennison grow 
to an organization with over 3,000 employees and an- 
nual sales of $35,000,000 in many hundreds of products. 
In his 77 years Mr. Chandler has been foreman, as- 
sistant department head, department head and, for 
the last 27 years chairman of the new goods committee 

Mr. Chandler, who lives with his daughter, Miss Alice 
Chandler, plans to continue with his lifelong interest 
in dramatics and to enjoy another season of baseball 
this year over the television set that was presented to 
him by his freinds on the occasion of his seventy-fifth 
anniversary with the company in 1949. 
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pt NO RECORDS 





Metal presses like these would gather cobwebs if the metal working industry kept no records. 
Records, accurately kept, tell business and industry “what, whence, when, how, why and where.” Thus the 
record-keeping forms and equipment you sell are as much a part of full production as plant machinery itself. 





years With Boorum & Pease products you can supply a record 
poses J My 

sued form or device expertly tailored and made to fit 

every record-keeping need —a product whose quality 


reflects the experience of over a hundred years. 


B&P Columnar Books, for example, provide a flat 
writing surface, wherever they're opened, 

eliminating that bothersome, time-wasting bulge along 
erest the binding. Uniformity of rulings with guide lines 

"1 simplify posting. Consult your B& P Representative. 
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Felton & Wolf Open New Lincoln Store 


The expanding firm of Felton & Wolf Company re- 
cently held a grand opening at the new location, 1228 
P St., Lincoln, Nebr. Here, the concern has a sales 
floor 50 x 90 feet in size and two full floors above for 
office and storage space. 

Hundreds of friends and customers, together with 
representatives of supplying manufacturers, gathered 


ATTEND GRAND OPENING—Representing suppliers ot the grand 
opening of the new Felton & Wolf Co. store at Lincoln, Nebr. (left 
to right), were: STANDING—Robert S. Kane, Richard Best Pencil Co.; 
Donald L. Felton and Fred J. Wolf, proprietors, Owen Doss, Asso- 
ciated Stationers Supply Co.; SEATED—Jim Hyink, F. S. Webster Co.; 
Fred Pitt, Bert M. Morris Co.; Guy Boyd, Shaw-Walker Co., Earl 
Collins, Rockwell-Barnes Co. Others attending but not in the picture 
included G. Max Keating, Elmer Krumwiede & Associates; George 
Lazier and Carl A. Penning, Boorum & Pease Co.; Dick Singer, Cooke 
& Cobb Co.; Frank $. Cooper, Codo Mfg. Corp.; Roy Brotherton, 
Oxford Filing Supply Co.; M. E. Zook, Rockwell Barnes Co.; Clint 
Cooper and Roy L. Wood, Esterbrook Pen Co.; Fred Donisthorpe & 
H. M. Donisthorpe, Ace Fastener Corp.; Herb Johnson, Wilson Jones 
Co.; Ken Bowman, W. A. Sheaffer Pen Co.; George Rocker, W. H. 
Gunlocke Chair Co., Lee Gamek, Bates Mfg. Co 


to inspect the new quarters on April 21 

The firm had its origin in July of 1940 when Don 
L. Felton and Fred J. Wolf formed a partnership to 
succeed the Huffman General Supply Store that had 
been founded by Jasper Huffman. His principal busi- 
ness was the manufacture and distribution of Huffman 


THE HELPING HANDS—Employees of Felton & Wolf Co., are pictured 
during the recent grand opening. From left to right: STANDING— 
Harold Green, Earl Hageman, Carl Almquist, Wesley Gronquist, Albert 
Meier, Chester Rung, Bob Ulfers, Anna Evans, Clarence Wolf, Jake 
Bogenrief, Don Felton, Jr.; SEATED—Fred J. Wolf, Don L. Felton. 


legal forms, the sale of which will comprise an impor- 
tant part of the business of Felton & Wolf Company. 
In 1941 Felton & Wolf purchased the McCormick 
Typewriter Company, exclusive distributors for Smith- 
Corona typewriters and Victor adding machines. 
Felton & Wolf continued to expand in business scope 
until the organization outgrew its quarters at 125 N. 
llth St., and in March of 1951 moved to 1228 P St. 


Produce New Sound Movie on ‘Credit’ 

What is believed to be the first motion picture pro- 
duction on the function of credit has been produced 
for Dun & Bradstreet by Wilding Picture Productions, 
Inc. This picture, available for widespread free show- 
ings anywhere to groups using or interested in credit, is 
titled, “Credit—Man’s Confidence in Man,” with a 
screen time of approximately 33 minutes. For details 


as to free showings, those interested may write to 
Public Relations Department, Dun & Bradstreet, 290 
Broadway, New York, N. Y., or to any local office. 


FLOWERS GRACE OFFICE FURNITURE SECTION DURING FELTON & WOLF GRAND OPENING 
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é Theres an lo good office layout 
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Help your customers find 
extra work room with the 


RIGHT!... This illustration appears in our cur 
rent national advertising, which stresses Art 
Metal planning service ered b ranch 

b & services off d by branches New office layout jor large industrial company 
and dealers. Tie in and cash in! 


It always pays co sell office equip- mum use of floor space and stepup = making every effort to provide sufh- 
it that is first in quality, first in work efficiency. cient supplies of needed equipment. 
nctional efficiency, first in endur- Keep your customers by your ac- 


Wee Oe oe Ae eee tive interest and helpful service. 


ment and experience, you can give 

ire the office planning service them constructive help in planning 

eloped by Art Metal —to en- future expansions, alterations or Art Metal Construction Co., 
nur Customers to make maxi- new layouts. Meanwhile, we are Jamestown, N. Y. 


ilues. 





— 







For over 60 years the hall-mark of fine irs Y\ a+ | aa 
business equipment . . . desks « files « -— aed \'EBS 
: Wanestiy s 
iT. 


office chairs « safes and visible equipment. - Ne WYo; —S, 
a, ‘ ‘OTK = ee, 











Remington Rand, French Firm Sign Agreement 


An agreement providing for the manufacture and 
sale of tabulating equipment, under patents, between 
Remington Rand Inc., and the Cie. des Machines Bull 
of France, a leading manufacturer of punched card 
tabulating machines on the European Continent, was 
announced recently. 

This agreement does not provide for any changes 
affecting the ownership in either company, nor does 
it in any way alter the present manufacturing or dis- 
tribution rights of either company with respect to its 
products. 

Remington Rand’s extensive developments in the 
field of electronics, particularly in electronic com- 
puters, will be made available as far as practicable to 
the Bull Company. Last year Remington Rand ac- 
quired control of the Eckert-Mauchly Computer Cor- 
poration of Philadelphia, Pa., developers of the 
“Univac,” the world’s most advanced electronic com- 
puter. In addition, Remington Rand has developed an 
“office size” electronic computer at its Laboratory for 
Advanced Scientific Research at South Norwalk, Conn 

The Cie. des Machines Bull produces punched card 
tabulating equipment as does Remington Rand Inc., 
and is also engaged in extensive development and re- 
search in the electronic field in France. The advan- 
tages of both systems may be combined under the 
arrangement between the two companies 





Horder’s Appoints Personne! Manager 

Edwin G. Bacon has been appointed personnel man- 
ager of Horder’s, Inc., according to an announcement 
by H. G. Horder, president of the Chicago stationer 
and office supply house. 

Mr. Bacon, who has already assumed his new duties, 
was formerly assistant personnel manager of Johnson 


7 





EDWIN G. BACON 


& Johnson Company, Chicago, and has had 10 years of 
experience in the field. He is particularly interested 
in selection methods and placement of employees. He 
has had experience in editing industrial publications 
and will take an active interest in the “Horderite,”’ the 
company publication 





Burroughs Appoints Two Managers 

Willis E. Morgan, general sales manager of Bur- 
roughs Adding Machine Company, has announced the 
appointment of H. D. Fritts as sales manager of the 
Trenton, N. J., branch and the naming of James A 
Mayhew in a service managerial capacity at the Seat- 
tle, Wash., branch. 

Mr. Fritts joined the Burroughs organization at the 
company’s New York City branch as sales representa- 
tive in 1936. Early this year he was promoted to zone 
sales manager of the New York City branch, the posi- 
tion he has held until his present assignment 

Mr. Mayhew has been with Burroughs since 1929 
when he joined the Kansas City branch as a utility 
clerk. In 1948 he became assistant service manage! 
of the St. Louis, Mo., branch, serving there until his 
recent new assignment was made 
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Display Abernathy Furniture 

At an initial showing to the trade on April 24 to 27 
in Parlor G at the Commodore Hotel, New York, N. Y., 
a selection of wood office furniture made by the Aber- 
nathy Furniture Company was shown by the Walter 
Diamond Furniture Corporation, eastern representa- 
tives. 

The display consisted of a Chippendale office suite in 
walnut. Included in the showing were desk pads and 


= ama a) 
“i 8 


Sys é 
WALNUT ON PARADE—The Abernathy Furniture Co. group 
of wood office furniture in walnut is displayed by the Walter 
Diamond Furniture Co. on April 24-27 at the Commodore 
Hotel, New York, N. Y. 
sets by the Chicago Desk Pad Company, leather- 
upholstered office chairs by the Berkey Leather Furni- 
ture Corporation, and metal clothing rack by Tube- 
crafters Sales Division. 

The Abernathy Furniture Company, established in 
1855, now has in preparation a complete line of wood 
office furniture, which, besides the Chippendale suite, 
will include modern and turn leg groupings to be 
made in executive sizes. 

The four-day reception drew numerous dealers from 
nearby states as well as the New York area. Refresh- 
ments were served and Walter Diamond was on hand 
to act as host for the occasion 

The Walter Diamond Furniture Corporation, located 
at 225 Lafayette St., New York 12, N. Y., also repre- 
sents the Shelbyville Desk Company as well as the 
above companies as sales representatives throughout 
the eastern section of the country 








Salomon Authors “Retire and Be Happy”’ 


Irving Salomon, chairman of the board of Royal 
Metal Manufacturing Company, Chicago, is the author 
of timely new book, “Retire and Be Happy,” now avail- 
able for $2.95 from Greenberg, Publisher, 201 E. 57th 
St., New York 22, N. Y. Mr. Salomon, who retired in 
1942 before he was 45, sent questionnaires to 405 retired 
people in collecting material for his book which tells, 
in entertaining fashion, how to prepare for and enjoy 
retirement 

Although Mr. Salomon is chairman of his metal 
furniture manufacturing firm, he spends most of his 
time on his ranch in California, when he isn’t travel- 
ling to various parts of the world 

Of practical value to businessmen now retired or 
contemplating this step, “Retire and Be Happy” dis- 
cusses such important phases of this “life after work” 
as the wife’s role in retirement, clubs and associations 
for the retired, hobbies and age for retirement. 





El Paso Firm Takes New Location 
El Paso Typewriter Company has moved into a new 
location at 407 Texas St., El Paso, Tex.—EEG 
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THOMAS FURNITURE 
covered with 


KALISTRON 


: 
Exceptionally handsome Thomas Furniture Matching Chairs and Sofa Covered with Chartreuse Kalistron . i 
’ 
; 


wHy ¢his furniture 


MAKES SALES and REPEAT SALES... 


Outstanding beauty of design and covering makes the sale... 


Amazing “won’t-wear-out” quality brings ’em back for more! 


Here at last is furniture beauty that never wears out . . . for Kalistron* color, fused to 
underside of clear, extra-strength vinyl sheeting can never be touched, never show wear, 
retains original beauty and depth for years. Scuff-resistant, scratch- and spot-resistant, 
Kalistron won't chip, peel or crack. Waterproof, yet cleaned easily with a damp cloth. 

More and more distributors are featuring the fine furniture that joins Thomas’ 


superb workmanship with Kalistron’s permanent beauty. It means more sales, 


more satisi i customers. 





*Winne M rn Plastics Award for furniture and interior decorating materials. 


SEND FOR FREE “NAIL-FILE’ PROOF TEST 





T} Furniture Company, Dept. | 
High | t, North Carolina 
P| FREE nail-file test (sample of Kalistron and 


e) and other information. 


FURNITURE COMPANY 


HIGH POINT, NORTH CAROLINA 





NAMI ail n a — 
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STEEL FRONT FIBRE BOARD TRANSFER FILES 


This mid-year transfer season, when steel files are 
not so plentiful, TRANSFILE fibre board files will serve 
many of your customers well. Actually the DeLuxe 
style with its roller bearing drawer suspension is be- 
ing used quite extensively for current filing. We have 
been told the Deluxe style often operates more 
smoothly than very cheap steel files. The steel front 
enables users to line them up with their regular steel 


files. And the steel reinforcing insures their long life 


3 STYLES - 13 SIZES 


You will also find many of your customers are still 
tying their inactive and semi-active records in bun- 
dles, often to be lost or misplaced. Economy style 
TRANSFILE files without the steel front will keep all 


such records safe, orderly and instantly available at 





a very low cost. 


All TRANSFILE files are so reinforced by steel that Ff | L | N G 
SUPPLIES 


all the weight of the drawers and contents is sup 
The GUSSCO complete line contains index cards, 


folders, guides, etc. for every standard filing system. 
wide as desired. The patented INTERLOCK makes Every item is a sound, quality value designed to do 
a better job longer. The line is priced to enable you 
to meet all competition. And remember—we sell 
, through dealers only. You get cooperation, not com- 
Check tock of all the 1 a Y 3 P ' 

eck over your stock of a e 13 sizes in the 3 petition, when you sell GUSSCO filing supplies 


styles and place your stock order, today! Order today for Transfer Time 


GUIDE SYSTEM & SUPPLY CO. 


ported on steel. They can be stacked as high and 


the batteries staunch and rigid. 


335 CANAL STREET NEW YORK 13, N. Y. 
WEST COAST REPS. — GUSSCO SALES INC., 337 WINSTON ST., LOS ANGELES 13, CAL. 
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& mid-year transfer season, when file folders are in 
short supply, is an ideal time to sell your customers Guide- 
O-Folders for their current, active files—they will last for 





years. 
Guide-O-Folders eliminate all the vexations of old style 
filing and finding because they hang. They glide back and 
forth on the steel Guide-O-frame with finger tip ease. They 
are easily removed from the file and replaced because the 
metal strip is attached. Furnished in both third and fifth 
cut, the adjustable metal tabs may be placed in any 
standard position enabling Guide-O-Folders to fit right 
into every system. They greatly increase the speed and 
accuracy of filing and finding. 

Use the Guide-O-Folder Demonstration kit to help you 
sell. If you haven’t sold Guide-O-Folders, write today for 
complete information. 
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WITH SLID-O-MATIC 
DISAPPEARING TOP 


A personal file, desk high, where informa 
tion may be kept instantly available. The 
Slid-O-Matic top completely disappears at 
a slight push of the finger. It slides back 
into place with equal ease. Gray or green 
finish. Sturdy all steel construction. Mount- 
ed on rollers, the Guide-O-file can be 


moved about as required 


The Guide-O-file is equipped with 25 
Guide-O-folders complete with adjustable 
metal tabs and an assortment of inserts for 
tab headings. Guide-O-file is also available 


without the stand 
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Guide-O.tiay 


STEEL DESK DRAWER UNIT 


Made to fit the lower deep drawer of all 
standard desks. Using this unit, the desk 
worker always has important and vital dota 
at the finger tips—alwoys in on upright posi- 
tion. Instantly available and instantly re- 
placed. The unit consists of a metal tray and 
25 Guide-O-folders complete with adjustable 
metal tabs and an assortment of inserts for 
tab headings. 


GUIDE SYSTEM & SUPPLY CO. 


335 CANAL STREET 
WEST COAST REPS. 


NEW YORK 13, N. Y 
— GUSSCO SALES INC., 337 WINSTON ST., LOS ANGELES 13, CAL 





101 














AT HOME IN NEW STORE—General views of the L-M Stationery Co. in its new 
location on the lobby level of the Board of Trade Building, Chicago, Ill. 


L-M Stationery Moves Up to Main Floor 


The L-M Stationery Company on April 5 signalized 
its “getting up in the world” with a grand opening. 
Hundreds of friends greeted the personnel of the firm 
and received flower favors at a new location on the 
main floor lobby of the Board of Trade Building at 
147 W. Jackson Blvd., Chicago. Last October 16 the L-M 
concern had moved from its location of 44 years on 
S. Dearborn St. to the lower level of the Board of Trade. 
The opportunity to profit from the even greater flow 
of passersby in the main floor location came several 
months later and the proprietor, Robert Lauterjunge, 
was quick to take advantage of it. 

Between 3,000 and 4,000 persons visited the store on 
opening day and the management became conscious 
of the “traffic” which can be attracted from the loca- 
tion bordering Van Buren and LaSalle Sts., as well as 
the Board of Trade Building main floor lobby. 

Established in 1906 by Conrad Lauterjunge and C. L. 
Morris, the firm came under the sole ownership of Mr 
Lauterjunge in 1912. Twenty-three years later Mrs. 
Lauterjunge took active charge following the death of 
her husband. Now her son, Robert, is in complete 
charge of the business. Assisting as store manager is 
George Mersman, an experienced salesman in the sta- 
tionery industry. Miss Mary Lou Eifel (pictured lower 
left), is a member of the store personnel 

Lines carried include National Blankbook, Boorum 
& Pease and Wilson Jones in looseleaf; Codo in carbon 
papers; Quality Park in envelopes; Art Steel in cab- 
inets; Globe-Wernicke in filing equipment; Sheaffer, 
Parker and Eversharp in pens, and Sanford and Car- 
ter’s in inks and mucilage. 

The new store is tastefully decorated. Display space 
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is well utilized, fronting the street and the building 
lobby. 





Remington Rand Inc. Promotes Two 


E. J. McDonald and J. A. Brown have been named 
assistant sales promotion managers of the manage- 
ment controls division, Remington Rand Inc., for tabu- 
lating and accounting machines respectively, the com- 
pany announced recently. 

Mr. McDonald joined the former tabulating machines 
division in 1934. Ten years later he became office plan- 
ning engineer until rejoining the integrated and ex- 
panded management controls division in 1950. 

Mr. Brown came with the former ABC division as 
a sales representative in Los Angeles, Calif., in 1938 
and became ABC branch manager in Bridgeport, Conn., 
in 1948. He was recalled to headquarters in 1949 for 
accounting machines sales promotion 





Index & Equipment Doubles Space 

The Indexing & Equipment Corporation of Chicago 
has leased the entire fourth floor of the building at 
212 S. Franklin St., thereby doubling the floor space 
in keeping with the demand for the firm’s merchandise 
and services 

This expansion will enable the concern to carry 
larger stocks of Amfile filing supplies and covers, Steel 
Age files and desks and other related items. 

The officials of Indexing & Equipment Corporation 
were associated with Amberg File & Index Company 
and organized the new company when Amberg, after 
75 years, discontinued direct consumers sales and 
became wholesale in operation only. 
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SINCE 1906 


' 


lips are made of thin, specially 
tempered, spring brass — nickel plated and 


Locking « 


shaped to give the greatest holding power. 
Will not rust or corrode in humid climates 
—no tapes to snarl — no elastic to deterio- 
ate — no cords to tie. The clip slips in — 
out of the way — and locks the envelope 
until purposely released. 


NO. 11-6-50 


7 tips 
ug 





AA 





Available in manilla, red, blue, green, gol- 
denrod and red rope colors. The filled and 
locked envelope presents a perfectly smooth 
surface front and back. There is nothing to 
catch on other envelopes in the files. lt 
saves space — snugs to its contents at all 





ILING ENVELOPE 


The only filing envelope that 

expands from one paper to 2 

i> inches of paper in thickness and 
is glove fitting at all times. 


THIS ITEM 
WAS THE 
START OF 
THE SMEAD 
QUALITY LINE 





WRITE FOR 
SAMPLES 





NO STRINGS TO SNARL AND BREAK. 
NO RUBBERS TO DRY AND ROT. 
NO TAPES TO TIE AND WEAR. 


NO ANNOYANCE — GLOVE FITTING 
AT ALL TIMES. 


THE ined MANUFACTURING CO.,INC.-HASTINGS, MINNESOTA 




















6—14 



























Smead's new Household File answers a 
specific need in both the city and farm 
home. 


It is compact and takes little space on a 
shelf or in a drawer. The printed parti- 
tions make it easy to divide correspond- 
ence, canceled checks, receipts, and dis- 
bursements. 

it has a special partition for filing depre- 
ciation schedules on machinery, build- 
ings, etc. 

The best time for Mrs. Housewife to file 
a receipted bill is at the very moment 
when it is presented and paid. Mr. 
Householder can properly allocate and 
file his canceled checks at the end of 
each month—when the transaction is 
still fresh in his mind. 








Remember—Figures mean 
nothing until proven by an 
invoice, statement or corre- 
spondence. 


Peeple making out their own 
income tax or those who em- 
ploy an income tax auditor, 
find the job is done much easier, and 
hours of wonder and worry are elimi- 
nated — by using a Smead Household 
File. 


PRI Cc c EACH DOZEN 


No. FH—117A $2.75 $30.00 


It has been “HOME TESTED”? 


“EVERY FAMILY A PROSPECT” | 


THE Sot! MANUFACTURING CO., INC., HASTINGS, MINN.  [orri: 
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ze Mosler Safec 


LARGEST BUILDERS OF SAFES AND VAULTS IN THE WORLD 
FACTORIES: HAMILTON, OHIO 


*The only manufacturer of safes, chests and other protective equipment which has given 
its dealers the intensive, aggressive support of a national advertising program, directed 


to the tremendous potential consumer market—the 4,000,000 business firms of America. 
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Clary Unveils the Maddida 


The Clary Multiplier Corporation has released the 
following information on a new machine, the Maddida 
recently unveiled in Los Angeles: 

A fabulous electronic “thinking” machine which can 
perform Einstein-like miracles of mathematics was 


recently unveiled in Los Angeles as the first of many 
similar machines to be manufactured commercially 
(Magnetic Drum Digital 
amazing 


he 
4 


Known as the Maddida, 


Differential Analyzer), the machine was 
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eta 
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. 
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PREVIEWING THE MADDIDA—Engineers who worked on its develop- 
ment test the Maddida, which performs mathematical feats of magic. 
Twelve specially built Clary adding machines (one of which is shown 
beside the Maddida) are a part of the machine. Robert E. Boyden, 
Clary Multiplier Corp., chief engineer, stands third from left and 
G. E. Hagan, who superintended the development of Maddida for 
Northrup Aircraft, Inc., is at the extreme right. 


developed by Northrup Aircraft, Inc., with the co- 
operation of Clary Multiplier Corporation. 

Here are only a few of the fantastic things which 
the Maddida can do. It can 

Work out a design for an airplane better and quicker 
than can be done in a wind tunnel 

Add up 100,000 figures in one second 

Navigate a rocket ship to the moon 

Operate a factory production line 

Solve in minutes or hours problems so complex that 
months or even years would be required to work them 
out on standard desk calculating equipment. 

Maddida’s understanding and intelligence can be 
compared with a human brain in many respects, ac- 
cording to Robert E. Boyden, Clary’s chief engineer. It 
has the uncanny ability to make decisions, evaluate 
information, use judgment, read gauges, and experi- 
ment with various sets of facts which are fed into it 
in the form of mathematical equations 

Sponsored by the U. S. Navy, the first model of 
Maddida will be used to figure out hydro-dynamic 
problems in connection with ship hulls, underwater 
rockets, and so forth, at the marine towing tank of 
the Stevens Institute of Technology in New Jersey 

Earlier machines of the Maddida type were of ware- 
house size and cost hundreds of thousands of dollars 
to build, according to G. E. Hagen, supervisor of 
Northrup’s associated products laboratory. Maddida is 
the first model small enough to be transported on a 
truck. Its price is also within the reach of a great 
many colleges and industries that can use it to find 
answers to heretofore “unsolvable” problems that 
would take hundreds or thousands of mathematicians 
years to figure out. 

A battery of 12 specially built Clary adding machines 
are a part of Maddida. The Clarys take electronic 
pulses from the computor at a tremendous rate of 
speed and translate them into decimalized numbers 
on tapes. 
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During the recent press preview of Maddida, the 
machine in 20 minutes plotted on a chart the path 
of a space chip to the moon, taking into consideration 
the law of gravity, the drift of the planets, spinning 
of the earth, the winds and varying rareness of atmos.j 
pheres. ' 








Parker Pen Company Building New Plant 

The Parker Pen Company is undertaking construc-} 
tion of a new plant at Janesville, Wis., it has been 
announced by Kenneth Parker, president 

Estimated cost of the new unit containing 170,009) 
square feet of working space is $2,000,000, exclusive of 
new equipment and fixtures 

Present plant facilities in Janesville totaling 127,009) 
square feet of floor space are being retained. The pep 
company also has manufacturing subsidiaries in Me- 
nomonie, Wis., Toronto and London, Ontario, Dover 
and New Haven, England. 

Mr. Parker said that the company had planned tg 
Start the project on several occasions in the past 
decade, but a series of circumstances “usually beyond 
our control” had dictated postponements 

“The company’s need,” he said, “for increased manu- 
facturing facilities in Janesville has meantime grown 
greater and greater. Our present central offices and 
primary factory, built in mid-town in 1921, have no 
opportunity for horizontal expansion. We are now op- 
erating in six separate buildings throughout the city 
The new plant provides the basis for better integra- 
tion of work. Beyond that, we are fully cognizant of 
the potential needs in an economy based on industrial 
preparedness.” 

The site of the new plant is at the north limits of 
this southern Wisconsin town. It will occupy a 15- 
acre tract acquired by the pen company in 1944. An 
edjoining 13 acres, also owned by the pen company 
is suitable for auxiliary use. 

Architectural plans indicate that the factory will 
have unitized, single-story construction. Design stresses 
all-modern structure and complete simplicity. Approxi- 
mately 188,000 square feet of internal space will be 
devoted to manufacturing and related activities. 

“When the new plant is completed about a year 
from now,” Mr. Parker said, “it will mark the culmina- 
tion of long hopes and continued efforts. Physical 
aspects of the company will be in a much improved 
position to keep pace with the changing shape of the 
nation’s economy.” 








NSOEA to Hear Dr. Norman Vincent Peale 


The National Stationery & Office Equipment Associa- 
tion has announced the signing of a definite contract 
with Dr. Norman Vincent Peale to address the Forty- 
fifth annual convention. 

Dr. Peale will be the featured speaker at the luncheon 
on Tuesday, September 25, using as his subject, “Tech-| 
nique of Successful Living.” He is a well-known speak-} 
er and radio lecturer as well as being pastor of the] 
Marble Collegiate Church in New York City 

A return engagement for Dr. R. F. Patterson, dean 
of the School of Business, University of South Dakota 
will make it possible for the entire convention to hear 
this fine speaker who made such a wonderful impres- 
sion on the manufacturers’ division when he appeared 
before that group last year 

More than 1,000 rooms have already been reserved 
at the Stevens Hotel, Chicago, where the convention 
and the largest exhibit of stationery and office equip- 
ment in the world will be held September 22-26 











Charter Chair Shops at Oklahoma City 

The Contour Chair Shops, Inc., of Oklahoma City] 
Okla., has been chartered by Garvin P. Kiernan, Harry 
B. Davis and Thomas A. McCarthy, all of New Yori 
City —JHR 
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re They all agree... 


Work Flows Faster at Sieh Aae Desk 


From the stenographer to the boss, everyone gets Today, the demand for STEEL AGE desks often 


a new feeling of comfort and efficiency working at a 





exceeds the supply. We're doing our best to satisfy 





a . STEEL AGE Desk. Everything about the 3000 line is this demand but the growing needs of defense pro- 
- designed to speed more work along with less effort duction for steel may not permit us to make deliv- 
r : and greater work-ease. eries as promptly as formerly. 

Youll find the extra efficiency of STEEL AGE In the meantime, the makers of STEEL AGE office 
™ design the non-glare corroleum top... the added furniture will continue to maintain the same high 
‘ot foot room the quiet, easy glide of the ball bearing standard of quality that has always made people 
Vi . . . 
ip- suspended drawers—adds up to more work, better say, “Sell STEEL AGE and you sell the finest in steel 

work, and a bright new look in any office. office furniture!” 
i —.— 
rr a: 
or + 
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Haskell Firm Proud of New Plant 


The Haskell Manufacturing Company, Inc., is now 
located in its new plant at 303 E. Carson St., Southside, 
Pittsburgh, Pa., where manufacturing and distribution 
of steel office furniture is carried out under improved 
conditions. 

S. K. “Bud” Haskell, president, and his brother Ed, 
treasurer, are rightfully proud of their new facilities 
They are the first and only manufacturers of steel 
office furniture in Pittsburgh’s “Steel Workshop of 
the World.” 

The products of the company include the Work-Flow 
drafting desks, steel office desks, steel typewriter tables 





CHANGES IN OFFING—Ed Haskell! (left), treasurer, and Bud 
Haskell, president of the Haskell Manufacturing Co., Inc., 
Pittsburgh, Pa., discuss design changes with Ed Sohn (stand- 
ing), company plant superintendent. 


and other steel work tables. In the nation’s present 
state of emergency, Haskell products are increasingly 
essential to the defense effort. The company is already 
servicing special as well as standard items to various 
branches of the armed forces 

The firm was founded on April 1, 1947, when S. K 
Haskell, better known as “Bud,” purchased the Work- 
Flow Equipment Company, a subsidiary of Methods 
Engineering Council. What he bought was not a going 
business, but a lease, a few pieces of equipment and 
patents on an adjustable work bench and drafting 
desk. At the time of its purchase, the factory was 
located in Wilkinsburg on the second floor of an old 
building and the personnel included a plant superin- 
tendent and six workers. Work-Flow products were 
developed and sold with enthusiasm by S. K. and in 
October, 1947, one of the firm’s customers, a leading 
office furniture dealer, encouraged him to manufacture 
a new line of steel office tables, then scarce and in great 
demand. More equipment and more employees were 
added to cope with the firm’s growing needs 

In the spring of 1948 a small steel desk was added 
to the products and more space was obtained for the 
exclusive manufacture of the linoleum-covered tops 
used on Haskell desks and tables 

It was then that Bud’s brother, Ed, a manufacturer 
in New York City, joined the firm 

During 1949, more and more progress and improve- 
ments were made and it became apparent that the 
business had outgrown its Wilkinsburg operation 

A site was chosen and a new factory was ready for 
operation by last Christmas. A modern, straight-line 
production plant was set up with all the necessary 
modern equipment and facilities 

Today, after a brief four-year span, the company 
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ranks well with the well-established manufacturers 
in the trade 





Prepare for Canadian International Trade Fair 


Paper, printing and machinery, and office equipment 
classifications will have interest for many visitors at 
the Canadian International Trade Fair to be held May 
28-June 8 at Toronto, Canada 

The office equipment to be displayed will cover the 
field from pencil sharpeners to burglar proof office 
safes. A wide range of office furniture of modern de- 
sign, made from both steel and wood, and incorporat- 
ing a number of the newest features, will comprise a 
large part of this section. 

Five countries, Canada, England, Italy, Holland and 
the United States, have so far booked space in this 
section. 

One Canadian exhibitor is showing a line of fireproof 
safes, cabinets, vaults and similar equipment. Another 
Canadian exhibitor will display a new office machine 
on which master copies of a document are composed 
for reproduction purposes. 

Office dictating machines, magnetic recorders and 
industrial printing machines will be another Canadian 
exhibit. The Canadian subsidiary of an English firm 
will display a wide range of office supplies, included 
among which will be a unique mechanical pencil with 
a sharpener attached.—PG 





Department of Defense Will Exhibit 
In October National Business Show 

The 1951 National Business Show to be held in New 
York’s Grand Central Palace from October 22 to Octo- 
ber 27 promises to be with the inclusion of the De- 
partment of Defense among its exhibitors, one of the 
year’s biggest events in the industry. 

According to Rudolph Lang, managing director of 
the Show, present plans call for participation by all 
branches of the Armed Forces, the Munitions Board, 
and the Department of Defense. While specific subject 
material and actual exhibits have not yet been decided 
upon, tentative schedules call for actual installations 
of machines and working sections illustrating ways 
and means that the various services process office 
operations to save time, money and manpower. 

There will be, undoubtedly, a high degree of interest 
in the exhibit because it is expected that many of the 
office and equipment applications will not only be 
unique but, in many instances, adaptable to general 
industry. In addition to the working exhibits, there 
will be qualified personnel from the Munitions Board 
present to answer questions on Government contracts, 
co-ordination, and methods of obtaining approvals of 
various items used in the defense program 

The program committee for the Office Week Forums 
is already being shaped up to include key defense 
personnel from all branches speaking on such sub- 
jects which are extremely pertinent to the welfare 
of all divisions of the office machine and equipment 
industry. 

Charles B. Haverin, president of the Office Execu- 
tives Association, made the following statement 

“Recognition of and participation in the National 
Business Show by the Department of Defense is ex- 
tremely gratifying. We sincerely feel that this Depart- 
ment of Defense exhibit will prove extremely inter- 
esting and educational to everyone who exhibits or 
attends.” 





Kayne Opens New Concern 

M. H. Kayne, formerly with Kalmus-Golden, Inc., 
New York, N. Y., recently announced he has formed a 
new company engaged in the general sale of business 
equipment. The firm, which is operating under the 
name of the Mackay Company, is located at 2 E. Thir- 
tieth St., New York, N. Y. 
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gray velour 


4A NEW, EXCLUSIVE SELLING FEATURES 


1. Turn-A-Page Pocket easily | i mpleted pages of 
‘ were 
2. Trans-View Line Guide ma! the line being copied 
Ss anead., 
3. Variable Spacer Control permits finger-tip adjust- 
t r single, double o1 free spac! g. 
4. Light Conditioner changes the angle of the copy table 
ghting and readability. 
DEALER 
SALES 
315 Fourth Avenue, New York 10, New York DIVISION 


REMINGTON PORTABLE TYPEWRITER * TOPFLIGHT ADDING 
MACHINES * INVINCIBLE TYPEWRITER & DUPLICATOR SUP- 
PLIES * VICTOR SAFE & EQUIPMENT PRODUCTS 
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-A-TIME 
copyholder 


Wherever there’s a typist, there’s a need for LINE- 
A-TIME. Think of the number of typists in your 
area—then think of the potential profit you may 
make with the new Remington Rand gray velour 
LINE-A-TIME Copyholder. Available in sizes to 
hold copy from 1 to 36 inches in width. 


No other copyholder can match Remington Rand 
LINE-A-TIME in selling features — and in profit! 
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IBM Reports on Program Abroad 

A comprehensive program has been established 
among IBM factories in Canada, France, Italy, Ger- 
many, Brazil, England and other foreign countries by 
which a maximum of co-ordination is achieved and 
each unit supports the others, Thomas J. Watson, 
chairman of the board of International Business 
Machines Corporation, informed stockholders at the 
annual stockholders’ meeting recently 

Last year IBM World Trade Corporation, wholly- 
owned but independently-operated subsidiary which 
handles all IBM business outside of the United States, 
produced 68% of its accounting machine requirements 
as compared with 52% in the previous year. England, 
Holland, Belgium and Switzerland are now completely 
assembling IBM electric typewriters and Sweden will 
get under way in June. 

A site for a manufacturing plant at Greenock, Scot- 
land, has been selected and training of the necessary 
operating personnel is now under way. The govern- 
ment will build the factory and rent it to IBM with 
an option allowing the company to buy it at any time. 
The new IBM plant at Toronto, Canada, which adds 
123,000 square feet of manufacturing floor space to the 
IBM facilities there, is in partial operation serving both 
Canada and other countries, Mr. Watson continued. 

“Incoming orders in the foreign field showed a sub- 
stantial increase in 1950 over 1949, for all divisions of 
the business,” he stated. During the past year 20 new 
branch offices were opened in various countries. 

Mr. Watson added that a program has been set up 
for establishing IBM accounting machine business in 
other British Commonwealth countries in which it 
has previously operated in its time recording and type- 
writer business only. Representatives have been trained 
and located in India, the Union of South Africa and 
Australia and the outlook for future expansion is 
encouraging, he said. 


USE JOHNSON CHAIRS FOR FORT WAYNE BANK INSTALLATION 


During 1950 Mr. and Mrs. Watson and a ‘party of 
IBM Officials traveled 38,046 miles to visit company 
installations in 22 countries and met 11,845 employees 
and members of their families representing 40 coun- 
tries. 

Incoming orders for IBM regular products continued 
at a high level for the first quarter of 1951 and the 
company is committed to a substantial amount of 
defense work for the U. S. Government. Construction 
now under way will double existing manufacturing 
floor space at Poughkeepsie, N. Y. to 1,200,000 square 
feet to carry out this increased manufacturing pro- 
gram, he stated. 





Marchant Opens New Tacoma Headquarters 


The opening of new, modern headquarters of the 
Marchant Calculating Machine Company in Tacoma, 
Wash., was announced recently by Edgar B. Jessup, 
president of the company. He stated that increased 
activity of the agency, due to growth of business and 
industry in the Tacoma area, made the move necessary. 

The new headquarters, under the continued direction 
of Malvan A. Stenson, local agent for Marchant, are 
located at 2330 Eleventh St. in Tacoma. William H. 
Dillman is service supervisor of the agency 





Wins Trip to Mexico By Sales Efforts 

Arthur H. Barsh was one of eight national winners 
in a Remington Rand Inc. sales conference who left 
Dallas, Tex., recently on an eight-day trip expense- 
paid trip to Mexico. 

Dealer sales division branch supervisor of sales for 
Dallas, Mr. Barsh topped the company’s entire dealer 
sales staff in the 1950 contest by exceeding quotas in 
all product lines. He joined the company in 1937 as a 
typewriter salesman.—WLF 
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The Johnson Chair Company furnished the chairs for a beautiful installation at the Lincoln " 
National Bank & Trust Co. of Fort Wayne, Ind., through Remington Rand, Inc., of Fort Wayne, 
acting as distributor for the Chicago concern. Recently remodeling and redecorating the entire 
building, the bank executives selected 50 of the pattern No. 1765LL solid walnut chairs, 17 
of the executive posture chairs No. 1738F for executive offices and conference room and 
approximately 40 stenographic posture chairs No. 1760 for all secretaries and female clerical 





help, reports W. M. Small, director of sales for the Johnson Chair Co. = 
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Business is a machine that depends on paper cogs! These cogs can 
help drive the business ahead, or get jammed and hold it back. 


For nearly 70 years Globe-Wernicke has been smoothing the opera- 
tion of paper cogs, helping to eliminate the friction and jams. 


Authoritative and helpful bulletins are yours for the asking—cover- 


| 


ing several kinds of paper and records handling. 


Check the coupon to indicate your interests, and mail it (or have 


Viola do it); there’s no obligation. You can 
get the same material from your Globe- 
Wernicke dealer, if you prefer. Find him in 
your classified telephone directory, listed 
under “Office Furniture & Equipment.” For 
speed and convenience—mail the coupon to us. 


The coupon below will also bring you 
“Our G/W Fam'ly Album," a semi- 
facetious exposure of some character- 
istics of a few of the G/W 4,000 (more 
or less) offspring. 





Engineering Specialists in 
Office Equipment, Systems 
and Visible Records 
















Cincinnati 12, Ohio 








GLOBE-WERNICKE ‘ e 
Cincinnati 12, Ohio Nib 4 Now { 


Send us promptly the special information on handling papers and records, checked below: 


] Books—Catalogs [ ] Executives’ Records [_] Visible Records 

] Card Records [ ] Filing Systems [] Visible References 

] Correspondence [|] Maps—Tracings—Prints [] Have salesman call 
Name Title amit 
Company — 
Address ’ City — 
Zone State — _._ Just pin to letterhead and maill 
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“What GOOD are Inquiries?” 


Alongside, here is a Globe-Wernicke ad- 
vertisement with a coupon! It appears 
in BUSINESS WEEK, NEWSWEEK, 
AMERICAN BUSINESS and OFFICE 
MANAGEMENT & EQUIPMENT. 


It invites your best prospects and 
customers to ask for information 
bearing on their paper and records 
problems; it makes asking easy. 


You will note that there is nothing here 
to appeal to the idly curious. The in- 
quirer must indicate his INTERESTS, 
and we even suggest pinning the coupon 
to his letterhead. Most of the response 
should be clean, sincere interest in get- 
ting papers and records handled more 
efficiently. We're striving for quality 
rather than quantity response. 


Such interest DESERVES attentive 
follow-up by Globe-Wernicke retail- 
ers. These inquiries will expose your 
salesmen to sales opportunities. They 
may introduce them to new prospec- 
tive customers. They may provide en- 
tree to executives you have not been 
able to see previously. These inquiries 
are just as good as your sales follow-up 
can make them. 


In the past, certain dealers reported con- 
sistently high ratio of sales from adver- 
tising inquiries. They treated every 
inquiry as a responsibility and an oppor- 
tunity, and were well-paid for the at- 
tention given. 


In answering inquiries we furnish the 
local Globe-Wernicke dealer's name, 
as a convenience to the inquirer. If 
there is no interest displayed by that 
dealer, no follow up, the prospect 
may logically assume that his needs 
will be more attentively handled else- 
where. In short, neglecting inquiries 
tends to reflect unfavorably on the 
dealer; may even send interested 
prospects to competitive stores. 


That certainly puts a reverse action on 
our advertising—which is intended to 
help YOU. If you allow it to help our 
competition instead, we both lose, and 
the loss may easily be steady, repeat 
customers. 


I can only repeat—inquiries are just 
as good as you make them, and that 
means prompt and effective follow-up. 


Cordially, 





Elmer G. Rahe 
Vice President 
Sales 
Globe-Wernicke 











Clint Cooper Joins Esterbrook Salesmen 
Clinton J. (Clint) Cooper recently joined the Ester- 
brook Pen Company sales force to cover the Middle 
West territory vacated by Jack Kelly 
After a period of service with the Ford Motor Com- 
pany, Clint left that organization in 1938 to enter the 


CLINT COOPER 





sales world of stationery supplies and allied products 
He embarked on a consumer sales promotion program, 
working through the dealers. A period of Army life 
later interferred 

Clint has been assigned to territorial operations in 
Iowa, Kansas, Missouri, Nebraska and Oklahoma. This 
new Esterbrook representative and his wife, Thelma, 
plan to make their home in Kansas City, Kans 





Old Town Names Wilson Branch Manager 

Old Town Corporation recently announced the ap 
pointment of George A. W. Wilson as branch manager 
for its Chicago offices. For the past several years he 


t¥ 


had been manager of branch offices in Chicago and 


GEORGE A. W. WILSON 





Milwaukee, Wis., for a large machine and supply com- 
pany. In this capacity he supervised the sale of busi- 
ness machines, carbon paper, ribbons and duplicating 
supplies. Previous to his appointment as branch man- 
ager he served on the sales force of the same firm 
specializing in the retail distribution of duplicating 
supplies. 

During World War II, Mr. Wilson served for two 
years in the United States Army. Prior to the war he 
was, for many years, salesman of fine papers and spe- 
cialty paper products in the Middle West 

After attending an intensive indoctrination and re- 
fresher course at the Old Town main offices in Brook 
lyn, N. Y., Mr. Wilson took charge of the Chicago 
offices, located at 225 N. Wabash Ave., on April 2. 





McClellan, Jr., Named Manager 

J. E. McClellan, Jr., of Austin, Tex., has been named 
manager of the Beaumont, Tex., branch office of the 
Underwood Corporation at 936 Pearl St. There, he 
takes the place of Archer A. Durst, who has been called 
back into service as a captain in the Air Force——JHR 
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3M Announces Plans for Expansion 

Details of a $6,500,000 plant expansion program have 
been announced by officials of Minnesota Mining & 
Manufacturing Company. Most of the projects, lo- 
cated in 10 cities and eight states, are already under 
way. Work on the others is due to begin shortly. 

R. P. Carlton, president, said the firm is expanding 
facilities at Atlanta, Ga.; Bristol, Pa.; Buffalo, N. Y.: 
Cleveland, Ohio; Lemont, Ill.; Wayne, Mich.; Boston, 
Mass.; and Hastings, Hutchinson and St. Paul, Minn. 

Mr. Carlton said the expansion program would pro- 
vide additional manufacturing and storage facilities 
for all of the company’s production divisions. The 
projects mark the latest step in a long-range building 
program. The company spent $47 million for expan- 
sion purposes in the five-year period ending in 1950. 

Construction of the projects included in the an- 
nouncement is under the direction of C. P. Pesek, vice- 
president of engineering and properties. The list in- 
cludes: 

Atlanta, Ga Construction of a ‘new Sales office and 
warehouse is scheduled to get under way soon and is 
expected to be completed by September 1. This two- 
story reinforced concrete structure will provide 36,000 
square feet of floor space. 

Bristol, Pa.: Alteration of the present plant and 
installation of additional production equipment is now 
under way and is scheduled for completion by January 
1, 1952. Work begun on a one-story masonry and steel 
warehouse containing 120,000 square feet, is expected 
to be completed by October 1 

Buffalo, N. Y.: A one-story steel and masonry struc- 
ture containing 16,000 square feet is being built and 
is scheduled for completion October 1. It will be used 
for offices and warehouse space 

Cleveland, Ohio: A one-story steel and masonry 
building is expected to be ready for completion on or 
about June 1. Work on this 30,000 square foot office 
and warehouse building has been under way since 
last fall 

Hutchinson, Minn.: Improved tape storage facilities 
are now being built into a recently completed ware- 
nouse. 

Lemont, Ill.: A 4,000 square-foot addition to the 
present warehouse is expected to be finished late next 
month. 

Wayne, Mich.: Recently purchased buildings con- 
taining 60,000 square feet are being altered to ac- 
commodate adhesives and coatings operations. A 
12,000 square foot addition also is being constructed 
Work on all buildings is due for completion in Septem- 
ber. 

Boston, Mass A one-story steel and masonry office 
and warehouse building containing 25,000 square feet 
is now under construction. Completion is expected 
late this year 

Hastings, Minn.: A pilot plant for the study and 
production of synthetic polymers for resins and tape 
adhesives and a pilot plant for research and produc- 
tion of fluorocarbons are due to be finished by late 
August. Both buildings are of steel and masonry con- 
struction. Together they contain about 10,000 square 
feet. Construction of additional storage tanks for 
solvents and other raw materials is due for completion 
in May. Early next year a new 50,000 square-foot ware- 
house is expected to be completed 

St. Paul, Minn.: The Minerals Building, damaged in 
an explosion on February 8, will be rebuilt and ex- 
panded. The restoration and expansion work are 
scheduled for completion this fall 

All of the new warehouses will be served by truck 
and railroad docks, Vice-President Pesek said 





Lease Space at Kansas City, Mo. 

The American Office Equipment has leased space at 
1333 Grand Ave., Kansas City, Mo., for an outlet store 
and has named the new subsidiary the Acco Desk Ex- 
change.—EWF 
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Here’s a marvel of mass production and 
ahead-of-the-times design that has quality, 
convenience and VALUE written all over it 
. a posture chair that raises office-worker 
efficiency and comfort toa new, all-time high. 
Foam rubber, revolving, “saddle” seat has 
easy, instant, positive height control, any- 
where between 16” and 20”. Padded back- 
rest adjusts three ways. Large 2", soft rub- 
ber casters, with life-time lubricated roller 
bearings and ball bearing swivels; tubular 
steel frame finished in gray, brown or olive 
green baked-on enamel, or chromium. 
Cloth-backed, perforated, vinyl plastic up- 
holstery—washable, durable—on seat and 
back in green, brown, maroon or gray. 
Four models—each “a beauty and a bargain” 
—to retail from about $29.95 to $31.95 
(slightly higher in Florida, Texas and West- 


ern States). 


Tor se e toot on 

rcul d, with 
one hand releasing 
control lever ft seat 


to desired height. 


To lower Release con- 
trol lever nd wer 


seat to pr er level. 





HAMILTON MANUFACTURING CORPORATION 


Makers of COSCO Household Stools, Chairs and Utility Tables 
COLUMBUS, INDIANA 


Posture Back Adjusts atta 
THREE WAYS! of sect 
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* illustrated: Model 1 6-C, gray 
enamel finish. Also 1 6-D, brown 
enamel; 16-G, olive green 
enamel; 16-B, chromium. 





















Old Town Corporation Appoints Kelly 


Old Town Corporation recently announced the ap- 
pointment of Edward A. Kelly as purchasing agent 
He comes to Old Town with a background of more 


EDWARD A. KELLY 





than 15 years of experience in the purchasing field 
Prior to his new position he was associated with a Wall 
St. brokerage firm. His office is at the main plant, 
750 Pacific St., Brooklyn, N. Y 





Win-Dex Name Changed to Kin-Dex 

The Kinetic Novelty Company, Inc., 625 Broadway, 
New York 12, N. Y., has announced it will discontinue 
the use of its trademark Win-Dex. It will henceforth 
be known as Kin-Dex in order to avoid any possible 
confusion with other trademarks for similar rotary 
desk-type card-index devices 

The company also announces removal of its factory 
to larger and improved quarters at 295 Lafayette St., 
where the executive and sales office were also to be 
located after May 15. 


UNITED STATES EXPORTS OF OFFICE 
MACHINES, EQUIPMENT AND SUPPLIES 
Figures for January, 1951, Released in April, 1951, 
by the U. S. Department of Commerce 
(A breakdown by countries is available from the Foreign 
Trade Division of the Bureau of the Census, United States 
Department of Commerce, Washington 25, D. C.) 





Net Value 

Quantity (Dollars 

Machines Bookkeeping Nondescriptive New 709 621383 
Machines Bookkeeping Descriptive New 512 794403 
Machines Listing—Adding New 5326 825996 
Machines Caiculating Non-Listing New 2362 751936 
Machines Card Punching, Etc., New 324 599393 
Machines Accounting, Etc., Nes. 1148 217106 
Machine Parts Accounting, Etc. 1302740 
Machines Addressin 149 88526 
Equipment & Parts Addressing Machines 50766 
Machines Duplicating Ex Lithographic 556 152364 
Machines Duplicating Lithographic Offset 49 66868 
Parts for Duplicating Machines 113000 
Cash Registers New 729 245542 
Cash Registers Used Rebuilt 252 22658 
Parts for Cash Registers 373098 
Typewriters Standard New 17501 1863675 
Typewriters Portable New 10196 515605 
Typewriters Rebuilt 811 44125 
Typewriters Nes. Inc. Used 1575 75089 
Parts for Typewriters 408194 
Staplers & Staples Office 133749 
Machines & Parts Dictating 111157 
Machines & Parts Mail Handling 75156 
Machines & Parts Check Handling 46704 
Appliances & Parts Office Nes 299422 
Mechanical Pencils All Materials (Doz 43090 171789 
Mechanical Pencil Parts 10774 
Mechanical Pencil Refill Leads (Gr. 7996 6491 
Pencils Ex. Mechanical Black Lead (Gr 31902 77712 
Pencils Ex. Mechanical Ex. Black Leads (Gr 11076 42046 
Pencil Leads Nes. (Gr.) 103018 44816 
Pencil Parts Nes. 3970 
Crayons (Gr.) 20559 25331 
Fountain Pens Bal! Type (Doz.) 88875 122169 
Fountain Pens Ex. Ball Type (Doz. 203628 790351 
Ball Pen Refill Ink Cartridges (Doz. 12132 13106 
Fountain Pen & Bali Pen Parts Nes 119058 
Fountain Pen Points (Gr.) 19297 77391 
Carbon Steel Pen Points (Gr.) 16859 23920 
Desk Pen Sets 8553 8107 
Ink Writing 60543 
Ink Nes... 146622 
Cerbon Paper (Lb.) 85660 93942 
T titer Ribbons (Doz.) 8679 40960 
Office Supplies Nes. 334279 


(Nes.—Not elsewhere specified 
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Kapland Promoted by Cummins-Chicago 

Mitchell A. Kapland has been elected a vice-presi- 
dent of Cummins-Chicago Corporation, according to 
a recent statement by Paul Jones, president. Mr. 
Kapland will be responsible for all sales activities of 
branch offices and distributors throughout the world, 
including company sales policies, promotion activities 
and advertising on Cummins perforators, signers, en- 
dorsers and fraud prevention systems 


MITCHELL A. KAPLAND 





Before joining the firm two years ago, Mr. Kapland 
was vice-president and general manager of Gray 
Audograph Corporation and sales manager of the Gray 
Manufacturing Company. He is a past president of 
the Hartford Advertising Club and was head of his own 
advertising agency for seven years 





Gutheinz Appointed by Diebold, Inc. 

Diebold, Inc., recently announced the appointment 
of J. J. Gutheinz as sales promotion and advertising 
manager. Mr. Gutheinz, who enters his sixth year with 
the office systems firm, joined the company in 1945 
as salesman in the Cleveland branch. He was later 


J. J. GUTHEINZ 





active as sales representative in the Dallas and Ft. 
Worth, Tex., territory. In 1947 the native Clevelander 
was made branch manager of Diebold’s Seattle, Wash., 
operation, the position he occupied until 1950 when he 
was appointed assistant sales manager of Diebold’s 
record systems division. 

Prior to his association with Diebold, Mr. Gutheinz 
served in the headquarters office of the Army Air 
Forces Training Command and before the war as a 
sales representative for Art Metal Manufacturing 
Company and Brooks Brothers in Cleveland, Ohio 





Organize Anchor Paper Corporation 

Garner Dunkerley, Jr., W. R. Schensen and Leonard 
Gehrig, executives of the Ennis Tag & Salesbook Com- 
pany and American Carbon Paper Manufacturing 
Company of Ennis, Tex., have formed the Anchor Pa- 
per Corporation. Capital stock of the firm is $10,000 
and it will manufacture paper cartons and folding 
boxes.—JHR 
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Appearance is just as important in letters as it is in 


people ; or products. 
Every letter typed on an IBM Electric makes a 
perfect impression, has the distinctive personality which 
issures a friendly reception. 
Turning out first-class work is simple with an IBM 
Electric. It is so easy to use . . . sO responsive to your 
: : ; P y IBM, Dept. AP-2 
lightest touch .. . so saving of your time and energy. 590 Madison Ave., New York 22, N. Y. 
Please send descriptive folder on the 
IBM Electric Typewriter. 
Name 
Company 


Stat 
INTERNATIONAL BUSINESS MACHINES CORPORATION ” - 
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DATING STAMPS 


MAKE FOR MORE EFFICIENT BUSI. 
NESS OPERATION 


SUPPLY THE DEMAND 


HAVE A GOOD ASSORTMENT ON 
HAND FOR IMMEDIATE DELIVERY 
WHEN WANTED. 


SALES — PROFITS 
ORDER YOUR SUPPLY TODAY! 


Write today | 
for Our 
NEW 


Handsomely 
Illustrated 


CATALOG No. 96 


and 
‘Price List 


AST&WART 


SESSA EAN aT en 


80 DUANE ST. NEW YORK 7,N.Y. 








How to Operate Under GCPR 


(Continued from page 13) 

your most closely competitive seller of the same class 
selling the same articles to the same class of pur- 
chasers. Once you have determined your ceiling prices 
on such an article, you may not redetermine it 

Before selling any article for which you have thus 
determined a ceiling price, you must mail a report to 
the Director of Price Stabilization. As a retailer, you 
may commence to sell the article as soon as you have 
mailed this report, and may continue to sell it until 
the Director advises you that your ceiling price has 
been disapproved or that he requires more information. 
There are numerous records that you must keep avail- 
able for inspection at your place of business, but this 
report is the only one that you will have to send to 
Washington. What the other records are that you 
must keep will be discussed presently. This report 
must contain, among other things, the new categories 
in which the articles fall and the most comparable 
categories dealt in by you during the base period, the 
name, address and type of business of your most close- 
ly competitive seller of the same class; your reasons 
for selecting him as your most closely competitive 
seller and a statement of your customary price dif- 
ferentials. You can readily see that if the members 
of your association adopt a “Gimbels doesn’t tell 
Macy’s” attitude, compliance with this section of the 
regulation is going to prove extremely difficult. 

If you are going to handle numerous items in new 
categories, you can apply to the administrator for an 
alternative system of establishing ceiling prices be- 
cause you feel that an item by item comparison would 
be too burdensome. You have to make an application 
for such relief and give the formula in detail that you 
propose and very, very good reasons why the estab- 
lished method should not be used. 

When yur ceiling prices have been determined for 
your usual goods or new items, they should reflect 
your customary price differentials, including discounts, 
allowances, premiums and extras, based upon differ- 
ences in classes or location of purchasers, or in terms 
of sale or delivery 

Exemptions under GCPR 

of interest to us are (1) 
second hand furniture bought from private owner 
There is no ceiling on the price the private owner can 
ask, but there is on the price that you can ask when 
you sell it;—(2)—used furniture and effects sold at 
a bona fide auction, but not if the auction is conducted 
by a retail or wholesale establishment regularly en- 
gaged in selling such commodities other than by auc- 
tion; in other words, the auctioneers must be solely 
auctioneers and not retailers or wholesalers on the 
side;—(3)—-sales of damaged furniture by insurance 
companies, transportation companies, agents of the 
U. S. Government or by any other person engaged in 
reconditioning and selling damaged commodities in 
direct connection with adjustment of losses, but such 
person or company must be primarily engaged in such 
business and not in selling new and second-hand 
furniture for their own account; (4)—Sales or aban- 
doned or confiscated properties by government agen- 
cies or by a court decree. 

Last month, Edward P. Morgan, the OPS assistant 
director for enforcement, directed his staff to start 
checking to make sure that manufacturers and whole- 
salers are keeping all price schedules and records re- 
quired by the price control program. He told his staff 
members that there was believed to be a wide-spread 


OFFICE APPLIANCES, June, 1951 




































































“epee Bnet aap te anes Des 48m 0 








Shee . 
SEAN EO MM PNEATI NA 96 











an 





_ 
——————" 





























aw 


lao Mis LN x 
Rye 






































- 


“oe 





= 

SSvah Cray aN VEIL @ " ABW AEA ATBIE ANA 

Coes ecsaraiinarean aan SEACH ARTEN 
ve ORIN ) Bee ope 

ea Ty ad Yoav Wh ; POE RUN AS 

Nast NARA NE SRR UTA NS 

SHENAE SNA VERO ASN ENA 





COLUMBIA STEEL EQUIPMENT COMPANY 


PHILADELPHIA 7, PA 
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Lincoln-Liberty Build 


EQUIPMENT COMPANY 
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JASPER, INDIANA 

REPRESENTATIVES: Geo. A. Litchfield, Saies Mer. the 

Fred Deutsch (Southwest) W. H. Brown, (Chicago-Midwest) R. J. Freeman, (Eastern) q 
Route 7, Box 415, Northaven Rd. 666 Lake Shore Dr. 385 Madison Ave. 

Dallas, Texas Chicago, Ill. Space 844 New York, N. Y. 10 

James S. Fowls, (Southern) R. A. Browne, (West) Jack S. Doran, (Northwest) cro 

327 Sunset Drive, North 2925 Revere Ave. 538 E. 91st St., 
Se. Patersbura. Flecide Oakland, Calif. Seattle 5, Wash. dis 
NRCS 
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compliance with the record-keeping requirements 





of OPS. He said that an investigation of retailers is 
expected to begin on a nation-wide basis, and that v4 
OPS regulations with regard to the keeping of records 
designed not only to permit business people to ° 

ietermine their proper ceiling prices, but also to facili- 
tate any investigation by OPS to determine the validity 

those ceiling Therefore, if you have not already 
ompiled th ecessary records that you are required 

keep it i iggested that you do so at once, and 
vithout further delay. Now just what are the records 


must Ket 


Under the GCPR 
you must keep and preserve cer- 


tain record You don’t have to file anything in Wash- 
‘ton except in the case of pricing new commodities 
ich as we have just discussed. The records you must 
keep available at your place of business for examina- 
tion by the Director of Price Stabilization are those 
ecords sh ng the prices charged by you for goods 
lelivered or offered to deliver during the base period 
and sufficient records to establish the latest net cost 
irred by you prior to the end of the base period jj 
purcna the goods. THE TEXAS & Pacipic ' 
In addit 1 are past the March 22 date by which - A eas = 








me you were required to have prepared and kept on 


file a statement showing the categories of goods you 
lelivered ffered for delivery during the base period 
Also by that date you were required to prepare and 
reserve a ceiling price list showing the articles in 
each category listing model numbers, type, style and 
ind, offer iring the base period and a statement of 
the ceiling price of each item. If you have a price 
t or catal 1 can attach it and have your ceiling 
ices refe If you desire as a retailer, instead 
f makin ich a ceiling price list you are given an 
ilternative, if you find it easier, of recording on your 
rchase i? es, covering the goods including every 
del, type tyle and kind offered during the base 
period, the it which you sold or offered the item 
ng the period 

You must prepare and preserve a statement of 
cust price differentials, for terms and con- 
nd classes of purchasers which you 

d in eff g the base period 


You must keep available 
for examination by the 


Price Dirt r a period of two years records of the 
nd you arily keep showing the prices which 
charge { he goods you sell The profits are there for oe 
| taking—and YOU can take 
! 1ddit must “0 “0 , rPeePrTne rervor ¥ . 
In addi 1 must prepare and preserve records PRINTED-TO-ORDER chem! ENNIS offers a com- 
the basis on which you have deter- Salesbooks plete line . . . competitively 
ned the price for any goods not delivered or Restaurant Checks priced and attractively dis- 
fered n the base period You are also re- Tags of AS Kinds ease . 7 > Ew a 
: a4 : : - 7 oil aiaiiiis . — — 2 you could make: svery ay 
ed 3 ul pane hase invoices and to rec ord STOCK that you delay is money that 
hem jy ial ceiling price and the section of Siete you DON’T make—so write 
he GCPR er which you have determined your Restevrent Chocks TODAY for catalog show- 
nf I ing all styles, prices and 
tee ; Togs discounts! 
ly gave a purchaser a sales slip or Legal Ruled Pods 
mtinue to do so and must give upon Steno Notebooks 
irchast equest, regardless of your previous sys- Adding Machine Rolls 
wing each item purchased and the Wie Freee 
pice ne index Cards 











iness you are bound by the ceiling 


ora hed (Ennis) tac & SALESBOOK CO. 





The Office f Price Administration holds as viola- Factories at Ennis, Texas * Chatham, Va. 
1 iking use of commissions, services BRANCH WAREHOUSES: 531 South Peters Street, New Crivens, 
nort: arr ye > “e Lovisione; 105 Seventh St., $.W., Birmingham, Alaboma; 7 

portation arrangements, premiums Clinten Orive, Weusten 10, Tones; 1750 Virgina Ave., Albuquer 

reements and trade understandings que, New Mexico; 307 West Eighth St., Los Angeles 14, California 
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MYRTLE DESK COMPANY 
HIGH POINT, NORTH CAROLINA 











A selection from the Myrtle Expediter Series 
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that result in indirectly obtaining a higher price than 
is permitted by the regulations. 

Returning for a moment to your net invoice cost. 
By this is meant your invoice cost less any discount 
you took or could have taken. It does not include 
separately stated charges such as freight and taxes. 


Only last week a ruling 

was handed down in regard 
to the increase in freight rates recently authorized by 
the ICC. Can these increases be passed on to the pur- 
chaser? The seller must absorb increases on inbound 
transportation costs in obtaining delivery from his 
supplier. If the seller during the base period quoted 
delivered prices he must absorb the increase. He must 
also absorb it where he quoted flat delivery prices and 
not the actual transportation costs. But where the 
seller sold F.O.B., adding on only the actual delivery 
costs, the increase can be passed on to the buyer. If 
you sold only at delivered prices in the base period, and 
you now want to shift to F.O.B. prices, you must re- 
duce your ceiling prices, as established for sales on a 
delivered basis in the base period, by the amount of 
each purchaser’s actual freight cost. 

Before issuing a ceiling price regulation the Price 
Administrator is supposed to make such studies and 
investigation as he deems necessary and proper and 
so far as practicable to consult with persons or organ- 
ization substantially affected by the proposed regu- 
lation. He may, if he wants to, hold a hearing, publish 
the time and place of it in the Federal Register and 
give such other notice as he deems appropriate. 

This means we must keep a close eye on the Federal 
Register which is issued daily by the government and 
contains all of the rules, regulations, orders, notices, 
and so forth, issued each day by all of the Government 
agencies and bureaus. You can imagine what a 
voluminous daily this is, and it is printed in fine print 
to boot. 

The price hearing is supposed to be conducted so 
as to give those most seriously affected by the pro- 
posed regulation the fullest opportunity to present 
evidence by those whom the Administrator deems best 
qualified to provide information. This information may 
include economic data and data relating to the pecu- 
liar problems of the industry. 

There are three ways of obtaining some relief from 
an erroneous regulation: (1) by an application for an 
adjustment; (2) by a petition for an amendment, or; 
(3) by a protest. Here is where your association can 
be of great help to you. 


An application for an adjustment 
may be filed by 
any person or persons subject to a ceiling price regula- 
tion under the provisions for adjustments provided in 
the regulation. The application is a legal document 
containing certain necessary required allegations and 
must set forth the facts which the applicant relies on 
to qualify him for an adjustment and a statement of 
just what specific adjustment he seeks. One or more 
dealers can join in the application. It is sent to the 
Administrator in Washington. After he receives it he 
can make such investigation of the facts involved, hold 
such conferences and request the filing of such supple- 
mentary information as he deems necessary in order 
for him to properly dispose of the application. Within 
a reasonable time he must either grant or deny the 
application, in whole or in part, and notify the appli- 
cant in writing of his action 
Another avenue of relief is by means of a petition 
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can you find the hidden key? 


You ¢ e it on the full, “Velvet Touch” keyboard of this 


Monroe Ad e-Calculator. But it’s there...and it goes to work 


‘ee 


e instant you use a Monroe. It’s the key to greater eee, 


en 


rofits fh ister, easier, more economical figure production. _—— 


An e of these sturdy, portable Monroe L model calculators 
make k work of your most difficult figure problems. 


[hey’re easy to use, too. COSI 4 


Monroe meets every figuring need with a range of models 


he simplest hand-operated machine to the ultimate 





MONROE 
Adding Calculator 
Model LA 5-160 


in swift, fully automatic calculators. 


ew profit in any business, investigate the Monroe. 


M O N RO E MACHINES FOR BUSINESS 


E CALCULATING MACHINE COMPANY — GENERAL OFFICES: ORANGE, N. J., U. S. A. 
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not just curl-resistant — the i: 

back carbon paper, is clearly different, and vag 
vastly superior —in performance and looks. — . mate 

@ Flagship’s metallic back? repor 

That individuality is what has been at the root of Flagship’s means extra wear, Wi 

. : : easier handling 

astounding success. Even the newest stenographer in the office argur 

. . . . . . its re 
immediately sets it 2 peg above all the others. And its clear superiority The / 
; — ' @ Flagship makes sharp, | ‘est i 
is what has opened the eyes of stationers to this line that sells itself, reque 
: permanent copies hie te 

stays sold, steadily increases carbon paper volume. Dealerships his g 
the e 

'sc ‘lete, profitable line of cz apers ; ‘I take 

for Allied’s complete, profitable line of carbon papers and ribbons, @ Flagship allows aken 

, : P : If t 
including metallic-back Flagship, are still open in certain smudgeless erasures peal 
7 ‘ you |] 
localities. Write today to Dept. A. appea 
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CARBON AND RIBBON MANUFACTURING CORPORATIO cog 
General Offices and Factory: (65 Duane Street, New York 13 on yo 
Western Office & Warehouse: (629 So. B’way, Los Angeles [§ take ; 
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which can be filed at any time by 
ciation affected by a provision of 





any person 


a ceiling price rulation. A petition for an amend- 
ment must propose an amendment of general applica- 
. bility. In other words, it must apply to all dealers 
everywhere This petition also goes to the Adminis- 
trator in Was! ton. Five copies of the petition and 
all accompanyi iocuments and briefs must be filed. 
Each copy must be printed or typewritten and must 
! contain certain technical requisites which we need not 
go il here Administrator’s procedure after re- 
eivil the petition is very similar to that taken in 


* onnection t petition for an adjustment. 
4 protest is the third way 
in which relief may be 


btained \ est may be made on a denial of a 
petition for a mendment. A protest is the means 
vided for making a formal objection to a price order 
r regulatio1 You have to have your protest denied 
before you n k the U. S. Emergency Court of Ap- 
s to pa e validity of a regulation unless the 
inistra you permission to take the matter 
irectly to the Emergency Court of Appeals. You can 
a prote inst a price regulation within six 
ths fron effective date, or six months from the 
ew gi for a protest arise after the regula- 
has gone effect 

ix copies of petitions, documents 
brief j the Administrator similar to those 
ecessary equest for an amendment. If the 
naterial sul ed does not conform to the technical 
equirement part as does not conform may be 
Administrator. The petition has 
state that nade in good faith and which facts 
ire given O01 nal knowledge and which are on 
nformatio1 belief. You can demand a hearing 
re the Price Administrator’s board of review or 
ne of its m«é ers if you can give good reasons why 
testim uld be taken. This board of review 

mi OPS employees 
If you ask 1 e heard before the board, the hear- 
re held Washington. If you agree to be heard 
f the board, arrangements can 
e made t ’ he hearing elsewhere. Notice will 
ent by the rd before the hearing setting forth 
l¢ lence on these issues is presented to 
ird ( earing where oral argument may 
heal \ eraphi c report of the hearing is 
Tel Y btain a copy of this stenographic 


re ne er oO 


ck 


Within a reasonable time 
after hearing the oral 
iment o1 est, the board of review submits 
ecomme ns in writing to the Administrator 
he Admini an then accept or reject the pro- 
in whol part or he may ask the board to 
lest addi facts. If he denies the protest, 
and down a written opinion giving 
in ejecting the protest, setting forth 
yr other facts of which he has 
fficia tice to arrive at his decision 
the p ejected, you have the right to ap- 
the 1 Emergency Court of Appeals, and if 
e t ider certain circumstances, your 
pea ed to the U. S. Supreme Court. 
As the sa es, you can really make a federal 
Om case out gulation that is promulgated 
the ration works an undo hardship 
Association should certainly 
necessary to attempt to have 
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ARTHUR G. KENWORTHY 
President 





CHAS. R. STOREY 
Secretary-Treasurer 


THE EXCLUSIVE H-H-M FRANCHISE 


“One of the finest things about 
your franchise is the excellent co- 
operation we get from the factory 
and your field representatives,” 
writes Mr. Chas. R. Storey of the 
Storey-Kenworthy Co., the oldest 
stationery and office equipment 
store in Des Moines, lowa. “Your 
products are sales-engineered and 
finished to sell. There is a size and 
type for practically all require- 
ments. Trouble-free performance 
pleases customers and saves us 
sales-service expense. These product 
advantages, plus your ready techni- 
cal and sales assistance, keep us 
enthusiastic about your profitable, 
exclusive franchise.” 
Correspondence is invited from 
dealers interested in the H-H-M 
exclusive franchise as a companion 
in successful office equipment mer- 
chandising. 


Herring-Hall-Marvin Sale Co. 


om, HAMILTON, OHIO 





ann v6 Mall Omo Nm Q! Craftsmen in . Sofes ® Insulated Record Files © Money 

Chests @ Vault Doors © Rotary Record Files © Steel 
@ ~~ Storage Files © Bonk Voult Equipment © Drive-in 
ca Windows © Depositories © Under-Counter Work © 


4 san™ Stainless Steel Hospital and Building Products 
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[COT 


grace MAR 


waste Basket® 
SELL themselves 





It is readily understandable when you know 
the many wonderful qualities of Vul-Cots ... 


e Last longer—practically indestructible 
e Stand hardest wear, rims do not break 


e New bonded seam construction improves 
looks and strength 


e Colors do not chip off—they are part of the 
fibre itself 

e Unlike waste baskets made of wood, will not 
splinter, aren't heavy 

e Unlike waste baskets made of metal, will not 
dent, rust or corrode 


e Are lightweight, easy to handle and clean 
e Provide luxury at an economy price 
e Are guaranteed for five years. 


When you sell Vul-Cot waste baskets—repeat 
orders keep coming your way! Write today for 
catalog price sheet— Dept. OA-6. 


The Round Taper — most popular The Square Taper—c distinctive 
of all Vul-Cots for general office style, popular with executives and 
and schoolroom use. Takes up small ideal for reception or board rooms. 
space, is neat and attractive. Two One size, no. 5 


sizes, nos. 2 and 3. 


The Round Straight — specially Colors —All sizes made in standard 
designed for washrooms, basements, colors—maroon-brown and olive- 
ticker rooms, lobbies, shipping and green xray also obtainable to 
mailing rooms. Two sizes, nos. 9 match gray furniture at slight addi- 


and 10. tional cost 





For Sale By Stationers Everywhere 


Pies o 


VULCANIZED FIBRE CO. 
Wilmington + Delaware 





4 Fa: 
3 i. 
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the burdensome regulation adjusted or changed. We 
understand that within the next few weeks a new 
regulation will be handed down under which the office 
furniture industry will be required to operate. How- 





ever, until that time you are to be guided by the gen-j 
eral ceiling price regulation. 

Fortunately, retailers in your industry do not handle 
as Many items numerically as do some other indus- 
tries. You have all probably heard the saying, “I felt 
sorry for the man without any feet until I met the 
man without any legs.” In the town where I live there 
is a large hardware dealer who is a manufacturer, 
wholesaler and retailer. For several years now, he 
has been widely advertising his slogan—““The House of 
100,000 items.” You can imagine what a time he is 
having living up to all of the OPS regulations he has 
to operate under;—so, no matter how much trouble 
you are being put to in compiling your records and 
ceiling prices, it may be of some small consolation to 
know that there are others who probably have worse 
difficulties than you in complying with the regulations, 





Shortage of Skilled Help Leads to 
Simplification in Office Machines 


The possibility that many of the most highly devek 
oped machines and techniques of modern business 
may become unproductive in the near future is 4 
problem facing today’s business and industry leaders, 
The continuing shortage of qualified operators in pro- 
portion to the continuing technical development of 
business machines has persuaded many manufacturers 
that they must consider simplifying business machineg 
to permit their fullest utilization by less. qualified 
personnel. 

This recent trend was outlined on April 4 by James 
G. Romero, division manager of the Underwood Cors# 
poration, before a large gathering of New York execus 
tives and business men at the regular luncheon meet# 
ing of the Office Executives Association of New York 
held at the Masonic Hall. 

“Mobilization demands are increasing the productioll 
and necessity for more and more complicated office 
machines to supplant the lack of manpower, declared 
Mr. Romero. “The present national emergency simply 
does not allow business and industry the needed skille@ 
personnel nor the time to train less skilled operato 
to handle today’s intricate machines. Therefore t 
machines may have to be simplified to allow operatio 
by semi-skilled workers,” said Mr. Romero. 

The group of business and industrial leaders we 
told also of efforts now being made to simplify t 
preparation of records by remote control and aut 
matic business machines. Donald Hamilton Jr., on 
of Thomas A. Edison Company top executives, outlin 
steps now under way to produce simpler and moré 
accurate data that may be recorded and processed by 
tewer and less skilled workers 

It was pointed out that office machine manufacturemt 
are continually striving to simplify machine operatiom] 
Of course, they have been forced into this by t 
ever-growing complexity of the business operatiol 
in these abnormal times. 

The speakers asserted that failure to invest in new 
office machines is costing some companies many times 
that amount in unnecessary clerical expense. Some 
times the very variety of new office tools makes i 
difficult to decide on the best machine for the need 
of the office. In this respect the recommendations aft 
to look for the following in all machines: 


1. Sound functional design. 
2. Dull finish to reduce eye fatigue 
3. Accessibility of controls. 
4. Can an operator be trained quickly? 
A strong plea was made for electric typewriters ay 
a means for cutting administrative expense overhead 
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FULL ROWS OF BALLS 
UNINTERRUPTED RACEWAYS 


OFFICE CHAIR CASTERS, GLIDES AND FURNITURE CUPS 


Round and Square Desk Cups in Rockite (hard) or Ruberex (soft) This modern de- 
composition. Rockite is recommended for use on carpets and sign Caster is rec- 
Ruberex for use on bare floors or linoleum Non-fading brown. N 124A ommended for pos- 

~ Se oe ture chairs. Hood 


metal socket 
ae of high nickel 
Pg eta 8 finish protects 
round metal shoes 
tubing. Sa 
No. RC4-158 No. $C7-112 


No. CNS-116 : 
< FAULTLESS CASTER CORPORATION 44 
Dept. OA-6, EVANSVILLE 7, INDIANA 
rs @ Bronches: Atlanta, Boston, Chicago, Dallas, Detroit, Grand Rapids, High Point, Los Angeles, New York, St. Levis. 
1ead Canada: Stratford, Ont. In other cities consult telephone directory. 
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for PLANS » PRINTS - MAPS 


Of major importance to the Defense Order Models 546 and 446 are built extra wide 


brie 


MEILINK 


contractor is a myriad of plans, blueprints 
and maps. To lose them through fire, theft 
or explosion would be disastrous. You can 
help eliminate this risk! Demonstrate NOW 
... the extra protection of Meilink “A” label 
and “B” label plan-file safes. 


and extra deep to accommodate large size 
plan and map drawers. Plans and prints file 
flat—stay clean, are readily accessible . 

and are fully protected from fire, theft and 
explosion. Interiors can be equipped to suit 


individual needs. 


Birt 
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HERCULES 


ALL MEILINK 2-HOUR SAFES 
CARRY THESE LABELS ' 


yeaa 


Don’t miss this opportunity! 
Sell Meilink — models 546 
“A” label and 446 “B” label 
safes—with D. O. orders 
preference is assured. 





THE MEILINK STEEL SAFE COMPANY 


pactoay Tetedo Oro é 
Underwriters Fi Stalerics Jac { 


crass c1ats 1.20 
rome No sveciaer 
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MEILINK 


UNDERWRITERS’ LABEL certifies fire-resistance to 
1850° F for two hours. 


T-20 BURGLAR LABEL assures 20% reduction in 
burglary insurance rates. 





SINCE 1899 


STEEL SAFE CO. 
Toledo 6, Ohio 














ff MANUFACTURER'S NATIONAL Ass 
‘ wousT@y PaoouUCc’ 


S 
O FIRE RESISTIVE SAFE 
SOEs J2HREXP Mwwinime 30. 10 35] 


SAFE MANUFACTURERS’ NATIONAL ASSOCIATION 
LABEL is the buyers assurance that all claims 
for these safes have been verified. 
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District No. 4 Leads Off 


“ontinued from page 32 

yur own industry. He reminded his audience that the 
ussociation consisted of dealers, wholesalers and manu- 
facturers united for progress. He urged efforts to get 
ll dealers into the co-operative program. Referring 
to prices, he that if dealers will keep separate 


records of stationery and furniture departments they 
will realize the peril of long discounts on low margin 
merchandise. Business volume he found to be about 
one third greater than a year ago, cautioning that 


sometime we may have a drop in the economy and 
that now is the time to prepare for it. President 
Zac was most enthusiastic about the work of Associa- 
tion headquarters, saying he favors several assistants 
for the general manager. The average cost of doing 


industry, he stated, was about 33% 
Our goal should be to reduce it to 30° that being 
a problem for management. Closing with his basic 
broad training, he repeated his plea for a 
course for management leading to improved sales 

ganizatio1 a pattern for determining costs of 
operation which should lead to an improved price list. 

Mr. Mille: pic was “Metal Business Equipment in 
1951 Twenty-three per cent of the steel ingot ca- 
pacity, he sai vas earmarked for defense. The sheet 

el percentage was greater. The shortage, he thought, 
might ithout relief until late in 1952. He 
made the interesting statement that clerical workers 
had increased ratio to production workers three to 
one. Attract and well planned offices, he remarked, 


pusiness in 


idea of 


continus 


reflect the attitude of management and, among other 
idvantages, they attract better personnel. Improve- 
ments from tallation of modern seating, files and 


t 
other equipment lead to greater office productivity. 
He mentioned many Fourth District dealers who are 
erowing and ex] « ing in line with general commer- 
‘ial development ‘he future, he said, belongs to those 
who prepare 
The subje 
briefly by Jam«e 
Birmingham, Ala 


Where Do We Stand?” was covered 
Head of James A. Head & Company, 
a speaker of no mean ability. He 





1. John Kolb 
& Equipment Co 
son, Moore Push Pin Co.; Jim Cooper, manufacturers’ representative. 


C. Howard Hunt Pen Co.; Allan Murray, Victor Safe 
Harry Fellowes, Bankers Box Co.; F. W. Sam- 


2. A Bit of Bowen: Matt C. Bowen, Jane Marguerite Bowen, Eddie 
Bowen, Mrs. Matt C. Bowen, all of Bowen Supply Co., Plant City, 
Fla.; Mr. and Mrs. Herbert |. Bowen, Bowen Office Equipment Co., 
Sanford, N. C.; Alvin R. Bowen and Julian C. Bowen, both of 
Kinston Office Supply Co., Kinston, N. C 
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Him and his Floating Comfort ! 


When Tiffin bought his Barcalo Executive 
Reclining Chair, he believed everything the 
salesman told him about Floating Comfort. So, 
when Tiffin relaxes, you can’t pry him off the 
ceiling with pipe wrench. It's a strange 
sight, but the results are terrific. Just look at 
that sales chart under Tiffin's feet ! 


F you don’t think executives take naps in their offices, 

listen to this: sales of Barcalo Executive Reclining Chairs 
hit a high in "SO, and they'll go even higher this year 
The reason for all this business? Publicity about heart 
conditions, and the pressure put on businessmen by their 
wives and doctors to take it easier and live longer. Get 
swing, tap the market feature Barcalo 
They sell themselves. All you do is ask 
Let him find out about exclusive 


into the 
Reclining Chairs. 
the customer to sit down. 
Floating Comfort, that gives deeper relaxation than a bed. 
Let him see how the chair adjusts instantly to any position 
his body desires, from sitting to full reclining . taking 
the strain off the heart, making circulation easier. Keep him 
talking, though, or he'll fall asleep, right on the sales floor! 


Here's a strong sales point about Barcalo Reclining Chairs: 
they look like chairs, not nightmares. They look fine in 
offices, living-rooms, dens anywhere. Write us about 
a rich market for you to exploit 


them. There's 


wherever you are! 


od 
THE ONLY RECLINING \\>< 4%) Ax 


CHAIR MADE WITH \~w as, SS Sa 
PATENTED \ y | 4 ™ 
FLOATING COMFORT” =}-— Tite. ——{ —-| 
READ REST RELAX 


Executive Chair Division 


BARCALO MANUFACTURING CO. 


166 Chandler St., Buffalo 7, New York 
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ANS 


POSTAL SCALES 


e line of office mailing 
market today- 


s 2 Ibs. to 50 Ibs. 





the most complet 
scales on the 


Four models — Capacitie 


Model 1546 « 


A handy desk scale, case 
made of durable, heavy 
Lustron plastic. Capacity 
2 Ibs. by 1 ounce. Com- 
putes postage for air and 
first class mail, and for 
merchandise up to 2 Ibs. 
Large dial. Platform 2” x 3’. 
Dimensions overall! 51/2" x 
244" x 612". Packed one 
to a carton. Shipping 
weight, 11% Ibs. 








Model 1509 


The postal scale for 
average office use. Ca- 
pacity 5 lbs. by 4 
ounce. Computes 
postage for airmail, 
first class and mer- 
chandise up to 4 Ibs. 
Dial 62", glass covered. 
Platform 51/2" square. 
Dimensions overall 61/2" x 
62" x 92". Packed one 
to a carton. Shipping 
weight, 5 Ibs. 


Model 1530 Sle isa 


Parcel Post Scale. Capac- 
ity 25 Ibs. by 1 ounce. 
Computes postage for 
merchandise up to 25 Ibs. 
for all postal zones. 
Dial 612", glass covered. 
Platform 51/2" square. 
Dimensions overall 6'/2"’ 
x 62" x 9V2". Packed 
one to a carton. Shipping 
weight, 5 Ibs. 


Model 1515 


Parcel Post Scale. 
Capacity 50 Ibs. by 
2 ounces. Computes 
postage for merchan- 
dise up to 50 Ibs. 
for all postal zones. 
Dial 8’, glass covered. 
Platform 7" square. 
Dimensions overall! 


8” x 7" x 10”. ; 
Packed one to a carton Model 
Shipping weight, 81/2 Ibs 1515 


Order from your supply house 


HANSON SCALE COMPANY 


525 North Ada Street, Chicago 22, Iinois 
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: 
: 
said he owed much to the systems concern thal 
trained him in selling. He asked where we got the 
ideas to sell to top management, reminding that t 
dealers were in competition with concerns that d 
talk to the top level. Large direct sellers pick seleg 
men in college, he said, and stationers can do as we 
He wondered how stationers stood with the publig 
In some lines he observed dealers advertised coy 
operatively. He was concerned about our standing 
with the public and with the manufacturers, ques 
tioning whether the stationers’ merchandising hag 
kept pace with the rapid growth of the country eco# 
nomically and industrially. Inadequate was his term 
for stationers’ training and sales in counter and othe 
metal equipment, visible systems, record keeping fileg 
executive office installations and office machines. Ther 
is nothing, he said, a branch office can do that @ 
stationer cannot do better. Mr. Head recommendeg 
that upon return to their homes stationers in the 
various cities organize co-operative advertising, tha 
they arrange for a program to attract and train young 
college men, and that NSOEA prepares a standar@ 
accounting plan to keep dealers better to know theif 
costs. 

A dynamo in the troupe is William H. “Bill” Gove 
His topic was “Serve and Sell’. Serve and sell involvé 
the ability to tell a good story of whatever you are 
selling and the courage to persuade, he declared ig 
speaking on the three S’s—Serve, Show, Suggest 
Service means passing on ideas to your customers that 
help them to make more money. Never before, he said 
were sO many requests for ideas to help run bettef 
business. Service also means knowing the work prob- 
lems of business and how to use the sources of infor- 
mation to solve them. Sources included were manu 
facturers’ literature, trade journals, trade meetings 
and idea sessions. There is no shortage of ideas, he 
added. To “show,” he recommended the liberal use 
of testimonials from users to demonstrate how the 
customer benefits. Instead of “what do you think of 






TOP: Mrs. Charles Hucke, standing, presenting birthday gift to Harry| 
Fellowes. Seated: Mrs. Allan Murray; Mr. Fellowes; Zac Smith; Paul 
Burbank. BOTTOM: The contents: Mr. Fellowes wearing his bonnet, 
using a nursing bottle and a three-cornered garment spread on his 
lap while Mrs. Houcke holds sox to harmonize, all from the birthday 
box. In foreground: Mrs. John Kolb with back to camera and Mrs. 
Allan Murray. 
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Commercial Office Equipment 


INVINCIBLE METAL FURNITURE CO., Manitowoc, Wis. 
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Investigate WHY 


AMES SUPPLY COMPANY 
Sells More 


FUTURISTIC 5-Star Platens 


x kK KK 
Than All Others Combined 


THE WORLD’S NUMBER ONE PLATEN 


FIRST IN QUALITY 
FIRST IN DISTRIBUTION 
FIRST IN THE BINS OF DEALERS 


Manufactured & Distributed to Office Machine Dealers by the 


AMES SUPPLY COMPANY 


ATLANTA CHICAGO DALLAS LOS ANGELES NEW YORK CITY SAN FRANCISCO 
156 Alexander, N.W. 564 W. Randolph St. 1913!2 Commerce St. 777-779 E. Pico Blvd. 37 Murray St 583 Market St. 


EXPORT DISTRIBUTOR 


AMES INTERN re INC. 


564 West Randolph Street, Chicago 6, Illinois Cable Address—AMESINTER, Chicago 


Usit Our Booth Vo. 41 


At the Fixtional ffice Machine ye Cranial 


OUR REPRESENTATIVES WILL BE HAPPY 
TO ANSWER YOUR PLATEN QUESTIONS AND PROBLEMS 





| 








’ 
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ale, he recommended “I suggest,” 
ttained by other customers. 


F the if the second session, Governor 
Stuart introduced the Association’s secretary and gen- 
mana I Burbank, who said we were fast 
ypproachil! $300 billion economy and that the only 
tive pows ceep it going is selling. Each of us 
og it reat machine. The power to induce 
men to d he said, is a good motive—‘‘See 
that you! en have a motive that will work.” 
Product t1 dealers and dealers salesmen he 
nentioned y an idea three short years ago, but 
ready the NSOEA ninth manual was released re- 
( y. Het f various other activities of the Asso- 


taff, holding priorities, wages and 
al ibjects for later 


The “Value of Local Trade Associations” 
was the 
Meyers of Charles S. Meyers, Inc.., 
officer of the National Office 
Association and now regional gov 
Mr. \ has helped to organize a number 
al le quoted some dealers as saying “nty 
tit me no good” but he insisted one’s 
him good and that even two are 
association. Referring to his own 
he worked on it two or three years 
re he an organization meeting and the 
into being. Since then, it has met 
groups, he said, do not set prices 
h v¥v illegal. As one important activity 
ip} M Head’s recommendation for co- 
tive ing, showing, for example, a clip- 
M newspaper containing an impres- 
in which 16 members of his local 
iati ated. Exchange of credit infor- 
er suggestion. The friendship gen- 
ed itse iid, would justify the organization 
eyt followed by another office machine 
Wil V. Steiner, sales manager of the portable 
rite! of Underwood Corporation, whose 
rtable Typewriter Make Money for 
You Su] his opinion that stationers can 
reast re their portable volume, he cited for 
ple é elers who, with practicaliy the same 
r of sell three times as many as sta- 
ne! lil lepartment stores which do three 
( he tioner’s volume. The dealer, he said, 
machines to the market, use en- 
ope stuf inter and window displays, maintain 
ck of ‘hines and develop a rental service 
90 day f rentals become sales. For a good 
ales job | the dealer must have a wholehearted 
re t bles, carry adequate stock and have 

el lways 


Finale of the first day 
was a panel discussion, mem- 
| being Tom Pitts, Myrtle Desk Com- 
Lou Mann, Sturgis Posture Chair Company; 
n! ‘olumbia Steel Equipment Company, 
Chute, Bainbridge, Kimpton & Haupt, 
Mr. Pi 1 of shortages in various materials, 
ular] lware. Veneers, he said, were less 

Iul tl imber 

ted that his company had delivered 
than ever but cannot now exceed 


D issil teel situation, Mr 
for improvement 
of 1952 
Mr. Chute id that scarcity of wood and steel 
ery of smaller items, that restric- 
ng rapidly and that the maximum 
be ed by June or July. Business as a 
hould be good for a long time to 
ended that inventories be kept down 


Emhardt saw 
before the first 
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Model 6-6-0 
Full keyboord 

odds 9,999.99 

Totals 99,999.99 


Model 7-6-0 
10-key keyboord 
odds 9,999.99 
Totals 99,999.99 


YOUR CHOICE 
OF KEYBOARDS 


9-column total 
also available 


Add the VICTOR Champion 
Line Now, and... 


YOU ADD ... the same national advertised models 
featured in Saturday Evening Post, Pathfinder, 
Country Gentleman, and other leading magazines 
and newspapers throughout the United States. 


YOU ADD... a popular low-priced line of pre- 
cision-built adding machines now in use by thou- 
sands of stores, offices, professional men, and other 
businesses. 


YOU ADD... line of adding machines which 
offers your customers a choice of full key or 10 key 


keyboards. 


FOR MORE INFORMATION ON THIS 
AC PROFIT-MAKING OPPORTUNITY 

WRITE, WIRE OR CAL TODAY! 
VICTOR ADDING MACHINE CO. 
Chicago 18, Illinois 


World's largest exclusive manufacturers 
of adding machines. Now in our 33rd year. 





= — —_—_-_ = =——S-— SEF eee ee le lc ee ee a ee 
{ VICTOR ADDING MACHINE CO., Chicago 18, tl. Dept. O. A.. 6-51 | 
| am interested in the new Victor Champion line of adding machines 

I Please send details to: | 
| Nome: | 
] Address : | 
| City: State: 
Territory where | am now selling: 


ee a ee 


131 








Walden Rofenis Grane 


¢ Orr Z A 1taker “nt Any Language 


ype 


"GTEAD 








Easier to work with than many bosses — consistently more 


reliable than many boy friends. Weldon Roberts Erasers 
TRI-PLY and SUEDE are dependable, quality ‘‘steadies’’ 


of countless typists. 





Make bigger eraser 
profits by keeping up 
with best-selling eraser 
styles. Newest price list 
describes all, illustrates 
all. Write for it. NOW, 


Both numbers octagonal- 
shaped. In brush-top 
styles, too, for giving 
eraser crumbs a quick, 
clean brush-off. No. 3900 
TRI-PLY WHISK—No. 9000 
SUEDE WHISK, both with 
durable plastic holders, 
pebble grained to prevent 
finger slipping. 





WELDON ROBERTS RUBBER 


Newark 7, N. J. 
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to reasonable levels, adding that the busimess situa-! 
tion can change suddenly. Speaking of wholesalers in} 


general, he said that a definite advantage to the 
retailer is the substitution of one shipment for many 


Arthur Hubert of Atlanta, 


former governor of the 


district and chairman for the second day, introduced 
Allen Cammack of Cammack Office Supply, Burlington, 
N. C., winner of the NSOEA trophy for advertising in 
1950. Mr. Cammack said dealers should offer what 
people buy at different seasons and schedule timely 
advertising to coincide. While living in a war econ- 


omy, he said we should prepare for peace which 
could come quickly. The dealer who milks his business 
and expects it to be as strong as ever is mistaken 
it always is necessary to tell your story to keep your 
store name constantly before the public. If you men- 
tion brand names be sure you have suitable quantity 
in stock. For good will advertising he told of a 
two-inch advertisement on “pay your doctor week,” 
also advertising gestures for police and fire depart- 
ment. Once he advertised a shawl left in the store 
hy a customer. The lady called in response to the 
advertising, recovered the lost article and was grateful 
He maintained that advertising often is too formal 
Markets are people. “Make the advertising human,” 
he advised, as the purpose is to make more friends 


The topic assigned 

to Paul Bumbarger, Jr., of Bum- 

barger’s, Hickory, N. C., was “Doing Business with 
Manufacturers Under War Conditions.” Today, he said 
the manufacturer was scared of the dealer, the dealer 
scared of the manufacturer and both scared of what 
may happen in the form of a new Government order 
that will upset plans that have been worked out 
weeks, months or even years ahead. Prices are up 
10 to 15% over a year ago, he said, inventories are 
large and dealers have encouraged customers to buy 
more supplies than usual. New office buildings he cited 
as a great source of business, but that particular source 
is declining. Referring to the statement of an econ- 
omist that the living standard can and should increase 
one-third by 1955, he said that means selling more 
merchandise, this merchandise to be sold as investment 
and not as expense. The many concerns still using 
box files for correspondence and those still using 
roll top desks he considered good sales possibilities 
The manufacturers should insist that their dealer sit 
down and listen to his full sales message and insist 
on time to talk to the dealer’s salesmen. It is up to 
the manufacturer to take the initiative, to train his 
salesmen to show what he has to sell and how to sell it 
The fifth member of the NSOEA traveling quintet 
to appear on the program was Harry Fellowes, whose 
topic was Stationers Can Work Together.” Somewhere 
out of the depth, he said, some one is saying co- 
operate or perish. It looks like the time of the lone 
wolf operator is gone forever. While still competitors, 
he stated that we must co-operate for the common 
good and declared that the growth of NSOEA shows 
that stationers can work together. The product train- 
ing course prepared by Homer Smith under the direc- 


tion of Mr. Burbank he referred to as the unselfish | 


co-operation of many manufacturers. He said we must 
co-operate with the customer in today’s market—the 
customer being the greatest person in the world—and 
must co-operate with our employees. Are we hiring 
the best to represent us, are they fully trained, are 
they happy?, he asked. Only co-operation would meet 
the ever present threat of strike or Government regu- 
lation. It pays in sales and profits 

Matt C. Bowen, of Bowen Supply Company, Plant 
City, Fla., spoke on “Our Industry Today.” He re- 
marked that few speakers mentioned the fundamental 
purpose of the office equipment industry which had 
ts rootage long ago in the early Egyptians. We sell 
beautiful desks and chairs but should remember that 
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$5.00, RETAIL 


This is your opportunity to complete your present line 


with an expensive looking desk set at a moderate price. 


Detachable metal engraving plate Brass finish metal pen holder 
Includes the Gsterbrook pen (type W), retails at $1.75 


GENUINE ONYX BASE ONLY $3.25, RETAIL PRICE. 
Model 59-PE Exclusive Manufacturers 
The Doringer Company 
221 ARCH STREET PHILADELPHIA 6, PA. 


Write for NEW Catalog Featuring Complete Line 
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he prima se is the preservation of records 
All of us h ell, he said 





A sale worth making 
is worth mak ight and that depends on the extra 
ght put t he planning 


The final speaker on the second day 
was J. Frank 
Rushton of Rushton Company, Jacksonville, Fla., 
who said of college students disclosed that 
ernment jobs, 2% wanted selling 
America great, he said it was not 
ountries had greater natural re- 
irce j ot farms, other countries excelling 
eld; it was not mass production, 
His answer was salesmanship 
Sales-minds en had the belief they could persuade 
the America eople to want more than they had. He 
1929 we have had osmosis in the 
every office supply house putting 
alesmen, but peddlers. The salesman 
m liagnosis and the prognosis correct 
He said sel the easiest business to get into if 
want ij alesman is his own boss if successful, 
ets his ov and income, is bound by no social 
roup, met ll classes, has greater security. We 
hould create esmen again. “We are great because 

vere the speaker insisted 


Inventwl\ f lu 


emarked 1 nee 


Governor Stuart took the chair 
for the third day 
Gaines Campbell of Commercial Sta- 
ne! Company, Chattanooga, Tenn., who 
poke on tl The Stationer as a Business Man.’ 
He spoke first the necessity of accurate stock con- 
t Refe ») the practice of pyramiding orders, 
sked v rd is kept of purchases, how much 
is in st : nuch on order? He reminded that 
every Ol ed is a liability, that every dealer 
yuld kr he is buying, how much he is buying, 
1 wi buying. Stock control enables the 
lealer smaller but well balanced inventory 
tri duplicate numbers in competitive 
ne He hat if purchases are concentrated 
leale! isiness is worth more to the manufac- 
benefits in time of short supply 
Cam} ecommended a one-price policy to 
e resp i confidence. The buyer today, he 
onscious but wants quality and a 
of supply. He observed that some 
ne! to sell discounts and advocated that 
e policy it should be a net policy 
he deal force, he said, presents a problem 
eeing M Rushton’s remark on the same point 
é e said the good salesman is dictator 
f his o1 He quoted from the article on “Do 
Schools { Training Pay Off?” by D. C. Hegarty 
i] APPLIANCES, Stating that often the 
ifactu lesman does not have enough infor- 
na wn line. He said, give us salesmen 
real informative facts about their 

new sales ideas 

The novi ect, “The Traveling Man’s Viewpoint,” 


el an Lie! 





Company it together the views of a number of 
inufactu lesmen. First, was the request that 
yers be f the salesman’s time, avoid keep- 


no bearing on the business in hand 
o come back in the afternoon or 

he delay is essential. The suggestion 
ma me could be saved for both dealer 
sale more attention were paid to the 
ilesme! e cards. Another suggestion was that 
deal re confidence in the traveler, take 
ble th him first and then, if necessary, 

turer 

Nex e of the most interesting features 
subject “Our Association in a 
Defense E by Mr. Burbank, with an assist now 
Elofson of Art Metal Construction 
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DENNISON OFFERS 
A COMPLETE LINE OF 


PHOTO MOUNTING ACCESSORIES 


NOW 





Photo Mounting Corners 
Popular Pocket-Style 


— Eleven popular colors. 
— Dennison quality gumming. 
— Nationally advertised. 
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Photo Title Labels 


— Smooth, white paper. 
— Embossed edges. 
— Styled to match Dennison Photo Corners. 








Title Tab Photo Hinges 


— For overlap photo mounting. 
— Reinforced cloth hinge. 
— Smooth white label area. 








Double Gummed Photo Wafers 
For All Mounting Jobs 


— Strong, white paper squares. 
— Heavy gumming on both sides, 
— Invisible when mounted. 


i All illustrations actual size 
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With the 
complete Dennison line 
you get: 





— Compact 
counter display 
assortments. 

— Eye-catching 
envelopes. 

— Dennison quality gumming. 
— Related selling. 

— The sales impact of nation- 
ally advertised, customer 
accepted merchandise, 








BONUS! 


ou order 16 dozen enve- 
De. or more in any com- 
bination, you can receive : 
FREE this rugged, all-meta 
display rack — holds 8 dozen 


envelopes. 


Order a supply today. 






































The reputation for quality associated with the 
Sphinx line has been established through 
twenty-seven years of service to the stationer. 
Consistently, when quality papers are de- 
manded, the stationer's number one choice 
bears a Sphinx label. 


Sphinx papers, in all letter and legal sizes and 
rulings, in rag content bonds, sulphite bonds, 


onion skins and manifolds, are your assurance 


of quality . . . and 


¢ MORE PROFIT 
¢ EASIER SELLING 
e EASIER HANDLING 
e MORE REPEAT BUSINESS 


Stock for school now! A complete line of tablets 
and packets to choose from. 


SAXON P PRODUCTS Inc. 
a Apohinn FINE PAPERS 


240 WEST 18th STREET, NEW YORK 11, N.Y. 








Company, Jamestown, N. Y. Considerable time was 
spent discussing operations under Government ratings 
with particular stress on metal furniture. Price regu- 
lations also developed intense interest, both ratings 
and prices bringing numerous questions, for all of 
which Mr. Burbank had the answer. He reminded his 
audience of the exemption of the stationery trade 
from the wage and hours act, except for stationers 
with printing plants, and told of efforts being made 
to have the stationery departments of those dealers 
exempted as well. He told of a recent experience at 
a hearing in Washington at which he was on the stand 
eight and one-half hours. Assisting in the hearing 
were Arthur King of Ward’s in Boston, Charles Lukens 
of Yeo & Lukens, Baltimore, Md., President Zac Smith 
and W. W. Garner of W. E. Jackson The Printer, 
Grenada, Miss. Mr. Burbank was obliged to return 
to Washington for an appearance April 9, the time 
set by the Government committee 

Following the election of Mr. Buice, the convention 
voted unanimously in favor of a project of the gov- 
ernor, an office of lieutenant governor for each state 
in the district. Selection was turned over to the nomi- 
nating committee. A post card vote of dealers in the 
district was to be taken before deciding on the 1952 
convention site. At the close Mr. Stuart remarked that 
in 1945 Harry Buice attended their first regional at 
the same hotel, the Whitehall in Palm Beach, and 
that at the same meeting Zac Smith was nominated 
for governor 

Entertainment was generous, most of it supplied 
by the Southern Travelers Club. In the evening of 
the fourth, which preceded the convention proper, the 
visitors participated in a steak dinner followed by 
informal entertainment. The next evening a buffet 
dinner at the Sun and Surf Club was followed by a 
Mardi Gras party at which costumes ranged from sub- 
lime to ridiculous. Prizes were given for best cos- 
tumes, Jess Haralson winning first for the men and 
W. V. Simon second. First and second prizes for the 
ladies went to Mrs. Charles Hucke and Mrs. Clarke 
Evans, respectively. Other entertainment included golf, 
fishing, sunbathing and signtseeing. Included in spe- 
cial entertainment for the ladies were a tour of the 
famous Blossom estate and a boat ride up the Loxa- 
hatchee River. Final entertainment was the annual 
banquet 





New officers of Southern Travelers Club: Charles H. Hucke, secretary- 
treasurer; A. C. Lampkin, second vice-president; Glen Moak, first 
vice-president; William J. Schroeder, president. Archibald Ryan, third 
vice-president, left Palm Beach before the picture was taken. 


Southern Travelers Elect Officers 


The Southern Travelers Club held its annual meeting 
April 6 at the Whitehall Hotel, Palm Beach. Various 
matters of interest to the welfare of the club were dis- 
cussed. At the close of the session, William J. Schroeder 
of Bainbridge, Kimpton & Haupt was elected presi- 
dent; Glen D. Moak of The Carter’s Ink Company, 
first vice-president; A. C. Lampkin, manufacturers’ 
representative, second vice-president; Archibald Ryan, 
manufacturers’ representative, third vice-president, 
and Charles H. Hucke, also a manufacturers’ repre- 
sentative, secretary-treasurer. Mr. Hucke has served 
in his present capacity for a long time, giving an 
unusual degree of service to the club and, incidentally, 
to the dealers in the area. 
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C Oo L E STEEL EQUIPMENT COMPANY 
285 MADISON AVENUE, NEW YORK 17, N. Y. 
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STEEL EQUIPMENT COMPANY 
285 MADISON AVENUE, NEW YORK 17, N. Y. 
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NSOEA District No. 5 Invades Toledo 


(Continued from page 35 
ments of convention committees was Zac Smith, who 
gave his regular address, “Ideas for Management.” This 
address and those of the other NSOEA troupers are 
reported in some detail in the story of the Palm Beach 
meeting 

Another Smith (first name, Homer) was the next 
man to address the assembly. He discussed the NSOEA 
product training courses under the title, “Why Train 
‘Em?” He introduced his theme dramatically by show- 
ers Of pennies in various parts of the room and then 
pointed out that in all stores there are leaks that cost 
money because of poor selling techniques. Assuring his 
listeners that selling is still important and that it will 
become increasingly so, Mr. Smith pointed to the value 
of training programs for sales staffs. Proper training 
brings many advantages, including reduced employee 


turn-over, increased sale of products on hand when 
others are short, and maintenance of customer good- 


will. Mr. Smith concluded his remarks by giving de- 
tailed information on the NSOEA product training 
manuals, nine of which have already been issued. 
The last address of the afternoon was given by 
Trouper Harry Fellowes, who presented evidence that 
“Stationers Can Work Together.” 
Despite the thorough enjoyment of the house of 


friendship sponsored by the Fifth District Travelers 
Club on Monday evening, a large proportion of regis- 


trants was up bright and early Tuesday morning to 
join the formal session beginning at 9:30 a.m. A spe- 
cial attraction at this session was “Scottie” Robertson, 


1. Earl R. Kochheiser, Charles Ritter Co., Mansfield, Ohio, past-presi- 
dent, NSOEA; Herb Walsh, Ace Fastener Corp.; Les Crowl, Blade 
Printing & Paper Co., Toledo, Ohio. 

2. Governor-elect L. G. O'Connor, O'Connor & Raque Co., Louisville, 
Ky., visiting with Sid Glueck, General Office Supply Co., Cleveland, 
Ohio 

3. R. T. Ball, Ball Office Supply Co., Jackson, Mich.; Tate Taylor, 
Stanley Greetings, Inc 

4. Harry Dick and Fred Reuter, both Redeker & Dick, Inc., Cincinnati, 

Ohio; W. J. Carroll, Eberhard Faber Pencil Co. 
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“The Complete 
Line” 
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H. M. STORMS COMPANY 
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CARBONIZED ROLLS 


Manufacturer to the Dealer Trade Exclusively 
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HERE IS YOUR CHECK 
LIST... 


CARBON PAPER 


Typewriter 

Pencil 

Billing 

Saddleback or Reverse 
Speed-o-form 
Hectograph 
Stencil 

Binder 

Jacket 

Book 

One Time 

Special Strip 
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for 
Typewriters 
Adding Machines 
Billing machines 
Bookkeeping machines 
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Dupligraph 
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Multigraph 
Multilith 
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Flat bed presses 
Special purposes 
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First impressions count most. And the chairs you offer your guests must be as im- 


pressive as your smile and your handshake—warm, friendly and reflect the person- 
Photo shows partial view of 
installation of JOHNSON 
CHAIRS for the Lincoln of spring filled construction and covered with rich real leather leaves a lasting 


ality of your business. A guest chair, generous in size, with all the luxurious comfort 


National Bank & Trust Co., impression. If you want to set the stage for pleasant, harmonious business relations, 
Fort Wayne, Indiana, made , 


by Remington-Rand Inc., there’s nothing quite like a JOHNSON Chair to provide the perfect answer. 


Fort Wayne, Ind. 
JOHNSON CHAIRS offer a lot of “extras’’—posture-true comfort, perfect styling, superb con- 


struction and highest quality materials. And JOHNSON Chairs offer a profitable opportunity 
for every office equipment dealer. Let us tell you the story of JOHNSON Chairs, today. 


Call, write or wire NOW. 


JOHNSON CHAIR COMPANY 


4401 West North Avenue Chicago 39, Illinois 
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who discussed, “Selling Stationery in Today’s Market.” 
A dynamic speaker, Mr. Robertson gave a brief review 
of his history with the Burroughs Adding Machine 
Company and then told how he found his way into the 
commercial stationery business. A manufacturer in 
the office equipment field suggested that Mr. Robertson 
would find operation in the stationery field to be even 
more profitable than selling adding machines. After 
studying the proposition for a while “Scottie” became 
qa stationer. Today, five years later, he is convinced 
that the advice given him was correct and he assured 
his listeners that he sees ever increasing opportunities 
in this field. Out of his successful experience he recom- 





1. Ed Dodge, Clemco Desk Mfg. Co.; Ray Eichenlaub, Service Steel 


Products Co.; Harry Fellowes, Bankers Box Co.; Harold Hampton, 
Indianapolis Office Supply Co., Indianapolis, Ind. 

2. Stanley Booth, Cron-Kills Co.; Henry Chesick, The Century Press, 
New Castle, Ind.; Scott Purvis and Walter VanDorn, both Joseph 
Dixon Crucible Co 

3. Neil Short and Harry L. Short, both Harry L. Short & Sons; Herb 
Wilking, Ball Office Supply, Inc., Jackson, Mich.; Larry J. Schubert, 
Miller J. Huggins Co., Anderson, Ind. 

4. Al Garrigan, Garrigan’s, Springfield, Ohio; Harry May, May 
Office Service W. Va.; Art Fontaine, Decker’s, Inc., 
Lafayette, Ind.; Walter VanDorn, Joseph Dixon Crucible Co. 

5. Julius A. Turner, National Blank Book Co.; R. L. Young, Lynn B. 

Detroit, Mich., seated; Roscoe Benge, Codo Mfg. Corp.; 

Fred Chindgren, Watson Mfg. Co.; William Dubler, Arrow Fastener 

Co. Inc.; Ole Ditmansen, Youngstown Office Supply Co. 


Beckley 


Emery, Inc 
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DRAFTING 
EQUIPMENT 


Feature the 
line that meets the 
demand for the utmost 
in utility, the best in modern 
design, the most economical in cost. 


e Faster Selling 
Better Looking 
e All Wanted Features 


e New Improvements 
@ Lower Costs 
® Higher Profits 








23445 
Sectional 
Planmaster 
Filing Cabinet— 
“All- 


Purpose 
Design’ 


# EB 60368 
Steel Base 
Drafting Tables 
Wood T 

Made in 3 sizes 






Write today for 


illustrated catalog sheets. 


STACOR 


EQUIPMENT CORPORATION 
1883 Atlantic Avenue 
Brooklyn 33, N.Y. 
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IMPERIAL Card Index Guides are made of 
fine quality bristol in buff blue and salmon 
colors. 

They are furnished with plain, celluloid or 
metal tab. 

They combine excellent quality and low 
price to a remarkable degree. 

Standardize on IMPERIAL Card Guides for 
greater customer satisfaction and sales 
stimulus. 

WRITE FOR PRICE-O-LOG NO. 50. 


Lmpertal [Ifethods (6 





FOREST PARK, ILLINOIS 








mends the spending of more money from profits on 
the improvement of stores, organizations and indi- 
viduals. If carefully and thoughtfully expended that 
money will prove to be a genuine investment rather 
than an expense 

The remaining addresses of the morning were by 
NSOEA troupers as follows: “Serve and Sell,” by W. H. 
Gove, sales development manager, Minnesota Mining 
& Manufacturing Company, St. Paul, Minn.; “Metal 
Business Equipment in 1951,” by John Saunders, man- 
ager of desk and chair sales, The General Fireproofing 
Company, Youngstown, Ohio, and “This is It,” by Paul 
Burbank, general manager of NSOEA 

Following luncheon the Fifth District Travelers Club 
held its annual meeting while dealers at the convention 
engaged in an open forum discussion in another room. 
With General Manager Burbank serving as a resource 
man, the dealers spent several hours talking about 
current Government regulations as they affect the 
commercial stationery industry. 

At four o’clock the travelers joined the dealers in a 
general session at which the officers mentioned previ- 
ously were nominated. 

As a fitting conclusion to the convention, the annual 
banquet was a gala affair. A strange character called 
Sadface Sam was permitted to walk around the ball- 
room. A perfect replica of the tramp who used to be 
pictured in the advertising of American Family Soap, 
Sam took a seat at the head table, opened his handkKer- 
chief and began eating his lunch. He was finally re- 
moved from the scene but soon returned in the person 
of Governor Don Crile, who proceeded to function as 
master of ceremonies. In that capacity Governor Crile 
introduced the notables ai the head table, permitting 
such special celebrities as Governor-elect O’Connor, 
General Chairman Boyer, President Zac Smith and 
General Manager Burbank to speak briefly. Following 
his remarks, Mr. Burbank presented to Governor Criie 
the NSOEA certificate of merit awarded for the services 
he rendered as governor of District No. 5. The rest of 
the evening was taken up with special entertainment 
and dancing 





Fifth District Travelers Meet, Elect 
Members of the Fifth District Travelers Club met at 
the Commodore Perry Hotel at Toledo, Ohio, on March 





ABOVE—Officers Fifth District 
Travelers Club: H. M. Donis- 
thorpe, Ace Fastener Corp., 


vice-president; Billy Kane, Ox- TERS 
ford Filing Supply Co., presi- RO 

dent; George Long, retiring 

president; Frank N. Graham, TRAVELERS 












Bates Mfg. Co., secretary. C. B. 
Clarke, S. Barker's Sons Co., CLUBS 
Cleveland, treasurer, was ab- oF ns. Ano 0.E£.A 


sent when the picture was 
made, : 


. 
a se 





AT RIGHT—Easel placed in lobby 
of Commodore Perry Hotel by 
Fifth District Travelers contain- 
ing rosters of 10 travelers 
clubs: Fifth District, Penn-Mar- 
Va, Northwest, New England, 
Southern, Empire State, Texas, 
Golden State, Great Lakes, and 
Midwest 
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Get Off the 407 SEAT this Summer 
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GUNLOCKE CHAIRS WITH THE FAMOUS 
enti/air SEAT GIVE YOU THE COOLEST 
 ©6SITTING COMFORT YOU'VE EVER KNOWN 
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You can make a lot of extra 
sales this summer if you put on 
a real campaign to sell GUN- 
- LOCKE Ventilair Seat Chairs. 


Your customers will welcome 














COOL! 


shaped foundation. These aerations produce a natural air- 


conditioning that means extra hot weather sitting comfort. 


Gedo \y GUNLOCKE CHAIR COMPANY 





this added comfort and in- 





creased office efficiency during 
the hot months . .. Remember, 
there are 14 styles from which 
to choose and they are all illus- 
trated in the latest catalog . 


Write for your free copy today! 





MODEL 1946V, one of the 14 styles equipped with the 
famous Ventilair Seat, this fine GUNLOCKE chair gives 
you the comfort of a built-in cushion. It distributes the 


A series of holes go right through the genuine 


leather cover, the foam rubber and contour- 


weight evenly for “round-the-clock” working comfort. 


WAYLAND, NEW YORK 











































FOR PORTABLE OR COUNTER USE 


Write the record on the job 
with the new Hano All Alumi- 
num Portable Register . . . its 
lighter, tougher and faster. 


“LOCKED-IN” 
COPY CONTROL FOR 
ACCURATE RECORDS 


Stop ‘‘lost’’ copies . Hano Re- 
folder Registers are available for 
forms from 4-5/ 16" x 6" to 8-1/2" 
x VI get your necessary re- 
cords at a minimum cost per 


transaction 


Write “Today! 


Get the full story of Hano Registers 
... ask for your copy of “For Your 
Handwritten Records”. . . some open 
areas for established Stationers or 
Printers in the South, Midwest and 
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PHILIP HANO COMPANY, INC. 


HOLYOKE, MASSACHUSETTS 











10 for their annual meeting. Eighty were in’ attend 
ance. Before starting on the club activities the group 
listened eagerly to an address by Paul Burbank of 
Government regulations affecting sale and manu 
facture of stationery and office equipment. Questiong 
and answers extended a short talk to an hour. 

With President George Long conducting the meeting, 
Arthur Frey read the minutes of the 1950 meeting and 
a comprehensive report of the year’s activities. Reports 
were made for the local branches in Columbus, Cleve- 
land, Indianapolis, Cincinnati, and Detroit. It has 
been common practice for each of the chapters to 
have a golf outing in the summer and a Christmas 
party at or preceding the holidays at which time gifts 
were collected for needy children or families. A com- 
mittee was appointed for a revision of the constitution 
and by-laws of the club. In the election which closed 
the session William R. Kane, Oxford Filing Supply 
Company, Inc., was elected president; H. M. Donis- 
thorpe, Ace Fastener Corporation, vice-president; 
Frank N. Graham, Bates Manufacturing Company, 
secretary; and C. B. Clarke, S. Barker’s Sons Com- 
pany, Cleveland, treasurer. 








Fifth District Travelers Plan Golf Event 

Cleveland and northern Ohio stationers, in conjunc- 
tion with the Fifth District travelers, will hold their 
annual golf outing on June 29 at Columbia Hills Coun- 
try Club, Cleveland, Ohio. 

Harry A. Howard, Minnesota Mining & Manufactur- 
ing Company, chairman of the Cleveland Chapter of 
the Fifth District Travelers Club, states that an en- 
joyable outing will be arranged. He points out that 
those who enjoy golfing at its best will find Columbia 
Hills one of the sportiest courses in the country. It’s 
a rugged test of a golfer’s ability, but one that is fair 
to the high handicap player. 

Anyone who attended last year’s event at the same 
club can testify to the excellence of the chef and he 
has promised the committee a dinner that the golfers 
will long remember. There will be entertainment and 
prizes for everyone. Events have been arranged for 
the non-golfers. The program starts at 11 a.m. and 
will continue on as the participants desire 

Chairman Howard has named the following com- 
mittees: Arrangements—Billy Kane, Oxford Filing 
Equipment Company and Frank Graham, the Bates 
Manufacturing Company; prizes Herman “Doc” 
Davis, Central Ohio Paper Company; Charles F. Bohaty, 
Cleveland News Company, and Will Kaiser, Sanford 
Ink Company; house—M. G. “Pat” Patterson, Speed 
Products Company and C. W. “Jack” Clark, W. A. 
Sheaffer Pen Company; publicity—Will Kaiser, San- 
ford Ink Company; entertainment—Ted Hale, manu- 
facturers’ representative, and tournament—Bert John- 
son, Eaton Paper Company, and Pat Flannigan 





Pacific Northwest OMDA Publishes Type-Bar 

A lively information sheet, the Type-Bar, is being 
published by the Pacific Northwest Office Machine 
Dealers Association under the editorship of J. C. J. 
Martin assisted by George Beck and William Burt. 
Featured are “Chit-Chat” and “Swap” columns and 
general news items. 

The organization held a meeting on May 12 at Spo- 
kane, Wash 

Delegates to the national convention at Detroit are 
Lynn Roper and James C. J. Martin, Seattle. They 
were appointed at the April meeting in Bellingham, 
Wash 





NOFA Occupies New Headquarters 

John R. Gray, executive director of the National 
Office Furniture Association, has announced that new 
headquarters are now occupied, located at 175 Fifth 
Ave., New York 10, N. Y., Rooms 508-509 

The telephone numbers are Gramercy 7-6531 or 6532 
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Learn his problem—tell him the answers— 
and the sale is closed. POSTINDEX pur- 
chase control is quick, easy, accurate, flexible. 
It supplies all the facts and figures needed to 
justify every purchase — facts on past and 
present consumption, specific use, location, 
inventory, competitive prices, shipping, de- 
liveries and any other desired facts. 


One clear four-page form tells what, why, 


SERRE SI: 





VISIBLE FILES 


ret you KNOW exactyy What facts your prospect needs 


Simply Fiewchase Coiltol 


Postindex 


“There's on Art to Better Record Control” 





















4 


where, when to buy, and writes the life his- 
tory of every item bought. 


Study your customers’ specific needs. 
Then present the self-selling features of 
POSTINDEX equipment, the better way to 
better record control. POSTINDEX assists 
your selling with immediate deliveries on all 
systems and forms. New folders are now 
available. Postindex Division, Art Metal 
Construction Company, Jamestown, N. Y. 


“I have to be fast 
—I have to be right!” 


1 


he 
i 
a 


Fine points exclusive with 
POSTINDEX bring new speed, 
ease, accuracy, economy — 


« four sides to write on 

« self-aligning trunnion wire 
e easy shifting 

e constant visibility 

+ optional multiple records 
e perfect lay-back 
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1951 Can Be Your Record 





1950 made Esterbrook the nation’s Av 
fastest selling desk pen. 1951 offers < : 

you even greater opportunities for 550 
stepping up your Esterbrook sales 


You will have two powerful forces 
working for you. ; 


, -t 
1. An all-out advertising drive in a : 
‘ long list of national magazines 
and business papers. 1588 
2. The natural sales-appeal ol 


America’s most practical and best 
performing desk pens, which offer : 
the world’s largest variety of SCD 
point styles, and the widest range ga 
of designs and prices. 








as 
Feature Esterbrook Desk Pens in * 
your advertising and store displays 
—and make ’51 the record year for «A 

aese 

your pen counter. AY 

CE 
THE ESTERBROOK PEN COMPANY, Comden, N. J i 

A 





Gsterbrook 


DESK PENS 


By the Makers of ESTERBROOK FOUNTAIN PENS 
ESTERBROOK PUSH-PENCILS* ESTERBROOK STEEL PEN POINTS 
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Des Moines is Host to District No. 7 


Continued from page 38) 


but will buy if you invite him to your place of business. 

Harry Fellowes was the second member of the troupe 
on the program. Reverend Angel presented an address 
entitled, “Your Customer Is a Changed Man” and held 
his audience in rapt attention. 

Mr. Holliday opened his talk by saying, “You cannot 
personally operate and control your own business and 
you cannot foresee your taxation situation.” He re- 
called the president’s estimate of 16 billions to main- 
tain our defense program on a pay-as-you-go basis, 
that estimate being revised later to 10 billions, by 
members of Congress to seven billions, and by Re- 
publicans to five billions. He thinks that Congress has 
lost its sense of urgency of the situation. The increase 
in taxes, he said, may be slow but surely is coming, 
with expenses for defense proceeding at a rate of two 
billions a month and likely to move up to twice that 
amount. America, he said, was not developed by the 
control method and never will answer our interest 
The present situation tax-wise, he stated, is what we 
have asked for because we have acquiesced in expendi- 
tures by failure to express ourselves to the contrary. 
Our forefathers paid no one for doing nothing. No tax 
relief is in sight until Government expenses are re- 
duced or the Government debt is paid. The things 
we demand must be paid for. Relief cannot come, he 
said, until more Americans take interest in govern- 
ment, until the people step in and use their influence. 
He stated that we have a debt which, with a slight drop 
in business volume, will be fastened on us for many 
years to come 

Mr. Burbank gave the first of his two talks having 
to do with affairs and progress of the NSOEA. Mr 
Saunders, another trouper, addressed the group on 
Metal Business Equipment 1951.” 

Professor Lovejoy’s address was entitled, “Sell ‘Your 
Salesman,’ or How to Build an Organization.” Busi- 
ness, he said, needs better bosses. Employers should 
learn just what constitutes a salesman’s job and sell 
it just as they would sell merchandise. He reminded 
that other employers are going out vigorously to get 
good men for their organizations. Full consideration 
should be given to income possibilities. For yardsticks 
to evaluate men, he listed those which can come from 
direct interview: mental (which are learned from apti- 
tude tests); character qualifications (learned from 
references); and social (which have to do with sales 
ability). He spoke of the increase in use of tests by 
large concerns, including those operating chain stores 
As Mr. Ross said earlier about the farmer prospect 
if you wait for prospective salesmen to come into the 
store, you will not get them. He mentioned various 
sources including schools. In selection, he stated. one 
must be as careful as possible in hiring. The new man 
should be given every encouragement and shown at 





Northwest Travelers Club officers: Seated: Jack Berry, The 
Globe-Wernicke Co., president-elect; Jack Guntrum, Eaton Paper 
Corp., president. Standing: M. D. Hasty, manufacturers’ repre- 
sentative, corresponding secretary; W. L. Carlson, Wilson Jones 
Co., first vice-president; Larry C. Goodhand, Oxford Filing 
Supply Co., auditor; Mel Sowell, Esterbrook Pen Co., second 
vice-president 
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FIT FOR A 
PRESIDENT! 












THE HARTER PRESIDENT SWIVEL ARMCHAIR 
MODEL 700 





) Fit for your most exacting customer, that’s the Harter President chair. 
He'll like the graceful, modern design and the rich upholsteries 
in deeptones or soft pastels. And when he sits in this chair 
hell sav, “Man, what comfort!” The four-inch deep-formed seat, back 
and armrests, all of U.S. Koylon foam rubber, combine with Harter’s 
vive comfort that’s hard to believe until you experience it. And, no 
er how closely your customer examines this chair, he'll find quality in 


ery detail. As an experienced judge of office equipment, you. know that this 


. sind « ity makes a pleased and grateful customer for years to come. 





\| shortages may temporarily reduce the number of chairs available 


but 1 be sure that Harter will never compromise with quality. 
| 
' 


The quality story n President Chairs is reaching your customers this month 


through Harter ads in Fortune, Time, Newsweek, U.S. News & World Report. 


Oo HARTER eo 


nt @ aoe 
STEEL CHAIRS © POSTURE CHAIRS 


HARTER ORPORATION 1006 PRAIRIE AVENUE, STURGIS, MICHIGAN 
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Yes, your problems are over when you sell *‘Copy-rite”’ 
—-because leading companies, schools and institutions 
much prefer it...say it performs beautifully with- 
out time-killing, costly repairs. **Rite-Copy’’ Supplies 
are popular, heavy-selling items, too, since they 
insure the finest duplicating work. The full line of 
**Rite-Copy”’ Supplies and **Copy-rite’’ Duplicators 

including electric models with the UL Seal of Approval 
—are now available. Write for complete details TODAY! 


A complete line 
of “Rite-Copy” 
Supplies 


Attractive two-tone groy 
finish. Other “Copy-rite 
models from $139 50 to 
$399 50 plus tax. 





LIQUID 


DUPLICATORS 


SEVEN IMPORTANT REA- 
SONS WHY Copy-rite 
ASSURES GREATER CUS- 
TOMER SATISFACTION — 
BIGGER PROFITS FOR YOU: 


1. LONGER RUNS OF MORE UNIFORM 


COPIES permitted by roller moistening 
principle. 


2. FASTER WORK—one copy for each turn 
of the handle—face up. 


3. INSTANT STARTING without priming. 
Fluid supply always visible. 


4. NO STENCILS, GELATIN, RIBBONS, 
TYPE, INK. 


5. ACCURATE ALIGNMENT— automatic 


poper feed—oaccurcte registration. 


6. VERSATILITY—Copy-rites handle stock 
from postcards to 9”x14” sheets. 


7. Copy-rites are simple, and built to last. 


WRITE FOR DETAILS TODAY! 











WOLBER DUPLICATOR & SUPPLY CO. 


74 OK We Gel aalelilo me hia-t-5) ° 


Chicago 14, Illinois 
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nce that h part of the organization. Training is 
expensive. He referred to the NSOEA 


: 
essential al 


product training course as good as any training pro- 
ram he has seen. Giving the salesman the books is 
enough: they should be used as textbooks in a 


vell-organized training program 

Mr. Marti! uve an interesting address on the sub- 
ect, “How Maytag Company Sells 80 Million Dollars 
Worth of Appliances a Year,” his talk having largely 
» do with methods employed in securing the right type 
f sales personnel. Prior to World War II he stated 
that fewer than 7,000 dealers were selling Maytag 
umber subsequently being increased to 
ury to the business of earlier dealers 


products, the 
17.218 without 


erving their own territories. Part of his plan was to 
expand the field of prospective employees. He showed 
blowups of advertising used to attract applicants for 
sales territoris Usually he had 30 to 50 to consider 
for a single opening. He insists on 10 references from 
each, writi all of them and asking specific ques- 
tions. He told of a plan to show possibilities which 
invoiced the lection of five poorest accounts in all 


ibstantial increase in sales volume as a 


areas anda 


result of vell-planned sales program. 
Mr. Burbanl second address, having to do with 
peration government controls, was to many 
he high f the convention. A question and an- 
ver period followed the address 


The formal program closed 
with a panel discussion 
ight up from the floor, the panel con- 
nsen of Miller-Davis Company, Minne- 
of C. F. Cody Company, Dubuque; 


f problem 
sting of Ed Ha 


Lik 


apolis; Clif C 


Floyd Kon of Curtis 1000, Inc., St. Paul, and Cliff 
Halverso! Midwest-Beach Company, Sioux Falls, 
S. Dak 

Besides the ice of Mr. Parrott for governor, Clar- 
ence Ber Farnham Stationery & School Supply 
Company, Minneapolis, was selected as lieutenant gov- 
ernor of Minnesota; Cliff Halverson of Midwest-Beach 
Company, Sioux Falls, lieutenant governor for South 
Dakota; Claude Tritchler of Gaffaneys, Fargo, for 
North Dak William Goff of Bill Goff, Inc., Madison, 


for Wisconsin and Upper Michigan; Frank Zeller, Des 
: Company, for Iowa 


enth the Des Moines stationers provided 
evenil f entertainment for all who were regis- 
tered. It v recalled than an entertainer who ap- 
eared on ; nilar program in Des Moines three years 
earlier v aged to appear later at last year’s 
NSA convention at the Stevens Hotel in Chicago. The 
banquet v eld on the seventeenth. The Des Moines 
tatione! ty was preceded by a dinner given by 
Governor St in honor of officers of the national 
sociati wo past presidents—A. J. Walker and 
B. J. Bri past governors of the district, and 
nembe troupe 





Weber Addressing Appoints Hawkins 


The Ws iddressing Machine Company, Mt. Pros- 
ect, Il] tly announced the appointment of 
John D. H cins as a local representative for New 
York City vicinity 

A complete line of the Weber machines will be 
ld by Mr. Hawkins, who has been associated with 
he fluid iplicator industry in New York City for 
he past four years. He was formerly the New York 
istributor for Rex-O-Graph duplicators. He will 
tablish ffices at 1775 Broadway, New York, N. Y 





Balick Now Central Desk Proprietor 


Sam Bali formerly a principal in the firm of B. & 
G. Office Fu ire Company, has advised the industry 
that he j erving the furniture needs of New York 

isinessm¢ proprietor of Central Desk Company 
His addres 3 W. 32nd St., New York 1, N. Y 
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his executive posture chair 
practically sells itself! 


@ Here is a real executive pos- 
ture chair that encourages an upright, healthful 
sitting position, yet is superlatively comfortable! 
The adjustable, tilting back provides a custom 
fit, and gives maximum support in eny working 
position. 

Thick, soft “cushions” of mold- 
ed foam rubber in seat and back invite restful 
relaxation that minimizes fatigue and encourages 
mental alertness. Arms are also upholstered with 
foam rubber. Covered in Top Grain leather with 
the exception of the top of the seat which is 
covered in Bedford Cord fabric to preserve the soft- 
ness and flexibility of the foam rubber. 

Dealers who display this chair, 
or place it on trial, find that it practically sells 
itself! Write for details. 


THE B. L. MARBLE CHAIR COMPANY 


- — 
sedjord, Obaic 




















CARBON 
PAPERS 


TYPEWRITER e@ BILLING 
FAN-FOLD @ PENCIL 
CARBON JACKETS @ REGISTER ROLLS 


INKED RIBBONS 


TYPEWRITER e@ TABULATING 
ADDRESSOGRAPH e@ TIME STAMP 
BOOKKEEPING MACH. @ ADDING MACH. 


HECTOGRAPH SUPPLIES 


CARBONS e MASTER UNITS 
RIBBONS e@ DUPLICATING FLUID 
HAND-CLEAN CREAM @ CORRECTION PENCILS 


eolvlome Vitel Mcl iii ji ©) le di lem tits 
A patented Codo feature included in each Box of “Super- 


Treated” — “Super-Kote” — “Keen-Rite” (not for sale) 


Codlo-MkG. CORP. 


Factory: Coraopolis, Pa. 


564 W. Monroe St. 
Chicago 6, Hl. 


401 Wood St. 270 Lafayette St. 
Pittsburgh 22, Pa. New York 12, N.Y. 
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Omaha Scene of Dist. 8 Meeting 


Continued from page 42 


which started at 9:30 in the grand ballroom. John Ford, 
Jr., of the Peterson Lithograph & Printing Company, 
Omaha, served as moderator of the forum. Each one 
present was given a sheet of paper carrying brief refer- 
ences to 10 problems worthy of discussion. Because 
the first three—freight shipments, price changes, dis- 
counts—took so much time, the next six were skipped 
in order to concentrate on the final problem, Govern- 
ment regulations. This subject was handled by Gen- 
eral Manager Paul Burbank, who gave an excellent 
outline of regulations thus far put into operation. A 
number of questions were put to him after his formal 
address, most of which he answered without hesitation 
When he was expressing opinion rather than offering 





SOME OF THE PHOTOGRAPHERS AT THE 8TH DISTRICT REGIONAL 
Lee B. Hausam, Hutch-Line, Inc., Hutchinson, Kans.; Joe Rock, Wilson 
Jones Co.; Dave C. Neuhaus, manufacturers’ representative. 


official facts, he so indicated. It is his belief that the 
priority system will be reinstated and he said that 
the controlled materials plans will be put into func- 
tion at the manufacturers’ level during the third quar- 
ter of this year. His concluding remark was to the 
effect that a new order may come soon covering the 
office equipment and supply dealer but that for the 
present the general ceiling price regulation is in force 

Before adjourning for lunch Harry Fellowes gave 
his address as a trouper, “Stationers Can Work To- 
gether 

The afternoon program opened with an address 
titled, “Had You Thought?” by Hugh Wickert, adminis- 
trative assistant, Fairmont Foods, Omaha, Nebr. As- 
serting that all business has an obligation to increase 
efficiency and become more competent in the office, 
Mr. Wickert outlined eight areas which must be given 
consideration. One of the first needs is for better 
education among employees. Another need is for a 
better perspective among employers as well as em- 
ployees. The service idea must receive greater recog- 
rition because the office is not an end in itself but 
exists only to serve the total business Having a 
philosophy of life and the proper attitude toward other 
peopie, are two other needs that lead to the very funda- 





AT CARPENTER PAPER CO. BREAKFAST HELD APRIL 20 
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vork faster 
ne had 


Walker equipment 


ind maybe your secretary would 


ngineered’’ Shaw- 


This type desk, for example, 


secret hundreds of wasted 


ves 
notions « ingle day. Shaw- 


W ilker S 


ikes tne 


zed drawer space 
ence. Everything a 
speed work is right 


secretary 


under her { tips—ready to use in 
en onds 

Typing other, quieter, too 
because SI Walker has specially 
onstructed turdy desk to elim- 


nate vibr ind needless office 


oises 

More tl years of know-how 
oes into « ece of Shaw-Walker 
quipment nguished office fur- 
liture ded to saving time, the 
most critical I tol 


Like a 


Bu 
4 Sh ysera 


sh feeling fresher — if 


There is a complete line of Shaw- 
Walker desks, chairs, Fire-Files, filing, 
loose-leaf and payroll equipment — 
everything for the office except ma- 
chines — each “‘time-engineered”’ for 
the needs of every job and worker. 





NEWS, AND BUSINESS WEEK 
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our docrilityy Cotleiky gtd thetipd clomef” 


If you are setting up a new business 
or merely wish to modernize worn, 
out-dated offices, make sure you use 
Shaw-Walker equipment throughout. 
It will help you make the most of 
every minute, every working day! 
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New low comfortable 
height (29’’). Keeps 
worker on top of the job. 


Easy-access typewriter 
platform, fully sound 
proofed to deaden 
vibration noises. 


Center drawer 
partitioned for fullest 
convenience. 






Upper drawer has IN, 
OUT and HOLD 

sliding trays plus 
maximum storage space 
for incidentals. 


Middle drawer has 4 
slanting removable 
shelves for stationery. 


Lower drawer for neatly 
concealed wastebasket 
or supplies. 


in business today. Wh . fur FREE 
re 


BOOKLET 


The booklet, “Time and Office Work,” is packed with ideas for stretching office 
time. Organize now for greater sales effort and lower operating cost! 
A wealth of information on “time-engineered ‘office systems and equip- 
ment. 36 pages! Many color illustrations! Just off the press! Write to- 
day, on business letterhead to: Shaw-Walker, Muskegon Michigan. 
Largest Exclusive Makers of Office Furniture 

and Filing Equipment in the World 


Executive Offices at Muskegon, Michigan 
Branches and Exclusive Dealers in All Principal Cities 
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NEW! PROFITABLE! NON-COMPETITIVE! 


Cash in on the vast market for 


RM amtiled 


the revolutionary 
typewriter attachment that Makes Multiple Copies Without Carbon Paper 
















illustrated : 






Ribbonwriter Secretarial Model 
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ER. Vreelan 
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Ribbonwrite President 


r Corporation 






With easy-to-sell, easy-to-install RIBBONWRITER 
you can really profit from today’s great 
demand for conservation of materials and 
increased efficiency. RIBBONWRITER com- 
pletely eliminates carbon paper waste and 
steps up production greatly by using an auto- 
matic copy ribbon. Every office is a prospect 
for this non-competitive item! 

Continued profit, too! Ribbonwriter’s special 
patented ribbon brings you repeat business, 
helps build store traffic. 


RIBBONWRITER ATTACHMENTS and DEALERSHIPS are available now 
SEE US AT THE N.O.M.D.A. SHOW IN DETROIT, BOOTH 7, OR WRITE 


RIBBONWRITER CORPORATION 


Dania, Florida 
— 
coco £ SE PE F 
gt ce a £ 
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mental one of good character. Personal qualifications 
for various jobs are also intensely important. Mr. 
Wickert’s final remark was that each individual must 
have a fundamental belief in God in order to function 
st efficiently as a human being. 

Paul Burbank gave his address, “This Is It,” and 
then Dr. Emory W. Luccock, pastor of the Dundee 
Presbyterian Church, Omaha, gave some answers to 
the question What About Korea?” Having served 
for many years a Christian missionary in China 
and Korea, Dr. Luccock spoke with the authority of 
personal experience. While mistakes in judgment have 
complicated our relations to China, Dr. Luccock be- 
lieves that the problem still can be solved. He recom- 
mends another mission be sent to China without any 
instructions except to get at the basic truths of the 
conditions extant and the beliefs held. He is con- 
vinced that despite the corruption in the Chinese Na- 
tionalist party, that communism has lost ground. With 
that as a starter he believes that a mission to China 
can achieve success, particularly if General Wede- 
meyer is placed at the head of it. 

The last address of the convention was given by 
Trouper “Scotty’’ Robertson who spoke about “Selling 
Stationery in Today’s Market.’ 

Just before adjournment committee reports were 
heard and the officers named previously were selected. 

Finishing the convention with a flourish was the 
annual banquet held Friday evening. After a filet 
mignon dinner that earned unanimous approval, Art 
Pfister took over as toastmaster and introduced the 
head table folk. Governor Reed, Governor-elect Fred 
Pfaff, President Zac Smith, and General Manager Paul 
Burbank all spoke briefly. During the course of his 
remarks Mr. Burbank presented the NSOEA certificate 
of merit to Governor Reed for his fine services to the 
industry and the association. 

Warren Piper performed again at the organ during 


rit 





1. Mrs. & Mr. Al R. Skibbe, Boorum & Pease Co. 

2. Mrs. & Mr. Harold J. Hoffman, Smead Mfg. Co. 

3. Mr. & Mrs. Paul Willson, Kansas City Staty. Co., Kansas City, Mo.; 
Mr. and Mrs. Joe Landes, Schooley Staty. & Prtg. Co., Kansas 
City, Mo 

4. Mr. & Mrs. Ray Baldwin, Gallup Map & Staty., Inc. 

5. The two vice-presidents: Russ Ragan, vice-president field division, 
NSOEA, and Tom Seward, second vice-president-elect, Midwest 
Travelers Club 

6. John F. Wayland, Miller-Wayland Co., Columbia, Mo.; Bill Crom- 
well, Eaton Paper Co.; Frank Miller, Miller-Wayland Co., Columbia, 
Mo 
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Model “S” 


TIFFANY STANDS F773 


Typewriters, Adding Machines, Bookkeeping Ma- 
chines, Calculators and other Office Machines 


ye t39:\, ) STANDS for 


strength and safety, increased efficiency and 
for lowest annual cost 


Now more important than ever...a firm foundation 
for costly, hard-to-replace office machines. Tiffany 
Stands give complete protection and provide safe 
portability. 

They are completely adjustable, compensate for 
uneven floor surfaces and afford protection against 
tripping and snagging of hose. 


IFFANY 
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Right now your business m 





is probably in fine condition. 
So now’s a good time to plan for the future. 

Here’s a thought—why not develop your business with 
an eye to serving the rearmament program — increasing your 
sales effort in bustling, war-working offices, on vital assembly 
lines, in essential factories? 

We’re proud to add that N-C’s are sturdy, proven war 


workers. They can do their efficient part in defense work. 


. 
@ sturdy, proven war-worker 


ah, bt sre your Move lags Showing? 


NEVA-CLOG 
STAPLES 


NEVA-CLOG—the 
Pinch Point Staple 
Pierces better, easier; 
no burrs, no rough 
spots, always uniform. 
NEVA-CLOG Products, Inc. 


Exclusive Canadian Distributor: Logan Street, Bridgeport, Conn, 


CANADIAN STAPLES LIMJTED—Montreal, Toronto, Winnipeg, Vancouver 
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dinner and then at 9:30 Mal Dunn and his orchestra 
started playing dance music. Dancing was scheduled 
to continue until 2:00 a.m. but rumors have it that the 
orchestra was still going strong for about an hour 
longer 





Midwest Travelers Hold Twenty-Fifth 
Anniversary Meeting in Omaha 

The Midwest Travelers Club celebrated its twenty- 
fifth anniversary by a dinner (reported elsewhere in 
this issue) held in connection with the Eighth Re- 
gional Convention at the Fontenelle Hotel in Omaha on 
the evening of April 19. It was preceded by the annual 
business meeting at which President Arthur Pfister 
presided. The business session started with brief ad- 
dresses by Paul Burbank and Zac Smith, general man- 
ager and president respectively of NSOEA. Mr. Bur- 
bank went into some detail on operation under Gov- 
ernment regulations. 

Mr. Smith presented his program for travelers, which 
was submitted in typewritten form for consideration 
of the members. This program contains sound ideas 
which if adopted and put into practice would raise the 
standards of the industry, provide greater co-operation, 
and raise the profit level. After introduction by a 
roomful of travelers and the reading of the minutes, 
District Governor Arthur Reed of Latsch Brothers, Inc., 
of Lincoln, also addressed the meeting. Dan Mac- 
Dougall, Stationers Loose Leaf Company, and secre- 
tary-treasurer of the club, explained a satisfactory 
financial condition. He reported approximately 175 
dues-paying members. Russ Ragan of American Pad 
and Paper Company extended an invitation to all not 
already members to join the field division of NSOEA. 
Also, he announced golf tournaments of the Great 
Lakes Travelers Club—one to be held at the Rolling 
Green Country Club northwest of Chicago on June 7, 
the other August 10 at the North Hills Golf Club north- 
west of Milwaukee. Dave Neuhaus, manufacturers’ 
representative, was given a vote of thanks for carrying 


TOP: Eighth District executives: Dan MacDougall, Stationers Loose 
Leaf Co., secretary, Midwest Travelers Club; Fred Pfaff, Omaha Prtg. 
Co., governor-elect; Vaughan Williams, The Schooley Prtg. & Staty. 
Co., Kansas City, Mo., general chairman of the 1952 convention; 
Art Reed, Latsch Bros., Lincoln, Nebr., governor; Roy Wood, Ester- 
brook Pen Co., president-elect, Midwest Travelers Club; Art Pfister, 
Smead Mfg. Co., president, Midwest Travelers Club. 

BELOW: Past Presidents of the Midwest Travelers Club: Seated: Austin 
Waterbury, The Carter’s ink Co.; Bill Pickering, Eberhard Faber Pencil 
Co.; Izzy Voda, Wallace Pencil Co.; William Schmiederer, Buxton & 
Skinner Prtg. & Staty. Co., St. Louis, Mo. (although dealer, one of 
the club founders); Pete Mclaughlin, Allied Carbon & Ribbon Co.; 
William Bohart, Eberhard Faber Pencil Co. Standing: Heinie Seng- 
busch, manufacturers’ representative; Dan MacDougall, Stationers 
Loose Leaf Co.; Matt Dillon; W. A. Stempel, The Dorsey Co., Dallas; 
Harold Hoffman and Art Pfister, Smead Mfg. Co 
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olivetti 14” 


IMPROVED DESIGN 
FULLY AUTOMATIC 


printing calculator 


We take pride in the reception accorded the OLIVETTI 14/5! 
Printing Calculator by American business, always ready to 





1.» 

aretetetere, 
rerererereress oe 
SOOO a Combining the features of a high-quality calculator and a 





adopt progressive, time-saving methods. 






high-capacity adding, listing and subtracting machine, together 
with fully automatic operation and accurate printed record, 
the OLIVETTI 14/5! answers this demand for greater efficiency. 


Request a demonstration under your actual operating conditions. 


Sales and service throughout the United States 





Olivetti Corporation of America XcLunive v “S. DISTRIBUTOR 
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An installation of WILTSHIRE MODERN office furniture in the general offices of the Woodcraft Corporation . 


MODERN OFFICE EFFICIENCY AT THE WOODCRAFT CORPORATION CALLS FOR 





Here is still another example of a multiple installation of 
WILTSHIRE MODERN office furniture . . . further proof that 
with WILTSHIRE MODERN you can go after big profit 
sales with confidence. The modern beauty of this Imperial 
line, its adjustable height features, comfort, economy, 

the way the line is designed to promote work efficiency— 
these are advantages you can count on to cinch 


sales and help build your profits. 


ced Bao 





MEMBER OF WOOD OFFICE FURNITURE INSTITUTE U y 


desk 


foow- A Woo i 
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National acceptance of WILTSHIRE MOD- 
ERN and other Imperial lines is won by 
advertising to the people who make up 
your market in magazines like these. 


company 
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on as news corr ndent for E. J. Mitchell during 


the latter’s lo! llness. It was reported that Mr. 
Mitchell was ready reassume those duties. 

George Rocker of W. H. Gunlocke Chair Company 
reported for the luncheon club in Kansas City, which 


meets the last Saturday of each month at the Hotel 
President. Ray Brotherton told of the St. Louis club 
which holds neetings also on the last Saturday 
at Busch’s Grove, Clayton and Price Rds., St. Louis 
County. Roy Wo 1f Esterbrook Pen Company re- 
ported for the « vention committee of which he was 
general chairma! 
William Pick Eberhard Faber Pencil Com- 
pany announced anniversary dinner, for which he 
sold some hundreds of tickets. Pete McLaughlin of 
Allied Carbon & Ribbon told of the origin of the 
Midwest Travelers Club at Little Rock, tue original 
sroup consisting himself and one other traveler 
and William Schmiederer of Buxton & Skinner Print- 
ing & Stationery Company, St. Louis, then governor 
of the district. Herb Walsh of Ace Fastener Corpora- 
tion made a report of the committee studying the 
resolution which : cated a national travelers’ organ- 
ization with members paying dues only to their local 
clubs and voting there only. The report was negative 
and was sustail y unanimous vote. A committee 
nsider a revision of the by-laws. 
closed the session Tom Seward 
, was elected second vice-presi- 
became first vice-president and 
succeeding Art Pfister. 


was appointed 
In an election which 
of Speed Products, Inc 
dent Dave Neul 

Roy Wood president 





Notes From Empire State Travelers Club 
Office Equipment Dealers Asso- 
N. Y., has elected George J. 
Other officers are Marvin Hills- 
Charles Nichols, secretary, and 


The statione! 
ciation of Syr: 
Schmieg as pre 
berg, vice-president 
Eldred Cole, t 

a 

New membe! E.S.T.C. include Thomas B. Corri- 
gan, Columbia Ri & Carbon Manufacturing Co.; 
William J. Hunter, Mutual Stationers Supply Corp.; 
Robert H. Clark, Eureka Specialty Printing Co.; Arthur 
I. Johnston, He! Hall-Marvin Safe Co.; R. L. San- 
ford, manufact representative; Arch McLellan, 
Acco Product Harry Jetter, Victor Adding Ma- 
ne Co.; John B. Dwyer, manufacturers’ representa- 
tive: Jack C. Gifford, Minnesota Mining & Manufac- 
turing Co.; David F. Williams, Columbia Ribbon & Car- 
bon Manufactu Co., Inc.; Hal K. Reynolds, Myrtle 
Desk Co.; William J. Hunter, Jr., 


lesk Co. and A 


Mutual Stati Supply Corp.; Allan F. Parsons, 
Westcott Rule ¢ Inc.: Edward Freeman, The Car- 
ter’s Ink Cr Victor C. Corkran, manufacturers’ rep- 
tative, al George H. Grote, Bert M. Morris Co 
Weekly lu f the Buffalo Stationers Club are 
eing held on Wednesdays at 12:30 p.m. at Laubes 
Restaurant. Vi travelers are welcome to attend 
P ire ahead for the convention of 


District No. 2 June 21 and 22 at 
Cooperstown, N York, at the Otseago Hotel. Those 
plannir t re urged to make reservations 


* . 
Empire State Travelers have learned with deep re- 
ere he dea Elien Y. Blair, head of the Utica 
Office Supply ‘ ny, Inc., Utica, N. Y., duplicating 
t le! 
These ite? taken from the second edition of 
the Empire St Travelers Club News 





Friden Appoints Jackson, Miss., Firm 
Announceme! the appointment of the Office Sup- 
Company E. Capitol St., Jackson, Miss., as dealer 
was recently made.—EEG 
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NEW 
SMARTLY 
STYLED 


Economy Priced 
Grouping 








807%PB 
CREATED BY 


Taylor 


New stylized ensemble harmonizes with 
modern wood and steel desks. Clean lines 
...note of richness... generous size... 
welted backs and seats. Standard Taylor 
quality construction. No. 808PB is side 


chair. 


Write for catalog and open territory. 


THE TAYLOR CHAIR COMPANY 


BEDFORD, OHIO 
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NEW IDEAS 


TO HELP INCREASE 
YOUR SALES 


Feature this profitable item and sell hundreds of 
waiting prospects in every type of business. 





OFFICES 
HOMES 
INSTITUTIONS 








= | Yes, there's big, profitable sales await- 

E aa n ing you when you feature and display 

4a | | Rowles Cork Bulletin Boards. Every 

f ; u) ~ type of business has a need for one or 

1 more bulletin boards. Industrial Leeweg 

Sees: . ie: hospitals, offices, churches, schools, 

7) oo stores, clubs, etc., all use bulletin boards 
SCHOOLS — and this business can be yours. 

CHURCHES Reach out for this business by display 

PUBLIC ing and featuring Rowles Bulletin Boards 


BUILDINGS now! There's a size and style to fit 
every need. 

You don't need to carry big inventories. 
Display one sample and take orders. 
Le Ship direct from factory to save your 
<7 : ‘=, handling. 

O24 =) Let Rowles show you how Cork Bulletin 
Sf oe Boards can help increase your sales. 
STORES 
SALESROOMS 


ELS.A ROLES CS. 


nF Lin GY 


Write today for Bulletin 256-F4 


o« WMEVGHIS 
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District No. 9 Meets at New Orleans 


Continued from page 44) 


Company, 84; low net winner, Norman Snyder, Boorum 
& Pease Company, 72; second low net, Al Turner, Wil- 
son Jones Co., 75, and third low net, Herbert Parker, 


1. John Saunders, General Fireproofing Co.; Harry Fellowes, Bankers 
Box Co.; Charles Fowler and Edgar Jordan, both Standard Prtg. 
Co., Inc., Alexandria, la.; O. D. Mann, manufacturers’ repre- 
sentative; Miss Jacqueline Matthews, Victoria Typewriter Co., 
Victoria, Tex.; Bill Putnam, Stationers Distributing Co., Dallas, Tex. 

2. L. E. Morton, Morton’s, Corsicana, Tex.; Tom Ketchings, Tom L. 
Ketchings Co., Natchez, Miss.; J. C. Bair, J. C. Bair Co., Austin, 
Tex.; Arthur Carrow, Speed Products Co.; V. J. Engerran, Bogalusa 
Staty. Co., Bogalusa, La.; Henry Sassman, Victoria Typewriter Co., 
Victoria, Tex 

3. Lorenz Baverkemper, Pillott’s Book Store, Houston, Tex.; Emile 
Peroyea, Jr., George Wright and Charles Wallace, all Parker Pen 
Co. 

4. Al Baugher, Sanford Ink Co.; C. L. Sheffler, manufacturers’ repre- 
sentative; H. |. Tate, Commercial Dispatch, Columbus, Miss.; Harry 
Lewis, Foster Prtg. & Staty. Co., Beaumont, Tex.; Haroid Hart, 
manufacturers’ representative; J. W. Cockrell, Joe Cockrell Co., 
Austin, Tex. 


H. C. Parker, Inc., New Orleans, La., 78. For the rest 
of the evening dancing was enjoyed to the music of 
Bess Grundmann’s Debonnaires 





Bailey Elected Head of Texas Travelers 
Members of the Texas Travelers Club, meeting at the 
Roosevelt Hotel in New Orleans, La., on April 25 during 
the Ninth Regional District NSOEA convention, elected 
Julian Bailey of Eagle Pencil Company as president. 
Other officers chosen are: 
First vice-president—Art Pfister 
turing Company 
Second vice-president 
ter’s Ink Company. 
Secretary-treasurer—Jack P 
Miller Company, Dallas, Tex 
Chairman, executive committee 
Parker Pen Company. 
Reporting secretary—Art 


Smead Manufac- 
George A. Tarrant, The Car- 
Fleming, Vance K. 
Charles H. Wallace, 
Products 


Carrow 


Speed 
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Nothing Lasts Longer Than Tufide 


... Except Tufide Itselt'! 










Only Tufide 
Qutlasts Leather 5 to] 


















kers | 
> rtg. (by actual U. S$. Testing Co. reports) 
pre- nas 
Co)  s—“‘“‘s™SSS lll a 
Tex . 
n Lt 
stin, 
lusa | 
Co., | 
; *,? 
ne! Unconditionally Guaranteed 5 Years! 
Pen | 
pre- | More than 600,000 users have proved that TUFIDE is the most 
ol durable case made. Extensive abrasion tests by U. S. Testing Co. 
Ce. offer further PROOF of TUFIDE’S amazing long wearing 
qualities. TUFIDE /ooks like leather . . . feels like leather . . . yet 
of outwears leather 5 to 1! No wonder incredible TUFIDE business 
cases and luggage alone are unconditionally guaranteed for 5 
| full years. No wonder the TUFIDE line is making new sales records 
the for dealers everywhere. Feature Nationally Advertised TUFIDE 


ing 


1 | luggage and business cases and watch your sales and profits climb! 


Write for details about the TUFIDE merchandising program as 
\ well as catalog and prices. | 


« Stebeco Products = 


ce (Established 1918) 
cts 1401-17 WEST JACKSON BOULEVARD + CHICAGO 7, ILLINOIS 
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Youre not just another CARBON SALESMAN 


when you go in with these two beauties. 

















EW ) 

- | 

A 
FINAL-LINE Carbon is the biggest boon to ypists since carbon 
was invented. It does away with the nuisance of ‘typing too far 
down on the page.” Three punch holes at the top and bottom 
of an uncoated extension edge tell the Typist where to START 

warn her where to STOP. This saves doing over many letters. 

Non-curling, all weights and finishes. 


FINAL-LINE will help you get carbon business from com- 
panies you never expected to crack. Write for free samples. 


IMPERIAL WRITE MASTER 
Carbon 


For brilliance of color—for clean sharp “write’—WRITI 
MASTER is the Cadillac of the carbon field. Its plastic-treated 
back prevents curling and slipping. Lasts lots longer than ave1 
age carbon. Extension end makes it cleaner to handle, easier to 
remove. Your customers will appreciate the greater manifolding 


power of WRITE MASTER, which makes impressions ‘‘as 
permanent as time, 

You are doing yourself a favor when you sell the carbon that 
produces more and better copies per dollar of cost 





PEERLESS- “IMPERIAL CO., INC. 


: 28 Peerless Place, Newark 5, New Jersey 
Ne w York Office: 7 321 Br adway ¢ Chicago 2, 179 W. Washington Street 
ae ‘ Qa 2 linder Street, R ver Rouge M chigan 


“A Great Name iM Carbons ‘ Ribbons, carbons, spirit and gelatin duplicating 


carbons, master units, carbon ribbons, carbon rolls for every business need. 
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Company 

Members of executive committee—Henry Deutsch, 
manufacturers’ representative, and Henry A. Bredow, 
Eaton Paper Company 

O. D. Mann, manufacturers’ representative, was ap- 
pointed as chairman of the committee for the silver 
anniversary party. This will be a past presidents’ gath- 

iring the 1952 Ninth Regional Dis- 
Dallas, Tex. Members of the commit- 
Dan A. MacDougall, Dick Lowe, Art 


ering to be held 
trict meeting al 
tee are Art Pfiste1 
Carrow and Ben Garlinghouse. 

The 20 new members added to the roster of the Texas 
Travelers Club during the past year are: Thomas W. 





TEXAS TRAVELERS CLUB’S NEW OFFICERS: Art Carrow, Speed Products 
Co.; Jack Fleming, Vance K. Miller Co., Dallas, Tex.; George Tarrant, 
The Carter’s Ink Co.; Mrs. Jack Fleming, Vance K. Miller Co., Dallas, 
Tex.; Charles Wallace, Parker Pen Co.; Julian Bailey, Eagle Pencil Co. 


Flaherty, Joseph Dixon Crucible Co.; J. L. Musgrave, 
manufacturers’ representative; Al Baugher, Sanford 
Ink Co.; Emil T. Dalmas, the Dorsey Co.; T. E. Starke 
and James L. Brasfeld, Industrial Tape Corp.; Harry 
Marks, Eagle Pencil Co.;: R. C. Wagner, W. A. Sheaffer 
Pen Co.; Ferris C. Booth, Chicago Printed String Co.; 
wW.S. (Tommy) Thompson, Mittag & Volger Co.; Morton 
J. Greenes, Arrow Fastener Co., Inc.; Robert J. Gastner, 
Valco Co.; R. G. Shelp, F. S. Webster Co.; Jack R. Tol- 
Ennis Tag & Salesbook Co.; M. D. Schkelford, 
Weber Costello Ci Hector L. Mercadante, Eversharp, 


leson 


In Macey Harper, Joseph Dixon Crucible Co.; 
Edward R. Mullen, Esterbrook Pen Co., and W. L. 
Buck) Rogers, Markwell Manufacturing Co. 

The following fraternal secretaries have been ap- 
pointed: J. K. (Jim) Lemons, Carptenter Paper Co., 
Fort Worth, Tex.; Walter Wernli, The Clegg Co., San 
Antonio, Tex.; David G. Myles, Maverick-Clarke, Hous- 
ton, Tex.; W. E. Eldredge, secretary of the New Orleans 
Stationers Association; S. K. Jones, Standard Station- 
ers, Jackson, Mi and Jack P. Fleming, Vance K. 
Miller Co., Dallas, Tex 





Underwood Appoints Lanucha at Pittsfield 


J. S. Lanucha 
Pittsfield 


has been appointed manager of the 


Mass.. branch office of the Underwood Cor- 


J. S. LANUCHA 


tion, according to an announcement by W. F 
and general sales manager 
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PROFITS MAKE A VERTICAL CLIMB 
WHEN YOU SELL 
ATLAS VERTICAL FILES 


ATLAS 
FILM 
FILE 


Manufactured 
of heavy 
gauge steel 
and equipped 
with Yale lock. 
100-400 feet 
reels of |6mm 
film or 50-400 
feet reels of 
35mm film can 
be filed in 
the model il- 
lustrated. 
Films are kept 
safe from dirt 
and damage 
and are quick- 
ly located by 
means of the 
simple index- 
ing system. 








Also perfect for the filing of tape recordings and microfilm. 


ATLAS DELUXE 


For 300 offset plates, x-ray films, blue- 
prints or 500 stencils the DeLuxe is one 
of the many vertical filing cabinets man- 
ufactured by Atlas. Constructed of heavy 
gauge steel with ball-bearing casters, 
locking stop arms, piano hinge and 
separate hanger frame. Available in 
three sizes to accommodate the three 
widths of Atlas hangers. May be 
equipped with DSH, SH series, PSC series 
or GRIPDEX series hangers. 


ATLAS HANGERS 


Four series of Atlas hangers fill 

every vertical filing need. 
DSH Hangers for stencils 
SH Hangers for offset plates 
PSC Hangers for x-ray films, blue- 
prints, stencils in file folders, etc. 
GRIPDEX Hangers for group and 
specialty filing. 


ATLAS MODELS 


Portable, DeLuxe, Efficiency Storage, 
Efficiency Combination, Efficiency 
Stencil File, Twin-DeLuxe, Jumbo (up- 
right), Wall Frame, File-All. 





Write for illustrated literature on the complete line 
Immediate Delivery on all Models 


ATLAS 


STENCIL FILES COMPANY 


SLEEVE LAN DO ° Onto 


STREET ADDRESS ° 1662 E. 118TH ST. 





163 











The Marking Pencil that 
writes on EVERYTHING! 


Y WOOD YW ENAMEL VY RUBBER 
Y METAL YW CELLOPHANE CANVAS 
Y GLASS Y OILCLOTH - CARDBOARD 


YW PORCELAIN XY LINOLEUM / OILED PAPER 
Y PLASTICS YW CORK VY LEATHER 


USED BY STORES, FACTORIES, OFFICES, HOMES 





THE BEST ADVERTISED, EXTRA HEAVY LEADS 


THAT DON’T BREAK 





in 6 cotors 


RED 
BLUE 
BLACK 
GREEN 
BROWN 
YELLOW 


FAST TURN-OVER MEANS 
BIG PROFITS FOR YOU 














An EXTRA sleeve in every box of leads 


LISTO PENCIL CORPORATION, Alameda, California 


LISTO PRODUCTS, LTD., Vancouver, B. C., Canada 
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Sixth District Registers 208 


Continued from page 46 


for the Friday luncheon in the North Lounge. This 
session featured the dynamic oratory of 3-M’s sales 
development manager, William H. Gove. His remarks 
stressed the sales power in the words, “We suggest.” 

A full afternoon session was opened by an address 
by E. Kemper Huber, field director of sales for Weber- 
Costello Company. He explained the difference in in- 
terpreting distances and land contours on flat sheet 
maps as contrasted with globes and told of “This Big 
Wonderful World in which We Live.” 

“Prices of store merchandise should be determined 
by an executive of the organization, not by salesmen,” 
asserted Harry G. Horder, president of Horder’s, Inc., 
in a well-received address on “Methods of Pricing.’ He 
explained that there exists no definite pattern for 
pricing items in the commercial stationery business. 
No dealer, he warned, can afford to wait until the end 


1. The Carrolls of Galesburg, Ill.—Mrs. John F. Carroll, Dorothy 


Carroll, sohn F. Carroll and Bette Carroll—with Mrs. B. J. Powell. 
The Galesburg couple observed their fortieth wedding anniversary 
on Saturday, May 5, during the convention. 


2. Mrs. T. K. Nickerson, formerly of National Blank Book Co.; Mrs. 


B. J. Powell; Mrs. Harold Brosk, Kenosha, Wis. 


3. Wives in the industry: Mrs. R. K. Corlett, Haines & Essick Co., 


Decatur, Ill; Mrs. William Leineweber, Associated Stationers 
Supply Co., Chicago; Mrs. J. A. Peck, Springfield Stationery Co., 
Springfield, Ill; Mrs. W. M. Weck, Haines & Essick Co.; Mrs. Ros- 
coe Benge, Codo Mfg. Co.; Mrs. P. G. Picknell, Haines & Essick Co. 


4. Mrs. Arthur Jansky, Mrs. Clarence Reynolds and Mrs. Paul Bur- 


bank (the latter two are the wives of the NSOEA District No. 6 
governor and the Association general manager, respectively); 
Mrs. R. F. Hodge, Gary Office Equipment, Gary, Ind.; Mrs. Ed 
Shapiro, Esco Stationery Store, Chicago 
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| NATIONAL’S Sras|cen’ Master’ Sheets 


_ for direct reproduction of reports, statements, 





‘estimates by OZALID, BRUNING or similar processes 


Sales, advert g, accounting — typewritten work can be repro- 


every department can save time, duced equally well. Four sizes of 


end proofreading. One or 101 ex- analysis pads in an assortment of 


ict, facsimile copies can be made rulings. See your National stationer 










y using a National translucent analy- or write direct for sample. 
: sis sheet as a master Copy. These 
. es 
masters sheets can be used with any 
direct print process. Pencil, ink or 
«gas 
. - NATIONAL 
/ + BLANK BOOK COMPANY 
’ : . 
* — ™ LQ) SoS Holyoke, Mass. 
{ , ‘ss a Dealers Every where 
\ \L— 
i 
MAKERS OF STOCK ACCOUNTING FORMS AND EQUIP MENT —LOOSE LEAF, BOUND BOOK AND VISIBLE 
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§ NATIONAL 


DEALERS 


This Ad Runs 
Currently in 


BUSINESS WEER 


an 
JOURNAL OF 
ACCOUNTANCY 


THIS ITEM 
NEVER BEFORE 
AVAILABLE T0 

STATIONERS 





Get in NOW 
on this NEW 
MARKET 


Variety of Form 
patterns available 


SEE YOUR 


a PVile) 7 .Ui 


Representative 
or write today for 
Samples. 
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IRIYITIIM Done 


IRA VIL SL KS 


— ee SS ey 


Vater -yialct-y- ae =4 quip Jans 


METAL OFFICE FURNITURE COMPANY 
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GRAND RAPIDS, MICHIGAN 
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of the year in order to find out whether he has been 
making the profit needed for continued business exist- 
elce. “Otherwise he is almost foredoomed to lose money 
and, at best, be running his business upon a danger- 
ously haphazard basis.” 

In conclusion Mr. Horder stated, “In pricing, a dealer 
should apply a formula based on his overall costs. That 
is real merchandising. Whatever price a dealer charges 
the public should reflect his entire cost of making the 
sale transaction 

Stationers Can Work Together” was the theme of 
the remarks by Harry Fellowes, NSOEA trouper who 
has appeared at the other regional sessions. 

A new topic for stationers’ sessions, one which has 
significance for who are “growing old in the in- 
dustry” was that of Prof. Robert J. Havighurst of the 
University of Chicago, who spoke on “Leisure Time of 
Older People 

The always-popular J. T. “Joe’’ Meek, secretary of 
the Illinois Federation of Retail Associations, told his 





LEFT: Miss Dorothy West of Chicago Printed String Co., gives a dem- 
onstration of “Gift Wrapping Magic” for the benefit of ladies at- 
tending the convention. UPPER RIGHT: Looking over the array of 
prizes at the ladies’ card party are Ben Powell, A. W. Faber-Castell 
Pencil Co.; Mrs. Ken Henderson; Gordon Kickels, chairman of the 
ladies entertainment; Mrs. Arnold Lawrence, wife of the IBSA presi- 
dent; Roscoe Benge, Codo Mfg. Co.; Mrs. Clarence Reynolds. LOWER 


RIGHT: NSOEA District No. 6 Governor Clarence Reynolds greets 
Mrs. Martha Berman (left) and Mrs. Ann Linn, both of Linn Office 
Supply Co., Chicago 

listeners There are two roads ahead—one is that 
devastating thing called all-out war and the other is 
a limited emergency of a limited duration. You and I 
can live in the latter without giving up everything we 
hold dear The road to control, which is Government 


lared to be the biggest worry today 

Rising prices came because the long-haired eco- 
nomists guessed wrong,” asserted Mr. Meek. Price con- 
trols in our peace-minded economy, he said, would 
create inferior quality and black markets and he told 
of the tragedy of men in “one, two and three-man 


socialism, he de 


shops sweating out their lives over price charts 
This is not freedom, this is socialism.” 

Presentatio1 f a colored film, “The Magic Key” 
which is advertising—closed the afternoon session 


This dynamic production was made by the Chamber 
of Commerce of the United States 

Those attending this session learned with regret that 
Russ Regan, American Pad & Paper Company, vice- 
president of the field division NSOEA, was hospitalized 
at Nashville, Tenn., because of a ruptured appendix 
incurred while he was returning from the regional 
neeting at Ne Orleans, La 

The entertainment feature Friday night was a Bingo 
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Avoid 








slump”... 


Fre 
CASH IN on VACATION TIME 


pre-tested 
with V.P.D.Summer Sellers! 





3 Special Vacation-Promotion 
Offers! 








V.P.D. FLIP-FILE 
PHOTO ALBUM 


Compact, easy to pack. Holds up 
to 100 photos and negotives! 
Takes 2 trays of 25 metal-hinged 
plastic envelopes. 6 photo sizes. 
Tan and black pigrain. List price 
$2.75 and up. 


SPECIAL OFFER: Retail Value $21.00 
5 asstd. Flip-Files, 4 extra Trays plus FREE Counter 


Display. 





V.P.D.AUTO MAP HOLDER 


Slip folded maps into plastic win- 
dows—keeps ‘em handy, undam- 
aged. 2 plastic sides. Colorful, 
leatherette inner pocket. for AAA 
coupons, combs, etc. 10 x 10%. 
Only $1.25 list. 


% mar aorvoete 


SPECIAL OFFER: Retail Value $16.25 
Asstd. doz. PLUS 1 FREE HOLDER 


V.P.D. MAGAZINE 
AND BOOK COVERS 


Plastic covers protect vacation 
reading from sand, water and 
handling. List price 40¢ and up. 


SPECIAL OFFER: 

Retail Value $50.40 
3 asstd. doz. Magazine Covers 
6 asstd. doz. Book Covers 
plus FREE WIRE DISPLAY RACK 





ORDER NOW! 
Attach This Ad To Your Order Blank 
Check the offers wanted — mail to us. 


JOSHUA MEIER CO.,Inc. 


153 West 23rd Street New York 11, N. Y. 


Visipie. 
PROTECTS. 
DisPLars. 
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| game Pow-Wow for all registered guests, sponsored by 
the I.B.S.A. 

General Manager Paul Burbank of NSOEA was the 
“man of the hour” for the Saturday forenoon program 
as he told the convention about “Our Association in a 
Defense Economy.” Eager for knowledge about new 
pricing regulations, those in attendance plied him with 
questions—and received the answers. 

A proposed panel discussion on vital subjects was 
eliminated but State Senator Arthur Bidwill, owner of 
Chicago Stationers, Inc., was heard in a brief address 
in which he pledged himself to continue to represent 
the best interest of the stationers at Springfield. He 
exhorted men of this industry not to shun politics but 
rather to realize that politics is a business and it 

vitally affects your business—don’t be asleep.” 

Another stationer representative in government, 
Congressman Richard Vail of Illinois (chairman of the 
board of Vail Manufacturing Company, Chicago) was 
heard at the Saturday noon luncheon. His stirring 
address dealt with his reactions to the Gen. MacArthur 
incident, his work with the Committee on un-American 
Activities and his sponsorship of a bill to limit the 
influence of the American Newspaper Guild (C.1.0.) 

Regarding MacArthur he advised the group not to be 
swayed either by the frenzy greeting of the general on 
his arrival or the suddenness of his dismissal by the 
president. He told of the danger in extending the Korean 
theatre of war, saying “It is a program predicated on 
the principle of saving American lives. Yet when we 
move from defense to offense don’t forget we are 
committing an overt act of war. This whole question 
hinges upon an undeterminable factor—what goes on 
in the mind of Joe Stalin.” 

The “House of Friendship’ sponsored by the Great 
Lakes Travelers Club was open for the hospitality of 
convention men and ladies both before and after the 
annual banquet. 

Governor Reynolds served as toastmaster for the 
enjoyable dinner. It was an event enlivened by good 
fellowship, music, brief remarks of convention figures 


oO 
and finally by dancing. General Manager Burbank 
presented the district governor with the NSOEA “Cer- 
tificate of Merit” for a job well done for the Associa- 


tion. In conclusion the NSOEA leader told the Sixth 
District members, “You are facing a challenging time 


a 
the most challenging of your time—but I hope you 
( face it with the challenge of competition.” 


Vollrath Joins Wentworth Company 


Ray Vollrath, for 19 years associated with the whole- 











In accordance with our policy of keeping ou sale and retail organization of W. B. Read & Company, 
dealers informed, this is the picture as it stands at this Bloomington, Ill., dealers in school and office supplies 
writing. and equipment, has recently moved with his family to 

New Mexico. He has joined Wentworth Company in 

The "death sentence’ of aluminum office furn Albuquerque 


ntil July | under Wentworth Company distributes the products of the 
American Seating Company, Shaw-Walker Company, 
Mosler Safe Company, RCA 16 mm. sound projectors 
and other well known lines of office and school supplies 


ture for civilian use was postponed u 
Directive M-7 as amended April 20. However, our per 
missible production has been further curtailed effective 


May Ist. Please do not lose sight of the fact that 








pil i selena nasil Sutter Stationers Takes New Location 
PP Gar Maratnd arcare Morris S. Silver, operating Sutter Stationers, an- 
Under the Controlled Materials Plan (CMP) nounces that he has taken a new location at 424 
«oh tivel into eff ’ Sutter St., San Francisco 8, Calif., in the heart of the 
ec? July sf meta tT e . = 
= tate ase downtown business area. The former location was 511 
furniture is considered as being essential to meet de Market St. The proprietor states that the new loca- 
fense needs. tion is more suitable for a better-selling retail outlet 
“America’s Standard of Business Seating’ Resigns from Vevier Loose Leaf Co. 


E. C. Vevier recently announced his resignation from 
the loose leaf company bearing his name. Mr. and 
ALUMINUM SEATING 96 Mrs. Vevier have moved to Clearwater, Fla., where 

they have purchased The Edgewater Apartments at 
441 E. Shore Dr. From now on Mr. Vevier will devote 


1 AETNA SAFE CO., 46-50 W. 29th ST., N.Y. a Gian at iain s send 
Beane BSS So we |. his time to taking care of the property 


17 $. CHERRY STREETS AKRON 8,OHIO 
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Don't ever go out selling. minus 
-” your Orf ovrds 


The barefoot boy with cheeks of tan is the dealer 





salesman who also ran—when he tries to ignore 
Oxford acceptance and preference by consumers 


everywhere. 


It’s much the dealer’s own fault that Oxford is the 
top filing style in so many offices, large and small. 
How could it be otherwise, when you consider that no 


other line of filing supplies is sold by more dealers? 


This is the inevitable result of Oxford specialization 
-undivided attention, since 1909, to one field of 
activity, to one high standard, and to one method of 


distribution—through independent dealers. 


Thank you, all the thousands of you. And whether 
you sell Oxford supplies in driblets over the counter 
to the small user, or by the truckload to the large 
corporation, you can, depend on it that Oxford will 
fight to keep supplies moving to every account now 
on our books, without favoritism, and to our utmost 


production Capacity. 


RE 
wetine 


FILING SUPPLY COMPANY, INC. 
Garden City, N. Y. St. Louis 2, Mo. 


Oxford 





Filing Folders - Filing Guides + Fiberboard Files - Index Cards + Red Fiber Envelopes + Oxford PENDAFLEX 
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Rockwell-Barnes 
Quality Products 


--- Always a good rule to follow 






AMIN 


—— — 3 


mu 


=\ NON-SKID 
\ Easel Notebooks 


ee” 
.* 


First choice— 
everywhere!!! 
Eyetint or white 
paper 





R-B Ruled Legal Pads 


Top quality 16-lb. sulphite— yellow or white. 
COURTROOM type has perforated top, bound 

with printed and wire-stapled stub, sizes 8/2” x 

11” and 8%” x 14”, 50 leaf with board back, 


no cover. 


NON-SKID edges on each cover keep notebooks 
upright at ANY angle, prevent creeping or col- 
lapse from desk vibration. 

Patented special wire binding allows pages 
to turn easily without tearing—permits books to 
open fiat. 


Also available without perforation, yellow only, 
size 84%” x 14”, padded 50 leaf or 100 leaf 
with board back—no cover. 





1 
| 
| 
L 


Write for catalog of our COMPLETE line of Office Papers and Paper Specialties 


170 OFFICE APPLIANCES, June, 1951 





at 

me 
viK 

Su] 
co" 
Me 
Ne 
for 
an 














in Other Lands 


ed from [ 
é han the « pressure in the gap between the 
| ‘ sl 
7 a. 
I Victorian Government Statist reports that im- 


s — x +4 
ports OI Writing 


typewriting paper from overseas, 


in the three months July 1 to September 30, 1950, were 
valued at £98,255 i mparison with the £51,527 of the 
col Ti ter I ] 19 

American ex} ( of office appliances will be in- 
terested in the f that during the first eight months 
of tl irre! ‘ial year (July 1, 1950, to February 


favorable balance of trade with 
dollar areas of § 172,000, whereas the balance in the 
the previous financial year was 
an unfavorable one of £5,403,000, so that actually the 
improvement an nts to over £30 million. This gives 
iying of U. S. goods in the future. 
ss © 

Board of Trade has recommended 
governm<é f that country that another 200 

be freed 1 import control 
Australian n ifacturers of office appliances are 
seriously concerns at increasing costs, particularly 
wage From 1945 to 1949, wages in Australia rose by 
474% compart ith the 44.4% in Canada, the 37.3% 
in the United States, the 24.7% in the United Kingdom 
al the 19.4 in New Zealand. Last year wages in 
Australia took ther spurt, rising by an additional 
8.7 in contra the 6.9% in New Zealand, 3.4% in 

the U.S.A. and the 1.5% in the U.K 

: * * 

some quart it is asserted that company profits 
1e cause of high costs, but this the Victorian Insti- 
f Publi Affairs strenuously denies, saying: 
iny pl represent only one-tenth of the 
of good The government actually takes in 
sales tax, and forth, more than is taken in company 
fits. Elimination of profits in excess of 5% (after 
npany taxat of public companies engaged in 
unufacturin vould not reduce the cost of manu- 
actured good y 2d. in the £1.” The institute then 
“In the final analysis, 80% 
ts. Unless productivity is stepped 
inue to rise, prices must rise also.” 


note I warning 


Dealers it e equipment report generally good 

ness duri e past month, although supplies 

ve not bee ood as expected. There is also a 

ided trend rds credit buying and accounts are 
becoming so! t harder to collect 





Name Crosby Regional Manager 


The appoint t of H. V. (Hank) Crosby as a re- 
nal manag Eversharp, Inc., shaving instru- 
division | been announced by Irving Kathman, 
e-president harge of sales. Mr. Crosby will 
rvise sale in nine western states, the territory 

r Montal Wyoming, Utah, Arizona, New 

Mexico, Colora outhern California and part of 
Nevada and Idal He has been with Eversharp for 
four years as regi il manager in the Los Angeles area 
ill continue make his headquarters in that city 





Hollywood | Firm Takes Burbank Location 


Combining iles and the assembly departments 
busins inder one roof, the Hollywood Mailing 
Products Corporation has moved from 6806 Sunset 
Bivd., Hollyv Calif., to 441 Moss St., Burbank, Calif 





Remington Rand Inc. Appoints Agent 


Remington F i Inc., has announced the appoint- 
ment of Fle! rypewriter Exchange, 807 E. Third 
S Big Spri Tex., as agent.—EEG 
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NOW more than ever... 


MODEL 40 


$4450 


(Fed. Tax and Supplies extra) 


Even FASTER, Even EASIER to operate 


New method of springing the handle 
Reduces in half the amount of pressure needed to make the 
printing impression. So little effort is required, actually one 
finger on the handle will produce all the pressure needed for 
an imprint! 

New handle of red plastic 
More comfort to the hand of the operator, with improved 
appearance in the machine. 

New re-designed envelope tray 


Master Tape can now be inserted in the machine quicker and 
easier than ever. 


Remember, only Master Addresser has 
Roller Moistening—For the best impressions 
Automatic Tape Advancement—For easiest, fastest operation 
Sell the complete line. 
Model 40-H (foot operated) for high production 
Model 40 Deluxe (shown above) 
Model 25 (only $24.50 plus tax and supplies 
Lab-L-Master Printer (for addressing shipping labels and tags) 
See our display at the NOMD convention — 
Detroit, June 28-30 


Nationally advertised EVERY month 
See our current ads in DUN’S REVIEW and KIWANIS Magazine. 


NO STENCILS - NO PLATES - NO RIBBONS - NO INK 


it pays to be a Master Addresser dealer. 
Write today for full details 


flldl@e rhdtdrede C2 


6500-D West Lake Street, Minneapolis 16, Minnesota 
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STYLE V 


sion-Built 


FOR A 
LIFETIME OF 
TROUBLE-FREE 
SERVICE 


SENG Chair Action Controls 


THAT'S the kind of merchandise 
that SELLS MORE office furniture 


and supplies for you. 


You know this is true... so, SPECIFY 
SENG CHAIR ACTION CONTROLS 


on the office chairs you buy. 


It’s good “‘profit-insurance.”’ 


m= DENG 


COMPANY 


1450 N. DAYTON STREET 
CHICAGO 22, ILLINOIS 


1874...WORLD’S LARGEST SPECIALISTS 
IN FURNITURE HARDWARE 


SINCE 
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Southern California Business Show 


Continued from page 89 

Johnson of the National Cash Register Company, pres- 
ident of the Los Angeles Chapter of NACA; J. W. B. 
Stanley, chairman of the invitations committee; Betty 
Louviere, secretary; Howard J. Mackin, chairman of 
the publicity committee; Roy E. McRann, in charge of 
registration, and George Feichtmann and Robert W. 
Gordon, in charge of headquarters booths. 

There were no diversions, such as luncheons and 
banquets at the Los Angeles event. The registration 
desk was in the gallery of the hotel, while the exhibits 
occupied three large rooms, namely, the Renaissance 
room, the ball room and the foyer 

The theme of the show was, “Geared for Action,” a 
theme considered appropriate at this particular time. 

Exhibitors were 
Addressograph-Multigraph Corp. Charles R. Hadley Co 
Audograph of California Milo Harding Co 


Auto-Typist Jewell-Summer Co 
Glenn C. Leslie Co The McBee C 


Charles Bruning Co., Inc Marchant Calculating Machine 
Business System, Inc Co 

Calculators, Ltd Moore Business Forms, In« 
Cole Steel Equipment Co., Inc National Cash Register C 


Ozalid 
Postindex Co 
Remington Rand Inc 


Pronto File Corp 
Comptometer Division 
Felt & Tarrant Mfg. Co 
Cramer Posture Chair Co., Inc Robotyper Co. of California 
Cummiins-Chicago Corp Safeguard Corp 
Dashew Business Equipment Co. Sahlin-Klassen & Cx 
Dictating & Recording Co., Inc Schwabacher-Frey Co 
Soundscriber Simplex Time Recorder C¢ 
Ditto, Inc Victor Adding Machine Cx 
Eery Register Co Workman Service Co 
Elliott Addressing Machine Co California 





Moe Turman Addresses Industry Team 


Moe Turman, Metwood Office Equipment Corpora- 
tion, New York City, past president of the National 
Office Furniture Association, addressed the United 
Kingdom Manufacturing Industry team which has 
been touring the United States under the auspices of 
the Anglo-American Council on Productivity and the 
Economic Co-Operation Administration. 

Mr. Turman and John R. Gray, executive director of 
NOFA, welcomed the team at a meeting held Friday, 
April 13, at the ECA headquarters, 2 Park Ave., New 
York City. 

Following is a copy of Mr. Turman’s remarks 


“ 
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WISE ECONOMY 




















Beautifully illustrated above in the popular 29” ht. 


is The Debonait 900 SERIES 

















Faced with continually increasing costs on 
every hand, Buyers of office furniture and 
equipment are now looking for a real, 
old fashioned Bargain! They want Quality 
at the lowest possible cost to them! 





Offer Alma’s Wise Economy to today’s 
selective Buyer and he'll look no further! 
Alma’‘s complete line of office furniture 
affords a wide choice of smart styles 
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coupled with efficiency in design and an 
amazingly low price. The final clincher 
is that behind every Alma model stands 
Alma’‘s famous reputation for Quality of 
Product and Excellence in Craftsmanship. 


if bargain hunting Buyers are passing 
you up, stock Alma and you'll be quick 
to discover that Alma‘’s Wise Economy is 
your cue to Bigger Sales today! 


Gott Dostes che ude (sed! 


ALMA DESK COMPANY 






HIGH POINT, 
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YG eee 
/, means that with Victor Steel Sectional 


Visible your ca§tomers expand their records 





















only as the need arises . . . thé§@ single-slide units will build 


up rigidly to any practical height. 


means that Victor 
3-slide wood sections, too, can 
be built up into batteries. Ever 
popular, these €€onomical units contain all the Victor 


Visible feature§, and are available for prompt delivery. 


means that your means that we 
profits will continue to build furnish you with envelope 
up as your customers return stuffers, display cards, and 
to you for additional units to newspaper mats to keep the 
supplement their original Victor Visible story ever 
=  _— purchases of sections . . . mak- building up in the minds of 
- ing every customer a steady potential customers — leading 

customer. to increased sales for you. 





Write to-day for information on how you can BUILD UP your profits; remember... 
There’s a Victor Visible system for every business need. 








THE VICTOR SAFE & EQUIPMENT CO., INC. 
NORTH TONAWANDA ° NEW YORK 
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Greater St. Louis OMDA in Session 


rhe Greater St yuis Office Machine Dealers Asso- 


ciation in its April 11 meeting heard Myron Chaffee 
as the principal speaker. He invited a delegation to 
attend the OMDA meeting in Kansas City on April 


28, 29 to be addressed by Vito Randazzo. Another in- 
vitation was t issued by Frank Hagen, a bid for 


the dealers t 1 a steak fry at his club in Wentz- 
ville on May 

Visitors present April 11 included Frank Hall, Mis- 
souri Office Equipment, Independence, Mo.; Myron 


Chaffee, Chaffee Business Machines, Kansas City, Mo., 
Bob Daughert yard D. Happy Company, Paducah, 
Ky.; Chet Smith, A. W. Faber Company, Kansas City, 
Mo., and Don Me Marr Duplicator Company, Chi- 


( 0 
At 


It was sugge that the national secretary contact 
either Ames Supply Company or Shipman-Ward Manu- 
facturing Company to forward a letter through a mail- 
ing list to all dealers, not only members of NOMDA, 
asking for a $10.00 donation for legal expenses in 
Washington, D. « Such a letter, it was suggested, 
should invite ealers to become members and gain 
all of the information regarding prices, and so forth. 

The possibility of the 1952 convention being held 
in St. Louis v reported on by the convention chair- 
man and he vised that the hotel site was “the best 


in the country 
A delegation 
Detroit for the 


) the floor plan for the exhibits.” 
vised to attend the convention in 
irpose of outlining the advantages, 
cation, recreation possibilities and 
tel has already reserved the date 


sucn as centl 
the fact that 


for such a met 





Connecticut Valley Stationers Convene 


A meeting of the Connecticut Valley Stationers As- 
sociation was held at the Hotel Sheraton, Springfield, 
Mass., on Ap! with 34 in attendance. 

tegional Governor Sid Challenger enthusiastically 
reported on pla for the meeting at Wentworth-by- 
the-Sea. Jim Ne of Geyer’s Publications talked on 
current proble arising from Government regula- 


tions. A discu 
John Dwye! 


motion, unanl 


period followed 
ufacturers’ representative, initiated 
isly passed, that the CVSA join in 


protest at the dropping of L.C.L. classifications for 
furniture. Th vas forwarded to the National Furni- 
ture Traffic Conference at Gardner, Mass. 





Baltimore Stationers Dine, Dance 


rhe Baltin Stationers Association held the third 
annual party April 27 at the Lord Baltimore Hotel 

Baltimore Here, some 175 members and friends 
gathered together to spend a most pleasant evening 
ining ant ] ng 

Prior to the nner the Penn-Mar-Va Travelers en- 

rtained wit! fellowship hour, which proved a popu- 
lar part of the evening. Dinner was enjoyed while 
I y Lon stra provided music for dancing be- 

en coul \ lovely gift was provided by the asso- 
ition for ev ady present. 

President Harry Summers, Summers Stationery 
Company, Bal re, welcomed all the diners, explain- 
ng that in Baltimore there never were any speeches 

these annu iffairs. He did take time to present 

ie followin iests: Governor Third District NSOEA 
nd Mrs. Charles W. Lukens, Yeo & Lukens, Philadel- 
hia, Pa.; M1 nd Mrs. Al Learnard, president Wash- 

‘ton Stations Association; Mrs. Harry Summers; 
Rose Cushn NSOEA, and Mark Kenna, American 
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Install McMahan 


Lifts on all new 
secretarial Desks 


EASIER INSTALLATION a 
fr STURDIER CONSTRUC 





DELIVERY!! 


McMAHAN TYPEWRITER LIFTS are designed to the 
needs of the manufacturer and the convenience of 
the user. Their all metal construction makes instal- 
lation faster and more economical. What's more, 
you can get them now, when you need them. The 
outstanding features of safer, more rigid locking 
in both open and closed position with a flip of the 
finger, and the balanced, always level operation 
that glides the typewriter in or out of position with- 
out effort makes McMAHAN lifts a requirement for 
finer secretarial desks. 


@ EASIEST OPERATION OF 
ANY TYPEWRITER LIFT MADE 
The smallest office girl a 


can raise and lower the 






typewriter with one 
hand, proof that this de- 
sign has the secretary 
in mind 


WRITE NOW for price list and discounts to: 











MORE 
PROFITABLE SAL 





A NEW PRODUCT 


Multi-Rite is the new modern way for 
handling Payrolls, Accounts Receivable 
and other multiple records. Saves 2/, in 
time alone! An accounting board that 
builds volume orders. Repeat orders come 


from form sales. 


AN ACCOUNTING BOARD 
FOR AS LOW AS $10 


BUILDS SALES VOLUME 
WITH PROFITS 


Sales are made easily with the Multi-Rite 
specially priced demonstrating outfits and 
operational instructions. 
EXCLUSIVE AGENCIES AVAILABLE 
To Qualified Dealers. 
Write For Details Today! 


C ards 


—s: ie City 1 








44-07 Twenty-First St. 
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Pencil Company, president of Penn-Mar-Va Travelers 
Club. 

President Summers then gave credit to the Penn- 
Mar-Va for their generosity and to the following com- 
mittee which had worked so hard and successfully to 
make the evening a success: Carl Johnson, Julius M. 
Stark Company; Hal Sharrow, National Stationery 
Company; Earl Koch, Koch Office Supply Company; 
Richard Wittemeyer, Koch Office Supply Company, 
all of Baltimore. 

The remainder of the evening was spent in dancing 
and fellowship—an evening which adds another suc- 
cessful chapter to the Baltimore Stationers Associa- 
tion annuals. 





New York Stationers 12:30 Club Convenes 


More than 70 members and guests attended the reg- 
ular monthly meeting of the Stationers 12:30 Club 
of New York, N. Y., on Tuesday evening, May l, at 
Rosoff’s Restaurant, New York, N. Y., with President 
Philip G. Tagley, Consolidated Loose Leaf, Inc., pre- 
siding. 

President Tagley extended greetings and expressed 
his pleasure at seeing such a large attendance. He then 
called for committee reports and the first to respond 
was chairman of the sickness committee, Herbert 
Grayson, Ace Fastener Corporation, who reported that 
Harry A. Erny of C. Howard Hunt Pen Company is 
recuperating from his recent illness. A letter from 
Mr. Erny thanking the club for sending a basket of 
fruit to him during his illness was read. Chairman of 
the entertainment committee Harry Fensterheim, S. E. 
& M. Vernon Inc., reported that the club’s annual 
outing, to be held on Tuesday, June 12 would be one 
of the largest ever held judging by reservations already 
received. He urged those who have not made their 
reservations to do so at once so that ample accom- 
modations could be provided. 

Treasurer Dwight N. Briggs, Sun Rubber Company, 
then announced the following new members: Seymour 
Geller, Artistic Desk Pad and Novelty Company; Rich- 
ard J. Madden, Eberhard Faber Pencil Company; 
Joseph Wexelbaum, The Cooke & Cobb Company; 
Morris Blacker and Samuel Blacker, both of the Hol- 
land Stationery Company, New York, N. Y. 

Mr. Briggs then informed members that arrange- 
ments have been made to obtain protection against 
doctors’ bills as well as hospital bills by joining the 
combined Blue Shield and Blue Cross surgical-medical 
plan. He then introduced Mrs. Helen Reid, a repre- 
sentative of the United Medical Services Inc., who 
gave a detailed explanation of the benefits to be had 
by joining the combined services. Considerable interest 
was shown and numerous questions were answered at 
the conclusion of her talk. 

President Tagley called upon Robert Reichman, 
Mooney’s Inc., New York, N. Y., governor of No. 13 
NSOEA District, for a few words. Governor Reichman 
reminded his listeners that the time is drawing near 
when the combined regional meeting of NSOEA Dis- 
tricts No. 3 and 13 will be held on June 29 and 30 at 
the Ambassador Hotel, Atlantic City, N. J., and urged 
a large attendance of New York dealers. In giving a 
brief outline of the program to be presented he stressed 
the excellence of speakers and their topics together 
with splendid entertainment in store for all who at- 
tend. In conclusion he made a strong plea for new 
members for the NSOEA from the Thirteenth District. 





Siegel Addresses Marketing Club 

Alfred E. Siegel, general merchandising manager of 
Royal Metal Manufacturing Company, Chicago, was 
the principal speaker before a recent meeting of the 
Marketing Club at Northwestern University, Evanston. 

Mr. Siegel’s topic, “Marketing by the Seat of Your 
Pants,” dealt with the unsettled conditions today and 
the marketing problems which resulted in such a 
swiftly-changing situation. The “seat of your pants” 
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we’ve switched to Browne-Morse filing supplies 





‘ut away your pick and shovel, we've no more digging now. Our searching 


days are over, for this new Browne-Morse Filing System sure makes filing and 


finding easy. We'll not have that frenzied, panicky feeling again. We're secre- 


taries once more instead of an excavating crew.” 


You're right, Sally, the boss certainly was wise when he chose Browne-Morse 


Chey will help increase office efficiency, expedite the handling of work 


and maintain more accurate records. There is a place-for everything and it’s 


easy to keep everything in its place. 


Architects of Efficiency for America’s Offices 


Browne-Morse 


MUSKEGON MICHIGAN 


MANUFACTURERS OF STEEL OFFICE FURNITURE, FILES, DESKS, ALUMINUM POSTURE CHAIRS AND FILING SUPPLIES FOR OVER 45 YEARS 
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ALL THE QUALITY YOUR MONEY CAN BUY 


AT ALMOST HALF PRICE! 


YES! 




















MIMEOGRAPH 


RON ;® MACHINES 


Sells for almost half the price of most com 
parable mimeograph machines. Compare and 
see! Write for details. 


CLEAN 


Your hands never touch ink. New way to 
insert stencils, simple ink filling. As clean, as 
easy to use as a typewriter. Makes a color 
change in 20 seconds. 


AUTOMATIC 


New automatic ink and paper feed means 
better operation PLUS more economy. In 
stant ink flow saves paper, takes a full ream 


of paper. 


SAVES TIME & MONEY 


RONEO is easier to use, more efficient than 
any other duplicator you've ever seen 
RONEO saves time and money, gets things 
done quicker. AND initial costs are only half . 
oo, Get the whole story. Call or write ‘\ MODEL 
today. 















LIST PRICE 


$690°° 


WITH EXTRA COLOR CYLINDER, STAND 


Other Models: 
MODEL ‘150''—hand 
operating, paper size 
to 81/7," x 14”, 

MODEL ‘‘Policy’’—av- 
tomatic, paper size 


to 18” x 14”, Dealerships still available. Write today. 











ADDO MACHINE CO.., Inc. 


145 WEST 57th ST. NEW YORK 19, N. Y. 


Exclusive distributers in the U. S$. A. 
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phrase is derived from an aviation expression. A pilot 
is said to be flying “by the seat of his pants” when 
his instruments are out of order, or ineffectual, and 
he has to pilot by feel, guesswork or intuition. 





Arrange Golfing Party at Detroit 


The Detroit and other Michigan stationers will join 
with the Fifth District Travelers Club for what is 
billed as the “Biggest Ever Annual Shindig” on Wed- 
nesday, July 25. The place is the Glen Oaks Country 
Club, 30500 Thirteenth Mile Road, W., Detroit. 

This event is for the ladies, too. The program is 
golf, dancing and a steak dinner. 


Underwood Appoints C. $. Widholm 

C. S. Widholm has been appointed manager of the 
South Bend, Ind., branch office of Underwood Corpo- 
ration, according to an announcement by W. F. Arnold, 





Cc. S$. WIDHOLM 





vice-president and general sales manager. 

Mr. Widholm, who joined Underwood in 1947, was 
an adding machine sales representative in the Chicago 
office prior to his present assignment. His headquarters 
are at 224 W. Jefferson Blvd., where he will direct the 
sales and service activities of the typewriter, adding 
machine, accounting machine and supply divisions in 


the South Bend area 





WINS PLAQUE FOR PROMOTION 





Stephen Douglas, a member of the retail advisory committee 
of Brand Names Foundation, Inc., presents a plaque to 
R. D. Latsch, Latsch Bros.,‘Inc., Lincoln, Neb., who was 
honored as the ‘Stationery Store Brand Name Retailer of 
the Year. The award was made in recognition of Latsch 
Bros.’s leadership in the promotion of nationally and 
regionally advertised brands during 1950. (Story appeared 
on page 84 of the May issue of Office Appliances.) 
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istinctive quality 
creates a nationwide demand 
for JASPER SEATING CHAIRS 


No. 1600 











| know 


of office furniture know . 


Buvers 


there’s complete satisfaction 
for everyone in the JASPER 
SEATING line of office 
chairs. The 1600 line illus- 
trated on this page is an ex- 
cellent example of what we 
mean. Fair Price *« Un- 
equalled Comfort * Quality 
Construction * and Finish ¢ 
Eye Appeal. Available in 
Deep Buff or Top Grain 
leather—also Du Pont simu- 
lated leather. Offered in gen- 
uine American black walnut, 
northern birch and Indiana 
white quartered oak. Dealer 


No. 1602 





inquiries invited 


—_—_——€ 


JASPER SEATING COMPANY 


JASPER e« INDIANA 
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News Notes from NSOEA District No. 4 


R. E. HILBURN, CORRESPONDENT 
644 N. HIGHLAND AVE., ATLANTA, GA. 

The regional convention at Palm Beach is now his- 
tory but it’s memory will, as a certain general recently 
said, “Never die but just fade away”. Yowza—it was 
really a “honey”. And if I do say so myself the South- 
ern Travelers put on a party Thursday night it would 
take one of them Hollywood writers to describe. It 
was super, colossal and all the other big adjectives 
those boys sling around. The Mardi Gras theme went 
over like nobody’s business and when they started 
hauling out that whoppin’ batch of hot dogs about 
11:30 I just KNEW they wouldn’t have many takers- 
the buffet was so scrumptuous. Yet, when the man 
hollered, “come and get ’em,” I’m glad I didn’t happen 
to be in the line of flight. The highlights of this 
“shindig” will be written up elsewhere but I'll give 
you a few of the “off the record” shots spotted here 
and there. 

* + * 


Ed Mulvaney now has a new “handle”. The boys 
now call Ed “Hoot”. Don’t ask me why. However, 
Jim Scott can give you the gory details. 

+ * ” 

The “Bowen Tribe” showing up in mass formation 
Alton, Herbert and Matt, all three of ’em and with 
their families. Everywhere one looked—there was a 
Bowen 

a ” « 

The Southern Travelers called Zac Smith (need I 
say more?) to our meeting and presented him with 
a set of classy luggage—the better for him to cover the 
country as our national ‘Pres’. 

* * x 

One of the boys made this observation, “If you don’t 
think we have some good speakers take a look at that 
bar directly to the rear of the hall which has been 
open for 30 minutes and not a soul in it. The hall 
was nearly full, too. That was a pure case of the 
spirit being stronger than the spirits 

* * >» 

Johnnie Pittman, of Johnnie Pittman, Stationer, 
Tampa, Fla. has moved two doors down the same 
street to much larger and more attractive quarters. 
Nice going, John. First thing we know you will have 
the block. 

~ 7 * 

Last month I mentioned that Mrs. George Stuart 
(Vicky to youse guys) of the Orlando Stuarts suh, 
had an operation but I didn’t have any of the details 
at that time. I am very glad to report that “every- 
thing came out fine,” as evidenced by her gracious 
presence at the convention. 

* * * 

I have just learned that J. T. Briscoe, the skipper 
of Office Equipment Company, Decatur, Ala., is “ex- 
pecting” any minute now. However, in this instance 
it is a “greetings” from Uncle. That’s what J. T. 
gets for being an artillery spotter pilot. Those boys 
are in great demand right now. 

* a * 

A very tragic piece of news which came to us just 
prior to our convention date was the death of Clarence 
Lorick, Lorick-Couch Company, Columbia, S. C. This 
in itself was shock enough but following so closely 
on the death of the other partner in the firm, Mr. 
Couch, it is doubly so. 

. * ” 

“Huncan Dines Again’”—The boys are beginning to 
make a few suggestions on ’good places to eat so this 
month I am going to give you one submitted by Ronnie 
Rumpf, Globe’s handy man in the south. Ronnie and 
the “Mrs.” were very enthusiastic about the Colonia! 
Restaurant on U. S. 1, just outside Fort Pierce, Fla., 
on the south side. The place is advertised as one 
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profit from 





Leopold office furniture installation for Council Bluffs 
Gas Company by Emarines, Council Bluffs, lowa 


the efficient 
design of 

The efficient design of Leopold office furniture 

is so easily demonstrated, it is no wonder that executives 

from coast to coast are adding Leopold installations 


€q00// 


for the entire office. 


office 


Efficiency adds to profits, and dealers and users 
furniture alike are profiting from the carefully engineered designs 


which Leopold has developed. 


Since 1876, Leopold has been supplying 





office furniture built with the finest materials and 
—_ craftsmanship to add to your profits. 
Leopold's profit-building , I 
program for dealers 
in 1951 includes 


e | idvertising in American 
B igazine 
eA sales promotion pian for T H f uly sabe C 0 M Y A N Y 


° ' ne of effective eaier 





BURLINGTON, IOWA 


MEMBER OF THE WOOD OFFICE FURNITURE INSTITUTE 
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RECORD STORAGE BOXES 


for Storing INACTIVE RECORDS a¢ Low (ost 





Today the storage filing of practically all business records is universally 
recognized as a prudent policy. These records often jam current files. The 
vital necessity for saving INACTIVE RECORDS when there is need for 
only occasional reference makes extreme economy desirable. Storage fil- 
ing is approximately 95% safety—only 5% reference, safety is the big 
point. LIBERTY Boxes assure safety against dust, dirt, mildew, spillage 
and loss. Cost per year—actually a few pennies. 





Only the highest grade corrugated 
fibre-board is used in LIBERTY 
tecord Storage Boxes. The rein- 
forcements and the fittings are of 
the highest quality. Heavily gummed 
reinforcing tape is used exclusively 
at all points of strain. Set up—easy, 
quick, ALL IN ONE PIECE—no sep- 
arate parts or mechanism to wear or 










“LIBERTY’S” patented closing 
method closes or opens the box in a 
second. It operates swiftly and se- 
curely, without mechanical faults; 
and, provides positive insurance 
against spillage. Countless thou- 
sands of LIBERTY Record Storage 
Boxes now in use are in good condi- 
tion after more than 30 years. 












get out of order. 


LIBERTY Boxes have been proving themselves superior, 
to the most exacting buyers in the field, since 1918 





Deposit Slips and 
Tabulating Cards 





Forms 8'4" x 542", 84a" x 7” 
912" x 6", also 2 rows 4” x 7” 
in No. 18 





Letters, Legal 
or Cap. Invoices 





Cancelled Checks, 
Drafts and Warrants 


Card Records 
Card Records 3° x 5”, 8 & 5” 


4” x 6", 5" x 8” 


Documents and 
Folded Vouchers, Etc 


Ledger Sheets 


ETROIT 
uty wer _ 





c 


QUALITY - ECONOMY - EFFICIENCY 


Sold by Leading Stationers Grom Coast ta Coast 
BANKERS BOX COMPAN Y 


720 S. DEARBORN ST.* CHICAGO 5, ILL. 


182 OFFICE APPLIANCES, June, 1951 























Where every is a pleasant memory,” but what 
the Rumpfs were so “hopped up” about was the service 
as something it of this world”. Prices were very 
reasonable so why not give the Colonial a whirl 
vhen in Fort Pierce? 

> 7 > 

Here is news that almost got lost: Joe Bassi, partner 
in the firm Marvin Ellis Company, Memphis, Tenn., 
tells me that Sarah presented him with a lil Joe on 
February 6. This is the Bassi’s first and it is easy to 
see that “Jr.” is the “power back of the throne” now. 
Marvin says 1 have nicknamed him “Gem Clip”. 





Kewanee Firm Has Co-Owner 
Lyle H. Gilmore is now general manager and co- 
owner with Jattie Wilkinson Baumgartner of Wilkin- 
son’s Office Sup] & Equipment Company located at 
109 E. Third St., Kewanee, Ill. Mr. Gilmore, assisted 
his wife over complete control of Wilkinson’s 


LYLE H. GILMORE 





on April 1. Mrs. Baumgartner will join her husband, 
Captain O. L. Baumgartner, at Lowry Field, Denver, 
( 


\olo., but v me activity in the business upon her 
return to Kewanee 

Wilkinson's established by her in April, 1946, and 
operated by Jattie Wilkinson until January 1 of this 
year when M Mrs. Gilmore purchased an in- 
terest in the business. Mr. Gilmore became associated 
with the firm May 1, 1950. Before coming to Kewanee, 
he had many years of experience as accountant and 
business manager. Mrs. Gilmore has been active in 
tatistical de ments and office management. 

Jattie Wilki: was married to O. L. Baumgartner 


February of 1947. They have two children, Donna 

Captain Baumgartner owns and 
distribution firm in Kewanee and 
to his recent recall to the Air Force. 





SEA-GOING SALESMANSHIP 





An attractive, nautical window by Halsey & Griffith, West 
Palm Beach, Fla., one of the hosts at the recent NSOEA Dis- 
trict No. 4 regional convention, featured Allied’s Flagship 
metallic-back line of Curlproof carbon papers. 
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DARNELL 


Casters 


Possess Exceptional 
FEATURES That Will 
Command Instant 
Attention From Your 
CUSTOMERS 


WRITE FOR FREE 
DARNELL MANUAL 


DARNELL CORP iT 
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THE WARSHAW MANUFACTURING CO., INC. 
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News Notes from NSOEA District No. 7 


MERRILL D. HASTY, CORRESPONDENT 
7 CENTRAL AVE., WAYSATA, MINN. 

I have been selected as your correspondent again. I 
promise to cover our Seventh District and I ask your 
co-operation. Wherever you are and whatever your 
connection send me the interesting news items, so all 
may share your enjoyment. This magazine goes to 
many a shut-in as well as our retired friends 

* « x 

W.S. (Sherm) Read of St. Paul Book has just under- 
gone an operation. It was a success and he is back 
home. Your correspondent enjoyed a visit with him 
and he will soon be in his official chair to welcome 
you all. Mail him a card—3937 38th Ave., Minneapolis, 
Minn 


* * * 


Many of you friends of Stan Griebel have been in 
Milwaukee when his brother, Karl, was a member of 
our party. At this writing Karl is ill, suffering from 
a heart attack. His address is: Miseracordia Hospital, 
Milwaukee, Wis. Mail him a card 

* + & 

L. Ed. Friedmann is again enjoying his delightful 
business. He took a trial trip to Fargo, the first since 
last fall, after his serious heart attack. Best of luck, Ed 

7 x - 

I hear from Larry Ackert quite often. He is enjoy- 
ing that California sunshine we hear so much about 
” . 

I just had a pleasant trip with Fred Schaefer. We 
tested our vision on the small print on a pack of 
Camels and he won over my bifocals. Nice going, Fred. 

* * * 

The loose leaf men never let a convention get them 
down. The Twin Cities had three all on the job the 
first of the week-—-Ray Hammond, Warren Carlson and 
Harry Bergquist. 

* 

Beware you fellows in the 10,000 Lakes district. It 
is a known fact that Auggie Skolaski of Blieds, Inc., at 
Madison, Wis., will be enroute to our fishing grounds 
New hooks were sent to him to replace the old. He 
won't be alone, either 


Hats off gentlemen. Ed Oderman of Dickinson, N 
Dak., just enjoyed a grand opening in his spotless 
new store. Our famous “M. C.’, Mel. Sowell, took over 
and we know there was never a dull moment. Hearty 
greetings for continued success from all Northwest 
Travelers 


Sleepy Eye, Minn., has a new stationer who will wel 
come all travelers. Mr. Haas is the name 

A rare question asked, “Why is it a National Blank 
Book dealer becomes governor of the Seventh District 
at every convention?” 

Your convention is over and a new roster is soon to 
be printed. If you did not attend the Des Moines con- 
vention and you have not paid your dues, do it now 
$2.00 as usual. Your secretary is compiling a list of 
the paid-up members now 

* * ” 

Henry Clauson of Pouchers is again on the job, en- 

joying your many travels visiting him 
7 * o 

The flower of the day is the new Vanda orchid 

Walter Hubbs and Ed Hansen can explain in detail. 
. 6s 

The golf news will be in the next issue. Start think 
ing of one dealer you can bring 

All Northwest Travelers, all dealers and all commer 
cial dealers’ full-time employees, may participate in 
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No. 4856 


No. 4854 


\uw/ The pride of every office... their Boling chairs! There’s a reason, of 
== course. Underneath the smooth beauty of a Boling chair are the finest 
materials and workmanship... quality features appreciated by 


everyone from the Boss down to the receptionist! 


When you show Boling chairs to a buyer, you are offering a name 
long established as being synonymous with “The Best’’...a name he 


knows and respects as having 


esse 2 me everything ... style, comfort, price, 
(ae eis craftsmanship and construction! 
‘igh Pont Beosiog @ Ques Company etsy HIGH POINT BENDING & CHAIR CO., SILER CITY, N. C. 
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LOS ANGELES 


Philip Blair Co. 
| 1429 So. Los Angeles Ave. 


DALLAS CHICAGO 


John Klein : | | Howard Parliment 
2021 Main St. First Nat'l Bank Bldg. 





NEW YORK 7 uarrissure 
Joseph J. Galen ans See John Eshleman 
130 W. 42nd St. thee 209 Klein Bidg. 


WASHINGTON 


Capitol Office 
1621 “L” St. W. W. 
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ete all 








all awards of s and drawings of other prizes. 
> 


+ * 

Special announcements: The Great Lakes Travelers 
Club golf party will be held on August 10 at the North 
Hills Country Club on highway No. 41 north of Mil- 
waukee, Wis 

. > > 

The monthly Northwest Travelers meeting was held 
April 28 at the Commerce Club, Minneapolis. It caught 
many of our travelers on the road because of the re- 
cent Des Moines convention. Those that did attend 
were Warren Carlson, Ivan Cornelius, Bud Caruso, Al 
Collatz, Bert Ertl, Ken Kelsey, Fred Luley, Al Nord- 
strom, Ray Rudy and yours truly. 

The next meeting, to be held at the Commerce Club, 
will be the last until fall, and a present is to be given 
to a former office! 

a . > 
help the other fellow up the hill you 
yourself.” 


Every time 
get a little higher 





Texas Travelers Club Notes 


ART CARROW, CORRESPONDENT 
4423 N. ROSENEATH DR., HOUSTON 21, TEX. 


Al Baugher, popular representative of Sanford Ink 
Company, was married just before the Ninth NSOEA 
Regional meeting to Mrs. Wilma Castaing at New 
Orleans 

> . . 

Clarence DuBos, Jr., has opened the DuBos Office 
Supply, Inc., at 1101 Chartres St., New Orleans, La., in 
association his father. Clarence has had many 
years of experience with firms at Monroe and New 
Orleans 

* * . 
f Fulton Stationery Company in Hous- 
nfined to the hospital for several 
itors, please.) This is the reason Mrs. 
i not attend the Ninth Regional meet- 


Sue Harding 
ton has bee! 
months. (Ni 
Jessie Fulton 
ing 

> * * 

Your correspondent, Art Carrow, has been appointed 
regional chairman for the Southwest District of the 
Wholesale Stationers Association sales representatives’ 


socletyv 


* * * 


Mr. and Mrs. McCharles Huff of Buchanan Stationery 
Company, Wichita Falls, Tex., were in attendance at 
the Ninth Regional meeting at New Orleans. They are 


to be congratulated because just two weeks before 
Mrs. Huff presented McCharles with a baby boy. 


- > * 
Lake Charles Office Supply of Lake Charles, La., held 
a grand opening of the new store on Saturday, April 


21. The store inder the management of L. W. Tabb 

and is associated with the Monroe Office Equipment 

Company at Monroe, La. 

Supply, Dallas, Tex., has purchased the 
fixtures of National Printing Com- 

y and has also added warehouse space 

street from the store at 2024 Com- 


Shelby Office 
entire stock I 
pany of that cit 
directly across tl 
merce 

> > > 
Austin, Tex., has moved into larger 
09 W. Sixth St. 


* - * 


Standard Office Equipment Com- 
Tex., has returned to the U.S 


Abel Stati 


quarters a 


Charles Royer 
pany, Fort W 
Marines 

> > > 
ravelers Wives Club held a regular 
*~heon at the Dallas Athletic Club on 

18. Mrs. H. A. Bredow was hostess 

was preceded by a book review of 


The Dalla 
meeting al 
Wednesday, Apri 
and the lur 
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INDIANA FOR 
HERCULES 


A man who could do the ~ Ps - ae 
impossible would be just % 

the ticket for us at 

Indiana Chair. Our ideas in chair design seem 

to have caught on too well. This design popularity, 
plus the values we give in quality workmanship 
and materials, is swamping us with orders. Short 
of turning some Herculean miracles, we can’t 


tell you when we will catch up. But... 


OUR MODEL M-2 ARM GUEST CHAIR IS A 
GOOD FUTURE BET FOR YOU 


The modern flow motif of our 
M-Line of office chairs is at 

its most pleasing in this arm 
chair, which is made in covers 
of top grain leather, deep 
buff leather and Tolex 
plastic-coated fabric, and in 
Softone, Birch, Walnut, Birch 
Mahogany and Light Oak 


wood finishes. This chair has 





the versatility and saleavility 
to satisfy many of your 


customers’ needs. 


R NEW INDIANA CHAIR COMPANY 


y 
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the hilarious “Beautiful You.” A business meeting was 
presided over by Mrs. Ward H. Silliman, president 
a + - 

The Ray Howards (Esterbrook Pen Company) of 
Dallas have a new addition to their family. Their lovely 
niece, Joan Boyd, of Long Island, N. Y., is now living 
with them and attending school in Dallas 

os + 

Stewart Office Supply’s Dick Buchanans have moved 
into their new and beautiful home at 512 E. Sixth St., 
Irving, Tex. 





Canadian News Notes 
S. J. LUDDINGTON, CORRESPONDENT 
BOX 421, POSTAL TERMINAL A, 
BAY & FRONT STS., TORONTO, ONT. 

A splendid showing of the products of the stationery 
and office equipment industry was to be a big feature 
of the Stationers Guild of Canada Inc., annual meet- 
ing to be held in Mount Royal Hotel, Montreal, May 
14 to 16. Heading the committee in charge of the ex- 
hibition was Hugh L. Kennedy of the L. E. Waterman 
Company, Ltd., Montreal. Vice-chairman was Sam 
Redwood of Kruger Paper Company, Ltd., Montreal. It 
is the first large “trade show” held by the Guild since 
1937 

a a * 

Gerke Stationery & Printing Company, Ltd., Van- 
couver, B. C., has withdrawn from the retail field and 
is now devoting all its efforts to wholesale operations. 
It will locate in new premises on Seymour St. 

a * + 

Officers elected by the Stationers Association of 
Winnipeg, Man., for the year 1951 are: president, J. R. 
Francis; secretary, Noel Filbey; treasurer, J. F. Dool; 
Guild Club representative, Walter Craig; past presi- 
dent, William C. Borlase. 

* + * 

Lucien G. Hetu was recently elected president of the 
1951 directorate of Montreal Stationers Association 
Other officers are Ed Gariepy, Ed Roberts, vice-presi- 
dents; Armand Toupin, secretary-treasurer; directors, 
0. H. Manning, Sam Jason, John Charters, John Lord, 
S. A. Redwood, Hugh L. Kennedy and R. L. Warner. 


* 7 * 


Toronto members of the Stationers Guild Club lis- 
tened with much interest recently to Bill Glendinning 
of Acme Carbon and Ribbon Company, Ltd., Toronto, 
discuss the “Romance of Carbon Paper.” One of the 
best known experts on carbon paper sales promotion 
in Canada, Mr. Glendinning was on loan to Mittag & 
Volger, Ltd., as branch manager for Chicago, during 
their reorganization period a year ago 

* x > 

Falls Manufacturing, Ltd., Smith Falls, Ont., is using 
newspaper advertising in various Ontario dailies for a 
new executive desk, 60 x 34 inches finished in gray 
metallic enamel with green linoleum top, chrome plat- 
ed hardware and aluminum trim. Matching executive 
tilter arm chair is available for the desk 

4 +. 

Bay Office Furniture Company, Toronto, is now lo- 
cated in its new warehouses and offices at 74 Wel- 
lington St. W., that city. 

” a ” 

John C. Preston Ltd., office outfitters; 37 Muray 
St., Ottawa, Ont., headed by John C. Preston, presi- 
dent and general manager, recently celebrated its third 
business anniversary with the expansion of its modern 
office and showrooms at the same address. The display 
room includes a modern executive suite as it would 
actually appear in the purchaser’s office. In addition 
to a complete line of office furniture, equipment and 
typewriters, a new stationery department has been 
added. Featured in the firm’s service is an office plan- 
ning department which is equipped to design a com- 
plete new office layout and have the finished blueprint 
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NATIONALLY KNOWN 


nationally advertised nationally 
epted. Pres-to-line has earned a national 
eputation as the only product of its kind 
offering exclusive features found only 

n Pres-to-line! 


EXCLUSIVE FRANCHISE 


A tew exclusive franchise, county distrib- 
utorships are still available to qualified sales 
representatives at absolutely no charge. 
You are joining a nationwide distribution 
organization. 





Piisteobaitor 3 








FAST SELLING 


n easy demonstration quickly convinces 

the prospect of the definite advantages 

that Pres-to-line gives them. All executives 

nterested in increasing economy, 

peed, and efficiency. Pres-to-line liter- 
y sells itself! 





SUPPLEMENTARY LINES 


You are also an exclusive distributor for Pres- 
to-line finest quality carbon papers, inked 
ribbons and duplicating supplies. The Pres- 
to-line is your “open-door”’ to virtually 100% 
repeat business with a top quality line. . . 
the finest obtainable! 





G92 5. exclusive Features 


: 14) aoe\ 





\. The most modern typewriter reading equip 
t on the market today! No other 

t in the office equipment field offers 

exclusive features. Pres-to-line is 
competitive in a Class by itself! 


YOUR OWN BUSINESS 


No longer is it necessary tor you to build 
business for someone else. Just a small in- 
vestment for stock only and you're in 
business! You operate with virtually no over- 
head, and are entitled to all business tax 
deductions allowed by law 








PAYS FOR ITSELF 


e strongest selling point a product can 
Actually saves an average of 23% 
typing costs. Proven by universities, 
ness and government methods de- 


‘ artments 


~ 





TYPING SYSTEM 


and 
RIBBONS « CARBONS 
DUPLICATING SUPPLIES 
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$15,000 OR MORE 


~ Can you qualify for earnings in this 

bracket? Have you the desire to own your 

— — own business? Can you sell to executives? 

= Could you hire and train your own sales 
staff? If so 


WRITE+>WIRE+OR PHONE TODAY! 


PRES-TO-LINE CORP. OF AMERICA 
2339 COTNER AVENUE 
LOS ANGELES 64, CALIF 


| om definitely quolified for o Pres-to-line exclusive distributorship 


' 
! 
i 
i 
I 
Please send full details 
I 
l 
! 


NAME 





ADDRESS 





CITY ZONE STATE 
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uality Lark “business builders” 





COMPARTMENT 


COMBINATION LETTER 
& CATALOG ENVELOPE 


A quality envelope of durable stock that 
combines first class mail with third or 
fourth class mail in one unit. Securely 
attached first class envelope has crystal- 
clear cellophane window. 





Available in FOUR standard sizes...! 


PACK 


WHITE ENVELOPES FOR 
HOME OR OFFICE 


Popular size plain white envelopes pack- 
aged in attractive, usable, covered box 
.-- 100 to the box. The C-Pack sells itself 
and builds repeat business. A quality 
product in a quality package. 





Two sizes...No. 6%4 and No. 10... 


Quality Park means Quality Products—Quality Service—Quality Packaging 


a 
Qrelity IP 


é . on ex Products 
General Office and Factory, Quality Park, $t. Paul 4, Minnesota —= 
Chicago Office and Warehouse, 564 W. Monroe St., Chicago 6, Illinois — 


SOLD ONLY THROUGH DEALERS 
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istomer’s desk within 24 hours 
igation. 


> > 


rio Office Outfitters Ltd., Kitch- 


on tne prospecth 


without any cost 


sruce Wright, O 


ener, Ont., was presented with a son. 
> > 
The Stationers Guild Club, Toronto, held the annual 
bosses’ night on Ay ll. The speaker of the evening, 
R. O. Hurst, De: Ontario College of Pharmacy, 
entitled his addr¢ Old King Alfred Was Right.” 
The event was a d ded success. 
> * 
Hamilton st listened with rapt interest re- 


cently to a most i iring talk by E. J. Hickey, indus- 
r, Swift Canadian Company, 


trial relations nanager 


Ltd., Toror M1 ‘key’s speech “This Is Our Prob- 
lem,” dealt with the danger of communism. A dele- 
gation from the Stationers Guild Club of Toronto 
attended the th 





News Notes From NSOEA District No. 5 


JIM CRELL, CORRESPONDENT 
6236 BONA VISTA AVE., CINCINNATI 13, OHIO 


A huge round applause for those people who 


planned the Fif trict regional session in Toledo, 
Ohio. An excell gram of speakers and activities 
held interest hi 
The new gover! elect of the Fifth District is 
L. G or onnor O’Connor & Raque of Louisville, 
Ky 
The new Travels positions are: president, Billy 
Kane; vice-pré t, H. M. Donisthorpe; secretary, 
Frank Graham re irer, to be announced. Looks 
like a sound carry on our Fifth District 
activities 
Thanks t evious officers for a splendid job. 
* > 
Max Dollens, Eb« ird Faber Pencil Company, won 
a new Chrysler a iobile in Lexington, Ky. Max took 
ynly one chan indication of what good clean 
1\ l de 
s > 
( ratulati Bob Crippen, newly-appointed 
sales manage! Taylor Chair Company, Bedford, 
O} This i eserved promotion 
> * 
that a ne Cadillac Ron Douglas of Gunlocke 
( Compal ving? 
. > 


f Laird’s in Charleston, W. Va., 


and I Armed Forces, was injured seriously 
in an automol ident recently. All of Bud’s 
friends can cor through Gerald Hawkes, buyer 
al 


- 


Frank Graham, Bates Manufacturing Company, is 


n a recent operation. Nothing 
se 
Bob Lampson, B bridge, Kimpton and Haupt, is 
leavil that fi ro into the insurance business 
fi mself it Ohio 
* . 
1yone kn e whereabouts of my (Jim Crell) 
black Buick lease contact the felon and tell 
him I certain! ild like to borrow my golf clubs 
for these partie 1ing up. The car was stolen in 
Cl V ecently 
Congratu friendly neighbor in Milwaukee, 
Wi ( onrad Ne tzhammer, who recently celebrated his 
fiftieth year wi Northwestern Furniture Company. 
. > ’ 
There was q attendance on April 29 at the 


West Virginia St ers & Office Equipment Dealers 
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Enuelos: 


Bank Envelopes 


FOR EVERY BANKING 
NEED 


“Mailing and Window Styles 
“Registered Mail Envelopes 
*Coupon and Coin Envelopes 


*Bank Filing Envelopes 








Write for Prices and Samples 
Seed Envelopes 


For Seeds, Samples of 

Grain, Ore and Sand, 

Machine Parts, Jewelry, 
Etc. 

*Metal Fold Envelopes 

*inter-Fold Seal Styles 

*Gummed Seal Flaps 


AUSLELLS 





ENGRAVED MONEY a 
HOLDER ENVELOPES 
*Holiday G Everyday Desigas 
*Genuine Steel Die Engraved 
*Used by Banks—Sold by Ste- 

tionery Stores 


Write for Prices and Samples 








Open End Filing 
Envelopes 


DURABILITY FOR 
PERMANENT FILING 
*Flat and Expanding Styles 
*Sizes for Every Filing Need 


*Used by Attorneys, Courts, 
Real Estate G Financial Firms 


AULLLELLS 








Pass Sook Covers 

MADE TO STAND LONG, 
HARD USE 

*Used by Financial Institutions, 


for Protection of Pass Books, 
Time Payment Books- 


Report Card Gackets 


FOR PROTECTION OF SCHOOL 
REPORT CARDS 


*An Excellent Advertising Me- 


a { 

w 
dia for donation to Schools. \ } 
Write for Prices and Samples 


cthern _S lates 4 


ENVELOPE uae COMPANY 





SAINT PAUL 


CHICAGO 
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Good Impression 
When You Sell 


: mo ed ‘ 
ad, 57 d rau 
Of ned oe | 7, hy 


SPONGE RUBBER STAMP PADS 










SHARP, CLEAR IMPRESSIONS 


every time... 


at the lightest touch! 


Speed-Mo Sponge Rubber Stamp Pads guarante« 
customer satisfaction because they're so clean 
so easy to use .. . so long-wearing. Cash in on this 
customer preference—sell the line of liberal discounts 
and fast turnover— Write today for further profit 


making details. 


RIVET-© MANUFACTURING CO 


701 MAIN STREET . ORANGE, MASSACHUSETTS 
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Bill Brass, W. C. Brass Associates, Indianapolis, Ind., 

will soon be back to work after a recent operation 
* * - 

A new firm in Louisville, Ky., is Central Office Sup 
ply Company, located at 114 N. 4th St. The principals 
are J. L. Harper, president; Lulian H. Crucher, vice- 
president; Julian K. Curtis, treasurer, and H. W. Dab- 
ney, secretary. These boys were formerly with Standard 
Printing Company of Louisville 

- * an 

Don Stewart, director of purchases at Office Equip- 
ment Company in Louisville, Ky., tells me his son 
has recovered nicely from a recent operation. Inci- 


dentally, Don picked the wrong horse in the Derby. 
» a ~ 

“Gundy” of Gunderson’s is in California on a well 

earned vacation 
a 4 

It’s a girl for George Schaeffer, 3-M, in Cincinnati. 
George also obtained a new house for his increase in 
family 

Art Frey reports his Knot-Hole baseball team should 
have another successful season 

Election of officers for the Detroit Chapter was held 
April 2 with the following results: Bill Lashbrook, 
Esterbrook Pen Company, chairman; Walt DeGraft, 
Sanford Ink Company, vice-chairman, and Jim Bar- 
rett, Minnesota Mining & Manufacturing Company, 
secretary. 

The incoming officers expressed their thanks for 
the fine job done by Harry Kircher, Parker Pen Com- 
pany, and Scott Purvis and Joseph Dixon, Crucible 
Company 

We are very happy to have Bob Drennar of American 
Paper Products as a new member 

In the Detroit Chapter we feel very proud of the 
attendance at our monthly luncheon. At this meeting 
there were 15 travelers and one guest stationer, Bill 
Langston of W. B. Gregory & Son, Inc., in attendance. 

For all you good fellows out of town our new 
meeting place is Carl’s Chop House, 3020 Grand River. 
Drop in and pay us a visit if you are in town on the 
first Monday of the month. 

We express our deep sympathy to the family of Al 
Sullivan. Al was with Gregory Mayer & Thon Company 
as manager of their drafting department. During 
World War II he was with the ordnance division 

* * * 

Miles Fox of Miles Fox, Inc., Detroit, is back in the 
hospital with a relapse after a very serious operation 
We all wish Miles a very speedy recovery 

« + 7 

We express our deep sympathy to the family of 
Mrs. George Morris. Mrs. Morris was stationery buyer 
for the J. L. Hudson Company, Detroit, for 35 years 
and was recognized as one of the foremost stationery 
buyers in the country. 





Organize Furniture Group in Miami 

Office Furniture Dealers of Greater Miami met at 
the Biscayne Terrace Hotel, Miami, Fla., on April 9 
to organize a permanent club 

Maurice Long presided and Norman Ginsburg, Jo- 
seph Ginsburg, Inc., head of a similar group in Chicago, 
explained how it works. 

Eugene J. Schwartz, regional director of the na- 
tional organization of office furniture dealers, also 
talked.—JL 





Burglarize San Antonio Firm 


Burglars who entered the Lone Star Office Supply 
Company, 422 N. Main Ave., San Antonio, Tex., on Sun- 
day, April 15, broke open the cash register. According 
to George Richey, manager, an undetermined amount 
of money was taken.—JHR 
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we invite you to... 


ony THIS TES 


at Our Expense! 


veenh 
WILL GIVE YOU A WEEK’S SUPPLY 


QUALITY PRODUCTS 
OF CARBON PAPERS... FREE! 


oO We'll supply you with enough of our famous carbon papers for 
an active 5 day week, 9 to 5 schedule. Your secretary and yourself 
will be the sole judges. Compare QUEEN with your present car- 
bons—see how QUEEN CARBONS provide the Clearer, Sharper 
copy, and longer service Every Single Time! 


q 
























indicate the amount of copies you prepare at one 
time and the type of office machine used. 











Write Today for your FREE 1 WEEK SUPPLY OF 
QUEEN CARBON PAPERS. 





MANUFACTURERS OF: Inked Ribbons - 
Carbon Papers + Master Units + 
Spirit & Hectograph Carbons 


| UEEN RIBBON & 
CARBON CO.. 






QUEEN RIBBON & CARBON CO., INC. 
128 Wythe Ave., Brooklyn 11, N. Y. 


Gentlemen: 
Please send me FREE offer of 1 week's supply of Queen 
Carbon paper. 


We prepare copies at one time. 


We use a ‘ aes office machine. 


Executive Offices Firm Nome 
Attention of 


m 128 Wythe Avenue Brooklyn 11, New York a 


alti let Se lel) ee eae MEIER, City, State Bo 
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shits -THE. FASTEST: MOVING 
BALL POINT PEN! 


Hag PAPER: | MATE 


Now! a New ive Discovery! 


LEAK-PROOF INK 


Won't transfer or bleed! .. Keeps hands clean! f) 
=~ > 













aCe A 
WRITE TEST S 
With PAPER-MATE Press hord Clean finger Oy \\ « 


Bankers approve 


because... 













anent 











Another 





McLennon Exclusive! 


LAUNDRY MARKING PEN 


with 24 Jiffy Name Tabs 








© For Housewives ¢ Dry 
Cleaners ¢ Laundries 
© Service Men, etc 
and ordinary 
writing 
Attractive 
individu 

Ca ” 










\ BANK SET 


For banks or any business hov 
ing transient traffic. Available 
with desk stand, chain and 
pen to retail at $5, or wtih 
pen, chain and end attachment 
to retail at $1.49 












pesk SET 


Stree 
home 
h 
attractive in ge thot  . n C t 
seageed ei ees oF NS MCE ENNON PEN or oF 
c 
ina from S ATE ST CHICAGO 4 
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News Notes from NSOEA District No. 8 


BY E. J. MITCHELL, CORRESPONDENT 
239 BELT AVE., ST. LOUIS 12, MO. 

All reports received indicate that the Omaha sta- 
tioners may be very proud of the fine convention they 
planned and managed recently. 

We're happy, too, over the choice of St. Louis, Mo., 
as the convention city for 1952. This is coupled with 
the recognition paid to travelers of the area in choice 
as officers See convention story elsewhere in this 
edition 

The Midwest Travelers Club celebrated its twenty- 
fifth anniversary with a dinner and entertainment 
one evening of the convention designated as Past 
Presidents’ Dinner. Some 19 past presidents were 
guests, together with all past governors of the region 
who could attend 

Alex Bartens of Shallcross Printing & Stationery 
Company, St. Louis, was named lieutenant governor 
for Missouri 

Vaughan Williams of Schooley’s in Kansas City 
will be general chairman of the 1952 convention. 


> nr . 
Many travelers will be interested to learn of Ed 
Storey’s resignation from the presidency of the Zaiser 


Company of Des Moines, Iowa. His plans for the future 
have not been announced. 


. » * 


Another item of interest is the election of Jay Par- 
rott, Waterloo Office Supply Company, as the new gov- 
ernor of the Seventh Region. The convention was held 


; nA 
if 


recently at De \ 


ines 
> * 


Matt A. Dillon registered at the Omaha convention 
and was happily welcomed by many of his old friends 


who had missé \im the last few years since he left 
the territory. It is hoped by the dealers that some 
manufacturer will soon learn about Matt and place 
him back in the Eighth Region territory. 
> * > 
Hearty congratulations from the travelers and many 


of the dealers of the Eighth Region to Clark D. Walker 
on his recent appointment to the office of assistant to 
the president of Farnnam Stationery & School Supply 
Company, Minneapolis, Minn. May we pause here, too, 
to compliment Al Nordstrom of Smead Manufacturing 


Company for his good coverage of the Seventh Region 
and the Northwest Travelers Club in the trade journals 
these past few y« We regret that he will not con- 
tinue in that work. However, Stan Griebel of the Yaw- 
man and Erbe M ifacturing Company will carry the 
torch and is most capable of keeping the column in- 
teresting 
> > 


Ray Brotherton, secretary of the Midwest Travelers 


of Greater St. Louis, and for several years St. Louis 
representative of Oxford Filing Supply Company, re- 
cently resigned enter the employ of Schaar Broth- 
ers, St. Louis stationers. George Lazier, who has been 
covering parts of Iowa, Minnesota and the Dakotas 
for several yea! has resigned to enter the employ 
of Morris Sanford Company as merchandise manager 
at the Cedar Rapids, Iowa, store. George has many 
friends among the Midwest Travelers who wish him 
success in his new undertaking 

The ladies attending the Omaha convention wish 
to compliment i thank Joe Rock of Wilson Jones 
Company, who ha harge of the ladies entertainment 
and who seems to have made a name for himself 
among the ladi present as an entertainer and ar- 
ranger. The person who always suffers the most in 
convention arrangements is the one in charge of 
hotel selection, but the convention hotel was praised 
for the fine fo erved at luncheons and banquets. 

Also to be mplimented on the fine results of 
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goods 
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at the NATIONAL LUGGAGE 
and LEATHER GOODS SHOW 


JULY 29 — AUGUST 3, 1951 
HOTEL NEW YORKER 
NEW YORK CITY 


200 exhibit rooms... 
displaying the latest 
in luggage — trunks — 
brief cases — personal 
leather goods with 
“fashion to the fore”’ 
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LITTLE Quality Carbons 
and Ribbons build dealer 
PRESTIGE — guarantees 
maximum service and satis- 
faction to the user. 


LITTLE Dealer protection 
eliminates competitive ef- 
fort. 


LITTLE Factory Coopera- 
tion really helps the dealer 
to obtain a_ satisfactory 
share of the best customer 
requirements. 


LITTLE means profitable. 
clean cut distribution, plac- 
ing the dealer at the top in 
quality, dependability and 
protection. 


SIXTY-THREE YEARS 
constant adherence to the 
above policy has created 
confidence and good will 
which means much more 
to our dealers than price 
and selling promises. 


Write for details and samples. 














ITTLE 


* 
MANUFACTURERS Inc. 
1888 Factory, Rochester8,N.Y. 1951 





“QUALITY EXCLUSIVELY SINCE 1888’ 
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his strenuous efforts is John Ford, Jr., Peterson Litho- 
graph & Printing Company, who had charge of the 
business program and speakers. Rudy Johnson of the 
Omaha Stationery Company, in charge of registration, 
did his usual fine job. 





News Notes From Maritime Provinces 


W. J. MceNULTY, CORRESPONDENT 
116 PRINCE EDWARD ST., ST. JOHN, N. B., CANADA 

Morton L. Harrison of St. John, N. B., who died re- 
cently at the age of 97, had been a retailer in office 
supplies for many years, having started in the trade 
when he was 13 and having originated his own busi- 
ness when he was only 17. In his store, he sold not 
only office supplies but stationery and books 

Surviving are four grandchildren and a sister. 

* * «© 

The funeral of Frank J. Alexander, president of 
J. & A. McMillan, Ltd., St. John, N. B., was held from 
his late home to St. John the Baptist Catholic Church 
in St. John, where requiem high mass was celebrated 
in the presence of the bishop of St. John. The bearers 
were six of the seven sons of the deceased, including 
Frank J., and Robert of the executive board of the 
McMillan firm 

- a” + 

The St. John, N. B., branch showroom of Interna- 
tional Business Machines Company, Ltd., is featuring 
electric punched card accounting machines, electric 
typewriters and time recorders. There is also an IBM 
branch at Moncton, N. B. 

” a * 

R. R. Colpitts & Son, Ltd., Moncton, N. B,. is not 
only one of the senior office supply units in the Mari- 
time Provinces, but one with a very wide coverage 
Its scope includes appliances of all kinds, furniture, 
safes, office printing and supplies 

* + ~ 

Flewwelling Press, Ltd., St. John, N. B., is featuring 
duplicate order forms, rubber stamps, seal presses and 
stencils. The service embracing office printing and 
engraving. 

* ~ * 

Marshall-Stevens, Ltd., St. John, N. B., is now Mar- 
shall-Schofield, Ltd. This firm is distributor and dealer 
in Royal typewriters, Autographic registers, F. & E. 
check protectors, Friden calculators, Ditto writing 
systems, Ediphone voice writers, Odhner adders, Visi- 
record card systems and A. B. Dick mimeographs. 
Formerly on Princess St., the location is now on 
Prince William St. 

* * a 

Exhibitors of office appliances at a three days’ 
business show held in the Vocational School, St. John, 
N. B., were Soulis Typewriter Company, Marshall- 
Schofield, Ltd., International Business Machines, Ges- 
tetner, Ltd., Underwood, Ltd., Remington Rand, Ltd., 
National Cash Register Company, Stirling Business 
Machines, New Brunswick Distributors, Addressograph- 
Multigraph, Ltd., and Burroughs Adding Machine Com- 
pany. The show was sponsored by a group of local 
commercial organizations and was given a formal 
opening by local city hall and school board officials. 
Besides demonstrations and talks on the various ma- 
chines by the exhibitors, films were screened to depict 
office developments and etiquette 





IBM Leases New Dallas Quarters 


International Business Machines Corporation has 
leased a two-story building at Bryan and Pearl Sts., 
and will move its Dallas, Tex., operations from 2112 
Commerce into the larger quarters around June, E. T. 
Hill, manager, said recently. 

The building has been completely modernized and 
air conditioned. The remodeling project to start in 
two weeks, should be completed in June. The office 
handles sales and service for the Dallas area.—WLF 
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WHEW! THAT WAS 
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ON SPECIAL 
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PRINTING CALCU 


ELECTRIC OR HAND-OPERATED 


VISIBLE ADDING 


AUTOMATIC RIBBON 


AUTOMATIC T 





EXCLUSIVE 
SALES 


AGENCY 
PLAN! 
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MARKWELL FASTENS QUICKER ‘WH’ EASIER ! 


PLEASE WRITE TODAY FOR CATALOG & DEALER DISCOUNTS 


MARKWELL MFG. CO., 200 HUDSON ST., NEW YORK 13, N. Y. 
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ADDS UP 
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ONE 


MODEL oer 


OTHER MODELS: 


e B18—8 Column Hand Operated 
e B192—9 Column Hand Operated 


BARRETT ADDING MACHINE DIVISION 
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POSITIVE ACTION ~+ 
— 


RAPID MULTIPLICATION OR DIVISION 





ELECTRIC AUTOMATIC SHIFT AND MULTIPLY KEY 





PRINTED PROOF SUB-TOTAL KEY VISIBLE PRINTING 





DIRECT SUBTRACTION + ONE-POSITION BACK SPACER 





IN FACT.. - COVERVIRING TO MEET ALL COMPETITION 
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CASH REGISTER 





TO DEALERS 


e Profits 


Ze a Good W ill 


SS. SMALL BUSINESS 


e Quick Cash Control 


Ideal for Garages, Filling Stations, 





e Complete Sales Records by 

departments or commodities. 
e Facts and Figures equal to 
those obtainable with systems 


costing 2 to 3 times as much. 


General 


I ood or 
Stores, Gift Shops, Beauty Shops, Laundries, Coal Yards 


and many others . . . Sell Indiana. 


USE COUPON 
OR WRITE 


INDIANA CASH DRAWER CO. 
SHELBYVILLE, INDIANA 


Please send full details and dealer plan. 
Name. 

Company 

Address 


Zone 


State 


1? 1? YP HO 
















Point by point, the Sturgis No. 
624N has built a reputation 
for being one of the best values 


@ smartly 





in the industry: 


curved backrest and 
coil spring seat, both cushioned 
with new rubber latex foam 


exclusive Sturgis Follow-Flex 
back support 


easily adjusted to fit individual; 
no tools required 


sturdy steel tube construction, 
with metal parts Bonderized 
and finished with infra-red 
baked enamels 


two-inch ball bearing casters 
with soft rubber wheels 


upholstered in rugged Versilan; 
Goodall’s Claremont or Bed- 
ford Cord; Deep Buff Leather. 
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SEEN AND HEARD IN 
SOUTHERN CALIFORNIA 


by J. Edward Tufft 
2012 Huntington Dr., South Pasadena, Calif. 


Stanley A. Dashew, head of Dashew Business Ma- 
chines, Inc., a firm that recently opened headquarters 
at 847 N. La Cienega Blvd., Los Angeles, gives a number 
of reasons why he employs women only as outside sales 
people. In discussing the matter at the recent Southern 


California Business Show, where he maintained a 
booth, he cited the following advantages in this plan: 

(1) A woman can knock down sales resistance often- 
times where a man can not; (2) women who take up 
this type of sales work are on the average better sales 
people than men, for only the most capable are likely 
to tackle the job in the first place; (3) there is a 
greater reservoir of unspoiled sales people among 
women from which to draw; and, (4) inasmuch as the 
portable calculator that his company manufactures 
is not burdensome to carry around there is no reason 
why a woman from a physical standpoint can not 
manage as well as a man 


The women sales people have two weeks’ training 
under a competent sales manager and they start out 
on a salary and guaranteed drawing account, with the 
commission form of payment coming later when they 
become competent 

Mr. Dashew states that he got this idea in the days 
when he was associated with the Addressograph-Multi- 
graph Corporation in Michigan. There, he used women 
as assistant sales people, and when he set up his own 
business he decided to use them exclusively for outside 
selling 

Mr. Dashew, who recently returned from a long 
cruise in his 76-foot schooner, “Constellation,” accom- 
panied by his wife and family, opened his headquarters 
in an area where foot trarfic is not a consideration. 
He points out that he was prompted to go into the 
manufacturing business because of the discovery of a 
new alloy used in a sword employed in a fire dance by 


voodoos in Haiti, an alloy which he believes is especial- 
ly suitable in the manufacture of addressing machine 
plates. In discussing the 15-months’ voyage, however, 


he states further that the main purpose of the long 
trip was “to learn to live again.” He says he got better 
acquainted with his family than he ever did before, 
and as a consequence “learned to love them better.” 


7 * 

A joint meeting of the Los Angeles and San Fran- 
cisco offices of Ditto, Inc., was held at the Los Angeles 
Club and at the Los Angeles branch office of the 
company, 1136 S. Maple St., Los Angeles, on Friday and 
Saturday, March 30 and 31. 

A two-day intensive sales training session featured 
selling methods in the present-day market. 


Dette Lanning, manager of the San Francisco branch, 
presided over the section of the meeting covering the 
ideas presented by members of the organization, while 
H. T. Gates, manager of the Los Angeles branch, pre- 
sided over the section of the meeting covering sales 
training. C. C. Wood, assistant manager in Los Angeles, 
presented the sales program. Mr. Gates acted as host 


the sales personnel 

Another feature of the gathering was a talk by 
W. M. Hinton, nember of the home office sales staff, 
who spoke at length on the subject, “Policy and Prod- 
uct Development Other talks were given by John 
Horton, Matt Wollett, William Kunzleman, Al Henney 
manager of the Los Angeles printing plant), Dette 
Lanning, and Burt Lewis. Fourteen men connected with 
the sales departments of Ditto were in attendance. 

* * 

At the managers’ meeting of the Charles R. Hadley 

Company held April Dick Youngquist outlined plans 
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Point by point, the great new 
Sturgis No. 1805 executive pos- 
ture chair shows the quality © 
that has made it a best seller “a 


, 
almost overnight: ae 
e restful spring-back action, with — 

adjustable spring tension et od 
@ exclusive Sturgis Follow-Flex [ae 


back support 

@ backrest and spring seat luxuri- 
ously cushioned with new rub- 
ber latex foam 





@ wide armrests cushioned with 
new rubber latex foam 


@ streamlined base with con- 
cealed casters 


@ bonderized metals with durable 
infra-red baked enamel finish 


@ upholstered in rugged Versi- 
lan, Goodall’s Claremont or 
Bedford Cord, Deep Buff or Top 


Grain Leather. 


e . ae 
Gd POSTURE CHAIR: 


STURGIS, MICHIGAN 
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|DEA FOR You 
DUD -FAST Pocket Stapler 


the stapler with a BIG future! 


Beautifully styled to fountain pen size 


Take it with you—use it at your desk. f 






é 
Quo 
Highly praised by business, bf last 
professional, and traveling 
men as just the personal 
stapler they have al- 
ways wanted. 


PAST, 
Ss 
; 


It opens a vast new 
stapler market for you. 


$995 


INCLUDING 
1000 STAPLES 






i Aselti. jis 
ay cepa REFILLS BRING 
,, REPEAT SALES 






STAPLES 
OUa FAST 
veces Thanuee 






LOOK AT THESE OUTSTANDING FEATURES 


Fountain pen size—weighs only |'/2 ozs.—Fastens !2 sheets. 
Sparkling chrome finish with colorful plastic barrel 


Precision made—Unconditionally Guaranteed—Top Quality. 


Write today for information on pr nd dealer aids 


FASTENER corporation 


858 FLETCHER STREET, CHICAGO 14, ILLINOIS 
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for expanding the sales force, announcing the follow- 
ing promotions effective May 1: Jack Stewart, formerly 
sales manager for Northern California, to that of 
Northwest regional manager; Ernie Field, formerly 
sales manager for Southern California, to that of 
Southwest regional manager. Jack Barry succeeds 
Jack Stewart, while Stan Siepak succeeds Ernie Field. 

The following plan of promotions was announced: 
A new man coming into the organization as a trainee 
will have as his first assignment that of junior sales- 


ERNIE FIELD 








JACK STEWART JACK BARRY 





BATESON BIRKETT 


STAN SIEPAK 


man, and upon proving his ability will become a senior 
salesman and be given his own territory. Promotions 
from then on will depend upon his ability to sell and 
carry responsibility 

In summing up the records of the two men named 
to regional sales posts it was pointed out that Ernie 
Field began his work in Stockton, was promoted to 
he Fresno field, put in his time in the armed service 
curing the war, and returned to the service of the 
company in Los Angeles after the war. It was there 
that he made a record of over $100,000 in sales in one 
year in his allotted territory, a record which company 
officials point out has only once been passed. Jack 
Stewart was a classmate of Ernie Field and did his 
pioneer work for the company in Ohio, opening the 
Cincinnati office in 1940. After being summoned to 
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portable be? 





! Light Enough to carry anywhere 
Top travelling sales executives, press correspond- 2 a 
ents, college students — your customers — demand a Lift it eee 
truly portable portable. 


| strong Enough to take a beating 


On trains, planes and on the campus, your custom- 
| ers demand a sturdy portable. 


Compact Enough to slip in a briefcase 


Columnists in night spots, reporters in fox holes, 


technicians in tight spots... your customers demand : 
Versatile Enough to tackle most jobs er 


Quadruple order forms, post cards and up to six 
carbon copies —in any of more than seventy language Sound your G:’ 
keyboards — your customers demand versatility — se 
the “Rocket” has all this and Hermes quality too. 


oe 
‘ 
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Please send me information on the Hermes PROFIT line. 


| DEALER’S NAME 
STREET 
CITY STATE 


Paillard Products Inc., Dept. O-6 265 Madison Ave., New York 16 
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FURNITURE 
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Jasper Desk Company 


A truly well-designed 
George III reproduction 
in warm, glowing Gen- 
vine Walnut. Desks and 
matching accessories 























ing accessories 




















a 









Universal 





é Commercial | 




















Smart, functional design 
for maximum versatility 
and usefulness in busi- 
ness. Desks and match- 
ing accessories 





The subtle decorative 
features, trim lines and 
fine Puritan styling of 
the Eighteenth Century. 
Desks and matching 
accessories. 





Traditionally fine of- 
fice furniture in a 
true Chippendale styl- 
ing. Desks and match- 


A design for the 
world executive. A 
first in the modern 
trend. Desks and 
matching accessories. 





All the features neces- 
sary to provide business 
with space saving and 
time saving conveniences 
Desks and matching ac- 
cessories. 


SEVENTY-FIVE YEARS OF PROGRESS IN OFFICE DESKS 


The JASPER DESK Company 
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San Francis igain made an outstanding record 
so that his present advance is considered by the com- 
pany as a promotion well earned. 

Because of the great activity in the Bay area Oak- 
land has been raised to the status of a branch with 
Bateson Birkett sales manager. Mr. Birkett also has 
a record of sal achievement with the company, ac- 
-ording to details given the press by Hadley officials. 

Jack Barry Stan Siepak also have made out- 
standing sales records over a period of years, a fact 
which has Ike to their promotions as successors to 
Mr. Field and Mr. Stewart 


> * 
The Workman Service Company of California opened 
new offices at S. Spring St., Los Angeles, May 1. 
rhe former locat was at 620 S. Main St. 


This company, which offers services in calculating, 
typing, tabulatin transcribing, clerical duplicating 
office over-load, is now offering a 
the name of Office Workers Agency. 
The agency provide screen-tested office person- 
nel for employ: thus eliminating the old trial and 
error method. In other words, employers’ needs are 
carefully cons and the employees’ abilities for 


ind direct ma 


new service ul 


specific jobs carefully appraised. 

‘he growth of the company has been phenomenal, 
as evidenced by the fact that when the Los Angeles 
offices were opened there were only two employees and 

the numbe been multiplied several times. 

A new service about to be inaugurated is a photo 
service, as pote employers frequently request pic- 
tures of prospective employees. 


The compa! headed by Sam L. Workman, while 
George Feichtmann is vice-president. Offices are also 
maintained in Chicago, New York, and Minneapolis, 
while plans are made for a San Francisco office in the 
near future 

An improve tion chart covering the months of 
May, June, July, August, September and “later months,” 

lesigned 

> * 

ir Walls and We Will Set You Up 

would be an appropriate slogan for 
Frey Company, Los Angeles, accord- 

to P. M. Redford, general merchandise manager. 

Every item, whether large or small, required for the 
successful operation of an office, all the way from 
ens and paper clips to office furniture and adding 
supplied by Schwabacher-Frey, Mr 


na recent 
Give Us the I 


in Business 
ie Schwaba 


machines 


Redford stat He points out that an up-to-date 
printing plant erated by the company can take care 
of all printin stationery requirements, including 
business cards, checks, special binders and office forms. 
A decorating service is also maintained. 

These facts were brought out in the several model 
‘ffice set-ups shown at the Southern California Busi- 
ness Show, und he title of “Your Company, Inc.” 


. * 


e-president and sales manager of 
ie Safegual oration, Lansdale, Pa., was a visitor 
at the Southe California Business Show. The Safe- 
guard company id an exhibit at the show. 


Ewald Mayer 


t} 


Ben White, San Diego representative for Sound- 
scriber Corporat was another visitor at the South- 
ern California Business Show. Mr. White made the 
remark that proud of the fact that his company 
is tl quipment manufacturer to receive 
the 1951 Fas! Academy Gold Medal Award. This 
1ward was give! excellence of design for outstand- 

ig achievemé in design engineering and production 

f the Tycoon Dictator and Lady Tycoon Transcriber, 
Mr. White poi ] 


Arat 
1€ Iirs 


” 


> e 
posture chairs is resulting in greater 
duction in factories throughout the country, ac- 
cording to J. A. Lang, sales manager for the Cramer 
Posture Chair Company, Kansas City, Mo. Mr. Lang 
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“STANDS OUT” 


like a 
cat's eyes 


in the dark 












SAVES FILING SPACE 
Hh AANA AA 








ae " MAGNIFIED VISIBILITY 


" BARKLEY Pls TAB 


For those buyers who quickly recognize the modern, 
efficient way of doing a job and also for those difficult, 
harder to please customers, suggest Barkley Plastic Tab 
Card Guides. They spell improvement in any card file 
system. The crystal clear plastic tab angled for greater 
visibility is the feature that does the “trick.” Available 
in all standard sizes 3x5, 4x6, 5x8. Special arrangement 
of tabs for any special system—do it with color. 
Write for illustrated Literature 


Patent Ne« 2248355—D125118 


Established 1921 


[| 
5 
fesse 
scihre 


1220 W. Van Buren 


7 til 


Chicago 7 
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Get that “EXTRA PROFIT” 


Display 
and 


Sell 
MIM-E-O 


ALL STEEL 
STATIONERY 
RACKS 





Here's an item that will produce quick turnover, sales and profits 
Display it prominently, feature it in your advertising—You'll be 
pleased with the results. Everyone can use one or more in Office 
Factory or Home. Hangs on wall, stands upright, lies flat on desk 
or fits in desk drawer. 


ONLY 325 LIST—LESS DEALER DISCOUNT 


10%” high, 11%” wide, 4” deep. Weight 4 Ibs 


Finish—gray hammerloid baked enamel. Secure rubber feet on bottom 


compartments 


and back. Packed: 6 to a carton 


ORDER A HALVERSON SPECIALTY SALES 
CARTON 2827 BELMONT AVE. 
TODAY CHICAGO 18, ILLINOIS 


POSTURE FINGER 
AND TIP 
COMFORT ADJUSTMENTS 


SEND THE SEATING PROBLEMS OF 
YOUR LOCAL DEFENSE PLANTS TO US 


POSTURE CHAIR CO., Inc. 


1205 Charlotte Kansas City, Mo. 


(Cramer is Again in Defense Work 
Producing Specialized Seating for Industry 
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was a visitor at the recent show. The Cramer com- 
pany had an exhibit. 
ts * a 

Rapid modernization of offices in Los Angeles coun- 
ty is evidenced by the fact that the National Cash 
Register Company reports that its new automatic ac- 
counting machine has been purchased by more than 
80 different lines of business in this one area during 
the past year. The machine in question was introduced 
only a year ago 


ae os * 

Ed Toussaint, president of the National Office Ma- 
chine Dealers Association, was the principal speaker 
at a joint meeting of the Northern and Southern Cali- 
fornia Office Machine Dealers Associations which was 
held at the California Hotel in Fresno April 21. Mr. 
Toussaint came from Camden, N. J., especially to speak 
to the two groups on “Government Price Controls as 
They Affect the Office Machine Industry.” He had 
before leaving the East conferred with Government 
officials at Washington, so was able to bring first-hand 
information. 

The gathering was in the nature of a dinner meet- 
ing and the wives of dealers were also in attendance. 

While in Southern California Mr. Toussaint, accom- 
panied by Gordon E. Miller, past president of NOMDA, 
made a one day’s tour of the area calling on various 
dealers in an effort to get their reaction on government 
price controls. The general response was that while 
the dealers do not like price controls nevertheless they 
are accepting them gracefully and want them to be 
as fair as possible 

Mr. Toussaint expressed himself as being greatly im- 
pressed with the industry in Southern California and 
stated that it is conducted on a high level. 

At the Fresno meeting Ken Stevenson, president of 
the northern group, presided. Mr. Stevenson is the 
proprietor of stores in Sacramento and Grass Valley. 
Hal Pettit, president of the southern group, spoke 
briefly. 


» = 


Duane C. Miller, son of Gordon E. Miller of the 
Southern California Adding Machine Company, who 
has been in training at San Diego for the past nine 
months, has been assigned to the aircraft carrier Bon 
Homme Richard. Young Mr. Miller is a navy fighter 
pilot and a member of the reserve squadron which has 
been based at Los Alimitos, a squadron composed main- 
ly of Southern California men. Following his return 
from the last war Mr. Miller was associated with his 
father in business in Los Angeles until being called 
back into the service. 


a 
7" 
I 


_ * 
Several office supply dealers report a shortage of 
office mechanics on the West Coast because of the 
large number who have been called into the service. 





EVERY STRIKE’S A BOOST 


5999 99 


VICTOR SAFE GIRLS. - 
a a 
~ a: 


A five-girl bowling team brings the identification of the Victor Safe & 
Equipment Co., Inc., to the attention of the general public through 
the enterprise of the Murray Safe Co., 347 W. Broadway, New York, 
N. Y. Uniforms feature the Victor trademark and the team is listed 
under the league title of “Victor Safe Girls.” To assure uniform 
representation, the Murray Safe Co., also sponsors a five-man 
bowling team in the Metropolitan Major Bowling League, listed 
as the “Victor Safe Team.” 
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} Steel mi da: 
SIMPLIFIED 


e SINGLES e e DOUBLES 
AS YOU GO ALONG 


IStchncstr| is the world’s largest fabricator of standard & special card cabinets. 
STEELMASTER world-famous card cabinets have been standard for many years. 


Stelnaste card filing cabinet facilities are available for @ all standard card sizes @ higher- 
than-wide card sizes @ tabulating card size @ or special card sizes——in @ singles @ @ doubles 
@ @ ®@ triples—individually or in set-up systems—301/, “high and 361/, "high. Selman 
exclusive build-up feature offers and permits the start and maintenance of systems for one 
thousand (1,000) to one million (1,000,000) cards——tremendous flexibility to meet any 
individual requirement which can be ‘‘BUILD-UP-AS-YOU-GO-ALONG!”’ 


SPECIFICATIONS — Made of the best grade furniture steel—electrically welded throughout for 
rigidity and strength—slide-ease bottom rail to provide easy workability——instant positive 
compressor to keep cards and indexes in top-efficient working position——greater visibility of 
indexes and contents——new modern designed nickeled steel hardware—eye-ease card holder 
for better organizing and sure-grip easy-pull handle for operation—bail suspension. Original 
designed by Futura—precision engineered by Sttclnatte. 


Finished in Fatara Grey or Stelnaste Standard Green, as you wish. Please indicate color! 


A heavyweight, high quality, low priced lifetime-service business tool for 
every card filing requirement. Hundreds of thousands of satisfied users! 


Literature presently available——write now for your copy. 


art steel sales corp. new york 63 n. y., U.S. a. 
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‘COMFORTABLE 
BOUNCE" ACTION 


WEIGHS ONLY 
20 OUNCES 
























STo10 WHEEL 
CAPACITY 










IMMEDIATE QUALITY 
DELIVERY PRODUCTS 
AVAILABLE SINCE 1889 


ROBERTS NUMBERING MACHINE CO. 700 JAMAICA AVE., BROOKLYN 8, N. Y. 


















FLUORESCENT 


TECHNYSCOPE 









Ligh r a ; 4+. The Lighting Unit 
Lighting Unit es ~ 


ee can be purchased 
\ enciOosedc CNS Peat 
ae . and attached to any 


t hight, > =f “a ay metal TECHNY 
ts are fully 4 : * & Warelys 
— > ia 5. The Lighting Unit 

and its component 
parts, if used with 
AC-110V-60 cy 
iS guaranteed for a 
period of one year 
Each Lighting Unit 
SPL Golan @nelelaa aalcuas 
L’ab. label 


MODEL F-2 


$35.00 
COMPLETE 







TECHNYGRAPH CO TECHNY, ILLINOIS 




















206 OFFICE APPLIANCES, June, 1951 

















~ PA oe 


Mi Oso <t ea 








Golden Nuggets from the Rockies 


EDWARD L. ROBINSON, CORRESPONDENT 
2759 W. 34TH ST., DENVER, COLO. 


A new and larger building has been remodeled and 
moved into by the Utah Office Supply Company at 
Provo, Utah. Jim Hawker, the owner, says now he can 
begin to display all of the merchandise that he carries 
in stock 


x * - 


The Standard Office Supply of Provo has also taken 
over additional space and has it all finished and in 
use 

> 7. oa 

Expansion and moves seem to be theme throughout 
the trade down Arizona way, also. At Prescott the Bert 
Schoneberger Office Equipment Company moved to a 
new location on the main street. 

* * + 

Seen around Phoenix working and enjoying the 
warm Arizona sun were were Gib Wesi, Weis Manu- 
facturing Company; the Jack Ellis family, F. S. 
Webster Company; Mr. & Mrs. Bob Reid, American Pad 
& Paper Company, and Franklin Reising, Jr., The 
Bankers Box Company 


* ~ * 


Bye Wilson of P. B. S. at Prescott seemed a little 
weary. He had just finished taking inventory. 
* * ~ 
The Clark Office Supply Company of Phoenix has 
expanded at the present site, which has been re- 
modeled. Leighton Cress says now that he has turned 
it into a furniture display room, he has a hard time 
getting enough stock to keep it filled 
* * * 


Paul Bowen of Heinze, Bowen & Harrington, Inc., is 
another who is looking forward to a good vacation and 
a rest after the winter season and while the weather 
is hot. He says he will start off with a week at 
Coronado 

> * . 

The fishing bug has begun to bite the boys around 
Bower Stationery Company. Emmet Whalen has beaten 
Russ Hollenbeck to the start this year. Bets are on as 
to who catches the biggest and most. 


* * * 


The School & Sports Supply Company of Phoenix 
has moved to a new and larger building located in the 
downtown se The new address is 326 W. Jeffer- 
son St 

> * * 

Martin Adkins of Field Parker, El Paso, gave up the 
role of a bachelor the early part of the year and is 
now being domesticated. Congratulations, Marvin. 

* >= * 

The writer is glad to report that Fred Norton of Nor- 
ton Bros. is now at the store for a while each day and 
is in good health again 

> > a 

The new representative of the Dennison Manufac- 
turing Company who will live in El Paso is from New 
Jersey and has a number of years’ experience with 
Dennison in the industrial division. Val Johnson has 
already become a confirmed Texan and a lover of the 
great Southw The only trouble, says Val, is “Have 
you ever tried live with children in a two-room 
motor court He cannot move into the new home 
until in July 


a * * 


igh all of the boys had been into and 
Jim Haynes, American Pencil Company, 


It seems as tl 


out of El Pas 


was the only one town working this trip and also 
enjoying good steaks at Reno’s in Juarez 
* > > 
The beauty of the desert country has to be seen to 


be appreciated and this time of the year. The myriad 


flowers and desert blooms break the 


colors Of its cact 
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A GENTLE SQUEEZE... 


ano it FLOWS with EASE 












SCORES 


S AGAIN! 








AN EXCELLENT 
NEW INK IN A 
STRIKING NEW 


DRI-RITE BLACK 
DUPLICATING 


... it’s another 
new product 


by Canoe 


THE FINEST RE- 
SULTS ARE OB- 
TAINABLE WITH 
DRI-RITE BLACK 
INK. 














The advantages of this 
8 oz. Squeeze-it plastic 
bottle are many. 


Almost every drop of ink 
can be removed in a flash. 
This is not possible with 
other type containers. 


1. No slip sheet- 
ing on any mimeo 


bond. 


Shipping weight is less, 
and of course the Squeeze- 


2. No slip sheet- 
ing on some rag 


stock. It bottle can not be broken 
or dented. 

3. Extra black 

capy- The Squeeze-it bottle is 


translucent making a 
beautiful display of col- 
ored inks and also blacks. 


4. Laboratory 
controlled. 


5. Does not de- 
stroy any stencils. The Squeeze-it bottle is 
available with 4 Canode 
products: Rapid Dry Red, 
Blue and Green, and the 


new Dri-Rite Black. 


6. No clogging in 
the pad. 


7. For open or 
closed drums. 


8. Will not hard- 
en in the cylinder. 


PRODUCTS BY 
INK SPECIALTIES CO. INC. 


523 N. Halsted St., Chicago 22, Il. 
BOTTLE SHOWN 


ACTUAL SIZE! 
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9. Climate proof. 


10. Canode Dri- 
Rite Duplicating 
Ink guaranteed as 
above. 

















attention dealers! reap 


huge profits with these critical 
items... FOR IMMEDIATE DELIVERY 


A drawer 
STEEL FILE 


@ ATTRACTIVE BRASS 
HARDWARE 


@ EASY GLIDING DRAWERS ON 
ROLLER BEARINGS 


@ COMPRESSION FOLLOWER 
BLOCKS 


@ 52” HIGH, 24” DEEP 


@ SPOT WELDED — STURDY 
STEEL CONSTRUCTION 


@ NON-SUSPENSION 
@ ECONOMY PLUS 
@ GREEN-GRAY HAMMERLOID 








NOW! FOR THE FIRST TIME ANYWHERE WE 
OFFER A BRAND NEW FINISH: 


THE ORIGINAL HHOUNEY 3 xammerioip 


Blends Beautifully with Blonde, Walnut & Mahogany 
ORDER ONE “HONEY” WITH YOUR STOCK ORDER 


*46°° 











Less Dealer's Discount 
F.O.B. Factory, Chicago 


IN LOTS OF 
6 OR MORE 








Immediate Delivery 


on quality steel 


Transfer Cases 


Individually Cartoned 300-/b. test furniture box 






LETTER SIZE—NO. 1400 
LEGAL SIZE—NO. 2400 


© Heavy steel construction * An economy transfer case of 


* Can be stacked to the ceiling steel 
© Positive interlocking stacking 
device 


* Packed in heavy cartons 





“THE 
ORIGINAL TRANSFER 
CASE PEOPLE” 
WILL BACK YOU 
UP ON DELIVERY 


Call 
ST—2-3460 


325 WEST MONROE STREET, CHICAGO 6, ILL. 
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monotony of the long drives from town to town Yes, 
it’s spring. 
co + a 

From reports throughout Arizona and New Mexico 
both of the regionals will be well attended. This year 
with the many problems facing our industry, it is more 
important than ever to discuss problems shared by 
each and every one collectively. 








JOE DWYER, CORRESPONDENT 
15528 TWELFTH AVE., N.E., SEATTLE 55, WASH. 


Tom Masselt, the Great Falls, Mont., Mailing Shop’s 
genial proprietor, recently presented a paper on wild 
life conservation at the National Wild Life Conference 
in Milwaukee. Tom also sponsors the appearances of 
Jim Brown, the Yukon’s big game hunter, throughout 
Montana. 

* * * 

The natives of Guaymas, Mexico, have been taking 
lessons in deep sea fishing this winter from Babe 
Needham, of Needham’s Book Store, Salem, Ore. Plan 
to spend a little extra time at Needham’s on your 
next call, traveler, and Babe will let you in on just 
how it is done 

* oA - 

Bob (Eagle Pencil) Anderson was expressing an 
interest in a set of spurs during his last visit to Mis- 
soula, Mont. Replying to a question he relieved our 
fears that he was contemplating a life on the range. 
He thought that the spurs might be a helpful acces- 
sory in maintaining his equilibrium during his spring 
trip through the Copper State. The severe winter 
weather raised havoc with the roads and Bob says 
his new Chrysler product is now eligible for any 
rodeo in the country. 

* * Y 

Recent callers on Ed Purves of Clos Book Store, 
Twin Falls, Ida., were glad to find his young daughter, 
Janet, fully recovered from the broken leg suffered 
last fall. 

7 ao ” 

We are informed that Cut Bank, Mont., has the 
most efficient little fire department in the entire 
country. And this very positive statement comes 
from the Trail Traveler who returned to the parking 
spot, after lunch, to find that the local volunteers 
had responded to the call of a passerby and promptly 
extinguished a blaze that was threatening the de- 
struction of his new car. The blaze was caused by a 
short in the wiring system. 

& a . 

Springtime in the Rockies was somewhat delayed 
this year, this fact being brought home to a number 
of Oregon Trail Travelers who bent before the wintry 
blasts in Butte in late April. Norm Lincoln, Dave 
Rudnick, Bob Anderson, Pete Boyco and Joe Dwyer 
were caught there in the heavy snowstorm and forced 
to take refuge at the Rocky Mountain Club in Meader- 
ville. You will be glad to know that Teddy’s efforts 
in their behalf warded off any danger of frostbite! 

* *” x 

F. A. McDonald, Standard Publishing Company, 
Anaconda, Mont., has extended an invitation to all 
Oregon Trail Travelers for a personally conducted 
tour through the new A. C. M. Company Employee’s 
Club on their next visit to that town. Anaconda is 
mighty proud of the recreation building and considers 
it a new high in labor-management relations. It is 
well worth a little of your time 

“Out Where The Hand Clasp’s a Little Stronger” 
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No. 1200 Sofa (matching club chair 
available) is a typical example of 
BRIGHT fine craftsmanship. 





The wealth of charm, distinction and good taste of all BRIGHT creations enables 
the executive to express his own individuality in his daily surroundings. Rich, 
luxurious, comfortable, durable and practical BRIGHT craftsmanship is within 
the reach of every buyer’s purse. Customed of leathers of your customer's 
choice. Write for the BRIGHT catalog showing the complete line. 





No. 667 Judges Chair, a truly distinctive number. Arms and 
Backs of foam rubber. Seat, foam rubber over o spring unit 
base. Customed in the finest leathers, this chair is the last word 
in comfort and durability. 


MANUFACTURERS OF Wakolidered Leal onthe 
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133 BLEECKER ST. 
NEW YORK 12, N. Y. 














Pins The Most Complete Line 


PAPER CLIPS 


PAPER FASTENERS of High Quality Desk and 


STAPLES 





THUMB TACKS Industrial Staples on Earth! 
































: senha: "7. Me 
PICTURE OF THE ENLARGED VAIL PLANT 
LARGEST 
PAPER CLIP The popularity of MONARCH BRAND Paper Fastening Devices is predicated on 
MANUPACTURERS many years of successful performance in the world of business. In these difficult days 


IN THE WORLD 








demand exceeds productive capacity but the trade we have consistently served in 
the past is assured that the unequalled facilities of the great, modern Vail plant 
pictured above are functioning at top speed to serve their needs. 


AIL MANUFACTURING COMPANY 





900 EAST 9STH STREET 


CHICAGO 19, ILLINOTS 
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ONE FOR THE RECORD! 
NEV-R-KURL 


Makes Copies 


That 
Last Forever 


These copies will last forever, and they'll be sharp 
and clear throughout their life. Yes, Mr. Dealer, 
the span of life of a carbon copy made from 
NEV-R-KURL, even after the sheet has been used 
twice as long as other carbons, is only exceeded 
by its facilitating features. NEV-R-KURL won't 
smudge even in hot weather, won't tree, curl or 
wrinkle. It always lies flat and won't slip because 
of its plastic backing. Dealers report phenomenal 
repeat sales from NEV-R-KURL users. Join these 
dealers for your share of high profits. 





—_€« - 
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Pacific Northwest Notes 


C. M. LITTELJOHN, CORRESPONDENT 
918 12TH AVE. N., SEATTLE 2, WASH. 


John L. Bird Company was recently formally incor- 
porated as the John L. Bird Company, Inc., with store 
and headquarters at 1112 Fourth Ave., Seattle. This 
fice supply business is incorporated for $50,000, with 
incorporators named as John L. Bird, et al. 

> > - 

W. G. Wagner, district manager in Seattle, Wash., of 
the Royal Typewriter Company, Inc., was elected to 
membership in the Seattle Chamber of Commerce. 

. > - 

C. A. Baker, general service manager of the Bur- 
roughs Adding Machine Company, has announced ap- 
pointment James A. Mayhew as the new service 
manager of the Seattle branch. Under his supervision 
will be all the Burroughs service not only in Seattle, 
but in Bellingham, Everett, Tacoma, Olympia and 
Yakima, Wash., as well as in Anchorage and Juneau, 
Alaska 

7 . o 

The John W. Graham Company of Spokane is giving 
graphic sal romotion to maps for all sorts of hunt- 
ing, fishing tioning, travel, or mountain climbing. 

> > - 

E. Lyle Goss, manager of the University Book Store 
of University Way, off the campus of the University of 
Washington tended the annual convention of the 
College Book Association in San Francisco. He 
had a place the program, speaking on “Merchandis- 
ing and Promotion in College Stores.” He also headed 
the important spiral notebook committee. After the 
San Franci nvention, Mr. Goss planned to visit 
tores at Stanford and the University of California be- 
fore -heading the convention of the National Asso- 


ciation of College Stores at Columbus, Ohio. As he is 
head of the Seattle Park Board which is developing 
a worthwhile z Mr. Goss planned to visit the St 
Louis 7,00 


Thomas M. Pelly, president of Lowman & Hanford 
Company, Seattle, and also head of the Seattle Cham- 
ber of Commerce, attended the 39th annual meeting 
of the Chambse Commerce of the United States at 
Washington, D. C., April 30-May 2 


vas 
* * * 


Henry I. Trowbridge of the Trowbridge Desk Com- 


pany, University St., Seattle, has again been nominated 
for the boa trustees of the Seattle Municipal 
League 


* > * 


D. L. Bellamy, branch manager of Diebold, Inc., 


Seattle, has been recently elected to membership in 
the Seattle C mber of Commerce 
+ 7 = 


4. O. Stixrud, representing the Washington School 
Supply Com Seattle, recently became a member 
of the Seattle Municipal League 

> « 7 


George Evans of Bushong & Company, Portland, 


Ore., was th tured speaker recently at a members’ 
luncheon of the Purchasing Agents Association of Ore- 
gon. He addressed these buyers on printing, inasmuch 
as his com] is in the office supply and printing 


ISiness 





Manufacturer to Open Texas Plant 


Little-Wolfe Office Furniture Manufacturing Com- 
pany plan begin operating shortly in Longview, 
Tex. Althou t present the firm will be devoted to 
the manufacture of office furniture, plans are being 
made to expand later into household furniture lines 
The company v bring to Longview from 25 to 50 
specialists niture design and construction.—WLF 
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CUT COSTS — PRINT WITH 


RUBBER PLATES 


MAKE THEM IN THE 
EASY-TO-OPERATE 


MATERIALS 
COST LESS THAN 
$1.25 FOR 
10°10" PLATE 


1. Insert type form and 
plastic sheet into hot Eva- 
Press, apply pressure, let 
cure for 10 minutes. 

2. Release pressure, extract 
all from Eva-Press and have 
finished matrix. 

3. Place (!) sheet of rub- 
ber on (2) matrix and in- 
sert both into hot Eva- 
Press, apply pressure, let 
vulcanize for 10 minutes. 
4. Release pressure, extract 
« PLATENS 11x13” all from Eva-Press and 
« INSIDE CHASE 10x12” have finished Rubber Plate. 
More detailed directions 
supplied with Eva-Press. 


FOR MORE INFORMATION WRITE TO 


AMERICAN EVATYPE CORPORATION 
751 OSTERMAN AVE. DEERFIELD, ILLINOIS 
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CHECK 
WRITER 


THREE 
SAFEGUARDS 


Drotet by 















o 
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Health Pil HUMIDIFIER 
oe 
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winnow 


#9 
Wealth, VENTILATORS 


NOW AVAILABLE... 
the SAFEGUARD Dee-R-Tee 


The latest and most effective method to keep 
typewriter type clean, free of ink, as shiny os 
silver. No soiled fingers. No smudged letters. 








Safeguard Corp. 


LANSDALE, PENNA 
verseas distributor Sefeguord internat 
3312 Loncester Ave., Philo. 4 
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POSTING TRAYS 
AND STANDS 








t & oe 
< 
Os 


Give you.... 


Magic 


EXTRA SELLING 
FEATURES 
FOR EXTRA PROFITS 











@ Every P.E. C. Posting Tray 
and Stand brings you EXTRA 
selling features your cus- 
| recognize as PLUS 


values, yet they compare in 


tomers w 


price with ordinary trays and 
stands. Trays available in 2 
models; Stands available in 
3 models 


TED THROUGH DEALER 
QU E NV TEC 


: ee Se POSTING EQUIPMENT CORP. 
777 HERTEL AVENUE 
BUFFALO 7, N. Y. 











Masonite Floor Mats 


PROMPT 
DELIVERY! 


COLORS 
MAROON, TAN, GREEN 


MINIMUM ORDER 


OF SIX MATS —, ve 
F. 0. B. NEW YORK tif 


REGULAR fe 


DEALERS 
DISCOUNT 


EXTRA DISCOUNTS 
IN LARGE LOTS 


Size 36” x 48” LIST PRICE $ 7.50 
Size 48” x 54” LIST PRICE $11.00 
| 


Complete Display of Office Equipment 
for Dealers and Decorators 


OFFICE FURNITURE WHOLESALE 


DISTRIBUTORS 







a3 
eit eS 














NEW YORK 4, N. Y. 
BOling Green 9-8231 
WAREHOUSES 
Miami, Florida * New York, N.Y. ° 


(ir 
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74 BROAD STREET 


Los Angeles, Calif. 





Posting Equipment Starts on New Line 
Posting Equipment Corporation, 777 Hertel Ave., 
Buffalo 7, N. Y., has started production on a new line 
of posting trays and stands that are used as auxiliary 
equipment with machine bookkeeping systems 
Officers of the company are T. Frank Valleau, presi- 
dent: Edwin W. Mead and Joseph E. Lear, vice- 


_— 
Fs 





T. FRANK VALLEAU EDWIN W. MEAD 


presidents. Mr. Valleau and Mr. Mead have spent their 
entire business career in selling this type of equip- 
ment, calling on the trade throughout the U. S. A 
and Canada. Mr. Lear, in charge of engineering and 
design for the company, has specialized in this field 
for 20 years 

At the present time, all production is concentrated 
on two models of trays and three models of stands 
P. E. C. will extend the line to include other related 
items, as soon as material restrictions permit. 

One of the two models being produced is the P. E. C 
posting tray, available in four sizes to accommodate 
sheet sizes from 7 x 11 inches to 12 x 12 inches. The 
other model is designated as the Porta-Matic posting 
tray and is being manufactured in six sizes to accom- 
modate sheet sizes from 5 x 8 inches to 8% x 11 
inches. The company is producing three models of 
stands for use with the trays. Stands are available 
with either fixed or adjustable legs. These stands can 
also be used with office machines or as utility tables 





Marchant Appoints Glenn M. Hoppus 

The appointment of Glenn M. Hoppus to the Santa 
Barbara, Calif., district of the Marchant Calculating 
Machine Company and the opening of new, modern 
company offices for the area was announced recently 
by Edgar B. Jessup, president of the company 

Mr. Hoppus was formerly Marchant’s agency man- 
ager in San Diego, Calif. Service at the new office 
will continue under the direction of Howard W. Stahr, 
district service manager. The new Marchant district 
headquarters are located at 813 E. Haley St. in Santa 
Barbara 





Newton, 


David Lawrence Clampitt was born at 
Mass., on March 6. Mrs. Clampitt is the daughter of 
F. H. and Mrs. Caswell. Mr. Caswell is vice-president 
of F. S. Webster Company and young David is the 


first grandchild in the Caswell family. He is reported 
to be a healthy youngster, the apple of the eyes of 
his parents and grandparents. 


Mrs. K. C. Wallace, president of Atlas Stencil Files 
Company, Cleveland, Ohio, has announced with par- 
donable pride the birth of a grandson on April 10 
The parents are Mr. and Mrs. Will Tabb, Jr., well 
known to the office equipment trade. Both have been 
active in the Atlas business for a number of years 
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op Dollar Protits 


are yours with the Monarch line of 
office lounge furniture — designed, built and 
priced for maximum turnover and volume. 


FIRST QUALITY CONSTRUCTION 





@ Covered in top grain leather, © Rubberized hair filled 


or fabric back Vinyl plastics : 
@ Five-quarter frames with 





@ Full coil springs tied 8 ways double dowels 
@ Web bottoms @ Waterproof glue throughout 
. SENSIBLY PRICED FOR SURE SALE High Point,Nowth Carolina 

















Darel IN FULL 


































a Tie 
OVER 
a2 
V7 
BASE 
REMAINS 
STATIONARY 
No. 3087 
OLD ENGLISH SMOKER No. 309! DE LUXE SMOKER Ne J090 STANDARD SMOKER 
Here is a rea heavy, non-tip — No. 3096 Bright Chrome and Black 2' A heavy duty smoker at « moder. 
able smoker with removable glass Non-tilt smoke proof damper mches high 14° uch trey ate price. The cast tron 8 inch 
tray for eas caning, has « con No. 3080 “SAFETY TIP and glass jar as above. 22 inches smoke proof damper as above base 1s desygned for stability. Has 
venient handle. Finished in Old SMOKING STAND high, chrome and two tone Large heavy 10 tb. 13 inches base removable glass tray Finuhed im 
Engl:sh Bror his item is both Made extra heavy with large re homme felted. Std. Pkg. }—We. 42 the Genelain Bronze. Packed 12 to 
attractive and serviceable. The movable amber glass tray. Ex standard pkg. Shipping +t. ap 
base weighs s.. is 12 inches in ceptionally strong easy grip han No. 3095 prox. 60 tbs 
diamete stands nches high dle. Overall he. 27 inches. Indi Same chrome and two tone gray 
Packed 6 to standard pkg. Ship vidually packed 2 to Sed. Pkg.— Very heavy 9 tb. felted base. Sed 
ping ¥t. approx. 75 Ibs We. 40 tbs Pkg 4— Weight 40 ths 











* Heavily Weighted Base * Durable Finishes * Sturdily Made 
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Sengbusch Announces 
LE Desk Fountain Pen Sets 


Designed for effortless writing 
. « « and moderately priced to sell fast! 


For more than 48 years, Sengbusch products have been famous 
for writing ease and efficiency. And here’s Sengbusch’s latest con- 
tribution — beautifully styled desk fountain-pen sets with compact, 
weighted base made from lustrous plastic, and the flat front panel 
of this base adapts itself to good-will and friendship imprinting. 

Writing is a pleasure, too. Every set is equipped with the re- 
markable Tredin screw-in feed and point — 15 different styles are 
available so that your customers can select the Tredin point they like. 

Moderately priced to move fast, these new sets can build an at- 
tractive volume for you. Model DE-100 with iridium-tipped, gold- 
plated point sells for only $3.15 — Model DE-500 with chain and 
iridium-tipped, gold-plated point $3.40. If stainless-steel point is 
selected deduct 40 cents. 

Cash in on this new Sengbusch contribution. Stock up now — 
and with your order you get promotional advertising pieces — 
catalog sheets, attractive display card, and blotters with your imprint. 


ae the re for Your Requitement 


PEAT OWAE HAE 


SELF-CLOSING INKSTAND CO.,, 361 sengbusch Bidg., Milwaukee 3, Wis. 





























No. $12148—48"' long, 20°’ deep, 24°’ high 


Jasper UTILITY 
TABLES for... »: ehnaeaidiiihae ia 


§ & | Offi 22" high, 1334" deep 
: FINISHES—Natural, Light 
C 00 a ice Yop Sizes Oak, Blonde Oak, School 


Brown. 
20” x 48” TOPS—7e"' thick solid oak 
6 a 18 different heights avail 
30” 60” able. Standard K.D. con 
x struction with heavy steel 
corner braces. 
30” x 72” Tables are shipped knocked 


down. 








No. ST3160P*—60" long, 30” deep, 29" high. Two bookracks 
on each side, six compartments. 


TOP SIZES 24 different heights ovailable. 

Finishes—Natu _ Oek—Light Oak—Blonde 
: . Oak and Schoo! Brown 

24” x 48” Tables available with or without book 
racks. Suitable for Kindergarten thru 

30” x 60” High Scnool and College. Also ideal for 
libraries and cafeterias. Tables available 

30” x 72” with 5-ply Oak veneered tops or solid 
Oak tops. 
*P designates plywood top 

36” x 72” Bases constructed of plain Ook with choice 


of tops. Tables are ‘‘tops’’ in Design 
Materials, Strength, Durability and Finish 


Write for Complete Literature 


ASPER TABLE CO., INC. 


JASPER, INDIANA 
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P. assed Away Es 


Merrill Burr Sands, 


a man largely responsible for the growth and develop- 
ment of the National Office Management Association 


an international organization, died on March 26 
he ige of 
A forme ident of Dictaphone Corporation, he 
was an a ising agency executive for many years 
before ‘joir Dictaphone as general sales manager in 
927. Hes ecame vice-president in charge of sales 
for the c¢ and in 1937 was appointed president 
d direc He retired as president in 1948, but con- 
inued to the board of directors. He was born 
in Portland, \h a kinship with the early historical 
figure, Aa Bu reflected in the “Burr” middle 
name 
Forme! ember of NOMA’s board of directors, 
Mr. Sands rt ved the Fellowship Award in 1943. In 
he ea f NOMA’s development he provided 
iluable | rship and support 
fe cle ole 
4 4 


Joseph Wigon, 
owner of an office equipment firm at Portland, Me., 
lied recently at the age of 61. Born and educated in 
1e to Boston. Mass., at an early age and 
Portland a representative of the National Cash 
He was general agent in northern 
New Eng] r the Dalton Adding Machine Com- 
any and in 1931 started in business under his own 


Surviviz re the widow, Pearl A. Wigon; two daugh- 
Dat Lester Diamon, South Portland, and 
Miss Sally W. Wigon: two grandchildren; three broth- 
Johi Larz, Boston, and Benjamin, Chicago; 

1 sist Samuel Jaye, Liverpool, England. 


John M. Hill, 

ne of the best known members of the stationery and 
i] trade in Canada and president and 
inder of J. M. Hill & Company, typewriter firm of 
d recently. He had been an outstand- 
athlete sportsman in his younger days. He 
a cha n paddler with the Britannia Canoe 
1906 d earlier. He was also a well-known 
runner al outstanding in the field of wrestling 


(ottawa. U l¢ 


Orlo Burton Kellogg, 


for many rs a manufacturer of office and bank 
fixtures a iipment, died recently at the age of 78 

his hi Seattle. His firm, Kellogg & Son, was 
founded in 1891. Besides his widow, Ruth, he leaves 


two sons, O1 B. Kellogg, Jr., and Martin V. Kellogg, 


both of S a daughter, Mrs. Ruth A. Hinman of 
Bremert W and two grandchildren.—CML 

le fe ole 

4 

Fred O. Willson, 
buyer for Pai yn Printing Company, Little Rock, 
Ark., died April 8, according to an announcement 
by that fi Mr. Willson was well known to many 
nembe! is industry who came in contact with 
the Little I k concern 


7’ v ’ 
aoe) ae) < 
‘ 4 } 


Miss Violet A. Peacey, 


for 34 ye valued member of the staff of Beattie 
Bros. Lt ners, St. Catharines, Ont., died re- 
ently I Miss Peacey, who had been ill for 
the past nths, was born in Philadelphia, Pa.., 
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Precision-locked 


AUTOMATICALLY means 
BETTER STAPLING 






ARROW No. 202 
Standard Stapler 


*Precision-locked mechanism for Positive-Staple-Control. 


This AUTOMATICALLY means — 


¢ S-m-o-o-t-h, uninterrupted stapling per- 
formance. 


¢ Safety against JAM-CLOG conditions. 


The complete line of ARROW Stapling Products 

merit your attention. There’s a machine for 

every stapling purpose ...in every price range. 
SEND FOR DESCRIPTIVE CATALOG SHEET 
SOLD EXCLUSIVELY THROUGH DEALERS 











WITT ALLALL LA ML 


BR . R * 





CHUBB 
SAFE LEDGER FILES 


DESIGNED FOR CONSTANT FIRE PROTECTION 


MAXIMUM SAFETY 
EASIER HANDLING 
SIMPLER POSTING 


DEALERSHIPS 
AVAILABLE 





Manufactured by 
CHUBB & SONS LOCK & SAFE CO. LTD., LONDON, ENGLAND 
Makers to the Bank of England 
WRITE FOR ILLUSTRATED LITERATURE 
AND DEALERS PRICES TO 


L. O'D. LEE 


90 WALL STREET NEW YORK 5, N. Y. 
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For Reducing Mailing Costs 
New Dandy 
ENVELOPE SEALER 


Seals Up to 200 Envelopes a Minute 








Pays For Itself In Time and Money 
ANYONE CAN OPERATE 





SEALS PERFECTLY—NO EXCESS MOISTURE 
NO PARTS TO GET OUT OF ORDER 
PARTS MAY BE BOUGHT SEPARATELY 
DETACHABLE ENVELOPE RECEIVER 





| LARGE OFFICES USE SEVERAL 
| LIST PRICE $39.50 PLUS EXCISE TAX 


TAKE ADVANTAGE OF THE SERVICE AND THE SAVINGS 
OFFERED BY YOUR QUALIFIED WHOLESALER 


BAINBRIDGE, KIMPTON & HAUPT, INC. 


218 GREENWICH ST. NEW YORK &, N. Y. 




















bslin Ecliose 


PRECISION TIME STAMP 









FOUR STAR 

SUPERIORITY 

* 40 Hour Precision 
Clock Movement 


* Jeweled Clock 
Movement 


* Patented Universal 
Joint Absorbs Shock 


* One year guarantee 


GIVES YOU SALES AD- 
VANTAGES THAT BOOST 
VOLUME AND PROFITS 


A.D. JOSLAN wee. company 


MANISTEE MICHIGAN 
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and had been a resident of St. Catharines for the past 
44 years. 


Surviving are three sisters, Mrs. Elston (Lottie) 
Armhurst of Merritton, Ont.; Mrs. Jack A. (Ethel) 
Perdue of St .Catharines; Mrs. Courtland R. (Myrtle) 


Russell of Niagara Falls, Ont., and one brother, Nor- 
man C. Peacey of London, Ont.—SJL 





New England Travelers Club Notes 

A “flying trip,” literally, took John and Charles 
Dwyer, manufacturers’ representatives, to Indiana in 
March to attend a sales meeting and visit the fac- 
tories of the Hamilton Manufacturing Corporation, 
producers of Cosco posture chairs. They continued 
their flight to Chicago to attend the National Office 
Furniture Show and also to visit the factories of the 
Bankers Box Company and the Ellingsworth Manu- 
facturing Company. The Boston sales representatives 
returned via air to the home base 

» * » 

The sudden passing of one of the veteran stationers, 
Bill Cogan of Service Stationery Company, was a shock 
to his friends in the industry. 

* * * 

Charles Geilfuss of Commercial Supply Company, 
42 Brookline St., Cambridge, Mass., along with his 
daughter and her husband, Frank Heaslip, associated 
with Commercial Supply, and their four children, have 
a fine new home located at 48 Old Middlesex Rd., 
Belmont, Mass 

After a disastrous fire in which the entire stock was 
lost, Harrington, Inc., has set up again at 151 East St., 
New Haven, Conn 

William Murray, proprietor of Murray’s in Medford, 
and Mrs. Murray are the parents of their first son, 
born on March 13 

* - ~ 

It is with sorrow that the travelers learn of the 
death of Fred B. Emerson, for many years a wholesale 
stationer and one of the former club members 

s as ~ 

Abe Palley of Palson’s in Worcester is recovering from 
a unique accident at his new store. He was pinned 
under collapsed shelving in his stockroom. 

These items are taken from the March issue of the 
New England Travelers Club News 





WINS UNDERWOOD PORTABLE 





Mrs. Yvonne Nanninga receives an Underwood portable 
typewriter which she won on a recent Juvenile Jury radio 
program. William Byron, Underwood sales agent in Casper, 
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WASO'S 


ALL-PURPOSE 


| 
4 halal | 


UTILITY 
STAND 







LOCKING DEVICE ON 
2 FRONT CASTERS 


THE ELBOW TYPE OF 
DROP LEAF ARM 


THE NEW GRAINED 
WALNUT FINISH 
TOP ON MASONITE 


ALL THESE STEADY SELLING FEATURES! 





No. 1618 


1%" Masonite Top Contin. Plano Hinges 
Biack Composition Casters All Stee! Tubing 
Baked Enamel, Walnut; Office Gray 1%" Wheels 


Improved to Increase Sales—Deliveries Fairly Prompt 


It is easy to clinch those extra sales now that you can 
offer your customers the 1618 Champion with all its 
modern quality, plus the new decorative grained 
walnut finish top on hard tempered masonite. Add 
to these the Champion’s snag-proof, clatter-proof 
qualities, the easy portability, the curved legs for 
greater leg room and you have a winning sales 
maker, a steady profit producer. 


PITTSBURGH CUT WIRE CO. ORDER YOUR NEEDS TODAY! 
1112-20 Galveston Ave., Pittsburgh 12, Pa. 


MASO STEEL PRODUCTS 


Dept. A 8] W. Von Buren St Chicago 5, III 












Foremost “Lo ists” ELIMINATE | - ; | 
for the ree: 4 TROUBLESOME BRIEF COVERS 
A Complete Line — 133 Items — 
Bie For Every Use—Business, Professional, School 


The easy, mod- 
ern way to pro- 
tect business 
papers and doc- 
uments, to keep 
presentation 
material clean 
and flat. One or 
more sheets are 
quickly changed 
at any time. 


@ MINIMIZE 
FIRE HAZARDS 
@ SAVE FLOORS 
AND CARPETS 
e KEEP PREMISES 
NEAT, CLEAN 





+ Pressed steel construction for 
greaoter strength. 





COLOR RANGE TO SI'IT 


* Rolled inside top head for mox - EVERY NEED 
imum rigidity. Red Deep Green 
= . . Orange Blue 
$ > inches high, 10 inches in Brown Midnight Blue 
> ameter. Tan Grey 
y srey 
MODEL N * Washable baked enamel! fin- Green Black 
209 ~ ishes 
No. 525 Covers are made of heavy weight leatherette to stand 
. ¢ ° 
yee weight approximate- a lot of wear. Equipped with practical, built-in double prong 
faste ners to ac commodate letter size sheets 8%” x 11”. Packed 
cs ad. 25 of a color (or 25 assorted) to a box. 5 boxes to shipping 
No Obligation u rile for carton. 
, Co Write for catalog and prices on complete line. 


Prices and Complete Data 

on other Compco Equipment CORPORATION AMBERG FILE & INDEX Co. 
5 Filing Specialties Since 1868 

Dept. | 2251 W. St. Paul Ave. CHICAGO 47, ILL 1608 Duane Bivd., Kankakee, Il. 
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PURITAN CHURCHES HAD AN OFFICER 

WHOSE WEIGHTED “TITHING ROD” >) 

ROUSED SLEEPY WORSHIPPERS WITH (“9 ae 

A HEARTY KNOCK ON THE HEAD Ihe 
— 


Yr 
4 








i, {Mi Wit = 5 

AS EFFICIENT AS A TITHING ROD 

TO ASSURE ATTENTION ARE 

GRAFFCO MAPTACKS - 
MARKING IMPORTANT POINTS , 


ON STATISTICAL CHARTS AND MAPS. ad 


MAPTACKS 
and SIGNALS 


GEORGE B. GRAFF CO., CAMBRIDGE 40, MASS. 


W] 




































Visible Record-Control 
Filing Equipment 
All Metal 


Reconditioned 
Practically Brand New 


Standard Makes: Reming- 
ton Rand Kardex, Acme 
Insite Files, Ledger Trays, 
Tubular Index Systems 
and others. Various card 
sizes: 3°x5” and up to 
10°x15”". Also, different 
drawer capacities. 

















Ledger Posting Trays 
All Metal 
Reconditioned Like New! 


Made by Library Bureau, 
Wilson-Jones, Tatum, etc. 
Various sizes and styles for 
all accounting purposes 
(Insulated and Regular). 


9 546 BROADWAY 
Near Spring St) New York 12 


EST. 1876 





CAnal 6-0350 
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PERMA 
CHAIR MATS 
Are Reversible 


Beveled Edges — Black. Brown. 
Green, Maroon, Grey 


shall Suu 


Style 9648. Style 9649. 
36” wide, 48” 48" wide, 54” 


to end of lip. to end of lip. 







“Use only 
rubber 

. } casters 
a on me. 


LIST PRICES EACH IN DOZEN LOTS 
LIBERAL DEALER DISCOUNT 


GEO. E. FOX & CO. 


SAMPLE ROOM. OFFICES AND FACTORY 


1051 N. THROOP ST., CHICAGO 22, ILLINOIS 











® To Maintain q high Stand 


ard of qvality in PREMIER 
TRIMMING BOARDS 


® To deliver PREMIER TRIM 
MING BOARDS to our reg- 


ular jobbers and deale, 
s 


t 
© the best of our ability 








334 N. Bell Ave... . . 


Representatives 


Henry Deutsch, Cox Lane, Route 
No. 5, Box 747, Dallas 9, Texas 


Milton Stone, 320 Broadway, Room 
625, New York City, covering N. Y 
S. Lichenstein, 223 South 10th St 
Philadeiphia, Pa. 

Jack Luke, 5240 Sheridan Rd., 
Chicago, Iti! 

Stan Mollerstrom, 17 Maivern Ave., 
Richmond, Va 


Harry Henkel, Assoc., 
439 Ellis St., San Francisco 


B. K. Mitchell, 120 North Gay Ave., 
St. Louis, Mo 
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P atents 


Copies of patents can be obtained from the Commis- 
sioner of Patents, Washington, D. C., for 25 cents each. 
Stamps and personal checks are not accepted.) 


Granted April 3, 195! 


2,547,063 Key-Driven Calculating Machine. Joseph A. V. Turck Wilmette 
; 3 t ‘ t Mfg. C Chicag 
2,547,068. index Strip and Method of Making the Same. Elwood J. Way 
2,547,088. Typewriter Carriage Position Indicator Charles W. Nort 
West Inge ‘ Ralph C. Coxhead Corp., Newark, N. J 
2,547,100. Dip inkwe Rayr i Spilma Bronxville, N. Y., assignor ¢ 
f A New York, N. Y. Illustration 


2,547,166. Index Card and Holder Therefor. Melven V. Nelson and Ernest 
t sssignors to Autor + C Chicago, Ill. 
Specing Mechanism for Typewriters Ronald C 


nal Business Mach 


2,547,449. Proportiona 














2,548,521 
is 
2,547,754 
Dx. 
f “w ke; 
= — > } 
se ° 
F = 
2,548,715 









Rugged, die cast, die- 
plate dater that 
shows days, months 
and years with made- 
to-order copy on the 
die plate. Available 
in 9 different sizes. 


Write for 


FORCE 


& COMPANY, INCORPORATED 


WM. A 


REET NEW -—Y R K 


THREE QUARTERS OF A CENTURY’S SERVICE 














J 
2,547,513. Lock Mechanism for Insulated Filing Cabinets. Cari W. Wik 
Musk M ? haw-Walke LY, kegon Mich 
2,547,533. Indexing Device [ sid Howard Mills. Fort Wayne 
? 547 S41 Marking Pen ey N. Rosentha New York WN Y 
2.547.569. Tape Dispenser a, Erhardt erby, Conr : ynor ¢ 
2,547,674. Sten Tobey, Canton, Mass., assig 
’ ent Brady Milwauk Ww 
2,547,754. Combination Typewriter Box, Desk, and Seat. Robert E. He 
c N istration 
2,547,803. Pen Car Adan T nt ' nada 
2,547,895. Case ft Mechanism for Typewriting Machines 
iw M : St. ‘ M assignors 
M 
Granted Apr D, 1951 
2,547,955. Vectorial and Mathematical Calculator. Ha k S. Marst 
2,547,973. Copyholder y Richard Arlingt Ve 
2,548,389 Clip Board E. Neikirk yd 
2,548 52! Pin-inserting Finger Band Richard Doyle Park Ridge 
ustration 
2.548.618. Loose-Leaf Binder j A. Purv hicago 
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Furlton MARKING DEVICES 


have the quality that 
builds repeat business 
Carry a full line of these deluxe items 
Prompt Shipment of 
Service and Fulton Daters 
and Numberers 
DeLuxe and Special Business Outfits 
Sign Making Kits 
Dri-Kwik Stamp Pads, Sizes No. 0, |, 2— 
in New Drawn Boxes 
Fulton Stamp Pads and Ink 
Special Rubber Stamp Inks 


Complete Line of Crown Self-inkers, 


Daters & Numberers 
Porous Price Marking Kits Now Available 


Write for C atalog 














Equpment (o. 


82 Fulton Street Elizabeth 1, N. J. 
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nothing 
finer 


than 





CHAIR 
No. 201 2 


fine 


LEATHER FURNITURE 


The complete line of STANLEY Fine 
Leather Furniture includes Swivel 
Chairs, Side Chairs, Club Chairs, and 
Sofas in numerous styles and designs. 
Available in Top Grain Leather or Du- 
Pont Fabrilite. Wide choice of colors. 
Write for descriptive literature and 
prices. 


STANLEY 


MANUFACTURING COMPANY 
2310 N. MAIN ST. © FORT WORTH, TEXAS 


pdt 






TANLEY 














STORAGE 
CABINET 


(OR WARDROBE) 


will Sell 
on Sight! 
= 


Here's a show 
piece of practical 
value with quick 
turnover and 
priced right for 
good profit. 
Made of heavy gauge steel with four adjustable 
shelves and a three-way lock in handle. 

Finished in olive green or gray baked enamel. In 
two sizes — 

36” wide, 18” deep and either 72 or 78” high. 

Shipping weight 150 pounds. 
Equally serviceable as a Cabinet or wardrobe. 


MIDWEST METAL MANUFACTURING Co. 
LL 


1818 N. 18th ST.« ST. LOUIS 6, MISSOURI 
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2,548,649. Mechanical Pencil With Lead Sharpening Device 


2,548,715. Paper Carrier for Typewriters Ww M. Fitzae 


























Illustration. 
2,548,717. Automatic Character Repeating Mechanism for Typewriters 
A . sate sfie | | < 1 Va 4 Mar Br " 
a? opr 3? 
2,548,831. Dictating Machine b H. T b E. Re 
Granted April 17, 1951 
2,548,906. Fountain Pen h Ww am Para, & t N 
t svid Kahr North Berge Township, H ty a 
2,549,186. Total Taking Means for Calculating Machines. How M. Fle 
} WwW t ng N } M é t } M ‘ 
je ’ Illustration 
2,549,187. Paper Aligner for Recording Machines. Howard M 
A ’ N ’ e 4 Monroe ' r Mack 
vi ain ~ 4 
23 s 
mw. 
it — 
| 
| 
; = - 
o1,___ pe —- 2,549,418 
| 40 
Euisiieaewenes + a 
' 
2 
2,549,503 
2,549,943 
2,549,196. Typewriter Ribbon Rejuvenating Device 
/- MY 
2,549,199. Combination Envelope and Letter Paper 
tratf Illustration 
2,549,200. Paper and Pencil Clip Na 
2,549,260. Staple Extracting Device. f 
2,549,293. Sheet Feeding and Positioning Mechanism 
r wer 
2,549,418. Calendar. & t Mer Bryant, B Md Illustration 
2,549,503. Rule Attachment. Harry M , Illustration. 
2,549,512. Punctuating Device for Registers 
2,549,545. Writing Table surent Thibié 


2,549,612. Inkstand. | Lag Livingst 
2,549,739. Register Control Locking Means for Accounting Machines 


Granted April 24, 1951 


2,549,943. Knockdown Desk. t jer Ilustration 


2,549,956. Bookkeeping Device Arth 8 
2,550,133. Bookkeeping Machine 

2,550,597. Ring Binder win M 

2,550,598. List Finder Mart k New 
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performance 
THE BENTSON 


“‘Gop-F lite 


3200 Series FILE 


Guaranteed long-lasting perform- 
ance is the only proof of master 
craftsmanship. Bentson Top-Flite 
filing cabinets have a reputation 
for highest quality performance 
through the years . . . effortless 
operation, enduring beauty, rigid 
stability. This high standard of 
dependability means satisfied cus- 
tomers and more business for you. 





lf you haven't received your con- 
venient file folder of BENTSON 


catalogs, write for it today. 


“The Line of Most Assistance” 


‘6he BENTSON MFG. CO. 


MANUFACTURERS OF STEEL OFFICE EQUIPMENT 
AURORA + ILLINOIS 











now YOU can 


sell GUARDSMAN 
Safety Deposit Boxes 











; 
. 
. 
. 
a 
. 
. 
x 





SAFETY DEPOSIT BOXES 


* Built to any size 

* Built in any quantity 

* Built to fit space available 

* Built to match existing boxes in size and finish 


IMMEDIATE DELIVERY 
on 50 and 100 box standard sections. 
Write for details, etc 


UARDSMAN SAFE COMPANY 


John Robertson 





La Porte, Indiana 
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YLT 2 RACK 


—_ More Sales Features— 
ea More Sales 






Led by architects and office planners 
the trend is to Office Valet wardrobe 
equipment. By keeping wraps dry, aired 
and open to germ killing light this 
modern steel equipment helps prevent 
spread of epidemics and resulting ab- 
senteeism. Keeps wraps “in press,” helps 
employee morale, saves floor space, fits 
in anywhere, ends locker room evils. 


Widely advertised in general busi- 
ness, institutional and trade magazines 
this line offers an almost unlimited op- 
portunity for profitable sales to offices, 
factories, schools and institutions. 


Write for 
Bulletin OV13 


VOGEL - PETERSON CO 


624 So. Michigan Ave Chicago 


c : 





WALKIE—RECORDALL 


© ON THE SPOT ® 


BATTERY RECORDER 


THE ALL PURPOSE 
















PORTABLE 
USED ELECTRONIC 
ON SECRETARY 
LAND Nice 
SEA ferences, “dictation, tele 
OR = = 
AIR " 

Weighs only 

9 Ibs. 

Records With a 
Bag Closed 
Simply turn ~_ 
Concealed 
Knob 


Records’ reports whispered into the mike while on 

trains, planes or cars. 

50c worth of batteries will last 50 working hours. 
Write for Descriptive Bulletin No. 95 


MILES REPRODUCER CO 





B12 BROADW NEW Y mr 
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ACCOBIND | 
FOLDERS | 





The ADDOMETER does a 
BIG Adding Machine Job 
for users and dealers alike! 











Fast Selling —Big Profit 


| 799 








Because no other adding machine has all of 
Addometer’s features—and because Addometer fills 
a definite need with users— it sel/s fast! Because deal- 
ers can earn 49% to 51% profit per sale, Addometer 
is a high-income item! 

@ Addometer handles figure work as speedily and 
efficiently as many big, expensive machines. 

@ Addometer adds, subtracts, multiplies by direct 
action. 

@ Addometer has 8-column capacity; totals visible 
at all times; instant dial clearance—and many 
other outstanding advantages. 

Free display stand with every order of 6 or more 

Addometers—Add this profit-making adding ma- 

chine to your line today! Write Dept. A-6. 


Reliable Typewriter & Adding Machine Co. 
303 W. Monroe Street « Chicago 6, Illinois 
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FOAM RUBBER 

“Perfect” CHAIR CUSHIONS 
a va IN 

° Be Lune 


EXECUTIVE 
STYLE 


IN THREE 
SIZES 


Covered with velour—fibre and velour—also corduroy and fibre 
in 2" thickness with boxed edges. 
") / fr FOAM RUBBER 
One side covered with rich 
pile corduroy for cool sea- 
sons, the other side with 
woven fibre for hot weather 
Filled with new live rub- 
ber having thousands of air 
cells that breathe with every 
move 
Colors: Brown, Green 


Sizes: 17" x 18° —I5" x 17"— 
14'/, x 15'/," 





“Sofiseat’”’ STOOL CUSHIONS 


Transforms Hard Stools into Soft Seats. 
Available in four sizes 12", 13", 14", 15" Diameter 


Write for New Illustrated Folder 
Giving Complete Information 


THE PERFECT RUBBER SEAT 
CUSHION CO. 


6435 EDMUND STREET PHILADELPHIA 35, PENNA. 








1-HOLE 
PAPER 
PUNCH 


By the makers of the 
popular CLIX three- 
hole ring binder 
punch, 









The personal paper punch for individuals, home, 
office and industry. Light pressure of thumb punches 
clean 14" hole instantly in paper, light cardboard, 
etc. Ideal for punching tickets, tags, restaurant 
checks. Slips handily into pocket, brief case, desk 
drawer. Precision construction, sturdy, trouble-free. 
24 in counter display carton. 50 cents list. 


Order from your Wholesaler 

















MODEL 100... Punches \%" hole, 
4" from binding edége. 













NEW ENGLAND PAPER PUNCH CO. 


; cr Th 
NATICK, MASSACHUSETTS | PAPER PUNCH) 


HARRY HENKEL ASSOC. 439 ELUS ST, SAN FRANCISCO 2 





WESTERN REP. 
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\4MBERG FILE & INDEX COMPANY, KANKAKEE, ILL. 


—A large mailing piece is being sent to dealers. This shows a 


series of 11 circulars the company provides free of charge for 
counter hand-outs or mail enclosures. These circulars, which 
may be ordered by number, come in packages of 250 of a kind 


and there is plenty of room on the mailing piece for the store’s 
imprint. 


CURRIER MANUFACTURING COMPANY, 2448 W. 
LARPENTEUR, ST. PAUL 8, MINN.—Two new mailing 


pieces have been issued by this concern. One features Cur- 
manco steel office files and other “time saving” office tools 
for the executive and office. Descriptions and prices are fur- 


nished. The other leaflet is designed to introduce the Cru- 
manco business register. 


PHILIP HANO COMPANY INC. HOLYOKE, MASS.— 
4 new eight-page folder, “For Your Handwritten Records,” 
has been announced. The circular illustrates and describes all 





of the Autographic Registers, both portables and refolders, 
as well as accessories in the Hano line. Designed both for 
dealer use and for prospective users, the circular illustrates and 
points out many of the applications of Hano products already 
in use. It is available, upon request, to dealers to customers. 


HORDER’S, INC., 231 S. JEFFERSON ST., CHICAGO 6, 
ILL.—H. G. Horder, president of the office supply house, has 
announced the publication of a fiftieth anniversary office sup- 





ply catalog. This new catalog, larger than those which Horder’s 
has published recently, employs a new approach in presenting 
office supplies and equipment. Instead of the usual pattern of 
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VANGUARD stee 
STORAGE FILES are available 


... will serve 
as an 
active file. 






OUT- 

STANDING 
FEATURES 
1. Brass finish cardholder and handle. 


2. Four rollers for ease of operation. 
3. Index guide rod with brass knob. 

4. Positive and simple stacking provisions. 
5. Self-locking follower available. 


Available in both a beautiful Hammerloid 
Gray or Office Green oven baked finish. 


LETTER and 
LEGAL SIZES 


VANGUARD 


ENGINEERING & MANUFACTURING CO. 


53 WEST JACKSON BLVD., CHICAGO, ILL. 


A Sturdy Recessed 
Base with Toe 
Clearance at Front 





At Your 
Wholesaler 


WESTCOTT RULE CO., INC. 


SENECA FALLS, N. Y. 
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@ A Glass Smooth Plastic Fibre Board 
@ Vice-like Spring Holds Papers Securely 
@ Unreservedly Guaranteed 


Furnished in the Following Sizes 


S “he 

’ Nee Size ‘ size 

200 614%"x11” 20) 9” x15%” 
203 eo x?” 06 y 8 fa 
204 9” x12%” 0 15 x20 


Packed 12 to Carton 


atest price tist 


Packed 24 to Carton 


Write for descriptive cir 





co 7-2600 


SKOKIE, ILL. 





BEST BUY in Hand Numbering Machines Today! 


ji] 
5 Movements 
5 Wheels 

« 
Consecutive 
Duplicate 

Triplicate 
Quadruplicate 
Repeat 








MODEL 


110 
18 


LIST 


Liberal 
Trade 


ALL IN Discounts 
ONE a 
MACHINE Write for 
New 


Folder 
s 


ALL “= NOW 
Steel aS SN 
Construction Delivery 





AMERICAN NUMBERING MACHINE CO. 


ATLANTIC AND SHEPHERD AVES. BROOKLYN 8, N.Y. 
BRANCH—105 WEST MADISON STREET, CHICAGO 2, ILL. 
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presenting numerous similar items and leaving the choite en- 
tirely to the customer, this catalog helps the office supply buyer 
to choose wisely for his specific needs. Horder’s, Inc., plans to 
continue this selling approach in future catalogs, making re- 
search an important part of the advertising program. The 
cover of the new issue, which incorporates the fiftieth anniver- 
sary motif, has a handsome, modern appearance to awaken 
reader interest even before the book is opened. 


HERRING-HALL-MARVIN SAFE COMPANY, HAMIL. 
rON, OHIO—A new folder entitled, “Insulated Record Files 
Protect Records at the Point of Use” has been published to 
present four models of three and four-drawer letter file sizes. 
These are especially designed to make certified fire protection 
conveniently accessible at the point where records are used. The 
folder, No. 180-010, available by writing to the company, 
explains the endurance, explosion, impact tests to which sam- 
ples were subjected in order to qualify for the Underwriters’ 
Laboratories’ Class C (1-Hour) fire insulated safe label. 


DAVID KAHN, INC., NORTH BERGEN, N. J.—The 


Wearever Pennant pen No. 836 is featured on new, colorful 





Sennanl 


Wit Teer Chene of 
© er eonanctanus Poms 





lithographed display cards. For both interior display and win- 
dow dressing, they measure 10 x 13'4 inches and 10’°s x 26'4 
inches. 


MILWAUKEE CHAIR COMPANY MILWAUKEE, WIS. 
—In an attractive folder, this company has announced that 
it is now manufacturing Metal-Lux clerical posture chairs and 
has named Milwaukee Metal Furniture Company, 120 S. 
LaSalle St., Chicago 3, IIl., as distributors. The brochure 
illustrates the new chairs and describes outstanding features. 


NATIONAL BLANK BOOK COMPANY, HOLYOKE, 
MASS.—Two new catalogs, profusely illustrated and complete 
with information on the company’s products, were recently 
issued. One relates to college amd school supplies for 1951 
and the other diaries and date books for 1952. Complete speci- 
fications are furnished for the dealer wishing to have up-to-date 
access to National Blank Book products. 


ROYAL METAL MANUFACTURING COMPANY, 175 
N. MICHIGAN AVE., CHICAGO 1, ILL.—Manufacturing 
and technical service facilities that give its production lines 
unusual versatility are described in an attractive new illustrated 
booklet. The brochure is concerned with the diversification 
and quality magnitude of Royal Metal’s facilities. Thumbnail 
sketches are given of each plant and the personne! is listed. 
Dramatic photos aid to understanding of the Royal Metal 
manufacturing setup. 


REMINGTON RAND INC., 315 FOURTH AVE., NEW 
YORK 10, N.Y.—Three new folders on the solution of dupli- 
cation problems were published recently by the corporation to 
assist industry and business to meet current defense production 
record requirements. The booklets, available by writing the 
above address, elaborate on economy, speed and accuracy in 
producing engineering, production control, inventory and 
stock control and other vital records and forms. This series 
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Easy to Sell— Profitable to Handle 


4 
/ 









A ready seller 
with 10” eye 
vide oat 


1775 


TAX EXTRA 











There a re jemand for the RITE-LINE Copyholder because 
' eyestrain and promotes accuracy and speed 
columns of figures. Self-contained, all 
metal, compact, attractive. Requires no installation or service. 
nts for copying from wider sheets 
15 extension eye guide $1.25 
20 extension eye guide $1.50 
discount, etc., write to 


RITE-LINE CORPORATION - 1025 i5th St., N. W., Washington 5, D. C. 


For full part 


RITE-LINE copyno.per 








The New Improved 


Wright 
SPIRIT DUPLICATOR 


No Ink! No Stencils! 
No Gelatin! 


No Type! 






LISTS ONLY 


PLUS TAX 
es everything the highest price machines do. Handles any 
ze sheet t > x 14. Perfect copies up to 5 colors in one 
peration Simple operation Enclosed self-draining fluid 
oistene Automat release handle 


WRITE FOR LITERATURE & DISCOUNTS 


F N set the first economy-priced ECON.-O-MATIC 
raph, postcord + letter size $3495 


PLUS TAX 


Popular from coast to coast 


WRIGHT DUPLICATOR DIVISION 
HART MFG. COMPANY 


2400 ENDICOTT ST ST. PAUL 4, MINN. 








READY TO 






Silver Eagle . . . a newly developed Carbon Paper 
that is ready to make a hit with your customers! 
May we send samples to illustrate its advantages? 


A Plant 


U. 5. TYPEWRITER RIBBON MFG. CO. 


621-623 CHERRY ST PHILADELPHIA 6, PENNA 
Established 18 











(,;eneral Offices 














ASK FOR 
BULLETIN 


DEALERSHIPS 
AVAILABLE 


ADDS « SUBTRACTS « MULTIPLIES 


Dual purpose operating keys—Non-add and electric correction keys 

No idle strokes—Rubber cushioned mechanism and fast unidi 
rectional main shaft for long life, speedy and quiet operation 
Quick and easy repairs through simplified assembly in sections 
Rubber roller feet permit moving without lifting 


Compare Prices and Performance! 


IVAN SORVALL, PRES 


210 FIFTH AVE., NEW YORK 10, N. Y. 


SOLE DISTRIBUTORS FOR U.S.A. 
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Top Quality ° Non-Suspension 
) | STEEL FILING CABINETS 
Buckeve 


CARBON PAPER 





NYLON Ribbons by 
BUCKEYE! 


The Last Word in 
Quality, Cleanliness 





j ote 
and Durability AVAILABLE IN ALL SIZES 
Heavy gauge steel . . . Ball-Bearing Rollers . . . Quality Hard- 
ware ... Olive Green or Modern Gray Baked Enamel finishes 
Ask Us About Them . . Individually packed in Sturdy Cushioned Cartons 


CATALOG AND PRICE LIST ON REQUEST 


THE BUCKEYE RIBBON & CARBON CO. KeysTONE Sree Equipment Go., Inc. 


CLEVELAND, OHIO 
MANUFACTURERS 15 Lombard St. Phila. 47, Pa. 


Vaan "A == 





























































































SERVICE GUARANTEE 
° | | 
You can wil a | 
, , . @ 
depend on 
These MASTER 
* PERFORMANCE 
* DURABILITY ¥-C v 
* DOUBLE BALL BEARING VLD SOY S O 
re! —— * HARDENED BEARING 4 
ales from RACES A |) a : 
MASTER PRODUCTS * SEALED IN FLOATING 
Write for wrest a ig} i | PRT 
CATALOG NO. 10 * SERVICE BY CRAFTSMAN 
MASTER MANUFACTURING CO. : : 
1676 East 28th St., Lorain, Ohio plephoa eC 6 ‘ 
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covers the results possible in teaming the Dexigraph, Plasti- 
photer and Plastiplates into a copy duplicating unit. 


SPEED PRODUCTS COMPANY, INC., 37-18 NORTH- 
ERN BLVD., LONG ISLAND CITY, N. Y.—The popular 
Swingline Bunny girl will now be featured in national advertis- 
ing and point-of-sale displays, reports Fred C. Favre, advertis- 
ing director. The model with the bunny suit will be used for 





decorating new full color display packages in the Swingline 
Tot 50 tacker stapler. The copy tie-in features “Quick as a 
Bunny.” A full schedule of ads featuring the Swingline bunny 


girl and illustrating home uses for the Tot 50 will appear 
regularly in a number of magazines of national circulation. 


STANDARD DIARY COMPANY, 26 BLACKSTONE ST., 
CAMBRIDGE 39, MASS.—The new catalog, No. 101, repre- 
sents 101 years of diary publishing. In addition to the broad- 
est line of diaries, appointment and address books, this catalog 





features a new line of desk calendars. It also contains gift 
items and a selection of fast-selling diary and address book 
assortments in attractivé displays. Requests for the catalog may 
be made to the above address. 


WILSON JONES COMPANY, 3300 FRANKLIN BLVD., 





CHICAGO 24, ILL.—A new catalog of college and school 
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wooD 
CLIP 
BOARDS 


OUR 
NO. 99 
ASSORTMENT 
DISPLAY 
WiLL 


INCREASE 
YOUR SALES 
. 
DISPLAY 
WITH 


ONE DOZEN 
EACH SIZE 


. 
MEMO 
NOTE 
LETTER 
LEGAL 


IN 
BEAUTIFUL, 
DURABLE 
LAMINATED 
woopD 


Write for catalog 
and price list. 


STEMPEL manuracturine COMPANY 


2830 Roberta Street Dallas 16, Texas 


34” wide lip 
CHAIR 
MATS 


For That 
MODERN DESK 


(ISLAND BASE) 


IDEAL OVER HEAVY 

CARPETS — ROUGH 

FLOORS — WORN 
SPOTS 


The Trademark of Quality 


























Made of 


TEMPERED 
HARDBOARD 


COLORS: BROWN - GREEN - MAROON - BLACK - GREY 


CIRCULAR PRICES 
UPON REQUEST 









| JT "I 
HARDBOARD FABRICATORS. INC. 
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“Something Extra”—the care and skill and research that 
goes into every index system designed and produced by 


the G. J. Aigner Company. 


AIGNER INDEXES 


Chicago: 444 South Clinton Street (7) 
New York: 97 Reade Street 
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Designed and created by 


NEW 


} No. 1000 
: b ie Revolving Chair 
ede All Walnut 





Overall 
Height 33" 


Overall 
Width 24" 


Seat depth 20" 
between arms 20 


Back height 


from seat 17" 


Side Arm Chair 
to Match 


Write for Illustrated Literature and Prices 


GRAND RAPIDS 


LEATHER FURNITURE CO. 


ront Avenuc, NW Grand Rapids 4, Mich 
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supplies lists a broad selection of ring books and Zippits. 
Among other items covered are an Assignment Register in de- 
mand by students and teachers, Wyring line of noteooks and 
composition books, a broad selection of staplers and several 
fast-selling display assortments of looseleaf and bound memo 
books. This catalog will be mailed upon request. 


SAFEGUARD CORPORATION, LANSDALE, PA.—A new 
“Be Wise” leaflet has been provided by these manufacturers 
of checkwriting equipment as a service intended to help re- 
duce the number of check alterations and forgeries. It pre- 
sents 12 rules for writing checks which may prevent serious 
loss and gives a series of questions intended to sharpen the 
knowledge ot businessmen on checkwriting procedure. This 
“Be Wise” literature, in question and answer form, can be 
secured by writing the above address. 





Esterbrook Moves Chicago Sales Office 

The Esterbrook Pen Company has announced the re- 
moval of its Chicago sales office to Room 312, Republic 
Building, State and Adams Sts., Chicago 4, Ill 

Harold Blum, Esterbrook district sales manager, con- 
tinues to be in charge of this office 


Financial | 


Eversharp, Inc., 1800 W. Roscoe St., _ Ateoge 


sl year 








$2.30 per 


Friden Calculating Machine Company, inc San Leandro, Calif 





; Net ale * } 5 
to $6,268,000 eve 
yhest quarterly tigu 
M 3 Tr omper a 
" gg ‘ the 
Ww M " 
; “ 4 } } 
w M 
sident | 
Horder's Inc., and Subsidiaries, Chicago 6, |! 
w ecent f +t 3] yea 
ere Horde 
“ nar “ 
we af wa a 
yes ir - + 
7 900 th 5 $926 O 
: ea 3 Je N th 
" $334 00 $ y ac 
were $l11.20 f 
; ward tre: 
¢ 
International Business Machines Corporation, New York, N. Y 
‘ all " Jean mpanies 7 Aor , report s tae Ohiems 
MV 951. net ir ¢ 435 S 
xcess profits taxe r ling $1,393,50 
T 3fte tay Ww $2.4 
652 tstan | N 
Ma 3 c s e 
ta ws $ 4635 a 
3 
WwW. A Troaher Pen Campers. Fort Madison, lowa 
| or 3s 5.8 "Sc Fe 
the preceding Jis 
ss Ww $? 861 289. or $3.53 ; $2 704.954 
4 ear Net 
¢ $ 48 3% f sa 
redite ; ) 
a4 hit v hia f 27 
pl s neat ’S a w $ 
$! 547 +h pre n 
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NEW POSTING TRAY 






Write 
for 





Catalog 
Sheets 
& 
Dealer 
Discounts 


in.—Keeps Record Skeets properly flat— 

jing annoyance—2-Position right arm adds speed 
nitts at a mere touch—No waste space in tray 
ty of I1'4 in., including 25 guides and up to 
ss—Made of 2-tone aluminum and stainless 


Weler Bros. Metal Works 


108 N. Jefferson St. CHICAGO 6, ILL. 














your CLEARTYPE MAP 


DEPARTMENT IS READY TO MOVE 





















We have broken all precedent with the 

manufacture and production of a dealer file 

and display unit to handle a complete line of 
LEARTYPE MAPS. | 

, Ask for details about how we install this 

unit, help you to advertise and bring PROFITS 


to YOU. 






Reply Dept. A-1 


AMERICAN MAP COMPANY, INC, 
16 East 42 St. N.Y. 17, LY. 




















JOIN THE 
OPPORTUNITY 





Invest in 


U. Ss. 


SAVINGS 
BONDS 
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Sentry Safes 


SELL BECAUSE 


LOWEST PRICE 
HIGHEST QUALITY 
WIDEST SALES APPEAL 


BRUSH-PUNNETT CO. 


ee’ 545 WEST AVE.- ROCHESTER 11 
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Se ee Ses Teter ot 


WO DRAWER OR ONE DRAWER OntY 


@ 18 & 24 inch depths. @ GREEN OR GRAY. 


; @ BALL-BEARING 
@ letter & legal sizes CONSTRUCTION. 


with or without locks. » 








20 GAUGE STEEL 
FRONTS 









AVAILABLE 
WITH AUTOMATIC 





i 
: 







PLUNGER LOCK. Write for Dealer Cost Sheet. 
Delivery prox.- 3 Wks. 


Box 141 Oakland Garden Sta 


N.Y. Hd. R. GELLER Bede Flushing, WN. Y. 


ola Salle COSTUMERS Norfield POSTING BOX 





Durable Metal F.O.B. Bklyn., 























DOUBLE PURPOSE 
(a) Open type with glass liners. WHOLLY ORIGINAL SESIGN s 
1) Ideal for keeping records 
(b) All metal snuffer type. such as Employees Earnings 
" ; Cards, General Ledger Sheets, 
Designed especially for Office Use etc., whether machine or hand 
posted 
3 2) Can be instantly converted 
Four Weeks Delivery from a Double-Locked Con- 
tainer to a Posting Tray giving 
a perfect V for easy accessi- 
bility 
2 sizes, accommodating sheets 
up to 11” square. Capacity 
Unbreakable about 350 cards. Grey crinkle 
- enamel finish with chromium 
Hooks Write for fittings 
Mo, 185 beovy Prices INTASCO CORP. 
gau 
tumer; Sturdy and 3021 W. CARROLL AVE. WRITE FOR LITERATURE 
construction, de- CHICAGO 12, ILL. & DEALERS’ DISCOUNTS 








signed for per- []lyustrated 


fect balance un- 


der heavy loads. Catalog 





Height 68” — 

— 12". Base of our 
—21" spread. 

Hooks made Complete 
from solid rod, Line 


finished with 
rounded knobs. 


Finish: 
Grey with Satin 
chrome hooks. 


Packed in units 
of six. Shipping 
weight 60 Ibs. No. 150. Patented ‘‘col- 
lar’’ keeps top rigid at 





all times. Substantial, 11” ° 

heavily weighted base, 8” =— 

amber glass liner in 9'/,” € =a 
diameter. Height to top y ar 7 
of glass liner 241/,”. Satin TD 


chrome finish. Shipping 
weight 13 ibs., assembied 
ready for use. 


LA SALLE PRODUCTS CO. DAYTON STENCIL 


2216 N. Clybourn Avenue Chicago 14, Ill. WORKS.O.°au0 




















EATERY! a new repeat item! 
0 


UNIVERSAL C.0.D.LABELS ictccond 


Mistakes 


New C.0.D. Multiform labels for C.O.D. shippers now 
available for universal use anywhere in the U.S.A 
approved by U.S. Postoffice Dept 

For use with Postoffice C.O.D. Ta ibaS o 

WRITE TODAY Wiéal. 9 » : 

Instructions how to use these forms accompany 
each shipment 

Quotations furnished in lots of 500 labels and up 








Write us when you 







have inquiries 


from churches, 





schools, clubs, etc 





All types of wood and steel folding, 
non-folding chairs and folding tables 
in stock. Save time! State type and 
quantity under consideration. 


ADIRONDACK CHAIR CO. 


Dept. 1, 1140 Broadway (Nr. 26th St.) N.Y. 1, N.Y 
OOOO OOOO 


Write for sample forms 


LANG equipment sales company 





Room. 214—325 W. Huron St., Chicago 10, Illinois 
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OF 1881, WHEN: 
vidence, R. I., was reissued a patent for 
tain pen, the original dated June 12, 1877. 
1 ink was warranted to write black in 
not to fade, mould, thicken or to corrode 
Bainbridge & Company brought out a 


nery cabinets. Reynolds & Reynolds, 
the manufacturers of the “Consecutive” 
jemand for Cooke & Cobb’s Favorite letter 
Thomas 
tioners, Boston, Mass., published a new 


From files of the American Stationer 


be greater than expected. 


OF 1891, WHEN: 


raveling representative of the Samuel Ward 
Mass., returned from a five months’ tour of 
1 South . John W. Carter of Carter, Dins 

manufacturers, was elected to member 
Joseph B. Laugh- 
was granted a patent for an improved 
Another patent went to Alfred L. Sewell, 
isp and tags for envelopes. 
wn American author, engraver and his 
ne in Chestnut Ridge, N. Y. . . (From 


Stationer 


ttioners Association 


. Benson 


1, WHEN: 
ter Company was incorporated for $100,000 
. Another in 
f the Finger Pen Company for $50,000 at 
The Esterbrook Steel Pen Company intro- 
lisplay case with glass cover. . . . Neostyle 
ntroduced ‘‘Sealed-Yet-Open” envelopes 
ns, Cushing & Foster, Boston, Mass., was 
1 Elevated Railway Company on an experi 
new elevated system. The Sterling 
juced by the Davidson Rubber Company 
elected president of the Gold Pen Manu 
From files of the American Stationer 


WHEN: 

vice-president and general manager of 

Company, was declared to be the first 

vocate the touch typewriting system. He 
nmond machine and had a keyboard with 
; showing no characters on them. He gave 
lays showing what was possible in speed 
h system. . J. Walter Earle was elected 
A. S. Wood 
vision sales manager for the American 
iny at Atlanta, Ga An Office Appli 
The writer looks forward to a time when 


nake typewriter devices 


1 Typewriter Company 


ners in Chicago will make a feature of 
this comes to pass, the business in office 
rsally recognized by the public as a logical 
stationery business, and the trade will 


1ccordingly From files of Office 


WHEN: 
sing manager of Felt & Tarrant Manufac 
named chairman of the office appliance 


rf 


ning Pageant of Progress at the Municipal 
A portable adding machine was added to 
The W. A 
roduced its “Propel-Repel-Expel” pencil 


Adding Machine Company 


ffice Appliances 
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DICTATING MACHINES 


CLEARTONE 
CYLINDERS 


a 
WIRE SPOOLS 
a 
SUPPLIES 
* 
DISCS 









GUARANTEED 
REBUILTS 


« 

LATE MODEL 
DICTAPHONES 
EDIPHONES 
AUDOGRAPHS 
SOUNDSCRIBERS 


AMERICAN DICTATING MACHINE CO.. Inc. 


ESTABLISHED 1923 


65 MADISON AVE., NEW YORK 16, N. Y 
Telephone MUrray Hill 4-3554 


TYPEWRITERS 
ALL MAKES 


REGAL’S NEW YORK warehouse 
and 80 stock depots carry a re- 
volving stock of 10,000 machines 


THE UTMOST IN QUALITY 


—THE LOWEST IN PRICES 


REGALRITE BRAND 
RIBBONS AND CARBONS 


PROVEN-BEST BY TEST-—BEST FOR LESS 


REGAL TYPEWRITER COMPANY, INC. 


a ae) ae ee, ee 


200 HUDSON ST . 
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All Styles of Ring and Post 


BINDERS 


A complete line of Binders for College and 


Commercial use 


Southern territories open. 


Write for Catalog 


NEIMAN LOOSE LEAF & BINDERY CO. 


CHICAGO &, ILLINOIS 


1717-19 S. HALSTED ST. s 


ed DFP; CL 


TAL PRODUCTS CO 


ORNA-METAL PRODUCTS CO., 2412 SO. SEVENTH ST., ST. LOUIS 4, MO. 


¥-DEX THE PLASTIC INDEX « 





SOUD COLORS OR TWO-TONED COMBINATIONS OF SILVER AND BLACK 
MOTTLED, BROWN ADP REE? 







Imprintable ars Available 


PRP LRP GA yer 
a ) ie ty /a\' fit ba ditt ' 
igs“ AI ITS UG dd 


4 KINETIC NOVELTY CO., INC 












625 BROADWAY, N.Y.12. N.Y 











THE HANDY NEW 


© Wemo-Roll 


| All-steel construction, Gray of 
Green Hammerloid finish—No 
parts to break or lose or get out 
of order—Rubber Cushion Sup- 
ports—3 13/16" wide by 
"4 long 

Uses regular Add- 
ing Machine Rolls, 
about 250 
ft. Conve- 
nient Pencil 
Holder cen- 
tered in 
Roll 















LIST PRICE 
$1.50 Complete 
Extra Rolls 35c¢ each 
Send for Literature and Dealer's Prices 


GRAN- ADELL MFG. CO. 


1846 W. BELMONT AVE. CHICAGO 13, ILLINOIS 

















1OWA 


\ i & / ZA 





/ MUSCATINE 


4x6 and 3x5 FILES 

Handsome appearance and 
excellent finish of H-O-N card files please your customers, add 
to your profit. The Home-O-Nize Company, Muscatine, lowa. 








« KIN-DEX THE PLASTIC INDEX + 


500 WHITE CARDS 
TINTED INDEX TABS 












FOR FASTER, EASIER TYPING 
MASTER 


SPEED KEYS 


“The spring’s the thing’ 
Speed Keys cushion the fingers and 
take the “pound” out of typing 
The spring action accelerates type- 
bars, lightens touch and improves 
type impressions. Exclusive plastic, 
finger-formed tops retain their shape 
and legibility at all times 






Speed Keys mean more speed and comfort for the oper 
ator—greater economy for the boss—a bigger profit for 
you. ORDER NOW! 


Sample key, literature and price list on request 


SPEED KEY CORPORATION 22,K,,chguneey street 














THE Best ONLY 


e If you want the best in 
Business Card Stock and 
Cases, remember we are 
the originators of the Scored 
Card and have been supply- 
ing the trade since 1902. 








@ Carried by the following pe 
per merchants: 


= nts: Detroit, Seaman-Patrick Paper 
New York City, Allan & Gray 
ere Chatfield & Woods Grand Rapids, Carpenter Paper 
“Cincinnati The Chatfield Ms Houston, L. S. Bosw 
per I 


Samples on request. 


The John B. Wiggins Company 
634 S. Federal St. ° Chicago 5, Ill. 





















JOIN THE 
OPPORTUNITY 
ORIV 
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The Original 
SINGLE - FLUID 
Ink Eradicator 


@ INK-OUT contains no free acid, 
leaves no brown stains. 

@ INK-OUT makes permanent eradica- 
tions quickly with one application. 

@ INK-OUT removes ink, iodine, fruit 
and medicine stains from paper, 
hands and clothing. 


CARDINELL CORPORATION 





MONTCLAIR. NEW JERSEY 








YEAR-ROUND SALES, PROFITS WITH 


a, “DAWN-AIRE” 


Ultra-violet FRESH AIR Generator 
Freshens the Air and Keeps it Fresh! 
DAWN-AIRE in an average roo 
ent of taining many tresh 
} nees ! } t It is as thouw! 
ed the ait ! the room with sur 
tea ilt I ce every two o 


"$8.95. MIDWEST 


228 W. Kinzie St. 


NATURLITE CO. 


Chicago 10, Ii. 














ATTENTION DEALER SALESMEN 


Calling on Banks @ Building & Loans Ass‘ns. @ Furniture 























© Radio @ Appliance Stores 





ELC LS SCORES IES 






zep CHECK COVERS 


' 
PERSONAL MEETS 
STATEMENT SUDa PASSBOOKS 
avines passsooKs MACHINE vos 
s ) 7T 
ss80 Ks sit $ 
LOAN AL PASSBOO WRAPPERS 
COMMER EcK CASES 7 RULED FORMS 
POCKED ox ENVELOPES PEDGER CARDS 
pass es avers 
DEPOSIT SE ASSBOOKS ome 
Paynen waters 
Le 


> William lO xXLINE Tuc. 


1270 Ontario Street Cleveland 13, Ob lo cnn! 








NON-FLAMMABLE 
CELLULOSE 


| FOR FURTHER INFORMATION AND REPRESENTATIVE IN YOUR AREA, WRITE: 


EZYINDEX PRODUCTS CO. riuswinc. w ¥ DIVISION OF 


RSSOCIATED CELLULOSE PROD. CORP 
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KING 
POSTURE CHAIRS 
The KING of All Posture Chairs 


King chairs are scientifically 
designed and engineered for 
true posture seati ee 
chairs feature instant  3-way 
finger-tip adjustment. (The 


ultimate in luxurious ‘ort, 
beauty and durability.) Mod- 
ern massive ided alumi 





base, wide caster spread and 
optional backrest supports 
make them America's Best Buy! 
Tubular bases and several 
other models available. 


WRITE TODAY FOR OoVR NEW 
ILLUSTRATED LITERATURE 


KING POSTURE CHAIR CO. 


953 So. Raymond Ave. © Pasadena 2, Calif. 




















corp. 


Cor. Marquette & 
McWilliams St. 








@ The “Original” and still the best 








@ Holds, clamps, binds anything 


@ Precision-made of tempered 
spring steel! for lifetime 
service 


@ Removable nickel-plated handles 


CUSHMAN & DENISON MFG. CO. 
153 West 23rd St., N. Y. 11, N. Y. 









BINDER CLIPS 


Attention California & Western 
DEALERS of Typewriters, Stationery, 


Adding Machines, Printing, 
etc. . . . and Free-Lance Salesmen—who do not 
stock the heavier items of Office Furniture—SELL 
FROM OUR STOCK—Office Chairs, Drafting Lay- 
. Call, write or Wire to 


The Blank Desk Co. 


830 Wilshire Blvd., Los Angeles, California 


outs, Files, Desks, ete. . . 


If vou're working on an order, we can help you. 
. Warehouses aleo in N.Y. and Miami, Fla. 
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the NEW, IMPROVED “tecaurest” 


Pat. Ne. 0144,677, ether Patents Pending 
















® ideal for 


© PLANTS - . « Raise the headpiece to any desired 
© OFFices iti 

rt -— position . . . it will automatically stay at 
© HOTELS that position ... To release the ‘“Magic- 
© GAME ROOMS 

© DENS Hold,” raise the headpiece all the way. 
eNIGHT CLUBS . se : 
© Tenamenas it can then be lowered to the ““flat’’ posi- 
® Doctors tion. Available in the finest plastic mate- 
e GYMS 


e institutions ials in a wide variety of colors. Show 
Leisurest for extra sales!!! 
WRITE FOR OUR NEW 1951 CATALOG OF LEATHER FURNITURE 


MOB Le Fos 






Ww 7 


TYPE GLEANING MADE EASIER | “ste tedéon Libary tedden 


For use with Filing Cabi- 
nets and Shelving, in Of- 
fices, Vaults and Store- 
rooms. 


Made of Oak and Birch, 
in a variety of heights 
and styles, with wheels 
and Automatic Safety 
Brakes. 











with the amazing 


lira , 


CLEANS 
* Typewriters 
@ Billing Machines 
* Adding Machines 









Typists and business 
machine operators want 
*Norta Plastic Type Cleaner 

—it’s easy to use—no mess © Addressing Plates 
— no liquids to spill. * Marking Devices, etc. 
*NORTA THE ORIGINAL PLASTIC TYPE CLEANER Straight Side Style Manufactured by alnente Gate 
Free sample sent upon request...write to ERMA 4538 0. Revensweed Ave. 

/ NORTA DISTRIBUTING COMPANY Il. D. COTT CHICAGO 40 


1123 Broadway, New York 10, N.Y 


Duty + Beauty — Neubauer Steel Shelving . ers p L A s) - T a C A P 


tHume tack VALUE 


TACK LIFTER wm tveRy Packace 
21 DECORATOR COLORS 





Send for Folder 
and prices. 


























@ Greater Strength. 


@ Finest Baked Enamel Finishes 





@ Complete Size Ranges 





@ Most Modern Design. 






MORE BROKEN FINGER NAILS 
. Unique ( pat pending) corner SAFER ons NOT PRESS THRU HEAD 
post construction. may ONE DOZEN PACKAGE 









FOUR DOZEN DISPLAY UNIT 
NATIONALLY ADVERTISED 
3 FAST SELLING STYLES 


@ 30 day delivery on most items 









Write today for Brochure and price list 


























write 
uBbAy NOW FOR 4 
Pr ctes “e Neubauer MANUFACTURING CO. COMPLETE ; AMERICA’S LARGEST THUMB TACK ; 
VAZ INFORMATION SHELTONGS® CO 
2019 CENTRAL OE SF tee is 18, MINN. l SINCE 1836 <] SHELTON, CONN 
keeps in step 
with dealers’ needs 
W he n you need the kind 
of service that builds up 
your busines:, you'll find 
Write right behind you. We 
cooperate with dealers all 
the way down the line 
WORLD WIDE SERVICE HIGHEST QUALITY PRODUCTS 
CARBON PAPER TYPEWRITER RIBBONS WRITE FOR OUR LATEST CATALOG 
TYP-ROL T cli d Roll Finish 
write oa eC ee eee INTERNATIONAL CASH REGISTER PARTS COMPANY 
. : s Register I ts ( 
preenparenne 420 Lexington Avenue, New York 17, N. Y. 2810 W. ADDISON ST CHICAGO 18, ILL 
Factory: Bridgeport, Conn 
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FLEX/SHEL heey 


Ty ADJUSTMENTS 


Construction 
















LIST 
: FS-15 Desk Model 15" 13%" x 11° $18.50 
Adjustable back stop for Better Dealer Discounts | £5.30 Foor * 30° x 13%" 11" 351.50 
short or long forms. - LITERATURE ON REQUEST 


“J. R. GELLER Box 141 Oakland Garden Sta (Capacity-FS-15, (12 Trays FS-30{24 Trays) 


Mtg. Rep. Flushing, N. Y. 


*  SALESMEN 
hes 41951 1890) 


— Different? — Yes— but 
exactly alike in their 
dependence upon 
BEACH’S 
“COMMON SENSE” 
EXPENSE BOOKS 


to keep track of their 
traveling expenses. 


Beach Publishing Co. 
7338 Woodward Ave. 
Detroit 2, Mich. 






























“<P 


‘\err Plaques of Distinction 
e Plastic « Walnut « Bronze 
HONOR ROLLS 


for Servicemen and many 
other purposes. 







NAME PLATES, 


all kinds. Office identification 
Signs, Door Plates, Directories, 
etc. 


neces aces mm Walter E. Kutch Co. 


Specialists Since 1942) 18229 W. McHichols Rd., Detroit 19, Mich. 


Veber Way 4 | AW, AM fi ny 
Today’s Most Saleable 


MECHANICAL ADDRESSER ‘Mamas oO 


Watch for the _direct-by-mail adver- 


you well Weber Addressing Machines end " CELLULOID PRODUCTS 























a host of other products in your stock. 
incentive awards—and everything! 


Today's most saleable mechanical ad- 
dresser. Write for 


qmiea “ueckine, BREES > 


Co., 224 West Cen- 


- gn ang punched; card-cases, any 

factory record protectors; teg 
boldest bill-f fold envelopes; stamp containers, etc. 
Made of acetate (flame resistant) transparent 




















tral Rd.. Mt. Pros- “HOW TO cellulose. We ound to fit your particular need. 
ood, iiinois. oy oe an Write us for detalis. 
y > 
Markile Company, Mfrs. 
WEBER ADDRESSING MACHINE COMPANY 8633 S. Recine Ave. Chieage 9. U. &. A. 
manufacturers of 3 Your customers will 
want to know about 











Loose Leaf | RIGHT 
(line-by-line) 
COPYHOLDER 
Major mechanical improve- 
ments. Office GRAY finish. 
Defense economy creating 
wide demand . . . from new 


users . . . and for replace- 
ments to speed up for defense. 


Write for circular Q Copy Right Mfg. Corp. 


53 Park Place, Dept. D-6 
ACE LooSE LEAF lh yg 


BINDERY COMPANY S$ Satin Anat 


45 S. WELLS ST.. CHICAGO 6 UNDERWOOD Ltd. Toronto |. 





. better than ever at IN 
lower prices! 


Loose Leaf for Every Commercial Use 





Only Ten Day Delivery on Special Sizes 
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ore not blufing when were Bufing- 


TIME hardly touches long-wearing 
Royal Furniture because Royal takes 
the time to bring you the very best! 


Royal takes extra time to bring you steel furniture of enduring beauty 


THIS MAN is an artist with a piece of steel. His 
touch is gentle... yet firm as a vise. His eye 


is sensitized to the proper glint and glisten of 


fine plating. His job is one of the many indi- 
vidualized EXTRA finishing touches that go 
into the making of distinctive Royal furniture. 


TODAY, with much of our production devoted 
to defense needs, and civilian demand as keen 
as ever . . . we could eliminate some of our time- 
taking extra operations. But we never will. It’s 
the added buff and polish . . . the additional dip 
and rinse in plating . . . the extra care in stamp- 
ing, stuffing, springing... that make the big 
Quality Difference you’ ve come to know as Royal. 
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IF YOU NEED metal furniture and cannot wait 
for Royal’s extended deliveries, may we suggest 
you investigate the lines of our worthy com- 
petitors. Many of them make products of good 
quality which we recommend. 


METAL FURNITURE SINCE '97 


ROYAL METAL MANUFACTURING CO. 


1753 NORTH MICHIGAN AVENUE, CHICAGO 1 


New York + Los Angeles + Michigan City, Indiana 
Warren, Pennsylvania « Preston and Galt, Ontario 
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— another example of Heyer's engineered efficiency— 


A complete ‘‘direct-mail department” 
for your desk—for your home! 


BOTH MACHINES IN THE 


dupli-kit 


WITH INITIALS SUPPLIES 


aig QM onl 


ANYWHERE | Be WRITE OR 
ANY USES <= Sen < ADDRESSES 


A PLACE FOR EVERYTHING—EVERYTHING IN ITS PLACE! 


THE Heyer CORPORATION, 1852 S. Kostner Ave., Chicago 23, Il. 


Eastern Office Inter-Mountain Office Western Office Canadian Distributors 

17 East 17th Street 73 Madison Street 444 Market Street The Brown Brothers, Ltd. 
New York 11, N. Y Denver 6, Colo San Francisco 11, Collif. Montreal « TORONTO « Vancouver 
it 










step up PROFITS © 
with UNDERWOOD'S 


Step up LIN E 


=] 


CHAMPION 


Every Standard 
Typewriter Feature ! 

See-Set Margins! 

Key Set Tabulation! 










UNIVERSAL 


Moderate-priced ! 
Up-to-the-minute! : » ¢ 

Standard-Spaced 5 sare 
non-glare Keyboard! .. 










LEADER 


Bargain-priced ! 
‘Family Keyboard’’ 
.-» Fastest selling 
Portable on market! 


Underwood Portable se 
Typewriters 5 ae a 
and Leader 

| Adding Machines 


Fy UNDERWOOD 







LEADER 


Adding Machine Model 78-S 
... Direct subtraction! 
10-Key Keyboard 


Underwood Corporation LEADER 


Typewriters...Adding Machines...Accounting 


Machines... Carbon Paper... Ribbons Adding Machine Model 67 

Ft One Park Avenue, New York 16, N. Y. --- Specially designed for + 
Und 4 Umited. Tore small business and 
; nderwood Limited, Toronto 1, Canada ; home use. 

i Sales and Service Everywhere 1951 $e4} +++ 


It will pay you to promote UNDERWOOD! 








2 


